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The Martin-Senour Exclusive Agency means to any progressive 
dealer, More Paint Sales - More Satisfaction - More Profit 


THE MARTIN-SENOUR CO. 


PIONEERS OF PURE PAINT 
CHICAGO MONTREAL WINNIPEG LINCOLN 
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1847-70 Year Plate-1917 





1847 ROGERS BROS. 


SILVERWAER-E 





Changed in price January 1, 1917 
Send for particulars 





GUARANTEE 


The test of seventy years’ service in American 
homes emphasizes our guarantee that every piece of 
silver plate bearing the complete trade-mark 


1847 ROGERS BROS. 


will give perfect and lasting satisfaction. Any 
article not living up to this guarantee in every 
respect, we will make good. 


| INTERNATIONAL SILVER CO. 
Meriden, Conn. 











NEW RETAIL PRICES 


Tea Spoons, per doz., $5.00; Medium Knives, H. H., per doz., $14.00. 


Other pieces in proportion. Write for 
complete resale price lists 


1847-70 Year Plate -1917 
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Suppose the Brakes Don’t Hold in a 
Moment Like This? 


On the brake lining you sell often depend the lives of your customers, so 
sell Phermoid. Here is a brake lining that always answers the call because 
lhermoid is all friction—100% friction (gripping-power) from surface to sur- 


e 


face. And Thermoid is safe to use until it wears as thin as paper. 


” 


HYDRAULIG COMPRESsED 
4 a 0 
Brake Lining-100% 
is easy to sell because it is nationally advertised. Once you sell a man Thermoid and he finds out 
how reliable it is, he will mention your store to his friends. 

And it’s easy to sell Thermoid because you caneasily demonstrate its qualities. Take weight, for 
instance—you can prove to your customers by the scales that Thermoid averages 50% more ma- 
terial than any woven brake lining on the market. The very appearance of Thermoid is convincing. 
_ Thermoid is made of long-fibre Canadian Asbestos spun on brass wire, impregnated with a 
friction compound, folded, stitched, then hydraulically compressed into one single, solid mass. 
srake lining like this must wear—must grip—must please—must be profitable to handle. 


GET IN TOUCH WITH US NOW 


pele Thermod Rubber Company 


Brake Lming-100% TRENTON, N. J. ; 


OUR GUARANTEE : 


Thermoid Brake Lining is absolutely guaranteed to give more 
satisfactory results and to outwear any other lining manu- 
factured. Not affected by heat, oil, water, gasoline or dirt. 
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WHY BUY THE 
Genuine Walworth Stillson? 
BECAUSE— 


The Genuine Walworth 


Drop Forgings of High Grade Tool Steel are made in the 
Walworth shops 


The Genuine Walworth 


Extra Heavy Malleable Frames 
are cast in the Walworth 


foundry 


The Genuine Walworth 


Forgings are heat treated to 
add strength and toughness 
by Walworth experts 


The Genuine Walworth 


Consists of only four parts: 
Jaw, Bar, Frame, Nut 


The Genuine Walworth 


Parts are machined to gauge 
and are interchangeable 


The Genuine Walworth 


Will stop or start anything round, square or hexagon 


The Genuine Walworth 
Has behind it the Walworth Experience of half a century 


The Genuine Walworth 
Guarantees the user Service, Service and then SERVICE 




















Walworth Mfg. Company 


BOSTON 


NEW YORK CHICAGO 
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COES 


The Coes Knife-Handle Wrench 
With Hardwood Sides 


For some uses a wooden handle wrench is more satisfac- 
tory than our steel handles. While the steel handle is abso- 
lutely the strongest wrench made, we want to impress on 
you this fact: That the Coes Knife Handle Wrench is 10 to 
15 per cent stronger than any imitation wooden handle 


wrench made by others. 


Here's how it is made and the illustration shows how it 
is assembled. The handle is cast semi-steel framed, with 
hardwood sides secured at both ends by insertion of the 


metal and riveted up under pressure. The screw is steel, 
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hardened and made in one piece. Imitations are in two 
and sometimes three parts. The jaw is a hardened semi- 


stee] casting and the bar is steel specially made and fully 


hardened. 


Just remember that Coes 
Wrenches are really stronger ° 
than other wrenches and 


more convenient to use. It 
helps every sale to reiterate. 


10 Solid ee 
Whole Parts Only 


Coes Wrench Company 


WORCESTER, MASS. 


J. C. McCARTY & CO., J. H. GRAHAM & CO., 
29 Murray Street, New York 113 Chambers Street, New York 
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The Handiest and 
Most Practical Outfit 
Ever Sold 


There are lots of odd jobs about the 
home, farm or shop that can be done on 
the STEWART HANDY WORKER. No 
other tool on the market has so many 
practical uses. Can be used as a grinding 
machine, pipe vise, regular vise, as a drill, 
anvil, as a hardie, in fact, there are a hun- 
dred and one useful things that can be 
done with this wonderfully convenient 
necessity. 


This STEWART HANDY WORKER 
is made in the big factory where world- 
famous Stewart Sheep Shearing machin- 
ery, Horse-Clipping machinery, Gasoline 
Engines and Flexible Shafting are made. 





The same care marks its manufacture 
and it will give the same splendid service 
that all the products of this factory are 
guaranteed to give. 


_ You can push the STEWART HANDY 
WORKER with the assurance of it giving 
absolute satisfaction. Boxed, 90 pounds; 
list, $12.50. From your jobber or direct 
—a good profit to you in every sale. 





Chicago Flexible Shaft Co. 
606 N. La Salle St., Chicago 
New York Branch - 16 and 18 Reade St. 























HARDWARE AGE 








His Business Knows No 


“Off Season 











In machine shops the 
world over the B. & S. 
trade mark is recognized 
as a Standard for precision 
tools. The man who buys 
Brown & Sharpe Tools is 
a customer worth having. a eR er 
Because he uses tools the man, we do, and furthermore 


year ‘round, he must buy we recommend them. The 
them the year "round. boss is strong for accuracy 


in the machinists’ tools he 
Could he purchase them sells, and he says that for 


in your store? three generations the name 
Brown ©& Sharpe has stood 
for 


QUALITY 
ACCURACY 
ADAPTABILITY 























Send for Catalog 27 














Brown & Sharpe Tools 





A stock of our tools is carried at the Chicago Office and Store 626-630 Washington Blvd., Chicago, Illinois. 


Brown & Sharpe Mfg. ‘Cc. 


PROVIDENCE, R. IL. U. S. A. 
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Screw Cutting Tools, Gages 
and Reamers, including 


“Acorn” Dies for Machines 

Burring Reamers 

Dies, Adjustable and Solid 

Die Holders 

Gages, Thread and Cylindrical 
“Green River” Dies and Screw Plates 
“Gun” Taps 

“Lightning” Dies and Screw Plates 
“Little Giant” Dies and Screw Plates 
Pipe Stocks and Dies 

Ratchet Die Stocks for Pipe 
Reamers for every purpose 

Screw Plates, for every purpose 
Taps of all kinds 

Tapping Attachments 

Tap Chucks, Friction 

Tap Wrenches, Adjustable 
Threading Machines 

Wells Self-Opening Dies 


37 


In This New Catalog 


are shown all the lines now manufactured by 
the Greenfield Tap and Die Corporation and 
which have heretofore been shown separately 
in the catalogs of the Divisions: 


Wells Brothers Co. Div. No. 34 
Wiley & Russell Mfg. Co. Div. No. 36 
A. J. Smart Mfg. Co. Div. No. 3 


and include the following famous brands: 


Little Giant 
LIGHTING 
GEEEIRIER 


Every need of the user of screw cutting 
tools will be found in this new book. 


Every tool is backed by our guarantee and 
45 years’ manufacturing experience. 








Greenfield Tap & Die Corporation 
GREENFIELD, MASS. 


Chicago: 13 So. Clinton St. Philadelphia: 38 N. 6th St. 


New York: 28 Warren St. 


UWreuewe To-day for IPD, Caza 
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ALWAYS AHEAD! 


Keep your eye open for the Spring Buying 
Number of Hardware Age. Two full pages 
bear a message to you. Note some articles 
that you should be selling to develop your 
service to your trade. 


If you are not already a SILVER STEEL 
BOOSTER, now is the time to afhliate. 
Enjoy the merchandising of this quality 
line and the increased profits it will return. 
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Write for our Dealer Cooperative Plan and 
our complete Catalog of Saws, Saw Tools, Etc. 


FE. C. ATKINS & CO., Inc. 


Established 1857 
The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. Canadian Factory—Hamilton, Ont. 


U; 


Branches carrying complete stocks in all large distributing centers, as follows: 


Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chicago New Orleans San Francisco Sydney, N. S. W. 
Memphis New York City Seattle Paris, France 


Messrs. John Shaw & Sons, Wolverhampton, England, Agents for Great Britain. 
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SARGENT 


STEEL SQUARES 


Carpenters, as a rule, are not “born mathematicians.” When 

they buy a framing or rafter square they naturally favor one that 

_ contains complete tables of measurements and will thus save 

the time and trouble of mental calculation—a square that any- 

body, however inexperienced, can use with speed and upon 
which he can depend for accuracy. 





Sargent framing squares are just such squares. 


They contain complete and final information—accurate grad- 
uations and correct tables for common, hip, valley, jack and crip- 
ple rafters; no figuring is required, the result being shown by 
the tables. 


Sargent squares are standard, they come in several finishes— 
polished, nickel-plated, blued with white markings, blued with 
yellow markings, galvanized, galvanized with red markings, elec- 
tro copper-plated, electro copper-plated oxidized and royal cop- 
per, you can select from these the finishes preferred by your trade. 





SARGENT & COMPANY 


NEW HAVEN, CONN. II 


BOSTON NEW YORK CHICAGO i) ly 
f 
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DISSTON 
Pruning 
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Don’t wait until the Spring demand is on 

to size up vour stock; make your prepara- 

tions now. The Disston line of Pruning 

Saws comprises styles and sizes for every 

requirement, all backed by a reputation for 

highest quality and satisfactory service. 
Our Pruning Saw Catalog 


will help in your selection. 
Write today for a copy. 


HENRY DISSTON @ 
SONS, Inc. 
PHILADELPHIA - - 
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Wickwire 
Brothers 


Inc. 






Cortland 
New York 


There's more than one reason for the popularity and selling strength of Wickwire product, but 
all of them can be traced back to the idea of giving the best value and highest quality possible. 
We mine our own ores, operate our own blast furnaces, open hearth mills, and wire mills, 
etc. In short, we control every step in the manufacture, and therefore can regulate the quality from 
the beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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Royal Worcester Brand 
Wire Cloths 


We have a complete perfected after 26 
line of wire cloths as " years of experience. 
ordinarily sold in ; 
hardware stores. 
They grade from 
regular to heavy. 
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We also have plain 
iron, foundry and 
machine grades, both 
light and heavy. 


All are galvanized : mea Ask for our cata- 
after weaving by Se logue which covers 
our special process gee this line in detail. 





Coal, Gravel & Sand Screens 


Some of the many uses for galvanized cloth are: tree 
guards; animal cages; for factory basement, school 
house and church window guards; boiler covering; 
lining corn cribs; wire lathing; covering ventilators, 
skylights and wool dryers; foundry riddles, cotton 
gins; carpet and rug cleaners; ash sifters and chicken 
coops, etc., etc. 





Wright Wire Company, Worcester, Mass. 


Branches at Boston, New York, Philadelphia, Chicago, San Francisco 
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COMPLETE 
SATISFACTION 


WadkOMES only from the selec- 
C tion of files that have stood 
the test of time. 
NICHOLSON FILES have stood 
that test and today bear the high- 


est reputation for quality and serv- 
ice among file users. 


The experience of over 50 years 
with but the one idea of Quality 
in mind has resulted in a product 
without a peer. 


Ask for genuine Nicholson Files— 
and insist upon having them. 


Our catalog’ and copy of “‘File Fil- 
osophy’”’ will interest you. 


NICHOLSON FILE CO. 


PROVIDENCE, R. I., U. S. A. 
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WHEN ORDERING 


STILLSON WRENCHES 
Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Send for Catalog No. 133 


- MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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HE ability to man- 

ufacture products 
of qualityin large quan- 
tities has made the 
Union Hardware Com- 
pany leading manufac- 
turers of the following 
lines: 


Wood Goods 
Police Goods 
Steel Fish Rods 


Scandinavian 
Padlocks 


Champion Screw 
Drivers 


Roller Skates 
Gun Implements 
Tackle Blocks 
Dog Collars 

Hack Saw Frames 
Mitre Boxes 


Ice Skates 

















2XDV ANCES in the cost 

M of nearly all raw mater- 
al used in products of 
our manufacture, and 
an unprecedented de- 


mand for these pro- 
ducts, has on several 
occasions made it 


necessary for us to 
withdraw prices and re- 
fuse to accept additional 
orders for a limited time. 


We have advanced prices 
on nearly all of our lines, 
which advances have 
been consistent with pre- 
vailing conditions. 


In’appreciation, we wish 
to thank our customers 
for the pleasant co-oper- 
ation which they have 
shown at all times during 
the extremely unsettled 
and trying conditions of 
the past year. 


UNION HARDWARE COMPANY 


TORRINGTON, CONN. 


NEW YORK: 99 CHAMBERS STREET 




















Jenuary 27, 1917 HARDWARE AGE 


———— 

















mil unio aongt tnt 





(iin ~ anata irs tat tcnati ti einige ase aek ate 


bin Cae tae: 


rank 
EI sat 


a 


an 


Stes ig 
oa Ei CS Es 


~ 
Renee Ree ee EE Te Se 


ene 
a 


~~ 


ot BR, 


cha Ay PERERA Te. oS 


Pocket Gen 


*, 
= i Hi a ged i A aera 





A Westclox Watch 


CKET BEN has the ment that makes Westclox 

looks, the package, the so successful. 
selling helps, to get atten- Each dozen is packed in a 
tion, and works that do you cartonwithtwodisplay cards 
credit as well as himself. and a novel display stand for 

Pocket Ben was designed your window or’show case. 
to attract customers for you, With an order for three 
to satisfy them and bring dozen at your request we 
them back for other goods. send a handsome walnut 
The best recommendation display rack shown above, 
we can give him is the tag, a very attractive fixture. 
which reads,“*Western Clock There’s a good margin of 
Co., La Salle, Ill., U.S.A.” profit in Pocket Ben. The 

Pocket Ben is well de- box and selling helps create 
signed and finely finished. a good demand. 
The case is nicely rounded Is it any wonder they sell 


and well-proportioned, the faster than we can make 
dial, clear and distinct. them? 


< 


foes. - 
eo we Ae ee 
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He has the same style, Furnished in nickel or 
light running, reliable move- gun metal. 


Western Clock Co. 


La Salle, Ill., U.S.A. Makers of Westclox 
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VICK 


GRASS TO OK 
ASS eed PINT 


HAVE A LOOK Lawn King - 


AT A HOOK Little Giant - - - ‘50 
Little Giant (Adjustable) .60 
TO CLIP YOUR LAWN Komet (Adjustable) - 50 


SLICK AS A BOOK See on 6 ae, 














Quick Clerk Grass Hook Assortment 


Composed of 


1 Quick Clerk Ad. Card 19” x 9”. 2 KOMET Adjustable Grass Hooks. 
2 Lawn King Grass Hooks. 2 Junior Grass Hooks. 
3 Little Giant Regular Grass Hooks. Making it possible for a retail dealer to have 


3 Little Giant Adjustable Grass Hooks. a complete line without an over-stock. 


“Your Pail is Leakin’, Mister!” 


Said a boy to a farmer who was carrying a pail of milk from 
the barn to the house. The farmer thought it an April fool trick 
and paid no attention, but when he got to the house he found 


he'd lost half his milk. 
“Your Pail is Leakin’,” Mr. Jobber! 


When you get to next July you will find you've got just half 
as much grass hook milk as you would have had had you car- 


ried QUICK CLERK GRASS HOOK ASSORTMENTS in your 
pail. Particulars gladly furnished. 


Scythes, Grass Hooks, Corn Hooks, Corn 


Knives, Hay Knives, Bread Knives, etc. 


NORTH WAYNE TOOL COMPANY 


Hallowell, Maine 


Sales Office: 1409 Ford Bldg. DETROIT, MICH. 
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Millions of Dollars will be spent 


this winter in Improved Heating, Lighting 
and Water Systems for Farm Homes 


This is an activity that carries with it a hundred other things that Implement 
Dealers sell. You should study into this. 

And the best way to do it is to study the advertising in the Foremost Farm Papers. 
Here are some of the firms who have used our papers in the past: 


Lighting Systems, Lamps and Lanterns— 
The Electric Storage Battery Co., Philadelphia, 


Water Systems and Plumbing— 
Kaustine Co., Buffalo, N. Y. 
Southern Auto & Machine Co., St. Louis, Mo 


a. 
i : Cea, 3 . Pi tie! = ; 
Manhattan Electrical Supply Co., 138 S. Fifth Rowe Sanitary Mie. Ce., Detroit, Mich. 


Chicago. 

Union Carbide Sales Co., Peoples Gas Bldg., Missouri Water & Steam Supply Co., St. 
Chicago. Joseph, Mo. 

Universal Battery Co., 3412 S. LaSalle St., 
Chicago. Stoves and Furnaces— 

bia oe Lamp Co., 425 Aladdin Bldg., American Radiator Co., Chicago, Ill. 


Malleable Iron Range Co., Beaver Dam, Wis 


French Battery & Carbon Co., Madison, Wis. 
The Heat Saver Co., 75 W. Monroe, Chicago 


Federal Sign System, 654 W. Lake St., Chicago. 


L. P. Halladay Co., Streator, Ill. Imperial Steel Range Co., Cleveland, Ohio. 


or. — Ready Works, Long Island Majestic Mfg. Co., St. Louis, Mo. 

ity, N. Y. “iy ‘ ‘ 

Gloria Light Ce.. 1105 Washington Blvd. Plastic Stove Lining Co., 1355 W. 35th St., 
Chicago. Chicago. 

The Angle Mfg. Co., New York, N. Y. The Burton Page Co., 3845 Ravenswood Ave., 


Sun Light Co., Canton, Ohio. Chicago. 


Two million farmers read and are reading those ads. 

No doubt many prosperous farmers in your vicinity have just about made 
up their minds to buy. 

By securing the agency of any of the above firms who sell through retail 
dealers and letting your farmers know about it, you will make their ads your 
ads without cost to you. 

Better watch this carefully. 

To do it right, you should subscribe for Foremost Farm Papers. 

To help you in that direction, we offer you a year's subscription to any or 
all of these at half price if you send in the order on your business letterhead, 
accompanied by a check or money order. Here they are: 


Foremost Farm Papers 


Frequency Circulation Subs. Price 

Successful Farming, Des Moines, lowa...............200000+ Monthly 800,000 $ .50 
Farm Stock & Home, Minneapolis, Minn.................+++: Semi Monthly 140,000 .50 
Southern Ruralist, Atlanta, Ga...........0.cccccccccccccces - - 261,000 .50 
Kimballs Dairy Farmer, Waterloo, lowa................0s+: sig oe 184,000 .50 
Gleaner and Business Farmer, Detroit, Mich.................. " “2 114,000 .50 
IG IE, ME. cc ccc cecccsccscesccceces - 93 135,000 .50 
Practical Farmer, Philadelphia, Pa................0-0eeeee0: ” “ 80,000 .50 
NE, I oa Giovcd ce cecdseccecoesecs a « 125,000 1.00 
Western Farmer, Portland, Ore...............0ccccceceeees ” . 75,000 1.00 

Total 1,914,000 $5.50 


FOREMOST FARM PAPERS 


(Address the Representative who is nearest to you) 


J.C. BILLINGSLEA A. H. BILLINGSLEA J. C. BILLINGSLEA A. D. McKINNEY 
1123 Advertising Bldg. 1 Madison Ave. 703 Kresge Bidg. 3rd Nat’! Bank Bidg. 
Chicago New York Detroit, Mich. St. Louis, Mo. 




















































PRAM, gh dc oe n= ton 


ne id a 
She UAT... 








HARDWARE AGE January 





WIN 
with the 
Winner 





You can win the cream of 
the cream separator trade 
in your locality with the 


DE LAVAL 


CREAM SEPARATOR 


The winner is always popular. It doesn’t make any dif- 
ference whether it’s a baseball team, or a race horse, or a 
cream separator. Everybody likes a winner. 

Dealers like to sell the De Laval because it’s a winner. Farmers 
buy the De Laval and are proud to use it, because they know it is a 
winner. 

The De Laval won the Grand Prize at the Panama-Pacific Expo- 
sition, as it has at every other important exposition the world over 
in the last thirty years. Butter produced from De Laval separated 
cream was awarded the highest score at the recent National Dairy 
Show, as at every National Dairy Show and Creamery Butter- 
makers Convention for over twenty years. 

The superiority of the De Laval is so apparent to impartial 
judges that whenever it is put in competition with other machines 
it is bound to win out. 





If you want to win in the cream separator business, the first thing 
to do is to tie up with the winner. There is no better time than 
right now to send in your application for a De Laval contract. 


THE DE LAVAL SEPARATOR COMPANY 


165 Broadway 29 East Madison Street 101 Drumm Street 
NEW YORK CHICAGO SAN FRANCISCO 





= 








January 27, 1917 HARDWARE AGE 


Pelee, «fur 7a 


———— 
midiel aiaaieei ee ae 2 Tene 


Seho x 


flee 


a. a 
Ahn. Sela ies 


The Relation between 
Linoleum acd Kitchenware 
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Linoleum is ‘related’ to 
everything that you sell for the 
kitchen, the pantry, the bath- 
room, the laundry and many 
other parts of the home. It has 
a logical place in your store, 
where the majority of users come 
to buy stoves, kitchen utensils, 
cutlery, silverware, etc. 

The Armstrong Line of 321 patterns 
offers the hardware merchant broad 
sales opportunities and _ substantial 
profits. One hardware retailer writes 
that the thing he likes best about sell- 
ing linoleum is that there is no loss in 
handling. 


You'll be interested, too, in the window 
displays, lantern slides, newspaper cuts, 
show cards, etc., that are supplied free to 
every retailer of Armstrong's Linoleum, on 
request. 
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The coupon brings prices, 
samples and literature 


Armstrong Cork Company 
Linoleum Dept Lancaster, Pa. 


GEORGE B. SWAYNE, Selling Agent 
212 Fifth Ave., New York Heyworth Bldg., Chicago 


“Y-y-x-x.¥ 
ink oa i Bs. i 4 


In the Dining room Armstrong Cork Company 
Linoleum Dept., No. 93, Lancaster, Pa. 
Please send, without cost or obligation, books describing your free 
window displays, etc.; also prices and samples of linoleum. 
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Cyclone Domination 


Back of the Cyclone Reputation 
stands Cyclone Quality—dependable 
+ and durable. 









































A thoroughly comprehensive national 

= |. advertising campaign is bringing the 
buying public face to face with the 

Cyclone “Universal” 2 4 Cyclone Ornamental Walk 

wae, Gate very ame superiority of Cyclone Products. fi0sit, iy mot per: 


use one or more of these pearance and durability, 


gates. Built in various Placed on your floor, Cyclone Prod- Frame of heavy tubular 


heights, with fittings for steel, fabric of large heav- 
any style post ily galvanized wire, closely 


ucts not only sell themselves, but lead and firmly woven. Strong 
fittings for any style post, 
to the sale of your other stock. 


ners , Cyclone Quality cre- 
ates satisfied customers 






































Cyctone “National” J 

No Pe and holds trade. Cy- 
farmer will Duy on, sighe titi clone Dealer Service 
Frame’ ‘of. high-carbon Hit and selling helps — 
tubular steel; heavy wire : 
fabric, apart of the Cyclone 
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national adver- 
tising campaigr 
—will focus lo- 
cal interest on 
¢ fa} yourstore. You 


a iii kt i : 

i ‘ Hi) (GEENGRETEN! (BEETEE ! dominate your 
" 
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Cyclone Double or Sin- 
gle Drive Gate combines 
strength and beauty. 
Frame of heavy  high- 
grade tubular steel, with 
center-bar support. Heavy 
wire fabric closely woven. 
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ee) Make 1917 
y cone : your big year 
—you can do it 
as the Cyclone 
exxexcxe, Dealer in your 

“ locality. 
Illustrated cat- 
alog and full in- 
JA) formation sent 
free on request. 




















Cyclone Flower Bed and 
Lawn Border is very pop- 
ular for both public and 
private grounds. Strong- 
ly built; easy to set up 
around any shape or size 
of flower bed or lawn. 



























































Cyclone Fence Company 
WAUKEGAN ILLINOIS 
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Cyclone Ornamental Fence is characterized by original designs, even picket tops, uniform spacing, deep-crimped, 
full No. 9 wire pickets, and triple reverse twist in weaving which insures stability. More of this fence 
is sold than of any other make 
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BUNE STREAKS 


These Tires Protect 
Your Customers 


Modern merchandising success 
is built upon service rendered. 






This service is first of all, the 
protection of your customers. 


Goodyear Blue Streak Bicycle 
Tires afford perfect protection 
to the bicycle rider. 


They protect him against annoy- 
ing tire trouble and unnecessary 
expense in the upkeep of -his 


bike. 


For Goodyear Blue Streak Bi- 
cycle Tires are built with the idea A 
of giving the public the greatest ie 
possible value for the money. ‘ 
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And these superior tires are 
fully guaranteed by Goodyear. 





You may offer them to your 
customers with the full knowl- 
edge that they must live up to 
all that is claimed for them. 





$3.00 
Each 


Since Jan. 1 


There is no possible chance of 
the buyer being dissatisfied. 


Goodyear Blue Streak Bicycle 
Tires protect your customers. 
They protect you, too. 


And they build up trade for the 


rest of your stock. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 











Guaranteed 
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be Zs Zn 
WY] I'll thread this ||’ 
Wh eg y needle if it 
Yj takes me all 
summer f 


KIND 


\ How in the world can 
IF THIS IS FOOLISH— a man put a ROPE —SO IS THIS 
THRU THE EYE 

OF A SMALL NEEDLE? Then—how can you put 
three barrels of air thru a small tire valve? Trying 
the one is as ridiculous as the other. 




















Positive pressure, and a steady stream of air from 
A ROSE TIRE PUMP, with its PATENT VALVE 
makes pumping as easy under high pressures as under 
low pressures. 


‘The Biggest Seller on the Market”’ 


Dealers! Order these pumps from your jobber. Or, we will send 
you a sample at the regular dealer’s price, transportation charges 
prepaid, if you will send us your jobber’s name. 








THE £-Z WAY 
Pent Jone co J. H. HANEY & CO., —_ Hastings, Neb. 


MANUFACTURERS : ROSE PUMPS GREASE GUNS FAN BELTS AND LEATHER SPECIALTIES 
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BUTCHER TRAYS 


Enameled in White and White 


No. 15—1544 x 10% x %” 

“ 17—174%x11%x %"” 

“ 19—19 x«12%x %” 

“ 25—25%% x 19% x 13%” 

“* 250—Same size as #25, with Cor- 
rugated Bottom. 


Note the new +25 and +250 sizes, which have heretofore been largely 


THE VOLLRATH CO. 


Sheboygan, Wis. 


NEW YORK CHICAGO 
































January 27, 1917 HARDWARE AGE 25 














~ 
} 
t 





























Black Silk Stove Polish 
Better in 1917 


Black Silk is better because it is made better. Notwith- 
standing the advanced cost of materials we are using the Hel 
same brands and highest grades of everything entering into 
the manufacture of our products. No other kind will make 
Black Silk. We want to make good goods and 37 years of 
experience has taught us how. This is why Black Silk 1s 
recognized the world over to be the best. 


Buy thru your Jobber 





Black Silk Stove Polish Works, Sterling, Ill. 
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Mr De aler ¢ Isyour volume of Wash- i 
* e . ° eas 
ing Machine sales and _ . 44 
If not, write us today and : : : A; 
SUED nied one tatp-onge margin of profit satis- 
catalog with complete in- factory ? 
formation on HAND, 
POWER and ELECTRIC 


MACHINES of the better 
grade. 





Voss Bros. 
Mfg. Co. 


Davenport, Iowa 
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ALASKA | 








3,000 high class dealers are 
each year selling Alaska 
Freezers. 

Their trade come back and 
say, “That Alaska Freezer 
you sold me is the best | 
have ever used.” 

There’s a reason. See the 
open-spoon dasher and tall 
can. Many other superior 
features. 

Write us now for prices. 
They will interest you. We 
advise you not to delay. 








Winchendon - 


The Alaska Freezer Co. 


Mass. 


























DYKES NEW MOTOR MANUAL 


Treats Motorcycle, Marine and Stationary Internal Combustion Types of Engines 


HIS new manual is 

gotten upin Mr. Dyke's 
excellent “‘tell at a glance” 
style. Everything being so 
clearly illustrated that it is 
hardly necessary to refer 
to the text. The book is 
written in plain English 
and has 500 specially pre- 
pared diagrams. It is a 
book in which the layman 
or student will find a 





i DYKE'S 
# MOTOR MANUAL 
@ Motorcycles,Marine 


@ Stationary Engines 
S| Simplified _| 














224 Pages, 6x9 Inches, 
500 Figures. 
Cloth, $2.00, Postpaid. 


TABLE OF CONTENTS 


Motorcycles—Types, drive, engines, firing 
order, valve timing, electric lighting and 
starting, magnetos, troubles, remedies, every- 
thing you want to know, fully illustrated. 


Marine Engines and Motor Boats—Every 
subject you can think of, from construction 
of the hull to explanation of all types of en- 
gines, gasoline, kerosene, oil; repairing; rules 
of navigation, meaning of marine terms, etc. 


Stationary Engines — Gasoline, kerosene, 
oil; construction, operation, care; Diesel, 
gas producers, railroad motor cars. 


Aero Engines, Air Crafts, Steam Engines 
(for automobiles)—These subjects are only 
briefly treated, but the principle is clearly 
explained. A submarine is also explained. 
Digest of Troubles, Repairing—Covering 
troubles, remedies and repairs of motor- 
cycle, marine and stationary engines. 


| pace secre 
7 
z 
| 
| 


simple explanation of his problems, while the repair man or 
mechanic will find it invaluable as a reference book and time saver. 





If you want to know anything about any type of gasoline, kerosene or oil engine, this is the book to get 





DAVID WILLIAMS COMPANY, 239 West 39th St., New York City 








TTT LLL Lies Eee 















January 27, 1917 HARDWARE AGE 





_ i) 





Pumps for Farm, Garden 
and House Water Supply 





Our new 360-page General Catalogue (for dealers only) 
contains complete details of more than a thousand styles 
and sizes of Deming hand and power pumps, and complete 
hydro-pneumatic water systems. 


Deming Pumps fulfill all the pumping requirements of the 
mine, mill factory and farm. Send for new Catalogue /o-day. 


THE DEMING CO., SALEM, OHIO 


GENERAL DISTRIBUTING AGENCIES 
Chicago, Henion & Hubbell Pittsburgh, Harris Pump & Supply Co. 
Buffalo, Root, Neal & Co. New York, Ralph B. Carter Co. 


Agencies in Principal Cities 





Fig. 185 
Force Pump 


Fig. 166 
Lift Pump 





One of our many complete hydro-pneumatic systems of water supply. 


: . Made in capacities from 125 gallons per hour to 60,000 gallons per hour. Fig. 290 
Fig. 450 " Peerless Tanks vary from 50 gallons to 20,000 gallons capacity. Completely *Premium" 
Force Pump described in No. 25 Catalogue. Force Pump 
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MYERS GARAGE DOOR HANGER 


Everywhere private garages are springing up like mush- 
rooms—literally by the hundreds. Very often the question of 
ground space has to be carefully considered, and especially in 
cities and suburbs. Room is often scarce, every inch counts, 
and the garage must be sandwiched into close quarters. 





This is where the new Myers Garage Door Hanger is greatly 
appreciated. Swinging doors on buildings always require 
plenty of free space for opening and closing. When doors 
are hung the Myers Way (see illustration) they roll along on the inside of 
the building, fully protected from the weather, and require but little space. 
No shoveling of snow or chopping away ice every stormy day, but common 
sense, easy door service right along through all kinds of weather 






Note just a few of the special features, style of track and how it is placed, 
and the curve formed in the center. Trolley frame is malleable iron, extra 
heavy and covers wheels completely. Adjustable features permit both vertical 
and lateral adjustments. Stayon Device prevents trolley leaving the track 








Steel roller bearings insure easy operation. Doors, 
hinged together in sets of two or three, work satisfac- 
torily and roll back entirely out of the way. Small 
swinging door can be used in connection with larger 
doors, permitting entrance without sliding doors 








The Myers Garage Door Hanger is already in use on 
hundreds of garages. Dealers everywhere have and 
are adding it to their door hanger lines because it 
affords such an excellent selling proposition. Special 
circulars mailed on request 


F. E. MYERS & BRO., ASHLAND, OHIO “fiv‘toot' works? 
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Profitable Poultry Equipment ci. 
y THE banners ei cee ie 


Incubators, Brooders, Feeders, Founts, Chick Food, Remedies — 
ENABLES YOU TO TAKE ADVANTAGE OF BIG DEMAND FOR POULTRY Si PPLIES. 


BLUE HEN COLONY BROODER 
THE BIG BROODER AT THE LITTLE PRICE. 
$14.50 Size Large as many others rated as “thousand capacity.” 


Widely advertised in leading poultry journals and many farm papers. 





Rh Large, Powerful, Cast Iron Heater, with quick, sure, automatic control. 
Lt} Pe 4 tS Exclusive Curtain Feature gives fresh air but prevents floor draft. 

re “fs No Overheating Brooder House. Heat held down around chicks’ backs. 
— sepia hm a "= Many Other Special Features illustrated in fine new 1917 catalog. as 


NEW ‘“ SELL-ON-SIGHT ’”’ FEEDERS AND FOUNTAINS 


BLUE HEN “‘UNIVERSAL” CHICK FEEDER BLUE HEN “‘VISIBLE’’ FOUNTAIN 
1—Top one piece: bottom one piece. No seams, no joints, 1—Simply attach our base to any screw top jar. 
no leakage. 2—Corrugated sides prevent chicks from jumping in 
2—Will not rust out. Made of heavy non-rusting gal- 3—Sits absolutely flat, chicks can not upset it. 
vanized iron. ; 4—Chicks can’t fall in or roost on 
3—Can’t be upset. It sits flat, chicks can not turn it over. edge. 
4—Chicks can’t climb thru holes. Edges perfectly smooth. 5—Can be boiled or scalded without 
5—Feed can’t be wasted. Chicks can’t spill it out. injury. 
6—Good for all kinds of feed. Grain, beef scrap, milk, etc. 6—Made of heavy galvanized iron. 
Easy to Sell. Easy to Use. Easy to Clean. 
No Joints. No Rusting. No Wear Out. 
ACTUAL SIZE Dimensions of Base: 5 in. diam., 
9” long, 4%” wide, 1% in. high. 
2%” high Jars Are Not Included. 





These Feeders and Founts Sell Like Hot Cakes. 
Send 10c. postage and we'll send a sample of each. 


Let Us Mail Our Complete Catalog and 1917 Proposition 


WATSON MANUFACTURING CO. -  - Lancaster, Pa. 























‘‘As easy to grind 
As a watch to wind” 


There’s a big rush on. 


Order now of your jobber. If he won’t supply you, write 
us. Prompt delivery assured if you do it now. 

You can’t find a better freezer anywhere. Tall cans, 
quickest freezing, gearing all enclosed, fewest parts and 
makes smooth, velvety cream like that made by the famous 
French chefs. Anyone can make it good with the 
PEERLESS. 


The Peerless Freezer Company 
Winchendon, Massachusetts 
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~ AMERICAN 
ScrREW 
CompPANyY 


Greatest 
Assortment 


Largest 
Stock 





WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 
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Sell Them 
| by the Set 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the outer rim. 
The entire surface is at work all the time; 
no jagged ends; every part of the work is 


























. ° 5 | 
smooth and polished. They bore their way F Sets of 9, 11, 17 bits are fur- ! 
through hard, knotty, cross grained wood, < nished In compact cases for H 

the convenience of the user 1} 


leaving a smooth hole and clean, polished 
surface. 

Let us send you catalogues. Order 
through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 
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BEWARE OF INFRINGEMENT 


ee ee a oe ee, ee as ee a ee ae 


2A. 


LETELEL PERLE 


SLIP JOINT 





Our New One-Piece Mitre 
IMTLCOR’ Products backed 
by “MA7ZzoR™ Quality and 
‘IMTLfOR™ Service will help 


Corrugated Round you get more business. 





Corrugated Round 


MILWAUKEE CORRUGATING CO. 


Branch at M 
Kansas City, Mo. a 

















Essential for safe disposal of Rubbish 


“CORCO” RUBBISH BURNERS 


the perfection of all Rubbish Burner Construction— 


Place one Corco Rubbish Needed 


Burner out front where it can jp Every 
be seen, and very quickly you fardware 
will be making deliveries of Stock 
others like it at a good profit. 


Corco Rubbish Burners impress you at first 
glance by their stocky substantial construction. 
That means long and useful wear. Burns rubbish 
to a fine ash—has an excellent draught that con- 


Needed sumes contents from bottom to top. 
Neede Get in line with this good Spring 
in Every “Clean Up” specialty. Write a line 
Home today to nearest office. 


WHEELING CORRUGATING COMPANY. WHEELING W VA 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHI? 
ST. LOUIS KANSAS CITY CHATTANOOG* 
RICHMOND 
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TRADE MARE 


Bishop’s 
“Greyhound” 
Overleaps All 


Competition 
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The “Greyhound” 


saw with a 


a 
thousand endorse- 
ments—made of the 
finest steel. It has fast, easy-cutting 
qualities. Its hang and balance suit 
the most exacting. See one—examine 
it. You'll want it in your stock. 
Hardware Dealers are the only firms 


with which we trade. 


GEO. H. BISHOP & CO. 


LAWRENCEBURG, IND. 























Lanley 
‘Tools 


Stanley Plumbs 
and Levels 


All numbers are made of thoroughly 
seasoned selected stock. They have 
many special features which will appeal 
to CARPENTERS, MACHINISTS, 
MASONS, PLUMBERS, MILL- 
W RIGHTS, in fact, to every workman 
who has occasion to use a Plumb and 
Level. 

Those dealers who carry Stanley 
Plumbs and Levels have no trouble in 
complying with the requirements of 
their most exacting customers. 


Manufactured by 


STANLEY RULE & LEVEL Co. 
New Britain, Conn. U.S.A. 
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INLAND 


Basic Open Hearth 


ROOFING 
& SIDING 


Products of aplant that owns and controls 
all its raw materials from the Iron Ore up 


INLAND STEEL COMPANY 


First National Bank ate. Chicago 
Works Indiana Harbor, Ind. and ights, IIL 
Branch Offices- ST.LOUIS-ST.PAUL- MILWAUKEE- DENVER-DALLAS 



































MakeThem Pay 


Many a merchant has been forced to borrow money and 

even go out of business because he could not get his custo- 

mers to pay their bills. There are hundreds of ways to 

make them come across and Mr. Frank Farrington tells 

about a number of them in his new book entitled 
‘“‘Store Management Complete.’’ 

















Every reader of hardware and retail literature knows Frank Farring- 
ton’s style. It runs along in an easy flow, with common sense facts 
and conclusions presented from a standpoint of practical knowledge, 
and always with that touch of human nature which marks the writer 
of extensive experience. And with all, the book is analytical. For 
example in the first chapter, ‘‘The Man Himself,’’ you learn what a 
merchant is; the most desirable personality; mental and physical quali- 
fications; how to be a merchant; overwork and its disadvantages; pos- 
sibilities of development; proper examples; the right line of growth; 
success-making qualities. 














The other chapters cover in equally as thorough manner— Where to Start, Store Management, The Buy- 
ing End, The Store Policy, Clerk Management, Leaks, The Store’s Neighbors, Working Hours, Expenses, 
The Credit Business, What to Sell, Premium Giving. 252 pages, illustrated. Cloth bound, $1.00. 


HARDWARE AGE BOOK DEPARTMENT 


239 WEST THIRTY-NINTH STREET, NEW YORK 
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For nearly 40 years 
Sharples has easily 
maintained its position 
as America’s foremost 
separator. That it is still 
well in the lead is evi- 
denced by the 340% 
sales increase last year, 
largely due to the 
newest Sharples in- 
vention, the wonder- 
ful Suction feed! 





Dairymen ever y- 
where are getting 
perfectly familiar 
with this cream- 
saving invention. 
For the past year we have been preaching the 
advantages of the Suction-feed to them 
through advertising in the agricultural press. 


We have shown how this wonderful invention 
saves 15% more cream under average condi- 
tions over the best of other separators! That 
appeals to the man on the farm. We have 
talked to the women about the advantages of 
the Sharples Tubular Bowl, which is easiest 
to clean, and Sharples easy turning, at any 
speed, without losing cream. That asians to 
the woman on the farm. 


SHARPLES 


SUCTION-FEED 
Cream SEPARATOR 
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t opens up for you a bigger volume of separator 
@ business. Right now 
e there’s an ever-in- 

creasing demand for 
@ Sharples all around 
@ you. 
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You can make no mis- 
take in tying up with 
the oldest and greatest 
separator factory in 
America. Last year 
we paid out over 
$50,000 in bonuses 
outside of regular 
commissions! Our 
dealer contract is the 
“squarest” ever is- 
sued by any separator 
manufacturer. 


Write for it today. 


Sharples Separator Co. 


West Chester - Pa. 


Also Sharples Milkers and Gasoline Engines 
Branches; Chicago SanFrancisco Portland Toronto 


a8 19 
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The Beginning 
of Tool Chests 


Wherever there’s life there's a 
Saw, Hammer and Screw - 
Driver!—the ‘‘tool chest” grows 
from these humble beginnings! 


It's a good beginning if the 
saw is good; there’s good pros- 
pects of endless tool-sales for 
the merchant who starts his 
customers with 


That merchant will be looked 

to to fill many tool chests. Year 
after year he'll be selling addi- 
tions. Today a chisel, next 
week a plane, a month later 
a level, and then — another 
Si-monds! 
A customer's first tools must give him 
satisfaction if he’s going to enjoy 
getting together an assortment. If 
all his tools will behave like a 
Simonds, he’s ‘‘sold’’ on the pleasure 
of owning good tools. 


We believe our friends thus see the 
value of Simonds Saws in building for 
the future. As for present profits on 
Simonds—they know! 


Would you like us to make you a 
proposition? 


Simonds Manufacturing 
~ Ge 


“‘The)Saw Makers’’ 
FITCHBURG, jMASS. 
Five Factories Eleven Branches 


Serer er ecr ena ms 
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ATLAS 
10-Cent Fly Swatter 


“Swat the Fly" crusades are spreading. The 
coming season will see the greatest demand for Fly 
Swatters ever known. Be prepared. Stock Atlas 
Fly Swatters. We make two 
styles—one to retail for 5 cts., 
the other for 10 cts. Both are 
made of the best wire cloth 
with a copper finished handle. 


The 10-ct. Swatter shown 
has an extra long handle— 
10 ins. It is very neatly and 
securely bound with soft green 
felt—cannot mar the finest fur- 
niture. Especially adapted for 
arlor or drawing room use. 
e have made it extra strong 
and flexible—will outlast any 
now on the market. 


The 5-ct. Swatter, the best 
ever made to sell at a Nickel, 
has a triangular fold permit- 
ting insertion of your ad if 
desired—a clever idea. 





Now is the time to place 
stock orders. We'll gladly 


quote Prices and Terms. 


Atlas Mfg. Co. 


9 New Haven, Conn. 











THE BEST 
in WIRE HARDWARE 


Our Illustrated @taloque 
describes over A400artices 
0 


WIRE HARDWARE 
KITCHEN WIRE HARDWARE 
aMWIRE SPECIALTIES 
Have You A Copy? 
‘-—> Postal will 


start one your way 


THE WIRE GOODS COMPANY 


WORCESTER. MASSACHUSETTS 
U.S.A. 














Size of cut 1 Inch to 4 


Parker’s 
National Side Mill 


An easily attached, out of the way, 
Coffee Mill. Made with detachable 
receptacle for the ground coffee 
and a conveniently adjusted thumb 
screw in front. 





All iron construction—very dur- 
able. A quick, steady selling Mill 
the whole year ’round. 


Send for Parker’s Special Cata- 
log of Coffee, Drug and Spice Mills. 








The Chas. Parker Company 
New York Salesrooms Factories 
32 Warren St. Meriden, Conn. 




















We make special Steel Gem Casters for hard- 
wood floors, with feltoid, leather, vulcanized fibre 
wheels, etc. 

They are all built of steel. In strength, quality 
and wotkmanship equal to highest Schenck stand- 
ards. 

Smallest caster carries 1,000 pounds on smooth 
floor, which it will not scratch. 


Write for our colored catalog. 


M. B. SCHENCK CO., Meriden, Conn. 
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fered to the trade. 
a proposition that 


satisfies. 


Clippers! Write. 





Priest’s 
Clippers 


We have the biggest 
clipper proposition of- 


It’s 
pays 


and pays big—because it 


Our proposition is 
that you stock Priest’s 


American Shearer Mfg. 


Company 


350 Main St., Nashua, N. H. 


Wiebusch & Hilger, 


IMMA 


N. Y. 











Three Blades 


for a Dime 


The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
cannot ignore. 


It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair tested. 


Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 
our proposition. 


Factory Sales Co. 
120 Broadway, New York City 
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Chair 
Tips 





For The Sharp Ends 
of Rocking Chairs 


have quickly found favor with the 
trade. A positive protection against the 
sharp ends of rocking chairs. Durable 
and easily fitted to 





the rocker. Catalog, 
prices and terms on 
request. 


Elastic Tip Co. 


370 Atlantic Ave. 
Boston Mass. 





% Inch 











You Can Sell More 
Waffle Irons 





IF YOU SELL THE STOVER 


Notice from the cross section of the plates above 
how uniform in thickness the waffles are made. 
It results in quick and even baking. 

Housekeepers like to use the Stover waffle iron 
and every owner is a booster for Stover waffle irons 
in her neighborhood. 





Send for circular 1653. It tell all about Stover ¢ 
waffle irons and new style meat broilers. Pd 


¢ 
¢ 
- . 
Other Goods We Make Fa 
Builders’ hardware, kitchen hard- Ny a . 
ware, stove trimmings, wind mills, ms << : 
feed mills, ensilage cutters and o ee P 
gasoline engines. eo" +} . " 
re wv * of 
Stover Mfg. & EngineCo. . ® 
a> cy ce ° 
710 East Street ee Fe m2 


FREEPORT, ILL. ie” fie 

















ae 





be 


Ree: 





ah ici a Me i. SI as a lp Pas A aaah. 











— 


ob. Tea NE 












Peaxfert 
















ade, 



























fj 


36 


HARDWARE AGE 


January 27, 1917 








Its First Year a 
Big Success 


The Sanitary Flexible 
Rubber Fly Swatter was 
bought and sold by 1000 
jobbers last season. It 
gets the fly, the trade and 
the profits. Retails for 
10 cents. 


A big favorite in the 
household. Made of Rub- 
ber. Sanitary, and easily 
washed. 


Send us your orders for 
next season. Samples and 
jobbers’ prices sent on re- 
quest. You need this big 
seller. Better write today. 


A. W. Drake 
Manufacturing Co. 


Formerly 
Standard Vending Machine Co. 


Hazleton, Pa. 











BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
SCREW HOOKS 
GATE HOOKS AND EYES 





1s GROSS. 2s INCH, 











Bright Wire 


GATE HOOKS AND EYES 


ss MADE IN U.S.A. 
MORGAN SPRING COMPANY 


WORCESTER, MASS. 














A COMPLETE LINE. 
PROMPT SHIPMENTS. 
WRITE FOR PRICES. 
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Profits On 


Glass Novelties 


They are easy to attain be- 
cause the glassware is attrac- 
tive, easy to handle and quick 
to sell. They are neatly put 
up in individual cartons. 


Write for prices. 


Lancaster Glass Co. 
Lancaster Ohio 

























Use one in your stock room—for mov- 
ing heavy barrels, cases, tubs, coils of 
rope, anything that has to be moved. 
Use another in the store proper in place 
of a hand truck. Takes leas room. 
Easier to handle. Better on the floor 
and absolutely noiseless. being 
equipped with Clark’s Anti-Friction 
Casters. Ask for catalog B-12. 


The Geo. P. Clark Company 
Windsor Locks Conn. 
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$10 a Day—Velvet ! 


lf you have a hardware store doing 
even a small business, you are doing 
business with people who would come 
to you to get razor 
blades, scissors and 
small tools ground, 
if you hada 


Hatfield 


Grinder 


This nobby little ma- 
chine, operated by a low- 


yriced youngster, will 
» Ss 





earn $10 to $15 a day for 
Every patron finds more and more 


you. 
articles to be sharpened, and also tells friends 
Write 
today for our plan on establishing a sharpening 


of the convenience of Hatfield service. 


depot. It’s a winner. 


HYFIELD MFG. COMPANY 


21 Walker Street NEW YORK CITY 


] 
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War condititons have brought about a great shortage 

»f paper-making materials Paper makers, deprived of 

their usual source of raw material, are paying high prices 

for every pound of waste paper they can get Prospects 

are that even higher prices will be offered. Everybody- 
business men and householders—should take advantage 

= of this opportunity to convert all waste paper into profit 
handle waste paper safely and advan 


PAPER 
BALER 


protects against fire risk 
trash piled 


— save and 


tageously you need the 


FIRE PROOF 





SS Hielps convert waste into cash 
Does away with the most potent source of fire 
—— in the corner 
The Schick is strong, simple, easy to operate and most 
ompact baler on the market Boy can operate Takes 
up less room than 4 pile of waste on floor Helps keep 
your establishment clean, too. Really costs you noth 
ing because it 
Pays for itself and earns money for you 
Many of our customers say that the Schick 
Ikaler pays for itself the first year; some say 
= it will do it in a few months. Depends upon 
= the amount of waste you have Made in 


~ = tive sizes 
- Write Today for 


ree Book 

‘‘How to Make Money in Waste 
Paper’’ will reveal startling facts 
to you Shows enormous loss in 
waste paper destroyed. Tells how 
this waste can lx 
turned into cash 
Send for your 
copy now 


This 










Jobbera and 
Saleamen Wanted 


Davenport 
Mfg. Co. 
Dept. H, Dav- 
enport, lowa 
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able Space and Time 


Ball Bearing Tool Racks 


Bring your agricultural 
tools vurt front where 
your customers can see 
them and handle them. 


The Herrick Rack 
holds 154% dozen tools, 
assorted kinds and sizes. 
Made of malleable iron 
and steel. Painted in 
two colors—a handsome 
fixture as well as a dur- 
able one, 


See your jobber to- 
day, or write us. 





The F. A. Herrick Co. 


1361 W. Bancroft St. 
TOLEDO, OHIO 





Don’t Rob Yourself of Valu- 


USE HERRICK 





How to Care for a 


Stock of Hardware 


(No. 4 of a Series) 


‘There is no excuse for losing stock 
in the modern hardware store. Fix- 
tures must not let small stock items 
drop down behind, or roll off shelves 
to be swept up. Stock is perfectly 
safe because of the solid, lined, in 
sulated backs and the tight cabinet- 
doors of 


Warren’s Standard 


Hardware Store 


Fixtures 
Write for “How to Make More 


Money in the Hardware Business.” 
It’s Free. 


J. D. Warren Manufacturing Company 


Masonic Temple, Chicago 
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Order Now-—Be Prepared 
Either pair a safe Choice 


Each of the three, LIGHTNING, GEM or BLIZZARD, 
has served the housewives of America for thirty years, 
and like the cream they create, are in demand in all 
seasons. 

They are built of the best material and workmanship 
possible—their ingenious construction makes them easy 
to operate, quick freezing and economical to both 
dealer and user. They sell themselves and stay sold! 

This means easy net profits for you. 


Any jobber can supply you. 


NORTH BROS. MFG. CO. Philadelphia, Pa. 
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| | Cary’s Universal 
Box Strappi 
pping i, 
4 In Many Widths and Gauges Advertising 
; Always Carried in Stock for Prompt Shipment 
The only strapping on es ° 
ee po Poe ae “Advertising is the educa- 
we Oa ee tion of the public as to who 
width and gauge. It 
' is made from an extra you are, where you are, and 
‘ soft annealed steel of h h ffer i 
i great tensile strength, what you have to offer in 
and nails can be the way of skill, talent or 
it driven thro’ it with : 
y greatest ease. Each commodity. The only man 
a reel contains 300 feet is 
dann atlases who should not advertise is 
i metal reel frame; 20 the man who has nothing 
H reels packed in a case. a 
if We also manufacture Flat and Twisted Wire to offer the world in the 
if Box Straps, Box Corner Fasteners, Clasps, . 
" Seals, Corrugated Joint Fasteners, Hinges and way of commodity OF Serv 
Hasps, and Cary’s EVERLASTING FLEX- ice.’—Elbert Hubbard. 
4 IBLE STEEL MATS. 
: SEND FOR PRICES AND LITERATURE 
; CARY MANUFACTURING CO. 
f Manhattan Bridge Plaza BROOKLYN. N. Y. 














HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 








DISPLAY ALWAYS IN SIGHT 








W. C. HELLER & CO., Montpelier, Ohio 
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VARIOUS 
METALS 


LARGE 
STOCK 


117 FRANKLIN AVENUE 





| STIMPSON- EYELETS 








EXTENSIVE 
VARIETIES 


SPECIAL 
TO ORDER 















HIGHEST QUALITY 


REASONABLE PRICES 


MAKES 


SATISFIED CUSTOMERS 
PROFITABLE SALES 


UNION 
| ROTO) ER OLO) 5 N bd 


‘ @) : ; > 
Every Tool . 


Guaranteed iceries 





Suecessors to 


Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 
MANUFACTURERS OF 
CALIPERS DIVIDERS, on TAR BENCHES, 
ee ee — MBINATION SQUARES, 


BACK SAW FRAME KEY SEAT RU LOCKS, 
THREAD GAuGES, THICKNESS GAUGES. 


Complete Line ef Tool Holders for 
Bee Aiclte, Meat SSAA ae a Mh de 
ding, og, rs, 
Machine Vises a Screw Screw Mac ~y @ Products. 
Selling a TY 





spines Dunn & Co., 74-76 Murray &t., 
City; 8 NM. Clinton 8t., Chicago, 111. 















WHITAKER - GLESSNER 
COMPANY 


PORTSMOUTH 
WORKS: 


Manufacturers 


BILLETS, SLABS, 
SHEET BARS, 
BLUE ANNEALED 
SHEETS, BLACK 
and GALVANIZED 
SHEETS AND 
FORMED ROOF- 
INGS. 


PORTSMOUTH 
' OHIO 


MN 











'SAND PAPER FLINT PAPER 


| IN REAMS AND ROLLS 


EMERY CLOTH 


GARNET PAPER AND EMERY PAPER 


aeahy yen FF 


We Nats only the 
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Arawana Hammocks 
A Quality Commanding Sales 


\ 


You cannot help but profit by stocking Arawana 
Hammocks. They sell fast because they are built 
to endure. Besides this, the prices on them are 
sufficient to make the dealer’s percentage at- 
tractive. 

Write for our catalog. 


I. E. PALMER COMPANY 


MIDDLETOWN, CONN. 








ag Bes 
Competition forbids increas. 
ing profits by raising prices, 
but it doesn’t forbid increas. 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you 

more and get more an 








Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and  adapta- 
bility. 














“HAYES PUMP & PLANTER Co 


GALVA , ILL 

















American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


Lasts Longer — Looks Better 
also 
American Bronze, 
Galvanoid Enameled, Painted, 
Bright Galvanized 
All Meshes and Widths 


American Wire Fabrics Co. 
Chicago, IIl. 


FACTORIES : 
Clinton, Iowa Mt. Wolf, Pa. Niles, Mich. 





The Tool Grinder that 
Gets the Business 


Wise dealers who are on the lookout for 
steady customers as well as individual sales 
are featuring the 


Luther “Best Maide”’ 


Hand Power Tool Grinder 


Hias the genuine, ‘‘dyed-in-the-wool”’ quality features 
for which the name of ‘‘Luther’’ is famous. Ball Bearings 
Dimo-Grit wheels—-Special Tilting Frame to permit use 
of any side of grinding wheel. 
some of the many new, advanced 
“Lather” ideas and features in tool grinder 
construction lure the trade to your store. 
Write for the big, interesting Luther Catalog. 


LUTHER GRINDER MFG. CO. 


981 Point St., Milwaukee, Wis. 
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The Best Is 
Always Cheapest 


The wise buyer nowa 
days judges hardware 
cloth by the service it 
gives. By the in-built 
strength of the wires. 
By the uniformity and 
evenness of the spelter, 
the regularity of the 
mesh. Finally, . by the 
way it wears! 

This should also be 
your standard of judg- 
ment. We welcome com- 
parative tests of “The 
Perfect” with all other 
hardware cloths. 

Experience. always 
proves ours to be the 
most indestructible! 
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Ludlow-Saylor 
Wire Co. 


BRANOH OFFICES: 
20 East Jackson Blvd., Chicago 
Mills Bidg., El Paso, Texas 





St. Louis, - Mo. 





. The McKINNEY 
Shelf Bracket 


‘*The right kind of a hold-up”’ 






HY is it that this shelf 
V\ bracket, the McKinney 

No. 1925, holds up under 
strains that crush ordinary 
brackets ? 

For answer you have only to 
leok at the brace. You will 
notice that it is tube-shaped 
and everyone knows that a tube 
of steel is much stronger than 
a flat piece of steel 

It's the safest bracket to 
use and'sell. How about your 
stock ? 


McKinney Manufacturing 
Company 
Pittsburgh, - Penna. 








Felt Bidg., Salt Lake City, Utab 











Grand Rapids All 
Steel Sash Pulleys 


Have a reputa- 
tion for quality 
and time-saving 


features. 


Made in fifty 
different styles, 


any finish. 


Your jobber 
can supply you. 


Samples _ sent 
free on request. 
Get our thirty- 





one-page cata- 


No. 5—Ball Bearing 
No. 105—Cone Bearing log. 


Grand Rapids Hardware Co. 


520 Eleventh St., Grand Rapids, Michigan 











Barrel — Cleans 
Like a Silver Bowl 


This new Sturges Steel Churn is just what 
every farm home is waiting for. Simplifies 
the job of butter making. Saves time and work. 
Easy to clean and keep clean. Drawn Steel Barrel 

—no places for milk or dirt to lodge—no seams to 
open—no hoops to fall off. Heavily tinned inside 
and out. Exterior beautifully finished in blue en- 
amel paint. Here’s @ big seller—a profit-maker. 
Let’s get together. Write for Circular No. 28 
Sturges & Burn Mfg. Co., Chicago, Ill. 
Established 1865 
NewYork Office: 1650 Hudson Terminal Bidg., 
50 Church 


St. 
Prompt Shipment from Jersey City Warehouse 


furees — 
Steel Churns 








Cie a 


at ee 






























HARDWARE AGE January 27, 1917 


eo SM ZY ; 


Fan 


i 
5 
é 
" 
FS 
E 
H 
' 
¥ 
i 
H 
 : 


Just Calipers— 


Because calipers and dividers are in such com- 
mon use, a mechanic may forget their impor- 
tance. But these tools are important and do 
have points which determine quality—points 
not noticed when present but missed if lacking. 


Yankee 
Outside Calipers It is on such fine matters as shape and balance, 


hardness of contacts, or method of adjustment 
Sizes 2'4—12 inches that machinists judge Starrett calipers and 
Prices $.80—$1.65 dividers. You know that there is a complete 
line of inside, outside, and Hermaphrodite 
y calipers, all made to give long and satisfactory 

y service. 


Our free catalog No. 21-A describes 2100 


Styles and sizes of fine tools and hack saws. 


The L. S. Starrett Company, Athol, Massachusetts 


The World’s Greatest Toolmakers 
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Foot and Chain Bolt Sets 


Here is a pair of popular hardware specialties that 
every dealer can find frequent sales for. 


The cases of these bolts are made of wrought steel. 
The bolts are extra heavy, being 5-in. square. 


FOOT BOLTS 


The lever to raise the bolt has a positive action. The 
bolt is held in place when raised by an oil-tempered steel 
friction spring. It cannot get out of order. 


CHAIN BOLTS 


Equipped with high-grade safety chain which cannot 
pull apart. It is reversible by removing cotter pin and 
turning bolt. Plates have rounded top, giving a roller 
shaped bearing on which bolt works easily. 


Packed one set in a box, one No. 820 and one No. 830 
with l-in. screws, staple for chain guides and two plates, 
one for doors swinging in and one for doors swinging 
out. Packed separately when so ordered and % dozen 
in a box. Any finish desired. Weight per dozen set 
one each, 22% lb. No. 820 weight per dozen, 1034 Ib.— 
No. 830 weight per dozen, 114 Ib. 


Write for new 1917 catalog describing the full line. 


National Manufacturing Co. 
STERLING ILLINOIS 
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Hardware and Implement Dealers 


Meet in 4 


Western Retail Imple ! 
ware Dealers’ Associa 
eighth Annual Con 
tion and Community 


Special 







Kansas City 


\ment,Vehicle and Hard- 
ition Holds Twenty- 
j vention —Co-opera- 

J Building Receive 
Attention 


E. C. Waldo 


HEN genial Tom Witten assumed the presi- 

dency a year ago it was generally conceded 

that the Western Retail Implement, Vehicle 
and Hardware Dealers’ Association was in line for 
agenuine boom. The predictions were verified when 
over 3000 dealers, jobbers, manufacturers and sales- 
men gathered in Kansas City for the twenty-eighth 
annual convention, Jan. 16, 17, 18. The sessions 
were held at the Century Theater, while the ex- 
hibits were on display at the Coates House: and 
at Convention Hall. There were also many pri- 
vate exhibits at various hotels, while several .of 
the larger wholesale houses maintained exhibits 
and kept open house at their places of business. 

Every session of the entire convention was well 
attended, and the program was at all times inter- 
esting and instructive. In other words, Witten was 
on the job, with Secretary Hodge—“the little man 
with the big.brain”—backing him up with his usual 
ability. 

The Question Box occupied a prominent place on 
the program, bringing out many interesting dis- 
cussions, and the addresses were of an exceptionally 
high order. Throughout the convention the spirit 
of co-operation was at all times in evidence, and 
community building came in for a large share of 
attention. Many of the visiting dealers were ac- 
companied by their wives, and the ladies were roy- 
ally entertained at the Hotel Muehlebach by the 
wives of the Kansas City jobbers and manufactur- 
ers. Tea was served every afternoon, and one of 
the best orchestras in the city rendered a daily 
musical program. The dealers themselves were 
taken care of by the various jobbing houses, Rich- 
ards & Conover serving a luncheon every noon on 
the fourth floor of their jobbing house. 

Business sessions were held in the forenoons only, 
the afternoons being given over to. the exhibitors. 


The Tuesday Session 


The first session of the convention was called to 
order by President Witten at 9 a.m. Tuesday, and 


45 


after the invocation the following committees were 
appointed: 

Membership: M. M. Smith, Clay Center, Kan.; 
H. F. Kufahl, Wheaton, Kan.; Charles Kenison, Kan- 
sas City, Mo.; W. S. Shuler, Carthage, Mo.; T. W. 
Lemen, Carmen, Okla.; H. W. Ely, Monett, Mo; 
W. G. McCluskey, Billings, Okla.; F. L. Wineland, 
Belleville, Kan.; A. L. Hare, Norcatur, Kan. 

Registration: Jere Kimmel, Robinson, Kan.; F. 
E. Browning, Webber, Kan.; W. N. Creps, Guide 
Rock, Neb.; L. L. Ostrander, Pennington, Kan.; 
R. R. Smith, Gibbons, Okla.; J. C. Laughlin, Kan- 
sas City, Mo. 

Resolutions: E. I. King, Logan, Kan.; C. W. 
Collins, Belleville, Kan.; F. E. Demuth, Ellsworth, 
Kan.; Clark W. Summers, Kingman, Kan.; F. S. 
Cunningham, Norborne, Mé.; O. H. Young, Elk 
City, Okla.; W. A. Denney, New Hampton, Mo.; 
C. O. Hitchcock, Hutchinson, Kan.; G. H. Hunting, 
Kansas City, Mo. 

Necrology: W. F. Muenzenmayer, Junction City, 
Kan.; W. A. Dooley, Dearborn, Mo.; ©. E. Merrill, 
Ravia, Okla. 

Auditing: W. F. Osborn, Gallatin, Mo.; E. C. 
Dunham, Minneapolis, Kan.; Mrs. H. O. Duncan, 
Oktaha, Okla. 

Nominations: W. M. Vickery, Blackwell, Okla.; 
George F. Riley, Solider, Kan.; Frank Travis, Tar- 
kio, Mo. 

President Witten then addressed the convention, 
voicing a plea for honesty, co-operation and business 
uplift. “We are passing out of the age of compe- 
tition, where the dollar ranks above all else, and 
where everything that pays a dividend is consid- 
ered fair and legitimate,” said Mr. Witten. “We 
are working into an age of co-operation where 
stores, factories, stocks and dividends are created 
to work for the people. We are putting the em- 
phasis on life rather than on property. Without 
principle a man is like a motor car without a steer- 
ing gear—unreliable, dangerous, and inefficient. It 
is largely the mastering of men, the fundamental 
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Left to right: Tom Witten and his friend T. F. Wherry, 
secretary of the lowa Implement Association 


principle of life in its fullest form, that marks the 
progress of the world.” Mr. Witten urged the 
members to render service to their communities in 
other than business ways. “We are all under obli- 
gation to each other,” he said, “and should co- 
operate in a neighborly spirit, for we have no right 
to enjoy community benefits unless we render com- 
munity service.” He declared that the object of 
the convention was to study the economical distri- 
bution of products and also the problems of life 
as a whole. He congratulated the association on 
the work accomplished during the year and urged 
the dealers to get still more closely together during 
the coming years. The Government was taken to 


Left to right: F. M. Darner, I. X. L. Handle Company ; 
George H. Brett, Ponco City, Okla.; W. G. McCluskey, 
Billings, Okla. 
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task for sending men into the rural districts to 
ally the farmer against his home town. “We can- 
not make a great nation,” he said, “unless one-half 
of the citizens of rural communities quit fighting 
the other half.” Farm papers were commended for 
their recent efforts to better the feeling between 
the farmer and the merchant, and Mr. Witten 
prophesied that the Government would soon come 
to realize that some of its acts along rural lines 
had been ill advised. He closed with a rousing plea 
for each association member to do some good each 
day at a cost to themselves. 

The report of Secretary Hodge was next in order, 
and contained much valuable advice to the dealer. 
“You are confronting conditions,” said Mr. Hodge, 
“that with some of you mean a complete recon- 
struction of your business. There are new prob- 
lems in sight that will require every particle of 
your business ability.” He urged the dealers to 
carefully estimate their requirements, to adopt 
stringent credit regulations, to encourage cash pay- 
ments, and to be careful of their expenses. He 
advised them to figure their costs more carefully 
in the future and to emulate the example of the 
manufacturers. He emphasized the importance of 
local clubs and the necessity of keeping them alive 
and active. He called attention to the abnormal 
advances on machinery repairs, and assured the as- 
sociation that there would be a general revision of 
repair lists that would again stabilize the selling 
prices. He strongly condemned the action of the 


Left to right: P. W. Sieben, Winchester, Kan.; C. M. 
Howard, Lawrence, Kan.; John Casey, Zurich, Kan.; 
George Boger, Waldron, Ark.; L. B. Van Slyke, Alta- 


mont, Kan, 


sisal fiber monopoly and urged the convention to 
again go on record with a demand for Government 
aid in fighting the sisal trust. He also advised the 
dealers to circulate petitions among the farmers 
with the same object in view. He called particular 
attention to the work of the service department 
of the association and asked the dealers to take 
advantage of the benefits offered. He also ad- 
vised them to refuse to furnish mailing lists to 
outside firms, which in many cases used them for 
direct selling campaigns. He complimented the 
farm papers, and declared that while in former 
years fully 85 per cent of them were supporting 
mail-order buying, only about 5 per cent were doing 
so at the present time. He commented favorably 
on the Stevens bill, and urged the association to 
again go on record as favoring its passage. Deal- 
ers were requested to ask the shippers of imple- 
ments to use some better method of marking ship- 
ments in order to reduce losses. They were also 
advised to keep away from all catalog schemes. 
The secretary also advised dealers in regard to 
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cancellation of contracts, auditing of freight bills. 
and other business matters, and closed his report 
with a general summing up showing the excellent 
condition of the association’s affairs. 

Following the report of the secretary, Charles 
M. Sawyer, chairman of the board of directors, 
Federal Reserve Bank of Kansas City, gave a very 
instructive address on the use of farmer’s paper 
through the reserve bank. Much excellent advice 
was given to the dealers, and they were shown how 
it was possible to increase sales and insure collec- 
tions through the aid of these banks. 

Mr. Sawyer was followed by George R. James, 
Memphis, Tenn., who spoke on “The Protection of 
the Small Town and the Dealer.” In his delight- 
ful southern way, Mr. Sawyer told of many in- 
stances where an exhibition of community spirit 
had been the making of the small town and the 
salvation of the small dealer. The address was 
one of the most interesting on the convention pro- 
gram. 


The Wednesday Session 


The Wednesday session opened with W. E. Haynes 
in charge of the Question Box. The question, “On 
what do you base the costs for this year’s inven- 


Left to right: Mrs. and Mr. E. Blair, Fort Scott, Kan.; 
Mrs. and Mr. J. R. Lemen, Miss Edna Lemen and L. C. 
Lemen, and Miss Viola Chaney, Spring Hill, Kan. 


tory?” called forth a lively discussion and created 
considerable interest. It was generally conceded 
that the dealer should get the market price for 
his goods regardless of how he inventoried, just 
as the farmer gets the market price for his produce 
At the close of the Question-Box discussion Local 
Club No. 67 was presented with the prize banner 
for attendance. The total membership of this club 
is 28, and 26 of the members were in attendance at 
the convention. 

The real feature of the session, and in fact of 
the whole convention, was a little playlet showing 
4 dealers’ get-together meeting. The different char- 
acters of the play were taken by club members, and 
the work of the amateur actors, particularly that 
of “Sunflower” Ed Blair, was on par with that 
seen in the regular theaters. Mr. Blair impersonated 
D. P. Rutt, a dealer who was selling wagons and 
harness below the wholesale cost through igno- 
rance. A traveling salesman puts him wise just 
as the last wagon has been sold, and it costs poor 
Rutt $180 more than he got for the wagons to 
replace them. That same day the local club meets 


E. B. Standart, Lebanon Machine Company, and C. K. 
Woodburn, R. E. Dietz Company 


in Rutt’s store, and some of the quaint and perti- 
nent remarks of the man who had been stung liter- 
ally brought down the house. At the close of the 
local club session Rutt’s clerk proudly announces 
the sale of two more wagons at the old price, and 
Rutt collapses. The crowd was with him as he 
yelled, “‘Don’t you sell any more wagons, or any 
more harness, or any more of any darned thing, 
till we take an invoice!” The little play showed 
up the careless dealer in his true light, and its 
humor removed the sting of the lesson it imparted. 

At the close of the playlet the resolutions com- 
mittee made a partial report, and the convention 
adopted a resolution condemning the sisal monopoly 
and requesting the Department of Justice to take 
immediate action in accordance with the recent re- 
port of the Senate Investigating Committee. 


Left to right: George Beaudin, Heinisch Shear Com- 

pany; H. B. Mize and Eugene Smith, The Blish, Mize 

& Silliman Hardware Company, Atchison, Kan.; C. 
Whitney, Heinisch Shear Company 
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Left to right: Mr. and Mrs. Thomas Dobyns, Kansas 
City, Mo.; Mrs. and Mr. O. R. Proctor, Conception Junc- 
tion, Mo.; Mrs. D. C. Proctor, Kansas City 


The following resolution in regard to prohibition 
was also unanimously adopted: 

“In view of the recent action of the Business 
Men’s League and the Bankers’ Association of the 
city of St. Louis, indorsing the anti-prohibition 
movement, on the ground that the prohibition of 
the manufacture, sale and use of intoxicating 
liquors is detrimental to good business and antago- 
nistic to the welfare of the country at large, gen- 
erally; and in view of the fact that the actual 
business, moral and social conditions in the State 
of Kansas and other States which are now, and 


Left to right: H. H. Henoch, Auto Strop Safety Razor 
Company, 345 Fifth Avenue,,New York; A. H. Willey, 
Boker Cutlery & Hardware Company, 101 Duane Street, 
New York; Ray Cusack, cutlery manager for the Rich- 
ards & Conover Hardware Company, Kansas City, Mo. ; 
J. C. Wilson, Landers, Frary & Clark, New Britain, 
Conn. 

for many years past have been, working under pro- 
hibition, positively disprove and make untenable 
any such conclusion, therefore, be it 

Resolved, That the board of directors of the West- 
ern Retail Implement, Vehicle & Hardware Dealers 
Association, representing the implement and hard- 
ware dealers of Kansas, Oklahoma and Missouri, in 
regular session assembled, emphatically denounce 
the action of these associations of business men 
who are spreading broadcast throughout the land 
statements which reflect unfairly the actual pre- 
vailing condition in prohibition communities; and 
we make the statement clearly that it is our firm 
belief, based on actual experience, that great good 


Hardware Age 


has been accomplished wherever it has been opera- 
tive, and that still greater results will follow the 
adoption of nation-wide prohibition; and we place 
ourselves squarely on record as being in favor 
of it.” 

George W. Collins, former president of the asso- 
ciation, then presented a short system of practica} 
bookkeeping for the retail dealer. The address 
was illustrated by stereopticon views showing the 
various forms and entries, and the methods were 
clearly and carefully explained. 

The last item on the day’s program was an ad- 
dress by Curtis M. Johnson, Rush City, Minn., pres- 
ident of the National Federation of Implement Deal. 
ers, on the subject, “X-Rays on Business.” Mr 
Johnson’s address was in the nature of a chalk 
talk on business methods, and his points were for- 
cibly brought out by the use of illustrations and epi- 


Left to right: L. F. Collins, Belleview, Kan.; E. J 
King, Logan, Kan.; Secretary Hodge, Abilene, Kan.; 
George W. Collins, Belleview, Kan. 
grams. This address probably created more favor 
able comment than any on the convention program, 
and Mr. Johnson was accorded a rising vote of 
thanks for his efforts. Out in Kansas City they 
call “Curt” Johnson the “Billy Sunday” of the hard- 

ware and implement field. 


The Thursday Session 
The Thursday morning session started off with 
a lively Question Box discussion, under the direc- 
tion of O. Gossard. Many interesting questions 


G. B. Richards, J. F. Richards, W. B. Richards, the 
Richards & Conover Hardware Company, Kansas ¢ ity 
Mo.: J. E. O’Neill, manager, Oklahoma City branch, 
the Richards & Conover Hardware Company; J. A. 
Conover, M. E. O'Neill, J. E. Woodmansee, the Richards 
& Conover Hardware Company, Kansas City; Bill 
Hawkins, Columbia Rope Company, Chicago 
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were brought up, and the question of the hardware 
man’s ability to do a strictly cash business brought 
most of the members to the floor. At the close 
of the discussions a motion was passed to have a 
committee of three members, one from each of 
the States—Kansas, Missouri, and Oklahoma—who 
should confer with the heads of the agricultural 
colleges and co-operate with them for community 
betterment. The appointments were left for the 
new president to make at some future time. 

The next item on the program was a talk on 
“Farm Tractors and Power Farming,” by A. A. 
Doerr, chairman of the tractor committee and a 
member of the Kansas State Senate. 

Mr. Doerr emphasized the fact that tractors are 
sold, not bought. He also called attention to vari- 
ous trade abuses that have hindered the profitable 
sale of tractors. He mentioned certain forms of 
contracts used by some tractor manufacturers which 
required deposits months in advance of the selling 
season, and declared that these manufacturers 
would be compelled to change their policies if the 
tractor business was to prove a success. He spoke 
of the tractor game as in its infancy, and prophe- 
sied that it would eventually be a great factor in 
the implement and hardware business. 

At the close of Mr. Doerr’s address the closing 
business of the convention was taken up, begin- 
ning with the various committee reports. 

The report of the resolutions committee com- 
mended the local publications that have stood be- 
hind the dealer. They also commended the trade 
press, and advised the dealers to subscribe for 
as many trade papers as possible. They condemned 
the high prices charged by manufacturers for ma- 
chinery repairs, and demanded a price revision. 
The Stevens bill was indorsed, as was also the local 
club movement, the reciprocal insurance, good roads 
legislation, and one-cent letter postage. The reso- 
lutions were adopted. - 

The nominating committee then announced the 
following nominations, and the officers named were 
unanimously elected: 


Wants Retail Salesmen’s 
Convention 


WETUMPKA, ALA. 
To the Editor: 


I have been reading HARDWARE AGE for about 
five years, and I find it one of the greatest trade 
papers I have ever read. Any young man that 
does not read HARDWARE AGE, if the opportunity is 
presented to him, must be lacking in some way. 

I think employers should insist on their men 
reading this wonderful trade paper. It not only 
broadens the mind of the hardware clerk, but it 
puts extra dollars in the cash register. What I 
mean is that the more efficient the salesman is the 
more goods he can sell and the better profit can be 
made, 

It seems to me that it would be a great thing for 
the retail hardware clerks to have their conventions, 
as well as the traveling men have theirs, and the 
hardware merchants. Look back for a few minutes 
and just think what little encouragement the poor 
little counter jumper gets from the conventions. 
He is ignored, in a sense. It seems that the entire 
convention is taken up in discussing price prob- 
lems and store arrangements, etc. 





A ~evresentative bunch from Local Club No. 67, from 

Harrison, Gentry and Worth Counties. Secretary W. A. 

Denny is holding the pennant, won by lturgest club 

attendance. Of a total membership of 28, 26 were 
present at the convention 


President, E. C. Waldo, Ellis, Kan.; vice-presi- 
dent, G. H. Brett, Ponca City, Okla.; secretary, H. 
J. Hodge, Abilene, Kan. Directors: M. M. Smith, 
Clay Center, Kan.; A. A. Doerr, Larned, Kan.; 
O. H. Young, Elk City, Okla.; C. S. Cunningham, 
Norborne, Mo.; E. C. Hood, Pittsburg, Kan.; W. T. 
Osborn, Gallatin, Mo.; W. E. Haynes, Emporia, 
Kan.; Charles Kenison, Kansas City, Mo. 

The newly elected officers were called on for short 
talks, after which the convention adjourned, to meet 
in the same place next year. 

All in all, it was a big, wholesome, enthusiastic 
gathering of. hardware and implement men from 
three great States, and the dealer who was unfortu- 
nate enough to miss the convention has missed much 
more than the dollars and cents involved in the 
cost of the trip. 

We predict that the year 1917 will be a prosperous 
one for the Western Retail Implement, Vehicle and 
Hardware Dealers’ Association. How could it pos- 
sibly be otherwise when 3000 live wires are banded 
together for business success and community bet- 
terment? 


The manufacturers and jobbers seem to forget 
the fact that the retail salesman is very important; 
right there is the starting point of the whole game. 
The manufacturer sells to the jobber, the jobber to 
the retailer, and the retailer’s clerks to the con- 
sumers. Now answer this question. for yourself: 
Is he entitled to any consideration from, the manu- 
facturer and jobber? 

I want your opinion on a State retail hardware 
salesmen’s convention to be held once a year like 
the regular retail merchants’ convention. 

Hoping to hear from some one else on this sub- 
ject, I am 

Yours very truly, 
M. L. KIMBROUGH, 

Retail Salesman, Tullis Gamble Hardware Co. 


EMPLOYEES OF BUTLER BROTHERS, Chicago, IIll., who 
have been with the company a year or more, were 
recently presented with a bonus equivalent to one 
month’s salary. The checks were distributed Dec. 28, 
and went to practically all the Butler employees in the 
thirty-three cities where the house is represented. 


THE SNYDER KEYLESS PADLOCK Mrc. CoMPANY, INC., 
48 Hudson Street, New York City, has been incorpo- 
rated to manufacture keyless locks by H. Kahrs, S. 
Schneider and B. Snyder. The capital stock is $50,000. 
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The Diary of Dawson Black 


By HAROLD WHITEHEAD 


Instructor in Business Method at Boston University 


Twenty-sixth Section 


ATURDAY, Dec. 25, 1915. Here’s a nice way 
for a respectable married man to be spending 
his Christmas evening! Here am I, alone in 

the house, after having had Christmas dinner with 
Roger Burns at his boarding house. 

Roger has taken a room at Mrs. Murphy’s. Mrs. 
Murphy is a mighty pretty woman, not more than 
twenty-three or four, whose husband, a railroad 
man, was recently killed in an accident. The poor 
woman was left in pretty hard circumstances, but is 
now getting along by taking in boarders. I told 
Roger I thought he was pretty lucky to live there, 
because she has the reputation of being an excel- 
lent cook. At any rate, the dinner she gave us to- 
day was a Jim Dandy. 

I had a telegram from Betty and mother saying 
that they arrived safely in Birmingham, and that 
Betty stood the journey well. Never again will I 
believe those stories about a man having a ‘gay old 
time while his wife is away! She has been gone 
only four days so far, but I am kind of—no, it 
wouldn’t be homesick, I suppose I must be wifesick. 
Well, if she only gets well I can stand all the rest. 
The worry of the store keeps me from fretting too 
much. 

After dinner Roger told me some of the methods 
that the New England Hardware Company uses in 
locating stores and carrying on their business. You 
remember, Little Diary, I told you a few days ago 
that they were opening their twenty-seventh store 
in Farmdale, and that Roger Burns, who is a Farm- 
dale boy, had been made manager of it. I’ll tell 
you as well as I ean remember, in Roger’s own 
words, how they came to locate in Farmdale. 

“You know, Jackdaw,” said Roger (when I was 
at school the boys all called me Jackdaw; one rea- 
son I suppose was that I was so dark and my first 
name was Dawson), “it is some months since the 
New England hardware people hired me and sent 
me to Hartford as assistant in their store there. 
After I had been with them for a month, they 
shifted me to their Providence store for a month 
as assistant manager. From there I was sent out 
as a traveling inspector, and spent two months in 
visiting each of the stores and spending a day or 
two at each one. Then I was called to New York 
—as you know, they have their head office there— 
and was drilled in methods of handling the records 
which they required store managers to send in to 
the office. 

“Not only did they tell me what records had to 
be made out and how they had to be made out, but 
they showed me what happened to them when they 
reached the New York office, and also explained 
very clearly the need for all those records. 

“TI learned more about business, Dawson, in those 
six months than I ever knew before. They didn’t 
just tell me what to do, but they really trained me 
in merchandising. Every question that I asked 
them about merchandising they answered for me. 
No trouble seemed too great for them to take if it 
was going to help me to understand how they did 
business. I thought they were telling me alto- 
gether too much: they were telling me the secrets 
of the conduct of the business; but Mr. Marcosson 
(he’s a weird combination—a Scotchman with a 
sense of humor)—Mr. Marcosson is the general 
sales manager—he said that I couldn’t be any 
use to them unless I knew all about the business; 


what the goods would cost me in the store, how 
much profit I ought to make, how much turn-over | 
ought to get, and, Oh! it would take me a month 
to tell you all the facts they gave me. 

“One big thing has stuck out clearly in my mind 
from this training and that is, that I can do my 
work for them here more intelligently than would 
have been possible if I had been working under an 
ordinary store proprietor. I know why things 
should be done. There’s real horse sense at the 
back of every action they take. Then they don’t 
guess at things. They find out. If you were to ask 
me what accounts for the big success of chain-store 
organizations, I should say that it is that the chain- 
store organization knows what it is doing, while the 
ordinary retailer guesses at what he is doing. For 
instance, they are looking for towns for two men 
who are going through the same process that I 
went through Fe 

“Do you mean to tell me, Roger,” I broke in, 
“that they spent six months’ time in training you 
when you might leave them at any minute?” 

“Yes,” said Roger, “that’s a fact. Marcosson 
said that as soon as anyone could do better for me 
than they could, they expected me to leave. And 
it is a fact that out of all the managers they have 
had, only three of them have left. Of course, it’s 
a fairly young organization—been in existence only 
about five or six years; but the employees are 
treated so white that they rarely want to leave. 

“You know I get an interest in the profits the 
store makes rr 

And that reminds me, Friend Diary, that I 
haven’t yet worked out that profit-sharing plan for 
my people. I have tried several times, but it’s no 
easy job. 

“Another thing,” continued Roger, ‘“Marcosson 

said that impressed me very much. ‘We are going 
to give you a share in the profits, Mr. Burns,’ he 
said, ‘because we believe it is due you.’ You know, 
Jackdaw, Marcosson is the kind of man you can 
speak right frankly to—not the kind of man you 
,get scared of at all; so I said to him: ‘I have heard 
many people say that profit-sharing is not a suc- 
cess.’ ‘So far as we are concerned it is,’ he said. 
‘Most retailers who go into profit-sharing plans go 
into them with but a very slight study of the prob- 
lem. They don’t think the thing through to a logi- 
cal conclusion, and they put into operation some 
half-baked ideas which of course don’t work out 
right, and then, instead of blaming the plan they 
have devised, they damn the policy as a whole! 
Profit-sharing is necessary in modern merchandis- 
ing, but its operation must be planned in a com- 
mon-sense way to be successful. Just as well com- 
plain of the principles of arithmetic because one 
cannot do a sum correctly!’ ” 

“But let me resume my story of how we came 
here,” said Roger, lighting a fresh cigar. . . . Let 
me break in a minute and tell you, little Diary, 
that I was looking at Roger in his cozy room at Mrs. 
Murphy’s, with his feet in a pair of carpet slippers, 
and a big, black Tom cat purring comfortably in 
front of an open fireplace, and I compared him to 
the old Roger Burns I knew a year or so ago. He 
has grown bigger—not in size, you understand, but 
he was a bigger man—he had a personality which 
he never had before. He had more confidence in 
himself, and I attribute this to the fact that he was 
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sure of what he was about. He knew exactly what 
was expected of him—he had been trained thor- 
oughly to do it, and that gave him a confidence 
which I am sure will make for his success here. 
Frankly, I feel that as a competitor he is going to 
be a much keener one than ever Stigler could be. 

“The New England Hardware Company,” con- 
tinued Roger, “has money enough to open as many 
stores as it wishes; but it can open stores only as 
quickly as it can get men. So the first thing it 
seeks is a man who is likely to make a manager, 
then it looks for a location to place him.” 

“Is that how all chain-store organizations do?” I 
asked. 

“No,” replied Roger. “Some of them look around 
for towns where the merchants are not on their 
jobs. That’s the way some of the big drug store 
chains in particular operate. They go around to 
the towns where the existing drug stores are dead 
and don’t know it and where therg is practically no 
competition for them, and that’s where they open 
the store. 

“These people operate a little differently. Where 
possible, however, they try to open a store with a 
manager who is known in the location.” 

“Do they ever buy existing stores and make them 
part of the chain?” 

“No, although some chain organizations do that.” 

“How do they pick out the towns to locate in?” 

“When they look for a town in which to locate a 
store, they want to know a lot of facts about it. 
They want to know, for example, whether the town 
covers a large area or not. They find out if the 
houses are scattered or if the dwellings are concen- 
trated in a small area. They like a town that is a 
trading center for neighboring towns, because then 
they can draw from all these neighboring towns as 
well as from their own local trade. If it is a man- 
ufacturing town they want to know whether the fac- 
tories make such goods as will tend to make the la- 
bor problem steady. For instance, they wouldn’t 
want to locate in a town which was always having 
labor troubles, or where there were periods when 
the factories have to close down because they man- 
ufacture seasonal goods. In other words, they want 
a town which has a regular, steady trade all the 
year. 

“A good residential town of course is splendid for 
them. When they go to a manufacturing town, 
they pick out wherever possible a town which has a 
diversified line of manufactories instead of one de- 
voted to one line of industry. You see, that helps 
to avoid slack times, because if one line is slack the 
other is inclined to be busy. See my point? 

“Then they find out how many stores in their line 
” in the town, and if they look alive and up to 

te,”’ 

“Did they think we were a dead lot?” I asked. 

“Sorry you asked me that,” said Roger with a 
grin. “They did. Yes, they think that old Barlow 
has the only real store in the town.” 

“And me and Stigler?” I said interestedly, even 
if ungrammatically. : 

“Well, they think Stigler is a joke, and that you 
are ——” he hesitated for a word—“inexperienced!” 

“So they think that Barlow—old-fashioned plug- 
along Barlow is the only real competitor in the 
town?” 

“Yes. You see Barlow does twice as much trade 
as you and Stigler put together, and then some.” 

I never realized before that Barlow was so much 
a bigger man than I am, but the more I think of 
it the more I believe that the chain store people 
sized the situation up correctly. 

“Then,” continued Roger, “they find out where 
the people live; if they own their own houses or if 
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they rent them. Obviously, a town where people 
own their own homes is going to offer a more regu- 
lar and permanent trade than one where everyone 
lives in rented houses. Then they want to find out 
how and when the great number of employees in the 
manufacturing plants are paid. ‘They want to know 
this so that they can offer special sale goods and 
such-like on the day that the people get the money.” 

That’s a new one on me, Friend Diary. I never 
thought of that before. “Everybody pays on Sat- 
urday, don’t they?” I asked. 

“Everybody used to, but it is by no means uncom- 
mon now for factories to pay the help on Thursday 
or Friday. 

“When they have studied this questior, they next 
study the business streets and which are the most 
important. 

“The most important to them does not necessarily 
mean the main street of the town, but the one which 
offers the greatest number of passersby who are 
likely to be customers. For instance, they want to 
know where the people congregate in the streets in 
the evening. Do they go past the drug store and 
past the most popular movie depot? Do the men go 
through the town on the way home or can they get 
home without going through the shopping section. 

“Now, some concerns, such as the big chain cigar 
store people, plan to’ get the corner which has the 
greatest number of people passing it. They have 
tellers stand outside various corners and count the 
number of people going each way during various 
hours of the day. But our people do differently,” 
said Roger with a pride that made me realize that 
the instruction they had given him had certainly 
developed in him absolute confidence in his people. 
“We try to get stores just off the main thorough- 
fares but so located that we catch as many passers- 
by as possible with a reasonable rent. Now, for in- 
stance, we are opening in Macey Street - 

Good gracious, it’s getting late. I must go down 
to the telegraph office and send a night letter to 





Betty. I sha’n’t have time to finish Roger’s story 
to-night. I’ll tell you the rest of it to-morrow, little 
Diary. 


Sunday, Dec. 26, 1915.—Well, little Diary, here 
it is Sunday morning, and I’ve lots of time on my 
hands, so I’ll finish writing in you what Roger 
Burns, the Farmdale Manager of the New England 
Hardware Company, was telling me last night about 
the way they happened to locate in Macey Street. 

“We try to locate in stores just off the main 
thoroughfare, but so locate that we catch as many 
passers-by as possible. This gives us a good 
chance for business with a reasonable rent. Now, 
we are opening in Macey Street, althqugh High 
and Main are unquestionably our two main thor- 
oughfares here.” Macey Street, as I think I told 
you before, is a narrow street running from the 
post-office, which is on Main Street facing Macey 
and connecting with High. On High Street is the 
theater and two of the moving-picture houses, as 
well as the railroad station, which is on High a 
little way from Macey. 

“Now, on Main Street,” said Roger, “are all our 
business and professional men. Their best way 
to get home is down Macey into High, either to the 
depot or to the trolley junction in front of the 
depot. Thus you see we catch the bulk of the 
people coming from Main to High and from High 
to Main. The rent is less than you pay, even,” 
he said with a smile, “and yet we have a location 
which is several times better than yours.” Friend 
Diary, I could kick myself. If I had only known 
that. I could have got the store, but I never even 
thought that I might get a better location than I 
had. 
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“Then the next thing we have to consider,” said 
Roger, “is whether we are on the right side of 
the street or not. Now, you may or may not know 
it, but the right side of the street is the one which 
has the greatest amount of shade in the summer. 
You see, in the heat of the summer, people prefer 
to walk in the shade and consequently they take 
the shady side of the street. In the winter, if 
there is any snow, it makes the sunny side of the 
street sloppy so that people still walk on the 
shady side.” 

“Hm. Stigler’s got one over me, then, because 
he’s on the shady side of the road.” 

“Yes, we reckoned that Stigler had a bit better 
location than you had. But he evidently does not 
know it, else he wouldn’t have wasted that money 
opening the five-and-ten-cent store next door to 
you.” 

“He’s doing a big business,” I said ruefully. 

“Wait till after Christmas. Christmas time is a 
big time for five-and-ten-cent stores. But wait 
until February and he’ll find it’s a rocky road to 
Dublin.” I certainly felt good at this. Roger 
grinned. “Tell you, old man,” he said, stretching 
over and putting his hand on my knee, “I don’t 
like Stigler any more than you do, and I'd like to 
go for his scalp, only my company insists that 
I’m here to sell goods to the people and not com- 
pete with anyone else. But if the time ever comes 
that you can get a bit better location than you have, 
do so. You see, old man, the bulk of your people 
have to go to the store. You don’t get a great 
amount of people passing it naturally. 

“Another reason we chose this location is that 
we are just between you and Barlow.” 

“How is that any help?” 

“Well, it helps in this way. Someone passing 
your store suddenly remembers that she wants 
something—a saucepan, let us say. She has al- 
ready walked by your store and doesn’t bother to 
turn back. A little later on she comes to my store. 
I get the benefit of the suggestions which occur to 
people as they pass your store.” 

Now, Friend Diary, I could hardly believe that. 
It sounded too much like—oh, quackery; and I 
told Roger so. “All right, old man,” he said with 
a smile. “But have you ever noticed when you 
go to a big city that you will find a man at one 
corner selling apples and then there is a man on 
the next corner doing the same thing. You will 
notice how people pass the first man and buy 
from the second one. They get the suggestion as 
they go by the first one, then they take a few sec- 
onds to think it over or the suggestion is just a 
little one and it is strengthened when they come 
to the second stand. The same thing applies with 
a group of stores. As an example of this. In 
Jacksonville, Fla., there are not less than six hard- 
ware stores located in one block. This town of 
60,000 people has several good business streets, 
but this group of stores has become known as 
‘The Hardware Center’ and people gravitate 
there for anything they want in the hardware 
line. Those stores benefit by being together. The 
same thing applies in a smaller way to a street of 
stores. One store by itself doesn’t impel the buy- 
ing instinct, but a street of stores puts the thought 
of buying in the minds of people passing them.” 

Well, that certainly was mighty interesting. 
Roger silently smoked for some minutes. I thought 
he had finished his story, but there was more. 

“Then when we got the store,” he said, “we 
found there were two little steps leading to it. 
We had these removed, and put in a slope from 
the street to the door. It is easier for people to 
walk up a slope than up two steps. Then, if you 
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notice, we have had the windows altered. There 
were two panes in each window. We have had 
them taken out and one big glass put in each one 
Then we have had a new lighting system put in. 
And then you notice that the outside of the store 
has been painted an olive green. That is the dis. 
tinctive color of our stores and also is a color 
which harmonizes with our goods. 

“Now, we have given a lot of care to lighting 
and to the outside appearance of the store. We 
have got some good display counters inside the 
store, but we have only cheap deal fixtures. We 
haven’t spent much money on fixtures, because 
they have no quick-asset value.” 

“What in the name of thunder is that?” 

“Well, a quick-asset value is the value that an 
article will fetch at a forced sale, and it is the 
policy of the company to invest in nothing that 
will deteriorate as rapidly as. expensive fixtures 
do.” ° 

“By jiminy,” I said, “it certainly is wonderful. 
They seem to have thought of everything, don't 
they ?” 

“Yes, indeed; even to the point that we have a 
lease on the store with a clause in it that if we 
give it up it is not to be rented for another hard- 
ware business for at least twelve months after 
the expiration of our lease.” 

“Did they stand for that?” 

“You bet they did.” 

“‘What’s the idea?” 

“Well, we believe we have got the best location, 
but we are not sure. Now, if we find in two or 
three years’ time that. we haven’t got the location, 
we will get a better one. In that case, we are not 
going to make it possible for someone to take that 
same location and scoop up our business, because 
another hardware store coming in there would 
reap the benefit of all the publicity we gave to 
the store. Do you see the point?” 

Believe me, Friend Diary, I did see the point. 
That conversation with Roger Burns was a reve- 
lation to me. If only I had given the same thought 
and care to getting a store, how much better off I'd 
have been to-day. 

Another thing I realized from Roger’s talk. 
They plug ahead steadily. They don’t leave any- 
thing undone. They don’t make any false motions; 
while I—I’m a joke! I’ve just been glancing 
through some of your back pages, Brother Diary, 
and they remind me of so many things which | 
was going to start that I didn’t, and I see so many 
things that I’ve started that I let go. I’m going 
to check up some of those things, little Diary, 
and analyze the reason for some of these lapses. 

Wednesday, Jan. 19, 1916.—Friend Diary, do 
you know we are increasing our sales on men’s 
toilet articles? We are selling anywhere from 
$5 to $10 worth of these goods a week. Mind you, 
not razors, but soap, and taleum powder, and such- 
like. 

Larson was reading a book on window trimming 
the other day, and he learned that there were two 
ways of trimming windows. One was to put in a 
lot of goods that were associated with each other, 
and another was to put in just one class of goods to 
make a forceful appeal. Now, Larson conceived 
the idea of a special window trim, using the sec- 
ond idea. We have been in the habit of mixing 2 
lot of goods in our window. His idea was just the 
opposite. 

The display was for the Middle’s razor, which, as 
you know, I sell exclusively in our town. I think it’s 
a Jim Dandy dollar razor. Well, Larson started to 
tell me his idea, and I told him to go ahead and 
work it out in his own way. 
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He got some cheap, dark-blue cloth, and hung it 
in a semi-circle in the window from top to bottom. 
Then he covered the floor of the window with the 
same material. He then got a piece of cardboard 
and bent it into the shape of a cone. This cone 
was about 2 ft. 6 in. at the base, and not above half 
an inch at the top. This cone he also covered with 
the same cloth, placing it in the center of the win- 
dow. About a foot above the cone he hung a 
single electric bulb, with a shade over it made of 
cardboard, and again covered with the cloth. The 
light was therefore directed full on the top of the 
cone, and the bulb itself was out of sight. There 
was no other light in the window. On the apex of 
the cone he placed one Middle’s razor—not in the 
box—oh, no. He took the razor out of the box, 
fitted a blade in, and rested it on the top of the 
cone. On the floor, resting against the cone, was 
a card reading as follows: 

This is the Middle’s Razor—the safety razor 
that really shaves. It is quick, clean, and 
comfortable in use. I consider this razor such 
good value that one is sufficient to fill the 
window. One dollar each. 

Come inside and I’ll tell you why 
A Middle’s Razor you should buy. 
—Dawson Black. 

When I saw that window it looked to me like a 
joke. My looks evidently indicated that to Lar- 
son. You know, Friend Diary, I’m not much of a 
believer in stunts for window trimming. Id 
sooner people would come into the store and buy 
something than say what a clever window that is 
and walk by. I was standing outside the window 
looking at it when Larson joined me. 

“You don’t like it, no?” 

“Well,” I said, “it looks to me too—oh, what’s 
the word I want?—oh, you know what I mean—too 
smart-alecky!” We both laughed. “It isn’t dig- 
nified enough, you know.” 

“Say, Boss,” said Larson, and then he couldn't 
continue on account of a coughing spell. Poor old 
Larson. For the last three or four weeks he 
hasn’t been feeling right. He caught a hard cold 
and couldn’t rest, and it doesn’t seem to get any 
better. It worries me sometimes, because he isn’t 
as young as he used to be. I suggested to him a 
few days ago that he lay off work for a little while, 
but he wouldn’t hear of it. When he had recovered 
from his coughing spell, he said: 

“Say, Boss, in that book on window trimming, it 
said a window trim with one line of goods, such as 
all razors, or all scissors, attracted much attention. 
Now, if that attracts attention, I have a hunch that 
just one thing by itself will attract more attention. 
People will come across the road and see what this 
one little thing is.” 

Well, we used the window trim as it was except 
that at the last minute we changed the sign. “Do 
you remember that pencil sharpener salesman that 
came here?” I asked Larson. “Remember him tell- 
ing us about that sale of women’s hats where they 
could get in only by ticket?” 

“No.” 

“Well, this was a Chicago store. They sold 
women’s hats. On certain days you could get into 
the store only on ticket, and the store was swamped 
with people then, because—oh, I don’t know why, 
but they were favored by getting the ticket. Why 
not put on the sign that these razors won’t be sold 
until Saturday?” 

“That’s a good idea, but there’s nothing special 
about this—no advance model like there is in 
women’s hats.” 

“Well,” I said, defending my idea, “the drug 
Stores sell regular candy, special on Saturday.” 
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“Yes, but they have a special price. We are not 
selling it lower and I don’t believe in cutting it.” 
Then Larson forgot himself and slapped me on the 
back, saying: “I tell you what, Boss, let’s put this 
razor on sale Friday and Saturday only, and with 
every purchase give a can of that new shaving 
powder!” 

“Heavens, no! It sells for 25 cents.” 

“Yes, but it cost us only twelve. The razor and 
soap together wouldn’t cost us a dollar. We would 
make a little profit on it, and help to build up sales 
for both.” 

Well, we did it, and we added to the sign: “To 
every purchaser of a Middle Razor, Friday and 
Saturday only, will be given a can of Dulcet Shav- 
ing Powder.” 

I wanted to put a can of the powder in the win- 
dow as well, but Larson was against it; and as it 
was his show, I let him have his own way with it. 

“How many of the razors have we got in stock?” 
I asked. 

“We had three dozen in last week. I don’t think 
we broke the package yet.” 

“Oh, that’ll be plenty,” I said. 

It’s going to be interesting to see if window 
trims will really sell goods. I'll let you know next 
week. 

Saturday, Jan. 22, 1916. Dog tired, little Diary, 
so I won’t have much to say to you; but I want to 
tell you the result of our window display. By 
10.30 Friday morning we had sold every Middle’s 
razor in stock, and I telegraphed for six dozen 
more to come by express. As these are made in 
this State, I should get them first thing in the 
morning. By Friday night I had orders for sixty- 
four razors, and I must add that I also had to tele- 
graph for more shaving powder. Well, up to clos- 
ing time to-night, we had sold 159 Middle’s razors. 
Couldn’t supply them, of course, because, while the 
six dozen we ordered came in time, we merely took 
orders on Friday afternoon and Saturday, and 
promised to deliver the razors as soon as they came. 
In practically every case, however, we got the 
money. ' 

Think of it, 159 razors in our town! I can't un- 
derstand why so many people bought them. A lot 
of women bought them, to give away, I guess. The 
way the people kept coming in for them you’d think 
that everybody in the town had gone anti-Hughes 
and decided to get rid of anye whiskers they might 
have. I shall be surprised if I see any human being 
in this town with whiskers from this day on. 

Seriously, though, it was a revelation to me to 
find how many women came in for this bargain 
offer. Two or three people came in on Thursday 
to buy it, but we wouldn’t sell them. That win- 
dow certainly did attract a lot of attention, par- 
ticularly at night. There seemed to be a number 
of people around it all the time. 

I think I’m going to try some more of these spe- 
cial sale ideas. They pay, besides being good ad- 
vertising. 

Sunday, Jan. 23, 1916. Mrs. Larson telephoned 
me this morning to tell me that Larson has col- 
lapsed altogether from the strain of the last two 
days, and is in bed under the doctor’s care. I 
hope he’ll soon be all right again, poor fellow. 


(To be continucd) 


EDITOR’S NOTE.—If any of the readers of 
HARDWARE AGE would like to know what Dawson 
Black would do under certain circumstances, or 
how he would solve certain problems, the author 
of this series will be glad to hear from such 
readers in order that Dawson Black may continue 
to solve as well as be perplexed by real problems. 
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The windows of E. O. Pratt, Clinton, Mass., are always bright and attractive. Seasonal articles that are not 
obstructive are sometimes displayed on the sidewalk 


HE new store of E. O. Pratt, Clinton, Mass., 
contains a number of features of particular 
interest. It is a model of neatness and cleanli- 
ness; there is a shine to the showcas2s and a sparkle 
to the goods displayed in them. The stock, the 
counters and the floor itself are kept spotlessly clean; 
dust and dirt are, to use a New England simile, 
about “as scarce as hair on a frog.’ The stock is 
arranged with an eye for both appearance and ac- 
cessibility, and there are in use a number of unique 
“kinks” that have helped the proprietor in no small 
degree to attain for his store the present pros- 
perity. 
Mr. Pratt, while not by any means an old man, is 
a veteran in the hardware business, having begun 


as a boy. From his early start in hardware, store 
cleanliness and neat arrangement of stock have been 
among his business hobbies. The people of Clinton 
exhibited their appreciation of a store where dirt 
was an unknown factor, and bought hardware and 
paint in such quantities that the store grew beyond 
the bounds of the building that housed it, and Mr. 
Pratt was compelled to look for more commodious 
quarters in order that he might live up to the 
standard that he established and which was paying 
satisfactory dividends in constantly increasing 


trade. An Up-to-the-Minute Store 


The new store has two fairly large show windows, 
which are kept fresh and inviting with frequently 


The interior of the store. The stock is well arranged and free from dust 
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changed displays of seasonable merchandise. Price 
tickets are used in abundance, and the window man 
recognizes the value of neat show cards. You will 
see no “Now-is-the-Time-to-Have-Y our-Lawn-Mow- 
er-Sharpened” signs in Pratt’s windows in Novem- 
ber, nor garden hose displayed in his store at Christ- 
mas time. When the time of the year for selling 
certain strictly seasonable merchandise is passed 
this class of goods is put out of sight until the time 
rolls around again when it can be displayed with 
profit. 

One of the most important reasons to which Mr. 
Pratt attributes his success in business is that, 
though he is situated in a town of only moderate 
size, he has always attempted to keep his store at- 
tractive by frequently changing the interior as 
well as the window displays; by an eternal vigilance 
that did not allow the accumulation of dust, dirt, 
or disorder; by a study of trade publications, and 
by visiting other hardware stores and gathering 
from them ideas that might be adopted in some 
form in his own store. There is no need of peri- 
odical store cleaning here; the stock is cleaned every 
day, and what is a stupendous task, if attempted 
semi-annually, or merely at inventory time, requires 
in actual practice but very little time each day. 
And the basement casts no reflection on the sales 
floor. It is equally as clean, and the stock is just 
as well arranged. Special racks have been devised 
for the stock of various kinds of merchandise to 
keep them clean and to prevent disorder. 

The center of the store is used for the display of 
bulky, seasonal merchandise—stoves, heaters, sleds 
in the winter; boys’ carts, wagons, bicycles and ham- 
mocks in the summer months. Special care is al- 
ways taken to leave broad, clear aisles between this 
display, the counters, and showcases on either side, 
and to make certain that there are no projecting ar- 
ticles over which one might stumble, or which might 
tear the clothing of either customers or sales peo- 
ple. 

Neat Stock Ararngement 


The attractive appearance of the store is clearly 
indicated by the illustration of the left side. The 
neat arrangement of the paint stock, the effective 
use of the color panels furnished by manufacturers, 
the general impression of order, is one of the store’s 
most valuable assets. 

In this section of the store is a combination 
rack which holds on one side a supply of paper bags 
and on the other side a variety of color cards, cir- 
culars and booklets. The box-like affair is approxi- 
mately 9 in. high, 2 ft. wide, and 15 in. deep, and 
is placed on a counter near the stock of paints. On 
the customer’s side of the rack are small partitions 
containing an assortment of color cards, circulars, 
etc.; on the salesmen’s side are larger sections, in 
which is carried a supply of paper bags. 

The right-hand side of the store contains a num- 
ber of wall-cases with sliding doors for the display 
of tools and the sections in which the shelf hard- 
ware is carried in shelf boxes. Special cabinets of 
drawers have been designed to carry the stock of 
auger bits, drills, reamers, etc., in which the draw- 
ers have been designed with an eye to the amount 
of stock to be carried in them, and in which very 
little space is wasted. 


A Kink for Wrapping Paper 

One of the accompanying illustrations shows the 
fixtures that hold the rolls of wrapping paper used 
on this side of the store. Instead of being placed 


on the top of the counter, where they would be ob- . 


structive, and perhaps unsightly, the fixtures for 
holding the rolls are fastened below and on the 
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This display rack sells skates for E. O. Pratt 








end of the counter, where, though they are entirely 
out of the way, the paper can be obtained practically 
as easily as though the fixtures were on top of the 
counter. 







This same method is in use in various 
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parts of the store, and actual practice has proved 
it to be a decided improvement over the old method. 


A Handy Skate Fixture 


Not the least interesting display fixture, espe- 
cially at this season of the year, is the one for the 
display of skates thet during the winter months 
has a prominent position in the center of the store. 
An illustration of the rack brings out clearly the 
construction. It stands 6 ft. high, is 40 in. wide, 
and is built of 2 x %-in. material. The distance 
between the cross pieces is u trifle more than 14 
in. The skates are hung in pairs from these cross 
pieces, each pair carrying a tag that gives the size 
and price. The stock of skates is carried on a 
near-by section of shelving. 

One of the important factors in bringing out such 
an attractive appearance in the store has been the 
study of each class of merchandise, and often of 
the individual item, with the end in view of pre- 
senting the goods in the best possible manner and 


Observations of a Salesman 
BY JOSEPH H. BLAKE 


N answer to my question the hardware man turned 

and said: ; 

“Mrs. Oliver (my wife, you know) came in the 
store one day and as she always does, looked around 
for me. Evidently this time she was somewhat hur- 
ried for from my vantage point I saw her look first 
at one clerk, then at another, and then again at 
another and to the third clerk she made known her 
wants. I was puzzled by her behavior but as I 
walked toward her I was interrupted by a customer 
and before I met his needs, Mrs. Oliver had left. 

“At night I still had the question in mind so I 
asked her, why she had passed up two clerks in 
order to have the third wait on her. 

“Her reply after considering the episode was, 
‘Oh! I remember, the first two were dirty.’ Now I 
was sure those first two boys were not loathsome 
unclean chaps and were probably as clean as hard- 
ware clerks in general, but the next morning I 
observed all of the boys in order to determine just 
what difference there was if any. Those in the 
cutlery department were the most neatly dressed, 
whereas the clothes of the boys at the builder’s 
hardware counter were (there’s no getting around 
it) the dirtiest. 

“TI could appreciate, of course, why they were the 
dirtiest and too why others would one day be clean 
and the next day soiled; lifting big screw plates, nail 
kegs, etc., is not conducive to cleanliness unless 
particular attention is paid to the matter by the 
individual.” 

Here I interjected a, “But what can one do if 
you issue orders that cleanliness is something which 
will be demanded at all times. The individual who 
is lifting the nail keg will do it in a manner so as 
to keep clean but at the same time take longer to 
do the work; and you also provide the shirker with 
an excuse, —” 

But here Mr. Oliver held up his hand and smiled, 
“Hold on, boy, and I’ll tell you. I went over catalogs 
and pamphlets.that afternon, found at last what 
I wanted and placed an order that night for two 
dozen aprons, the kirtd that into the sleeves of 
which you slip your arms, then button five or six 
buttons behind your collar, tie a knot in the string 
at your back and there you are. 

“When these came I made known the fact that I 
wanted to see all of the floor boys that night at 
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in general harmony with the store as a whole, or 
in carrying the stock in such a way that it can 
easily be kept clean and in order. 

As an example, instead of being a jumbled mass, 
the barn-door track is kept on large hooks in the 
basement, each type and length of track being kept 
separate, and with tags giving complete informa- 
tion about each size. Separate partitions have been 
made for each kind of roofing paper. In fact, each 
item in the entire stock seems to have been given 
individual attention, and as a result ‘the stock has 
a definite arrangement that can be maintained with 
a surprisingly small amount of trouble. 

The store of E. O. Pratt has a city atmosphere, 
though it is situated in a town far from metropoli- 
tan. There are no frills or furbelows, and the fix- 
tures are substantial but not extravagantly expen- 
sive. The growth of the business has proved that 
when the proprietor adopted the policy of eliminat- 
ing dust and disorder from basement to storehouse 
he took a long step in the right direction. 


closing time and when I had them together, | 
sprang it on them. I was frank with them: I told 
just why I wanted the aprons worn by all; ‘You 
Hubert, I said, turning to one of the cutlery sales- 
men, ‘don’t get as soiled as Jack, who is back at 
the rear, consequently you’ll ordinarily get a clean 
apron on Mondays and Thursdays. Jack, however, 
gets a clean one every other day or oftener if he 
needs one. You will too if you need one, the other 
boys the same way. I hope in this way to maintain 
an orderly and clean appearing staff of clerks. 

“Individual pride in appearance will increase, 
your clothes will be saved a great deal of wear, and 
the cost to yourselves will be nothing. I shall buy 
the aprons, have them cleaned and ask in return 
only that you willingly give the idea a trial!” 

“Maybe it was this, Mr. Oliver,” I said, “that 
made our credit man (on his last yearly trip with 
me) say of your place, ‘That is a crackin’ fine store, 
Ed, and I’m glad that we sell them, and only wish 
you could get more of their business.’ ” 

Mr. Oliver smiled and said: ‘Well, to get back, 
your price on horseshoes agrees with—” and soon 
afterward I wended my way out, an order in my 
pocket, and I smiled at the aproned Hubert as I 
went. 


Billy Sunday Influences 
Stock Taking 


ILLY SUNDAY has been holding revival serv- 

ices in Boston, Mass., and among those who hit 
the sawdust trail was a goodly collection of hard- 
ware boys from Chandler & Farquhar’s. Billy has 
never fallen short of the enthusiastic material that 
brings a direct effect on his converts, and the hard- 
ware boys from Boston are no exception to the rule. 
Chandler & Farquhar were taking stock while the 
revival meetings were on and their superintendent 
reports that the rather erratic moods of the men 
who were in the muss of inventory changed de- 
cidedly. One morning he received an inter-depart- 
ment message referring to a certain page in the 
inventory book which read as follows: “Will some 
kind soul please put the size on this?” Undoubt- 
edly this message brought a smile that would not 


. have been in evidence had the usual “Why the——?” 


“What the——?” or “Do you think we are mind 
readers?” been used. 








New Randall Bill—War Taxes—Webb Bill 


By W. L. CROUNSE 







WASHINGTON, D. C., Jan. 24, 1917. mails of the United States, and if such transporta- 


HE scotched snake is again wriggling his tail. tion, outside of the mails, shall be permitted or if 
The Randall rider to the annual Post-Office authorized by the publisher, the entry of such peri- he 
Appropriation bill, taxing out of existence Odical as second-class matter shall be canceled.” ids 













nag! of national circulation devoted to - Randall Takes Care of the “Newspapers” | 
cation, industry and commerce, was signally de- T , \- he 
P ; ake a look at these extraordinary specifications + 
— ett dietettaa on inte has returned in detail. Proviso (A), which is lifted bodily from ty 
are covering the same create d P ; the original Randall rider, takes care of the coun- 
The new Randall bill which has been referred try newspaper such as Mr. Randall owned for sl i 
to the House Post-Office Committee, is » highly °T#! years, but which he now says he recently dis- i) 
ingenious proposition. Following the terms of the P osed of, and it also relieves the big city dailies i. 
original rider it provides that “all newspapers = any substantial burden under the proposed new i 
: Reger é » law. ; 
magazines and other publications regularly ad- Who shall dispute the cleverness of such a 





mitted to the mails as matter of the second class, eid 

when mailed by the publisher and no other,” shall we ei AR A gs acannneae Bay eon 

a? — tig Ki try which for years have been threatened with an 

eine teste how & lyin Pp to eal oat’ natin increase in postage rates would either remain silent 

subject to the following ce Bh which pi sn the concerning this legislation, or would openly cham- 

it os ealesentente etade: P re * pion it, in order that the question might be settled 
P y: without inroads upon their own plethoric cash 
Some Ingenious Provisos boxes. a 


“Provided further, (A) That free-in-county cir- Proviso (B) is another excerpt from the original a 
culation provided by law shall continue as at pres- rider, and although it imposes a considerable bur- j 
ent: And provided further, (B) That the Post- den upon publishers, is not jn itself particularly : 
master General may hereafter require publishers objectionable. ; H 
to separate or ‘make-up’ to zones, or in such man- Proviso (C) is a peach! It is based upon Mr. 
ner as may be directed, all matter of the second Randall’s experience in battling for his rider in the 
class when offered for mailing: And provided House. 
further, (C) That all periodicals regularly ad- 
mitted as matter of the second class which are of While the great business weeklies of the coun- 
a religious, educational, scientific, fraternal, labor, try bore the brunt of the fight to beat the Randall 
or literary character and all publications of the rider, much sentiment was created by the protests 
second class in none of which, including all of those of religious papers, medical journals, and fraternal 
named herein, more than one-fourth of the printed and labor weeklies and monthlies. Mr. Randall 
space in each issue is devoted to paid advertising hopes to reduce the opposition to his bill by ex- 
matter of any kind shall be subject to a rate of 1 empting these publications, which he classifies as 
cent per pound and no more: And provided ‘“non-commercial’—as though to be a commercial 
further, (D) That the Postmaster General shall journal, helping along the business of this great 
have authority to grant entry of a publication as country were something discreditable! 
matter of the second class at one or more post- It would take a whole committee of Philadelphia 
offices, except that such publication shall maintain lawyers, by the way, to define some of the terms 
a known public office for transaction of its business used by Mr. Randall in this proviso. Certainly 
in each town or city where such entry is granted: every publication now entitled to second-class rates 
And provided further, (E) That, except as may be is more or less “educational,” whether for good or 
authorized by the Postmaster General, no part of evil, the difference being only of variety and degree. 
any edition of any second-class periodical shall be The concluding clause of proviso (C) shows that 
transported over lines of railway or other trans- Mr. Randall’s idea, boiled down to the bare bones, 
portation lines upon which mail service is main- is to hit the successful trade journal squarely be- 
tained by the Post-Office Department except in the tween the eyes. If it is a small affair, edited with- 
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out skill and managed without enterprise, it will, of 
course, command little advertising patronage; 
hence the space devoted to advertising therein will 
probably not exceed 25 per cent. Such publica- 
tions which, because of their inefficient manage- 
ment, are of little value to the business men of the 
country are to be permitted to travel anywhere 
throughout this broad land at the rate of one cent 
per pound. 
A Penalty for Success 


But if they are so well conducted as to command 
the patronage of manufacturers and wholesalers 
who wish to bring their wares to the attention of 
the retail trade, they are to be penalized for their 
own efficiency! Congress frequently enacts ill- 
advised measures, but it rarely places a premium 
on failure and a penalty on success. 

Proviso (D) is another exhibition of ingenuity. 
During the discussion of the Randall rider the 
suggestion was heard that if the zone system of 
graduated postage rates on second-class matter 
were adopted, some of the more important trade 
publications would probably make contracts for the 
simultaneous printing of their issues in several 
cities or towns so located as to permit the distribu- 
tion of the publication to subscribers at the mini- 
mum or first-zone rate. 

It is an open question whether any publisher ever 
seriously contemplated such a scheme, the expense 
of which would probably more than offset any sav- 
ing in postage, but Mr. Randall effectually closes 
this little door by providing that publications 
printed and entered in more than one post-office 
“shall maintain a known public office for transac- 
tion of its business in each town or city where such 
entry is granted.” This would mean a regular 
business office in addition to a printing office, and 
of course would be absolutely prohibitory, as it is 
intended to be. 


Publishers Can’t Use Express or Freight 


One final stab at the successful publication and 
Mr. Randall is through. Proviso (E), which pro- 
hibits the publisher of a periodical entered at sec- 
ond-class rates from shipping his issues by freight 
or express to save expense on penalty of the can- 
cellation of his second-class privilege, is intended 
to fatten the postal receipts at the expense of the 
enterprising circulation manager. 

In spite of the Post-Office Department’s claims 
that the postage rates on periodicals only pay a 
part of the expense of their distribution, publish- 
ers have sometimes found that it was cheaper to 
send their issues by freight or express than to put 
them in the mails, this being true chiefly of peri- 
odicals handled in large quantity on news stands. 
Mr. Randall’s proviso simply makes it an offense 
punishable by the loss of the second-class privileges 
for a quick-witted publisher to patronize some 
other agency than the United States mails, even 
when he can save money by doing so. 

It is the duty of the government, according to 
Mr. Randall’s view, to take the best of care of the 
dull-witted, lazy, shiftless dub, and to hamstring 
the wide-awake, successful chap whenever oppor- 
tunity occurs. That’s a fine theory of government, 
and it’s a mighty lucky thing that George Washing- 
ton and his big-brained associates didn't have it in 
mind when they founded the United States; other- 
wise some big European country would have gob- 
bled us up long ago. 


Parliamentary Status of Randall Bill 


The Randall bill, as an independent measure, oc- 
cupies a position in some respects stronger than 
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the rider to the annual Post-Office Appropriation 
bill, but there are parliamentary reasons why it jg 
less likely to receive consideration in this Congress. 
Not being an amendment to an appropriation bill, 
it cannot be beaten on the point of vraer that new 
legislation can be added to a budget measure only 
by unanimous consent, and if it should ever be 
brought squarely before the House, its defeat 
could only be encompassed by a majority vote. 
How it would fare if brought to such an isgue 
cannot be authoritatively stated, although the scrim. 
mage over the Randall rider demonstrates that the 
opposition in the House to the entire proposal is 
widespread and intense. 

Assuming that, with Chairman Moon’s as- 
sistance, the Randall bill is favorably reported as 
an independent measure, it would have a stormy 
voyage before it, and mighty little time in which 
to make port. It must pass the House, run the 
gauntlet of the Senate Post-Office Committee, and 
then make its way through the Senate with the 
possibility that if the measure should be changed 
in the Senate by the dotting of an “i” or the 
crossing of a “‘t’’ it would have to go back to the 
House for concurrence, and possibly take its 
chances in a conference committee. 


Congress Drifting Into Legislative Vortex 


The legislative dockets of both House and Senate 
are jammed to the guards, and the shadow of an 
extra session is already wrapping the Capitol in a 
shroud of gloom. The Sixty-fourth Congress ad- 
journs in less than six weeks, and every moment is 
so precious that President Wilson has opened an 
office in the Senate wing, where he is spending 
three days a week in the effort to force through 
the necessary legislation before March 4, and thus 
avoid the much-dreaded special session next spring. 

Under these circumstances measures far more 
popular than the Randall bill is likely to prove have 
already been abandoned, and many more will find 
their way to the capacious Congressional waste- 
basket. 

Time is short and waste-paper is at a high pre- 
mium! 

War Taxes in Peace Times 


In hunting for some way to fill our apparently 
bottomless Federal Treasury, the Ways and Means 
Committee has taken a leaf out of the book of the 
warring nations of Europe. It’s true we are not 
at war, but we’ve been paying war taxes for more 
than two years, and if Chairman Kitchin and his 
colleagues have their way, as seems likely, we'll be 
paying new ones before many moons. 

Not content with doubling the individual and cor- 
porate income taxes last session, and imposing 4 
populistic tax on all makers of war munitions, the 
Ways and Means Committee has prepared a bill 
adding still further to the burdens of business. 
This measure, in addition to authorizing the sale 
of nearly $300,000,000 of bonds and an equal 
amount in short-time Treasury certificates at 3 
per cent, increases the tax on inheritance 50 per 
cent and levies an impost on the “profits of busi- 
ness” in excess of 8 per cent. 

Concerns having annual profits over and above 8 
per cent, but not to exceed $5000, are exempt from 
the new tax, as are also all profits derived from 
agriculture or from solely personal services, such 
as the income of professional men. The bill defines 
capitalization, upon which income is to be cal- 
culated, as including money paid in, actual prop- 
erty used’ or owned, and all surplus and undivided 
profits. 

Just what classes of business men will be called 
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upon to pay this new tax cannot be determined un- 
til the text of the committee’s bill is made public. 
There -is no doubt it will hit every industrial cor- 
poration ard copartnership with earnings above the 
exemption limits, as these concerns are the targets 
at which Mr. Kitchin and his colleagues are aiming. 
Whether merchandising will be included remains to 


be seen. 
A Socialistic Device 


Looked at from any standpoint, the tax is so- 
cialistic. Fair taxes are those which are dis- 
tributed most equally over all the people, even 
though they are graduated in accordance with the 
ability of the individual to pay and the amount of 
his property to which the Federal Government 
affords protection. 

The excess profits tax, as Mr. Kitchin has 
christened his last device, is simply another penalty 
on success, and a mighty big one at that. Think 
of a tax that coolly appropriates a large part of 
your profits for a full month every year! 

There will be plenty of opposition to the Kitchin 
bill in both House and Senate. Democrats as well 
as Republicans are opposed to more bond issues, 
and to socialistic taxes, but with a special order 
from the Committee on Rules the Ways and Means 
leaders will doubtless be able to put the bill through 
the House under whip and spur. 


Could Be Talked to Death 


In the Senate the opponents of the bill will face 
an extraordinary situation. By the time the meas- 
ure is taken up for discussion, the session will be 
so far advanced that two Senators can easily kill 
the bill by insisting upon its discussion, for there 
will be such a congestion of appropriation bills and 
other necessary legislation that any attempt to 
discuss the revenue measure in detail will mean 
its death. 

But over in his private office in the Senate wing 
will sit President Wilson, threatening an extra 
session of Congress if the revenue bill is beaten. 
This thought will dragoon many opponents of the 
measure into line, but some of the foxy veterans 
in the minority will have a Roland for the Presi- 
dent’s Oliver. Here it is: 
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If an extra session is called, it will be of the 
Sixty-fifth Congress, and not of that now sitting, 
and in the new House the leaders who now control 
the body by a large majority will be in the minority, 
and without the help of their political opponents 
they cannot pass a revenue bill of any kind. 

I have heretofore called your attention to the 
tremendous influence that will be wielded in the 
coming Congress by half a dozen members identi- 
fied with neither the Democrats nor Republicans, 
who will hold the balance of power whenever the 
membership is split on party lines. Among the 
heavy responsibilities resting on the shoulders of 
this little bunch of Solons may be the entire fiscal 
policy of the United States of America! 


Webb Bill Situation Less Favorable 


Somebody has put the brakes on the Webb bill. 
Ten days ago the cheering announcement was made 
by Chairman Newlands of the Senate Committee 
on Interstate Commerce that the bill would be im- 
mediately referred to a sub-committee to lick it into 
shape. This was glad news for the friends of the 
measure, who were discouraged at the apparent 
lack of interest manifested by the Senate Commit- 
tee at the hearing on Jan. 5, and had begun to 
fear that in the legislative jam at the end of the 
present Congress the bill would go into the dis- 
card. Up to the present time, however, the sub- 
committee has not been appointed and apparently 
the bill has received no further consideration. 

Those who have urged this legislation should not 
lose heart, however, for President Wilson has noti- 
fied the Senatorial Steering Committee that the 
Webb bill must be included in the legislative pro- 
gram of the present Congress. This program is 
not long, but the President is standing right be- 
hind it with a good stout club. It includes the 
appropriation bills, the revenue measure, the rail- 
road bill, the corrupt practices bill, several con- 
servation measures, the Porto Rico citizenship bill, 
and, last but not least, the Webb bill. 

It will be close work, but it’s a good bet that 
the President will have signed the measure legaliz- 
ing export combinations before Congress adjourns 
at noon on March 4, next. 





Grand Crossing Tack 
Company Sold 


HE Interstate Iron & Steel Company, Chicago, 

Ill., has acquired all of the business and property 
of the Grand Crossing Tack Company, Chicago, IIl., 
and the combined businesses will be continued as the 
Interstate Iron & Steel Company... Silas J. Llewellyn 
continues as president; Samuel Hale, formerly with 
the Wisconsin Steel Company and later general 
manager of the Algoma Steel Company, becomes 
vice-president in charge of the steel plant opera- 
tions, and George F. Davis is secretary and treas- 
urer. 
The Interstate Iron & Steel Company was organ- 
ized in 1905, with assets of about $250,000, and 
began business with the purchase of a merchant bar 
mill at East Chicago, Ind. In 1915 a hard steel bar 
rolling mill was erected at Marion, Ohio, with an 
approximate capacity of 48,000 tons annually. At 
the present time the net worth of the company is 
about $2,000,000, the increase from the original 
assets being entirely from profits. A further ex- 
pansion of the East Chicago plant was planned in 


1916 to provide for an open-hearth steel plant. This 
extension is now to be carried out at the steel plant 
of the Grand Crossing Tack Company just acquired. 

The Grand Crossing Tack Company was organized 
in 1883 with a capital of about $10,000 and at pres- 
ent has assets approximating $4,000,000. The pro- 
perties include an open-hearth plant of two 40-ton 
furnaces built in 1902-3, to which two are now to 
be added (expected to be finished in April), a bloom- 
ing mill, a wire mill and finishing plant. The pro- 
ducts are ingots, billets, wire rods, barbed wire, 
woven wire fence, wire nails, rivets, staples and 
tacks. With the two additional open-hearth fur- 
naces the steel plant will have capacity of 135,000 
tons per year. The combined capacity of all of the 
plants of the Interstate Iron & Steel Company will 
now approximate 300,000 tons per year. The newly 
acquired steel plant is at 118th Street, South Chi- 
cago, and the wire rod and wire finishing mills are 
at Grand Crossing, III. 


O. N. Hutchinson was president, treasurer and 
general manager of the Grand Crossing Tack Com- 
pany and E. W. Hutchinson secretary and general 
sales manager. The company was incorporated in 
1908. 
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Hardware Age System of Simplified 
Accounting for Hardware Retailers 






A Simple Method of Accounting for Hardware Retailers 
Which Will Tell the True Story of Any Business 
in a Manner That Will Bring to Light Earning 
Possibilities and Make Leaks and Losses 
Stand Out Like Sore Thumbs 


By T. W. SNEAD 


N his book on “How to Sell Hardware,” Roy F. 

Soule, Editor of HARDWARE AGE, tells us that 

great changes have occurred in the hardware 
retail business, and that the most marked change 
in that business is in the stock itself. He tells us 
how the clumsy old iron locks, the cast butt and 
hand-made nails have been quietly side-tracked to 
make way for mahogany furnished rooms, in which 
we display art hardware that has back-numbered 
everything but the latch string. The old muzzle- 
loader has been hung on the peg for keeps and to 
us automatic or self-loaders are as common as 
“Old Betsy” to the trail maker. Kettles of the fire- 
place day have emerged into chafing dishes. Rusty 
iron pots which decorated primitive hardware stores 
are faintly remembered as the ancestors of that 
dazzling array of nickel-plated copperware that 
greets us to-day. 

And so has accounting in the hardware retail 
business changed. It has so changed that the pro- 
prietor himself can now look at his bookkeeping 
or accounting system and read the story of his own 
business. He does not need to hire expert account- 
ants to wade through anywhere from three to five 
various and sundry books to tell him at the end of 
the year whether he has made or lost money. The 
story of a retail business has been made simple. It 
has been made short and simple. The owner or 
manager of a retail business no longer has to wait 
until the end of a year to find out those things for 
which he alone is in business. He does not have to 
wait for six months to find out those things which 
it is most important that he should know in less 
than six months. 

Those things which he should know are whether 
he has made a profit or whether he has made a loss. 
That is all that he is interested in. He is not in 
business for his health or for the love of being in 
business. He is simply there to make money, and 
an accounting system should be simple enough to 
tell him within one week’s time whether he has 
made or lost that money. 


A Simple System Developed 


HARDWARE AGE has for a number of months de- 
veloped and worked out a simple system of account- 
ing for hardware retailers which will not only tell 
the retailer whether he is making a profit or a loss, 
but will tell him many other things most vital and 
important to his business. 

As Mr. Soule tells us in his book on “How to 
Sell Hardware” times have changed in the retail 
business, and in order to live to-day and exist along- 
side of our competitors it is necessary that we know 
the innermost facts daily about our business. These 
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facts can only be ascertained through an accurate 
and an efficient accounting system. We waste too 
much time running journals, cash books, ledgers, 
sales ledgers, etc., etc., and it takes too long to find 
those things which are necessary to the proper 
management of any business. Realizing this, Harp- 
WARE AGE determined to develop a system whereby 
the owner or manager could determine incomes or 
losses daily and to this end has presented this sys- 
tem to its readers, which will be known as the 
“HARDWARE AGE System of Accounting.” 


First Installment 


This is the first installment of a series of articles 
that will illustrate and describe every entry neces- 
sary in the hardware retail business. These entries 
will be shown in enlarged figures on sample forms 
which will be a part of or a supplement of HARDWARE 
AGE. The reason for each entry will be explained 
and illustrated. Closing entries at the end of the 
month will be illustrated and an example of how 
profit or loss is found will be shown. 


Read Each Article 


Our readers are especially requested to follow 
each article and work out the figures as applied to 
their own business. Simply remember that you 
are going to school for about fifteen or twenty min- 
utes each week. Read each article and if you have 
not the time to read each one when it appears, 
save them and read them carefully when you have 
the time. 

If there is any point that is not entirely clear to 
you, simply write to the Business System Depart- 
ment of HARDWARE AGE and your questions will re- 
ceive prompt attention. 


Plan Your Business 


The author of this system in gathering data with 
which to prepare the accounting system, stepped 
into a retail store in a small town of about 10,000 
people. The owner of this store was known to be 
very successful, and it occurred to the author that 
he probably had some system whereby he could tell 
those things which we knew to be absolutely neces- 
sary, in less time than other dealers. We asked 
this owner what his secret of success was, and he 
promptly replied by producing a little framed set 
of five rules. 

We want our readers to study these five rules, 
especially rule number five, and read the following 
explanation of why this retailer lived and guided 
his business according to these five fundamental 
rules for business management. The five rules are 
as follows: 
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No. 1—Investigation 
The retailer explained that no man could success- 
fully start a business unless he had investigated 
everything beforehand. That is, he had investi- 
the locality; he had investigated the probable 
demand of the community in which his store was 
to be situated; he had investigated shipping facili- 
ties and everything in connection with the new 
venture. 
No. 2—Plan 


He stated that no one could successfully plan a 
business unless he had first investigated the possi- 
bilities of that business. 


No. 3—Operation 


He next told us that a business man could not 
possibly operate successfully unless he had investi- 
gated and then planned that business. He also told 
us that he himself plans his business every six 
months and follows those plans in operating his 
business. 

No. 4—Reward 


When asked what this particularly applied to, the 
owner said that you could investigate and plan and 
operate a business all you pleased, but your plan 
would not be successful unless the proper reward 
had been made. He further amplified this by ex- 
plaining that the reward was either to himself in 
the way of profits, or to his salesmen or clerks in 
the way of bonuses and increased salaries for spe- 
cial efforts. 

The last rule which made this business success- 
ful was rule 


No. 5—Records 


He stated that any of the above four rules was 
absolutely useless to him unless he had the proper 
records to guide him in making his plans or in 
operating those plans or in giving his reward. 

When asked which of the above five rules was 
the most important to him, he explained that one 
was just as important as the other and that no 
business could be operated successfully unless all 
five were used. But the most important one of the 
five rules to him was rule No. 5—Records—and if 
our readers will consider for one instant they will 
realize that this is of course the key to his entire 
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scheme of doing business. For example, this owner 
would plan to increase his business in various and 
sundry ways, and after all his efforts had been ex- 
tended to this end, of what use would it be to him 
unless he could compare the results with what had 
gone before? If he possessed no adequate account- 
ing system this, of course, would all be of no value 
and the result of his operating methods would be a 
mystery. 

You will probably plan to purchase your stock at 
a certain period in the year in order to take ad- 
vantage of low prices, and it will be necessary for 
you to know the amount of bills or accounts pay- 
able at the same period in that year. If you pos- 
sess no accounting system you are again at a loss. 
Finally you discover that your business is not mak- 
ing as much a profit as it should, and you determine 
to plan a campaign to reduce your expenses. If 
you possess no adequate accounting system how can 
you plan to reduce those expenses unless you know 
what they actually are? 


Apply This System to Your Business 


HARDWARE AGE has spent many months and many 
dollars in order to give to its readers a simple ac- 
counting system that will tell hardware retailers 
all of these things and many more. However much 
you may be in need of an adequate accounting sys- 
tem, or how little you may be in need of one, HARD- 
WARE AGE requests that you read these articles. 
One suggestion may possibly increase the earning 
power of your business or show your earning 
possibilities, and if by chance you cannot read all 
the articles, turn them over to your bookkeeper or 
your manager and request him to read them care- 
fully. HARDWARE AGE will be glad to answer 
through its Business Systems’ Department any 
questions relating to accounting systems or any 
question dealing with business management of this 
nature. If you have not the time to read each 
article separately save the issues as they appear 
each week and then read them in your leisure 
moments. But above all, in reading the articles re- 
fer constantly to the forms that are shown and 
the entries that are made upon them. In your own 
mind apply these entries to your own business and 
if they differ from any condition that exists in your 
own establishment, write to HARDWARE AGE and the 
Business Systems’ Department will help you. 


The second instalment of the HARDWARE AGE System of Accounting will appear in the next issue, Feb. 3. Watch 


for this issue. It may mean dollars and cents to your business 
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Hardware Age Simplified 
System of Accounting 


URING the past ten years merchandis- 

ing methods, purchasing systems and 
improvements for the display of stock have 
crowded one upon another, and through these 
marked improvements the hardware mer- 
chant has come to be known as a progressive, 
constructive merchandising power. There 
is, however, one department of the average 
retail merchant’s activities that is woefully 
weak. The bookkeeping end of the business 


‘has not kept pace with buying, selling and 


display. This is perhaps best accounted for 
by the fact that most of our hardware mer- 
chants have come from the selling end of the 
business. Most of the store owners have 
been clerks or traveling salesmen, and their 
life’s training has not been in the account- 
ing department. Naturally when they start 
in business they are remarkably successful 
in buying and selling, but their inexperience 
in keeping a business record makes a weak 
link in their chain, and often results in 
failure. 


During the past year W. T. Snead, one of 
the best known accountants in this country, 
has been engaged in an exhaustive study of 
hardware bookkeeping methods. In the em- 
ploy of HARDWARE AGE he has visited many 
stores and profited not only by the good 
things he saw and desired to use, but by 
the poor methods which he desires to elimi- 
nate. This expert has created what will be 
known as the HARDWARE AGE SYSTEM OF 
ACCOUNTING. 

The first chapter of this very important 
series begins in this issue of HARDWARE AGE, 
and the subject will be continued week after 
week until the entire system has been fully 
explained. Not only will the readers of 
HARDWARE AGE have the benefit of reading 
about this most complete bookkeeping sys- 
tem, but if it is found to be suitable to the 
needs of any subscriber, HARDWARE AGE is 
prepared to supply the system complete at 
a most nominal cost. In fact, a large num- 
ber of these bookkeeping sets have already 
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been manufactured to our order, and through 
a large purchase we have obtained prices 
much lower than would be possible for the 
individual hardware dealer. 

Mr. Snead has already a national reputa- 
tion as a builder of simplified accounting 
systems, having within the past two years 
issued two very important bookkeeping 
series to other trades. The hardware mer- 
chants of this country are indeed to be con- 
gratulated that the services of such a noted 
specialist are to be placed at their disposal. 
This action has been taken by HARDWARE 
AGE because the reports of our field repre- 
sentatives for the past two years have shown 
that bookkeeping is the weakest end of the 
hardware business to-day. 

This bookkeeping system has been espe- 
cially designed to fit the needs of small 
stores. The accounting systems of the 
larger stores are generally in splendid con- 
dition, but the smaller merchant needs the 
help which HARDWARE AGE is going to 
supply. 

It is extremely important that every mer- 
chant whose bookkeeping system is not abso- 
lutely satisfactory read this series carefully. 
If the demands of your business are so great 


that you do not have time to read every 
chapter of this series it will be good business 


,to delegate one of your employees to follow 


these articles closely and report to you. It 
has cost a large sum of money to make an 
accounting system particularly adapted to 
the needs of small hardware stores. Every 
system of importance in use in this country 
has been carefully analyzed, and without fear 
of contradiction we state that the HARDWARE 
AGE SYSTEM OF ACCOUNTING will prove sim- 
pler, quicker and more accurate than any 
bookkeeping system now in use. This sys- 
tem is going to be described in such a manner 
that the difficulties of accounting will be 
made to look like A B C’s. Don’t miss it! 


Transportation Getting 
Worse 


OSSIBLY it was to be expected with the 
setting in of actual winter conditions, 

but the transportation situation has grown 
worse in the past two or three weeks. Com- 
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plaints are being heard everywhere of the in- 
ability of railroads to give their patrons any- 
thing like satisfactory service. Manufac- 
turers are not getting needed deliveries of 
raw material, nor are they able to make full 
shipments of their products to customers. 

An especially aggravating feature of the 
existing transportation conditions is the 
shortage of fuel, which is now widely felt. 
Manufacturing establishments located close 
to large coal-mining operations have been 
obliged to discontinue operations for days 
simply because coal was not being delivered 
by the connecting railroads. Cities and towns 
are being threatened with privations through 
the lack of fuel. The banking of blast fur- 
naces for want of coke has come to be an old 
story. If conditions do not improve soon, 
however, more furnaces will be obliged to 
bank or to go out of blast. The announcement 
the past week that the Baltimore & Ohio 
Railroad had declared an embargo on all 
freight routed for points west of Pittsburgh, 
except engine fuel, Government freight and 
perishable goods, is notice to consumers that 
one of the most important sources of the sup- 
ply of fuel for the Central West is being cut 
off. This undoubtedly means that thousands 
of cars of coal and coke will be prevented 
from reaching that busy section of the coun- 
try and will make the situation there much 
worse. 

This condition of affairs is due to the 
heavy hand which has been laid on railroad 
matters by the Government and by railroad 
commissions. The railroads have not been 
permitted to earn a sufficient surplus over 
their bare requirements to enable them to 
make the needed improvements and to in- 
crease sufficiently their equipment, which 
should have been done in recent years to en- 
able them to meet such a contingency as they 
now face. The railroads of the country have 
not grown at a proportionate rate to the 
growth of the country’s business, and there- 
fore the business of the country suffers. 

Do we find that a lesson is being learned 
from such conditions as those through which 
we are now passing? Apparently not. It is 
deplorable to think that the lesson is being 
completely lost by men who should take heed. 
Only a few days ago the United States Su- 
preme Court by a tie vote decided that the 
railroads of the country were not entitled to 
the amount they have claimed for carrying 
mail matter in the four years ended Nov. 1, 
1912, The railroads up to March, 1907, had 
been paid on the basis of the average amount 
they carried for a certain number of consecu- 
tive days. The method at that time was to 
take the total weight for 105 consecutive days 
and divide by the number of days. The di- 
visor previous to March, 1907, was 90, which 
was obtained by eliminating all Sundays, 
when little mail is carried. But the Post- 
Office Department then arbitrarily ordered 





that the divisor should be 105, being the en- 
tire number of days—including Sundays— 
over which the tests were made. This in- 
crease in the divisor cut the daily rate below 
what the railroads considered a fair average 
and they brought suit to cover what they 
claimed to have lost in the first four years 
after the order was enforced. The total 
amount which would have been secured by 
the railroads if the suit had been won was 
$35,000,000, and from Nov. 1, 1912, up to the 
present time it would probably have 
amounted to $70,000,000. It would seem to 
an impartial observer that the old method of 
eliminating Sundays was fair and that the 
Post-Office Department was not justified in 
taking the full 105 days with Sundays in- 
cluded. Here was an opportunity for the 
members of the United States Supreme Court 
to show that they were inclined to the belief 
that a fair day’s service was entitled to a 
fair day’s pay, but there were not enough 
judges of that opinion to control the court. 
The casting of the tie vote lost the suit to the 
railroads. Possibly the day may dawn when 
the railroads will get proper consideration 
and be enabled to earn sufficient funds to 
keep pace with the country’s growth. That 
day, however, does not seem any nearer. 


The Other Man’s Methods 


HE basic principles are essentially the 

same in practically all kinds of retail 
business. The grocer may have certain in- 
dividual problems that may affect in no way 
the hardware merchant or the proprietor of 
ashoe shop. The majority of problems that 
arise, however, must be met by all classes 
of merchants. 

For this reason it has become not unusual 
for progressive merchants to form a habit 
of visiting as often as possible stores selling 
other lines of merchandise—to study the 
methods of the grocer, the department store, 
the 5 and 10-cent stores, the men’s furnishing 
shops and the drug stores. The change of 
business atmosphere is good for a merchant 
—he can often carry away many ideas that 
can be adapted to his own particular needs. 

Following out the same idea some 
merchants have found profit in subscribing 
to publications devoted to other fields than 
their own. One dealer who has become weli 
known in the hardware trade has for years 
been a reader of two periodicals devoted to 
the grocery trade; a leading dry goods pub- 
lication is read by many merchants who 
have never handled dry goods and have no 
intention of doing so. 

All the good ideas that might be used in 
selling hardware are not confined by any 
means to hardware stores. Often they can 
be unearthed in unexpected quarters. 
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Program for New York 
Associations 


N unusually interesting program has been ar- 

ranged for the five days’ joint convention of the 
New York State Retail Hardware Association and 
the Pennsylvania and Atlantic Seaboard Associa- 
tion to be held at the Hotel Astor and the Madison 
Square Garden, Feb. 6 to 9. The first meeting will 
be held in the Grand Ball Room of the Hotel Astor. 
It will be open for every person connected in any 
way with the convention and exhibition, including 
the ladies. The convention will be opened by Mat- 
thias Ludlow, Newark, N. J., president of the 
Metropolitan Hardware Association. Splendid 
music and singing will feature the opening session. 
Other speakers will be Borough President Marks, 
Presidents Sellars and Owens for their respective 
associations, Major General Leonard Wood of the 
United States Army, Roy F. Soale, editor of HARD- 
WARE AGE, and J. H. Kennedy, editor Hardware 
Dealers’ Magazine. Visitors are warned that the 
sessions will begin on schedule time. 

President Sellars of the New York State Asso- 
ciation will direct Wednesday’s meeting, which will 
be the executive session, from 9 until 11 o’clock. 
The topic for Wednesday will be “Buying and Sell- 
ing,” including the annual turnover. This will be 
conducted by Harold Whitehead of Boston, Mass. 
Herbert P. Sheets of the National Hardware Bulle- 
tin will take part in this session and others later in 
the week. At 11 o’clock the doors will be thrown 
open to convention visitors and the public. The 
speaker will be the Hon. William C. Redfield, Sec- 
retary of the United States Department of Com- 
merce; Charles T. Woodward, president of the 
National Association, will also speak several times 
later in the week. 

On Thursday, President Owens of the Pennsyl- 
vania association will occupy the chair. The throng 
of hardware men will be augmented by a delegation 
of New England merchants who will come to New 
York direct from their own short convention at 
Springfield, Mass. The topic for the day will be 
“Credits, Collections and Accounting,” including 
the overhead cost of doing business. Mr. Wood- 
ward will have charge of the Question Box or open 
forum. Frank B. White, manager of the Agricul- 
tural Publishers’ Association, will speak on “Com- 
munity and Business Betterment.” 

Friday morning from 9 till 10 o’clock will be 
given over to separate business meetings of both 
organizations. Then the joint program will be re- 
sumed and continued until 11 o’clock, at which hour 
the doors will again be opened to manufacturers, 
jobbers, travelers, exhibitors and the public. The 
closing address will be delivered by ex-President 
William H. Taft. 

On Wecnesday night the annual banquet of the 
Metropolitan Hardware Association will be held at 
the Hotel Astor. The speaker of the evening will 
be Comptroller William R. Prendergast. Latest re- 
ports are that the exhibition space at the Madison 
Square Garden—230 booths in all—has been en- 
tirely sold. Afternoons will be reserved for mer- 
chants and buyers of all classes of stores in order 
that both they and the exhibitors will not be inter- 
rupted by sightseers during business hours. Dur- 
ing the evenings the big hall will be thrown open 
to the general public. An interesting feature of the 
exhibition will be the display, under the direction 
of the United States Government, of a collection of 
foreign made hardware, loaned expressly for this 
occasion by the Department of Commerce. 


Hardware Age 


Detroit Preparing for 
Convention 


DETROI } 
To the Editors: sili: 

Arrangements for our annual convention, which 
will be held in Detroit, at the Hotel Statler on 
Feb. 13, 14, 15, 16, are progressing very favorably 
and the program as so far arranged makes it ap- 
parent that this will be the best convention we have 
ever held. 

There will be four speakers on the program, each 
one of whom would be considered a headliner at 
any convention. 

The jobbers and manufacturers of Detroit have 
extended an invitation to the association and its 
guests to participate in an entertainment at the 
Board of Commerce on Thursday evening, Feb. 15 
while a special committee has been appointed to 
entertain the visiting ladies during their stay in 
Detroit. 

The demand for space in the big hardware ex- 
hibit which will be held at the armory has been 
heavier than usual, and practically all booths have 
been disposed of. O. J. Darling, 214 Ross Avenue, 
Highland Park, Detroit, is manager of the exhibits, 
and reports that there are just a few booths still 
available, and they will be disposed of long before 
the convention opens. 

On Tuesday evening, Feb. 13, there will be a 
theater party, the delegates having their choice 
between seats at the Temple Theater (vaudeville) 
and the Lyceum Theater, where “Peg o’ My Heart” 
(an Irish comedy-drama) is the attraction. 

The membership of our association has grown 
this year, and it is hoped that we will reach the 
1200 mark by the time the convention opens. 


Very truly yours, 
THE MICHIGAN RETAIL HARDWARE ASSOCIATION, 
A. J. Scott, Secretary. 


Starrett Votes Increased 
Salaries 


HE L. S. STARRETT Company, Athol, Mass., 

has recently announced that a percentage of the 
entire amount of wages paid to each employee dur- 
ing the year 1916 will be given to each person in 
the employ of this concern. This percentage will 
be determined by the length of time each one has 
been in the continuous employ of the company. To 
employees who have been with the concern one 
year or less, 2 per cent; those who have been in the 
service over one year and less than three years, 3 
per cent; three years and less than five years, 4 per 
cent, and five years or over, 5 per cent. The com- 
pany states that while it has had during the past 
year all the business it could possibly do, and in 
fact has received orders for far more goods than 
could be made, the profit has not kept pace with the 
increased volume of business on account of the fact 
that the prices of material, supplies, etc., have 
enormously advanced. In spite of this, however, 
the company feels disposed to make a larger dis- 
position among the employees than the 2 per cent 
that has been paid on three former occasions, and 
it is felt that those who have been with the concern 
the longest in poor times as well as good should 
receive a larger percentage of the amount to be dis- 
tributed than those who have been in the employ 
of the L. S. Starrett Company but a short time. 
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Dunham, Carrigan & Hayden 
Publish “Iron in Peace” 


ps commemoration of the 67 years of progress in 

the business of the Dunham, Carrigan & Hayden 
Company, San Francisco, Cal., this company has 
recently published an attractive illustrated book, 
entitled “Iron in Peace,” describing its progress 
since 1849, when James B. Conroy and his cousin, 
John F. O’Connor, pooled their limited capital, pur- 
chased a shipment of miner’s hardware and set up 
in business on the water front under the name of 
Conroy & O’Connor, to deal in mining supplies. At 
this time most of the stock was housed in a large 
tent. Later new quarters were secured that offered 
a better shelter. 

In the early 50’s Thomas H. O’Connor and Michael 
J. O’Connor joined their brother and cousin in the 
business, and in 1859 or 1860 Benjamin F. Dun- 
ham, Brace Hayden, Andrew Carrigan, Sr., Elijah 
W. Plyter and William L. McCormick entered the 
employ of the firm. In 1872 the firm name was 
changed to Conroy, O’Connor & Co., and the Messrs. 
Dunham, Plyter and Hayden were admitted to 
partnership. Three years later the entire interest 
was taken over by the Messrs. Dunham, Hayden, 
Carrigan, Plyter & McCormick, and the firm name 
was changed to Dunham, Carrigan & Co. Several 
years later Mr. Plyter and Mr. McCormick sold their 
interest to the three remaining partners and retired. 
In 1883 the firm of Dunham, Carrigan & Co. moved 
to modern and commodious quarters. The first cat- 
alog was issued a few years later. In 1888 the pres- 
ent name of Dunham, Carrigan & Hayden Company 
was adopted and the company was incorporated. 
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Business increased rapidly and the company pros- 
pered. In 1906 the buildings of the company were 
entirely destroyed in the San Francisco conflagra- 
tion, but fortunately the records of the company 
were not destroyed. Temporary quarters were 
opened and new buildings erected as soon as pos- 
sible. At the present day this concern occupies a 
spacious building with 188,000 ft. of floor space in 
which a great many modern time-saving methods 
are employed. 


Chicago Retailers Arrange for 
Special Car 


T a meeting of the retail hardware dealers 

association, held at the Hardware Club, it was 
voted to charter a special car on the Chicago & 
Alton Railroad to carry the members to the Illinois 
Retail Hardware Convention, to be held at Spring- 
field Feb. 7, 8 and 9. The special car leaves Chi- 
cago Tuesday, Feb. 6, at 11 a. m., from the Union 
Station. 


DON’T LET YOUR CLERKS work for you. Let them 
work with you. You will find that it pays a big 
dividend if you go at it in the right way. Do it by 
example, not by lecturing or hectoring. Don’t vent 
all the pettiness that is in you on your employees, 
and think you are impressing them with your effici- 
ency. Don’t forget that if you show the people 
around you only your mean side, it would be an in- 
sult to their intelligence to expect them to think 
big things of you. Don’t urge too much, but just 
let hints from your own conduct sink in.—Ez- 
change. 








THE HIGH COST OF PAPER—WILL IT COME TO THIS? 











Da — i a aTORF. 
ig 25 ——s = musy BEE Ss » ie 


SPECIAL TO | 
PURCHASES 
1 WRAPPED IN fi 








a 


‘ hs 
pracn-q-e- 
2. gown | 




















The Old Folks will tell 
you how they used fo 


burn waste paper 





















lRou su | 
SHIPMENT. 
sehen 










—s 
‘ \ 
| ~ 


iV 


SS, 
i 


F 


f Preeswieie 


—— 





anh 
—_ 
pittenenmseiigilidal 






i 


 —_ 
her Valuables. 






















PP cet 
a fhe Huseuns | 













































ee - 
Sniedbeno.. La. i all 


Ae SORE et Re eer cone rms 


SUA eRe. 


OPS ed US Bl 


ene on All 


6s Aaa aiaeg 


nf anes age ae 


i ee 


ee r ws 
incl = sid " Cree q uaz 5 eee 
Ne ee LI A ESTAS a NAR AEA Ape Mat Spee satin, x 


— 


seh a 






































a ae ae re 
ean ang FEET fa eS 







nr a pain 














Publicity for the Retailer 





Making Capital Out of a Bad Situation—Automobile Acces. 
sories Well Presented—Making an Appeal for Cash Buying 





Canadian Firm Features Lumbermen’s Supplies 


By BURT J. PARIS 


Making Cash Buying Look Highly Attractive 


No. 1 (2 cols. x 4% in.) —The Hoyt Hardware 
Company, Wellsville, N. Y., sent us this ad and it 
has the originality and snap of all the Hoyt ads. 
Experience has proved that it is just as easy to 
sell cash as it is terms if you take the bull by the 
horns and go to it. You don’t see cash stores be- 
coming credit houses but you do see the reverse of 
it. Furthermore, the public really appreciates the 
value of cash buying and only needs to be reminded 
of the fact to swing into line. If you want to know 
how to do it, read this ad. A spot cash discount 
of 3 per cent looks good to anybody and as Hoyt 
says, in these days of inflated prices, 3 per cent is 
a double inducement combined with low prices. 
Hoyt makes the appeal specific by suggesting pocket 
knives. Cash talks and the public will listen. 


Finely Displayed 


No. 2 (2 cols. x 634 in.) —G. V. White of the Sum- 
ner Company, Moncton, N. B., Canada, sent us this 
ad and it surely is an ad which comes for you with 
a rush. The saws form a double angle which lead 
the eye easily into the text and as the text is briefly 
written and easy to read the message gets across 
to the reader in record time. The whole layout in 
such niceties of spacing, choice of type and border 
and the starring of the items in black-face type 
shows evidence of the care used in its preparation. 
If you have any doubt that careful typography pays, 
just note how your eye is drawn to this layout. The 
copy is a perfect syllogism. One paragraph of three 
sentences tells the whole story and tells it in a 
fashion that convinces. We consider this ad a gem 
and commend it for your careful noting. 





WILL CASH SPREAD ? 


Besides giving low prices we give 
a spot cash 


Discount of 3 °% 


on all sales, a double inducement 
in these times of inflated Prices. 
Bring your list of prospects and 
let us show you—our line never more 
complete. For instance, over 100 
styles of 50c pocket knives, all based 
on last year’s prices. 


CASH TALKS, : LISTEN! 





HOYT HARDWARE 











No. 1—A sharp blow at credit buying 























Lumber men’s 
Supplies. 


0 








This store has been furnish- 
ing the Lumbermen of this 
section with their supplies for 
years. Experience has made 
us familiar with their require- 
ments. So we have confidence 
in our ability to fill all orders 

in this line satisfactorily. 











0. 
Disstons and Simongs 
X Cut Saws, 


Campbell’s, Mann’s & Bienk- 
horn’s Double Bit Axes 


McFarland’s Peaveys, Chain, 
Handles, Circular Saws 


Reliable Makes sold by a Re- 
liable Company. 


0 


Sumner Co. 














No. 2—Attracts, interests and convinces 


Have You a Strike in Your Town? 


No. 3 (2 cols. x 11 in.)—“It’s an ill wind,” etc, 
is an old saw with sharp teeth. Here in this ad sent 
us by Nock & Kirby, Sydney, Australia, the ill wind 
is a ceal strike of respectable proportions and it 
blew the company much good on this sale staged for 
the occasion. In the words of Harold T. Nock, 
secretary of the company, “the ad was launched on 
the Sea of Publicity with very gratifying results 
to the departments concerned.” So the next time 
an ill wind starts blowing in your community get 
your sale aeroplane ready and let it blow you some 
business. Instead of being in the doldrums of slack 
business, Nock & Kirby turned conditions to their 
advantage. Just another instance of the thousand 
and one ways advertising can come to the assistance 
of your business. This ad is well written and well 
illustrated. Every panel has its cut and items with 
prices. The writer made sure to interest the larg- 
est audience by splitting his appeal—one-half to 
the men folks and one-half to the women. We'll 
wager that a good many George Street trams 
stopped at Nock & Kirby’s during the progress of 
this sale. 
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COAL STRIKE SPECIALS 
At NOCK & KIRBY’S 


2 EXTRA SPECIAL TEMPTATIONS FOR WOMEN. 
2 IRRESISTIBLE ATTRACTIONS FOR MEN. 
ALL SFNT CARRIAGE FREE. 














oy St any Wher e-ever ast wished its «Cuts wile 
tp and eee ‘thes Cal b* the Speemis—bdut don't be long about it—the Goods are 
going very, very fast. And, remember, 


WE CLOSE AT NINE ON FRIDAY NIGHT. 


Ané Go. arentent | “4 be the Grandest Qrartetie of Remarkably Good Valuds that this 
Store 
Diep 





ceil 





SOME EXTRA SPECIALS IN SCISSORS 


To liven things up a bit these dull strike times, 
we beve deeply price-cut these splendid Scis- 
sors, which We assure you are decidedly good in 
Baish, and dependable in the steel—so good, in 
fact, that no man can tell when such remark- 
ably One values will be “repeatable.” For in- 
stapce— 


aT OnE — ILL ING Pair.--Handy size Ladies’ Sewing Scissors, well finished throughout, 
well worth & great deal more. 

at ay SH ING AND THREEPENCE Pair.—A larger edition of the previous pair 
AT ONE SHILLING AND SIXPENCE Pair -—Never, to a berry, will you again see such 
Do call and see 








top-noteh quality im Scissors, at such # remarkably low figure 
em 


A GOOD SAFETY RAZOR FOR A SHILLING 


The Frame is Gillette pattern, —- ~plated, and can be 

easily and quickly adjusted. It & strong. practical 
well-proven “Safety,” in which Bh. can use Gillette Safety 

Blades when Its own wear Out. Here's the direct route, 

indeed, for sure, swift shavings and savings. 


Complete, in box, wth ONE Blade, ONE SHILLING, fo 
Complete, in Box, with SIX Blades, ONE SHILLING AND 
SIXPENCE. 











NEAT 3-BOTTLE CRUETS FOR 
3/- EACH 


im several very nice patterns. of which this Ulustration is 
one. The frames are nickel -piated, the various designs 
being Wecidedly neat and dainty—the bottles being rouod 
sbape, and pretty patterns. Altogether, they're a dandy 
lot of Cruets, that you wou't dee the like of (at the 
price) for a long, long,time —if ever. CHRISTMAS 15 
COMING! The Cruets are GOING Now is your time. 








EXCEPTIONAL CUTS IN PENKNIVES, 6d. each 
Fancy getting a Penknife for SIXPENCE that 
bas rattling good Steel in the biade, set in « 
handle quite in keeping wit? the excellence of a. 
the metal in the blade. Such » rare Penknife as 
that ts here. 
eg TWO-BLADE PENKNIFY, in ebony, staghorn, or white bone bandie. SIX- 
CE, 
maAvisne MADE ONE. oe PENKNIF E, same good quality steel, in cocoa wood 
bandle Sixpence t Free. 
“OK.” METAL MANDLES * ONE. BLADE PENKNIFE, splendid valve SIXPBNCE, 


Post Free. 





*Phones—City 9980 (six lines). 
ALL GEORGE-STREET TRAMS STOP AT OUR DOORS. 


NOCK & KIRBY, LTD. 


‘The Home of Noted Low Prices for General Hardware and Drapery. 
188 190, 192 194 19a GEORGE-STREET (near Circviar Quay), SYDNEY 











No. 3—Pulied best under adverse conditions 


Four Panels of Appeal to Car Owners 


No. 4 (2 cols. x 6% in.)—January thaw makes 
us think of automobile accessories. While more 
cars are running all year than ever before, still 
there is a large flock of them quietly ruminating 
through the winter behind tightly locked garage 
doors. This ad will make their owners think of 
spring make-ready and it probably started some 
of them on the way to Pettee’s for new shoes and 
tubes, spark plugs, horns and a few other items 
that the store interior would naturally suggest. 
This ad is well handled. Each item is given a sep- 
arate presentation and the panel arrangement per- 
mits the reader to peruse the particular panel or 
panels in which he is interested. Note that each 
panel has an identifying heading so that the story 
of the ad is told at a glance. Note also that de- 
livery is prepaid on mail orders, which makes the ad 
far-reaching in its appeal. The man in the next 
county is put on an equal buying basis as the man 
right in Oklahoma City. We strongly recommend 
the use of a series of these 2-column ads, changing 
the items in the panels with each insertion of the 
ad. It wouldn’t take very long to run the gamut 
of your full accessory line with four items, say, 


. 
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three times a week. The spark plug cut and the horn 
cut do not show up to good advantage in this repro- 
duction, for in the original they were blurred due 
to the use of fine-screen halftones. Note that the 
store telephone number is given at the close of the 
ad, which we think a very good idea. This ad was 
sent us by W. J. Pettee & Co., Oklahoma City, Okla. 


A Letter from an Alabama Hardware Man 


E. Steele Partridge, advertising manager for 
the Partridge Hardware Company, Mobile, Ala., 
sent us a very attractive Christmas ad which we do 
not reproduce at this time for the reason that the 
subject is not timely. The ad, however, 3-columns, 
644 inches in length, was an able presentation of 
some of the chief holiday lines carried by the Par- 
tridge store. Mr. Partridge states that he has been 
interested in this department for some time and will 
send us other ads. We shall be glad to hear from 
him at any time. 


Interest in Every Column 


No. 5 (9 in. x 12 in.) —This ad is a page from the 
December issue of Toler Store News, the store 
paper of W. L. Toler, Mounds, Ill. We recently re- 
produced a page from this store paper and since 
then, Mr. Toler has written us stating that he con- 
siders the store paper the best advertising he has 
ever done. This is tribute to the store paper direct 
from the firing line. We want you to read the 
“Past Due Accounts” article on this page; it is a 
strong argument against letting bills run on in- 
definitely and illustrates another phase of work 
for which the store paper is peculiarly adapted. 
Note that this article was taken from the store 
paper published by John F. Heine & Son., Hooper, 
Neb., pages from which store paper we have shown 
in this department. Mr. Toler exchanges his store 
paper with the papers of other merchants and we 





[GIFT SHOP, FIRST FLOOR ] 


J 
TOY SHOP | 
THIRD FLOOR 
MOST INTERESTING STORE IN | ORLANOMA 


Get Your Auto Supplies HERE 


DELIVERY PREPAID ON MAIL ORDERS 





CHINA SHOP 
SECOND FLOOR 

















Buy McGraw Tires VESUVIUS SPARK 
od The PLUGS sl. 00 


you less. With every tire we 
give you our personal guar- 
antee that they will «give 
you 3,500 nillese of service. 
Plain and non-ek'd tread 





gain 
fects for the life of the mo- 


All sizes, each $1. 
Champion X, Spark Plog, Ford 


Tire price List fur Out-of- 
Town Conemere—Firet Meee | pester Soot Proof Flags, all stues, 
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Adamson Veleaslene 


Stewart Hand Horn 


This ie the best valve ever offered 


in hand horn Simple pressure A perfectiy vulcanized re pete & 
P uces 4 long commanding signa! 15 minutes anyw*ere on the road 
ae fe get out of order’ doubia at home, for — than one oont Dit. 








fits any car: inc enamel! ferent styles and sizes od Casings 
finish with nickel *rimmin: 00 and 
. Price $3.50 


and Inner Tubes at $1.50 4. 
$3.00. 


WE REFUND RAILROAD FARES _ 


ores |W. J. PETTEE & CO. | prone 


laa | OKLAHOMA CITY, OKLA. | Pex 























No. 4—Of keen interest to every automobile owner 
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Hardware Age 





the country on standard makes of Past Due Accounts 
shells. It is expected that the manu- - 
facturers will, in the near future,| @ exchange store papers with a 
place another advance on shells and | humber of Hardware Retailers over 
we would recommend that you entici- | “he country andin these papers we 
pate your wants on this line and buy frequently find ideas so well expressed 
|now what you will likely need for the|°" subjects of interest to us that we 












Safe Either Way. 


The newly elected mayor of a small 


| season. 


best to be inducted into office in weath- 
jer favorable to gay processions. At 
| his suggestion this notice was put in- 
to the local papers three days before 
his installation: 

“On the occasion ‘of the installa- 
| tion of the new mayor the fire brigade 
| will be reviewed in the afternoon if it 
rains in the morning and in the morn- 
ingif it rains in the afternoon.’’— 
‘Exchange. 


A free booklet will tell you 
how to make these tests. 

When you have made them 
you will know what shell has 
the quickest, strongest 
primer, greatest penetration, 
best waterproofing, greatest 
speed or velocity, etc. 

Apply these tests to 


BLACK SHELLS 


Smokeless end Black Powders 


Community Silver 


Where is the mother or big sister 
who would fail to appreciate a piece 
of Community silver? She would be 
fre hard to find. 

make your 

and com- slianilciaininiiisinlia aseailay 

Wayman Browder, an employee of 
the C. I. P. S. Co. has this week pur- 
chased from usa ‘‘Hoosier Beauty’’ 
kitchen cabinet and a davenette suite 
oa of a davenette, rocker and 
chair. 


and any other shells of corresppad- 
ing grades. 





Mrs. S. A. Shifley, while visiting 


The Black Shells. her mother, Mrs. J. F. Benton, of 
Uliin, Ill., telephoned us an order for 


We are glad to say that we continue | foor ‘covering for Mrs. Benton. We 
to hear words of commendation for certainly appreciate such customers. 
the Black Shells. We invite any of — S 
our customers who have not doneso| Mr. and Mas. Ray Lemons who 
to try them out and we believe that’ have lately moved to Mounds from 
when you have done so you will buy | Fort Dodge, Iowa, and are housekeep 
no other. |ing on South McKinley Avenue, have 


We buy these shells direct through | fatee:, mace furnishings, Mr Lem: 
the distributing agent of the) ong js a lineman for the I, C.R. R. Co 
manufacturer so that you are assured | De RE RELONS 

of getting absolutely fresh shells all) yiss May Edmunds of Villa Ridge, 
the time. We have ‘just returned isa November purchaser of a cook 
from atrip to the city and we find | stove and a rug. 

that they now hav? 2,000,000 fresh | 
loads ready for distribution. | Mrs. and Mrs. Charles Britt are re- 


On the 18th of the month we found | cent purchasers of one of ous Wonder 
3 : ” 'Garland soft-coal base burners, 
it prison to raise ge pany es nip | are well pleased with it because of the 
on shells because we had to begin to/ fact that it requires feeding only once 
replenish our stock at that time and! jn 24 hoars. 


ling them below the | 
we were then selling them below the Mr. and Mrs. H. A. Hamlet. who 


market price, in other. words for less 

. : recently moved to Mounds from Bar- 
money that pons could a buy ow, Kentucky, have purchased a new 
them for, ourselves. If you investi-/ heater to add comfort to their home. 
gate you‘will find that our prices are|Mr, Hamlet is a machinist for the 











town was fond of show, so he Gid his| 


| are constrained to repeat them. We 
| dave just read such an article on the 
subject of past due accounts, ia‘ the 
store paper of John F. Heine & Son, 
lof Hooper, Neb., and reproduce the 


article below. 
A PAST DUE ACCOUNT 


“Goods bought and not paid for are 
jlike money borrowed. They benefit 
the purchaser as much as money lent 
to him bya bank ora friend. Nature 
never borrows withont paying back. 
Of all the energy in the universe, such 
as electricity, heat and light, none ig 
ever lost. Of all the matter—-such as 
atoms and molecules—not one is ever 
destroyed. Business is a little uni- 
verse, where borrowings must be re- 
turned; where accounts must be met 
—for the sake of all concerned. 

No amount is small or trivial. Should 
every man, woman and child in Ameri- 
ca contribute one penry a week toa 
cause, that cause would have fifty-two 
million dollars ina year. When add- 
ed or multiplied, even pennies are 
great and helpfui. When subtracted 
they may prove harmful. Thig cer- 
tainly applies to dollars. Whenever 
the total of past due cccounts in the 
country reaches a certain figure, the 
result is a panic, that effects not only 
those responsible, but everybody else. 
Past due accounts, therefore, are little 

anics, and they are proportionately 
armful ard hazardous. 

Smith paid the butcher the $2.00 he 
owed him, which reminded the butch- 
er that he owed the same amount to 
thedruggist. He paid him, and the 
druggist in turn paid the grocer, and 
he handed the money to the barber, 


'wao in turn paid the ciga¢ man, who, 


in turn, paid the telephone bill, who 
paid it to. Smith for a day’s wages, 
The same $2.00 was returned to 
Smith’s pocket--a chain of obligation 
was wiped out and everybody was sat- 
isfied. Which simply proves thata 
debt is a link in a busniess chain, a 
cog in the wheel of commerce. Don’t 
be the missing link. 

The law of compensation is a natur- 
al law that even the bees recognize. 
If one bee refuses to square accounts 
by gathering honey, the others sting 
him to death, and build wax and honey 


‘around his body—and he becomes food 


forthe young bees. Human beings 
escape this penalty, although those 
who try to collect past’ due accounts 
rather admire the direct methods of 





still below the average retail price of iI. C. R. R. Co. 


the busy bee.”’ 





No. 5—A store paper page full of meaty reading 


believe this to be a most excellent plan. It furthers Black Shells and directly above it will be noticed 


the fraternal spirit among hardware men and the the ready-made ad featuring the shells. This ad, 


interchange of ideas cannot help 


but be of great however, should have been filled in with the firm 


benefit to each individual merchant. We strongly name and address. The personal items on store 


recommend that you exchange if 
ready doing this. This page of 


News also carries an interesting article on the 


you are not al- patrons and purchases are particularly good. A 
the Toler Store patron reading a notice of this sort feels that he 1s 
an important contributor to the store’s success. 


















Office of HARDWARE AGE, 
New York, Jan. 24, 1917. 

B USINESS for spring is already opening in excellent 

shape, and jobbers have been forwarding consider- 
able quantities of goods during January for resale in 
April and later spring months. Ordinarily heretofore 
merchandise of this character has been shipped in Feb- 
ruary and March. 

Merchants and buyers are constantly becoming more 
accustomed to higher prices, and less complaint is no- 
ticeable because of the long continued and steady ad- 
vances, while increases are still being made on many 
and diverse classes of goods. 

Experienced and successful hardware men believe 
that there will be a very good spring business, and that 
it is advisable as well as safe for retailers to assure 
themselves of necessary, well-balanced stocks through- 
out the line. Among the reasons back of this forecast 
are that the favorable seasonable weather in eastern 
territory and elsewhere has greatly depleted stocks of 
winter goods, thereby clearing the way for merchandise 
of spring and summer character. Then prevailing high 
prices have served as a break on undue overloading, so 
that average stocks are now much lighter because of a 
good winter business; a favorable condition that is con- 
stantly becoming more so. This situation enables the 
storekeeper to repurchase at better advantage other 
lines of goods for the approaching season. Collections 
are described as very good for this period of the year, 
which means that merchants are in funds with which 
to liquidate their obligations. 

Some manufacturers are reluctant to take on more 
orders for leading seasonal goods, among which men- 
tioned are products of wire, steel goods, lawn mowers, 
except occasionally at a marked advance, and other 
leading staples, on which many producers seem to be 
pretty well sold up. 

Allusions are made to shortages in such lines as files, 
hand and breast drills, handled hammers, door springs 
and door checks, pliers, certain kinds of food choppers 
(owing to difficulties in getting enough castings 
through the lack of raw material to make them from) 
nails, both wire and cut, rope, binder twine, glass and 
so on through the list. 

Advances have been made in lanterns, sandpaper and 
emery cloth, glue, stocks and dies, various kinds of 
drills, etc., and various changes in lists have been made. 
Snow shovels seem to be unobtainable, and few, if any, 
dealers have any in stock, and makers are not disposed 
to quote now for next season. 

A veteran wholesaler expresses the opinion that there 
need be little fear of appreciable declines in prices that 
will affect spring business. He says that jobbers have 
bought their stocks, materials are scarce, labor forces 
are inadequate and transportation lines are choked with 
business which greatly delays transit for much wanted 
merchandise. 


Wire Naits.—Wire nail prices are firm. An order 
for 2000 kegs was placed recently at a premium of 15c. 
per keg above the Pittsburgh carload price, and three 
more cars wanted at the same figure. The leading in- 
terest in wire nails has, for the present at least, stopped 
shipping nails abroad to better take care of the domestic 
trade. Wire nails are difficult to get, and old cus- 
tomers are getting the preference over newcomers. 
Trade in this territory has not yet started well, but 
February is expected to show more activity, although 
stocks are light from which to execute orders. 

Wire nails, in store, are $3.60, and carted by the jobber 
$3.65 base per keg. 

Cut Natts.—Cut nails are moving rather better than 
expected at this usually dull season, and, we are told, 
there has been less falling off in January than formerly 
at the beginning of the year. Moderate orders con- 


Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


_in time for spring business, now near. 


tinue to arrive daily and total well by the week or 
month. Few, if any, cut nail makers manufacture their 
own raw material, one that does being practically out 
of the nail market at present. Because of the high 
prices for nail stock, cut nails are much above a parity 
with wire nails, which is very unusual. 

Cut nails, in store, are held at $4, and carted by the jobber 
at $4.05 base per keg. 

LINSEED OIL.—Flaxseed prices have risen slightly 
and demand for the oil cake product is almost nil, 
not because there are not plenty of customers who want 
it at very satisfactory prices but owing to the great and 
increasing scarcity of steamer cargo capacity for 
Europe. This condition automatically advances the 
price for linseed oil, because about so much must be 
obtained for the oil and cake combined, so that what 
affects oil cake reacts on oil. 


Linseed oil, raw, city brands, is 98c. in 5 or more bbl. and 
99c. per gal. in less than 5 bbl. 
State and Western oil ranges at 95 to 96c. per gal, ac 


cording to quantity and seller. 


Rope.—Rope manufacturers have not yet caught up 
on production, and there is little prospect of so doing 
Factories are 
running to the best of their ability during the day, and 
some would run nights if possible. The supply of fiber 
is inadequate, labor is scarce, and experienced rope men 
say they never saw the business in such an unsatisfac- 
tory condition. There is an abundance of orders and 
more than can be filled, while many are only taking 
care of their old customers. A phase of the Manila 
hemp situation is that a lot of it is still at Seattle, 
Wash., some of it since October last, because of car 
shortage, and other consignments are embargoed in and 
around Chicago. Old makers say they are running only 
about three-quarters full because of these hindrances, 
and orders are piling up ahead of capacity while ship- 
ments greater than production are often the case, which 
means drawing on such slight stocks as they have. 


Manila rope is, first grade, 23c., second grade, 22c., anil 


third grade, 20c. base per Ib. 
Sisal rope is, first grade, 17c., and second grade, 16: 
base per lb. 


NAVAL StTorREs.—The naval stores market is sluggish 
in this territory as well as in the South, although the 
smaller receipts in the primary market are influential 
in maintaining prices on a steady basis. The large ex- 
porters are absorbing arrivals at Savannah and else- 
where to a considerable extent, thereby steadying the 
market. The foreign inquiry is good, but tonnage space 
for overseas cuts off most of the business. 

Turpentine, in yard, is 56 to 56%c. per gal. 

Rosins are being purchased only for actual needs and trade 
is light in this commodity. 


Common to yo strained, in yard, on the basis of 280 Ib 
per bbl. is $6.65 and D grade $6.70 per bbl 


Winpow GLAss.—Glass trade at present in this mar- 
ket is rather quiet. There is a severe shortage of fuel 
in the West Virginia gas belt, and many of the fac- 
tories have been blocking since the second week in Janu- 
ary, some frankly admitting that there is no early pros- 
pect of resumption. This condition is expected to last 
during the cold weather. Where fuel oil and coal are 
used they are confronted not only with high-priced ma- 
terial but also with uncertainties as to deliveries. This 
means marked curtailment in production. Substantial 
contracts, we are advised, are being placed for late 
deliveries on the December basis, and it is well for 
buyers to seriously consider the anticipation of spring 
requirements on account of the inability of railroads to 
handle traffic. Plants are bothered to get raw ma- 
terial other than fuel also. There are factories where 
glass is made and ready for delivery but the necessary 
cars are unobtainable for shipment. By modifying 
routings and changing delivery points somewhat there 
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are glass makers who have been able to keep a part of 
their business going. 
Window glass prices are unchanged as follows: 


AA, picture glass, single thick, and AA, 
double thick, 78 per cent discount, 

A, single thick, first three brackets, is 86 per cent, and B, 
single thick, first three brackets, 88 per cent discount. 

All above the first three brackets, A and B quality, single 
thick, is 85 per cent; all above first three brackets A grade, 
double thick, is 86 per cent, and all larger than first three 
brackets, B quality, double thick, is 8714 per cent discount 
from jobbers’ lists 


CHURNS.—The Sturges & Burn Mfg. Company, Chi- 
cago, Ill., is quoting the No. 1, 5-gal. Sturges steel 
churn at $5.50 each less 40 per cent discount. 

VULCANIZERS.—The C. A. Shaler Company, Waupun, 
Wis., quotes Tube-Kit for Fords at $1.75, Tube-Kit $2, 
Ford-Kit $2.75 and Vul-Kit $3.50 each, subject to a deal- 
ers’ discount of 35 per cent. The Five-Minute vul- 
canizer is listed at $1.50 with a dealers’ discount of 30 
per cent in dozen lots and 25 per cent from list in 
broken lots. 

REVOLVERS AND SHOT GUNS.—The Iver Johnson’s 
Arms & Cycle Works, Fitchburg, Mass., is quoting the 
Iver Johnson safety automatic hammer revolver at $6.75 
and the hammerless at $7.50 each. The Iver Johnson 
Champion single barrel shot gun ranges from $6.50 to 
$8 each and the hammerless double-barrel are $20 each. 

OiLeRs.—The P. Wall Mfg. Supply Company, Pitts- 
burgh, Pa., quotes its bench oilers at 80 and 5 per cent 
and railroad oilers at 70 per cent discount. 

TorcHES.—Hammer & Co., Branford, Conn., are quot- 
ing Hammer’s engine oilers at $6.50 per doz. 


Mop WRINGERS.—The White Mop Wringer Company, 
Fultonville, N. Y., has revised its list on mop wringers 
and the discounts as well, quoting as follows: No. 2, 
$21; No. 3, $26, and No. 4, $34, household style, per 
doz. The janitors’ wringers are now No. 0, $36; No. 1, 
$30, and No. 8, $40 per doz., all subject to a discount 
of 40 per cent. 

WirE Goops CoMPANY.—The Wire Goods Company, 
Worcester, Mass., has advanced some of its lines as 
follows: Common broilers to 60 per cent, Sherwoods 
broiler 40 per cent, and elastic steel door mats to 25 
per cent discount. 

AUGERS AND Bits.—The Russell Jennings Mfg. Com- 
pany, Chester, Conn., is now quoting expansive bits 
% to 2% in. at $24 per doz. list, instead of $20, sub- 
ject to the same discount, viz., 30 and 2% per cent. 
Machine bits are now quoted at 50 per cent discount. 

Saws.—The Simonds Mfg. Company, Fitchburg, 
Mass., has advanced its prices as follows: Butcher 
saws to 20 and 7% and 3 per cent; circular saws 30 
and 10 and 5 per cent, and hand saws 12% and 2 per 
cent discount. 

McKINNEY Mrc. ComMpaNy.—The McKinney Mfg. 
Company, Pittsburgh, Pa., has advanced some of its 
lines as follows: Glen folding door mats, special sizes, 
per square foot to 40c. net; safety hasps No. B820, 
net list; Pittsburgh trolley hangers, 40 per cent; small 
surface embossed hinges, $1.30 to $1.80 per doz. pairs, 
and warehouse trucks, $1 each to $18.50, $16.50 and 
$13.50 for Nos. 1, 2 and 3 respectively. 

BLACKSMITHS’ LEATHER APRONS.—The Livingston- 
Cooper Corporation, 131 East Twenty-third Street, 
New York City, is now quoting blacksmiths’ leather 
aprons from the Livingston list on medium and heavy 
split, net list, and on mule aprons, medium and heavy 
split, at 5 per cent discount from list. 

MARINE GLUE.—L. W. Ferdinand & Co., 201 South 
Street, Boston, Mass., is now quoting marine glue as 
follows: Jeffery’s, small cans, 331/3 per cent dis- 
count; Jeffery’s, in bulk, per lb. 12c. to 40c., and water- 
proof liquid glue, per gal. $4. 

BUTCHER’S KNIVES AND CLEAVERS.—John Chatillon & 
Sons, 85 Cliff Street, New York City, are quoting both 
butcher and kitchen knives and cleavers at list prices 
net. 

CASTERS.—The Faultless Caster Company, Evans- 
ville, Ind., has revised its prices on casters as follows: 
Faultless (pivot bearing) 45 to 50 per cent; fiber, glass 
(insulator) and leather wheel, each 40 to 45 per cent; 
plate 45 to 50 per cent, and hospital casters 40 per cent 
discount. 


is 75 per cent, 





Hardware Age 


LADDEFS AND TRACK.—The Milbradt Mfg. Company, 
St. Louis, Mo., is quoting on its rolling step ladders $8 
to $12 each, according to kind, and on tracks 15 to 25e 
per ft., according to whether steel or wood tracks. 


GRINDERS.—The Luther Grinder Mfg. Company, 25. 
289 South Water Street, Milwaukee, Wis., has made 
the following advances on grinders: No. 14, $2.95. 
No. 15, $2.90; No. 16, $4.20; No. 17X, $5.80; No, 51 
$3.70; No. 83, $2.80; No. 104, $3.95, and No. 271, $1050, 


Tapes.—The Keuffel & Esser Company, Hoboken 
N. J., has revised its prices on tapes as follows: Steel 
measuring tapes are 20 to 25 per cent; metallic tapes 
15 to 20 per cent, and asses’ skin tapes, 25 to 25 and 
10 per cent discount. 


Ru.es.—The E. P. Johnson Rule Mfg. Company, 565 
Washington Building, Chicago, Ill., quotes Johnson’s 
patent combination pocket rules No. 46, 6 in., per doz., 
$12, and No. 45, 12 in., per doz., $19.80. 


BRACKETS.—The Russell & Erwin Mfg. Company, 
New Britain, Conn., has advanced its R. & E. wrought 
shelf brackets to 50 per cent discount. 


ACME STEEL Goops COMPANY.—The Acme Steel 
Goods Company, Chicago, IIll., has made the following 
advances: Corrugated fasteners, saw edge, are 55 and 
10 and 5 per cent, and plain edge are 70 and 10 per 
cent discount. Flexible steel door mats are 40 per cent 
and Acme embossed box straps, in case lots, are 15 per 
cent discount. 

BARNES MrG. COMPANY.—The Barnes Mfg. Company, 
Mansfield, Ohio, has recently made a number of ad- 
vances: Pitcher spout pumps are 70 per cent discount; 
No. 4, Fig. 606, set length with iron cylinder, each $4, 
and double acting pumps, 30 per cent discount. Cast 
iron sinks, painted, 20 x 36 in. and smaller, are 35 
per cent, and cast iron sinks, painted, 20 x 40 in., and 
larger are 331/3 per cent discount. 

BUILDERS’ HARDWARE.—The Peck, Stow & Wilcox Com- 
pany, Cleveland, Ohio, and Southington, Conn., recently 
advanced its prices 10 per cent on builders’ hardware, 
including mortise sets, rim locks, door knobs and other 
builders’ hardware trimmings, together with plated 
and japanned shelf hardware. 

Horse Rasps.—The Nicholson File Company, Provi- 
dence, R. I., is now quoting on its Nicholson horse rasps 
60 to 70 per cent discount. 

Scripers.—F. Brais & Co., 1349 East Ninetieth 
Street, Cleveland, Ohio, have advanced their improved 
Gem scribers to $26 per gross. 


Saws.—The following advances on saws have been 
made by E. C. Atkins & Co., Indianapolis, Ind.: Cir- 
cular, 30 and 10 per cent; band, 45 per cent; cross cuts, 
one-man cross-cut, narrow cross-cut, and hand, rip and 
panel, are each 20 per cent discount; miter box and 
compass, 30 per cent; Mulay, mill and drag, 30 and 19 
per cent, and wood saws, 35 per:cent discount. 

STAR EXPANSION BoLt COMPANY.—The Star Expan- 
sion Bolt Company, 147 Cedar Street, New \crk City, 
is now quoting on Sebco screw anchors 70 and . and 
10 per cent discount. On brick and stone ¢ri!!s the ais- 
count is 75 per cent. 

Gas Giospes.—The Safety Wire Cas Glcbe Company, 
82 West State Street, Columbu’. Uhio, has advanced 
the price of Protect-A-Lite inverted and upright gas 
globes to $2.10 per doz. 

PotisH.—The Black Silk Stove Polish Works, Ster- 
ling, Ill., has revised its prices on Black silk stove 
and metal polish and air drying enamel as follows: 
Each per case of 3 doz., No. 5, $2.65; No. 10, $3.75; No. 
15, $6.45, all in paste form. The No. 20 paste is $4.50 
per case of % doz. cans. The liquid polish per case of 
3 doz. each, No. 6, is $2.65; No. 8, $3.75 and No. 12, 
$6.45. Black silk air drying enamel, No. 1, % pt. 
friction top can, is $4.80 per case of 3 doz. Black silk 
metal polish is now $3.75 per case of 3 doz. for No. 60; 
$2.25 per case of 1 doz. for No. 70; $3.75 per case of 1 
doz. for No. 80; $3.50 per case of % doz. for No. 50 
and $6 per case of % doz. on No. 90. 

NATIONAL Mra. CoMPANY.—The National Mfg. Com- 
pany, Sterling, Ill., has advanced some of its lines as 
follows: Foot scrapers, No. 61, self cleaner, and No. 
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62 upright to 80c. per doz., and No. 70 galvanized cellar 
window sets to $1.50 per doz. : 

BEET DRESSING.—The Jobbers’ Mfg. Company, 1248 
Webster Building, Chicago, Ill, has advanced its prices 
for belt dressing as follows: Blue ribbon stick, per |b. 
to 25c.; paste, 5 and 10-lb. cans, per lb., 28c., and 
liquid dressing in gallon cans, to $1.75 per gal. 


CHIC 


Office of HARDWARE AGE, 
CHICAGO, Jan. 22, 1917 

EPORTS from salesmen who have started out since 

Jan. 1, state that stocks on hand are low, and that 
conservatism in buying, due to fear of the future, is 
gradually dying out, and dealers are placing orders as 
freely as ever. That the shifting of munition orders to 
Canada and other markets is not likely to seriously 
affect the volume of business in this country is shown 
by the unfilled orders on the books of the United States 
Steel Company which was, up to Jan. 1, 488,744 tons 
greater than the figure reported a month earlier. The 
Italian Government has been placing heavy orders for 
stee] bars and forgings. Also the railroads have been 
placing large orders for supplies and extra equipment, 
which indicates that all factories will be running at full 
capacity. 

Manufacturers report that they are having difficulty 
in obtaining spring-brass wire, spring-steel wire also 
cold-rolled shafting. On account of the shortage and 
embargo on cars, there is a serious shortage of coke 
and some mills have been forced to close down tempo- 
rarily, and manufacturers state, unless some immediate 
relief is in sight, they will be unable to furnish iron 
castings. 

The embargo on steel and pig iron is causing the 
manufacturers some uneasiness. 


Rope.—The manufacturers report that the sisal hemp 
is practically off the market, also that the prices on 
Manila fiber are advancing and that there will be an- 
other advance very shortly on Manila rope. 

We quote to retailers f.o.b, Chicago, as follows: No. 1 
Manila rope, 23%4c. per Ib. base; No. 2 Manila, 22%c. per Ib. 
base; No. 3 Manila, 20%4c. per Ib. base; No. 1 sisal rope 
184c. per Ib.: No. 2 sisal rope, 17%4c. per Ib. 

Wire CLotH.—The general price and condition of 
wire cloth is about the same. Not many orders have 
been placed with the manufacturers this last week, but 
the factories report that there will be a shortage of 
wire cloth, and that owing to the embargo which is 
put on their raw material they are experiencing com- 
plications in getting their product ready for market. 


Prices are as follows: 


Black Galvanized 
Nt abe ehh s Ox «k's 8 $2.00 $2.50 per 100 sq. ft. 
LG ated B dine Miva, GA's Wis 6S 2.50 2.90 per 100 sq. ft. 
I idle ake as 5 a, a ele ar0-% 2.95 3.35 per 100 sq. ft 
SE hats cet Wb att a eae 4:0 o 5 4.25 per 100 sq ft 


O1Ls.—The following are the wholesale prices for oils 
f.o.b. Chicago in carload lots: 


Raw linseed oil, 94c. per gal.; boiled linseed oil, 95c. per 
gal. In single barrel lots. jobbers are quoting f.o.b. Chicago, 
99c. per gal. on raw oil and $1 on the boiled linseed. 


SoLpER.—There has been an advance in solder in the 

the Chicago market and jobbers are quoting as follows: 
XXX Guaranteed, \% and 14, 29c.: commercial. \% and ', 

27¢.; No. 1 plumbers’, 25c. : ‘ ; 

SHEETS.—There has been no change, all prices remain 
firm. Stocks are extremely low and manufacturers are 
not able to make deliveries, claiming that they are 
experiencing great difficulty in procuring steel bars 
and coke to produce their product and that higher prices 
"vill soon be put into effect. 

We quote to the retailers f.o.b. Chicago, as follows: 
29 panne black sheets, $5.15; 10 blue annealed sheets, $4.65 
-° Sage galvanized sheets, $7.20, all per hundred pounds. 

CASEMENT WINDOW HARDWARE.—The Casement Win- 
dow Hardware Company has issued revised price lists, 
cancelling all previous quotations. 





71 


IRWIN AUGER Bits.—The Irwin Auger Bit Company, 
Wilmington, Ohio, advanced its discounts on Irwin 
Auger bits approximately 10 per cent, effective Jan. 19. 
Not all of the stock numbers have been advanced that 
much, but this figure represents fairly the average in- 
crease. List prices are unchanged and the higher fig- 
ures are referred to as the first advances made. 


A 


BurLpers’ HARDWARE.—The manufacturers of build- 
ers’ hardware report very satisfactory sales for the 
month of January, but claim that some of their prod- 
uct is being sold on too close a margin, and that there 
will have to be another revision of prices on certain 
items. 


Bars WIRE AND STAPLES.—The market in regard to 
barb wire and staples remains the same as our last re- 
port. Owing to the scarcity of raw material the jobbers 
report that their stocks are low, and they are having 
trouble getting deliveries from the factories. 

We quote painted barb wire to retailers, f.o.b. Chicago, in 


less than car lots, $3.60 per 100 lb.; galvanized, $4.30 per 100 
Ib.; polished fence staples, $3.60 per keg; No. 9 plain wire 
$3.40 and galvanized $4.30 per 100 lb. Regular advances for 


the smaller sizes. 

CUTLERY.—There has been a general advance in cut- 
lery and the manufacturers seem unable to meet the 
demands. Russell’s 6-in. skinning knives are quoted 
by local jobbers at $3.10 per doz. 


GLUE.—It is impossible for the jobbers to procure 
enough of this product to fill their orders and their 
stocks have run out entirely on nearly all the grades. 
Sheet carpenters’ glue is quoted at 32%c. with further 
advances expected. 


LANTERNS.—Lanterns are as scarce as ever, but 
there has been no change in price since Oct. 24. 


NuTs AND Bo.ts.—Deliveries are extremely slow on 
this class of product, and the jobbers are experiencing 
great difficulty in keeping their stock up to standard. 


We quote to retailers, from jobbers’ stocks, f.ob. Chicago, 


as follows: Machine bolts up to % x 4 in., 50-5 per cent 
discount. Larger sizes, 40 per cent discount. Carriage bolts 
up to % x 6 in., 50 per cent discount; larger sizes 35 per cent 
discount. Lag screws 50 per cent discount. Hot pressed 
nuts, square and hexagon, $3 per 100 Ib. 

Wire Naits.—There is a great shortage of wire nails 
and the jobbers are somewhat alarmed about being 
unable to keep their customers supplied. They are 
expecting an advance of 10c. a keg by the last of this 
week. 

We quote to retailers from jobberg’ stocks, fob. Chicago 
$3.45 per keg base in small lots. Larger quantities quoted 
on specifications only. 

Cut Naits.—While the market for cut nails is not 
as heavy as wire nails, they are just as hard to obtain. 
The local jobbers are anticipating an advance of 15c. 
per keg to be put in effect by the last of this, week. 

We quote steel cut nails to the retail trade at $3.55 per 
keg base, f.o.b. Chicago. The quotation is for small lots only 
as there are no large sales from this territory 

AUTOMOBILE ACCESSORIES.—The automobile accessory 
jobbers have a meeting in Chicago this week, and from 
advanced information gathered, they are looking for- 
ward to the biggest year they ever had, and are laying 
their plans accordingly. Prices on all automobile ac- 
cessories have advanced and nearly all factories are 
over-sold on their output. 

MIxED PAINTs.—The jobbers report that dealers are 
laying in large stocks of paints, anticipating that the 
farmers will be in the market for a large quantity as 
soon as the weather gets warmer. 


We quote from jobbers’ stock f.o.b. Chicago as follows 
No. 1 house paint, $2.25 per gal.; second grade, $1.70 per 
gal.; third grade, $1.40 per gal. 


SasH Corp.—Local jobbers are quoting 32c. per lb. 
on the common cord and 45c. per Ib. on spot cord in lots 
of dozen hanks. 

SasH WEIGHTS.—The market on sash weights is firm 
and the demand exceeds the supply. The local foun- 
dries are quoting $29 per ton f.o.b. Chicago. 






























































ipa 





= A “as aaah, cach stag 


wR a Pa 


» 


a iC 


5 Bee 


~ ine rer ENT 


Hardware Age 


BOSTON 


Office of HARDWARE AGE. 
Boston, Mass., Jan. 24, 1917. 

THE New England retailers are expressing some sur- 

prise at the way business is holding up after a 
heavy Holiday trade. Here and there a trace of the 
usual February slackening is beginning to appear, but 
it looks doubtful if the drop in volume of orders that 
has been customary at this time in normal years will 
be so strongly in evidence this year. 

While there are a few dealers who predict that 
there will be a decided shortage of seasonal goods this 
spring, due to labor and material deficiencies, there are 
signs that the jobbers planned long ago to have good 
stocks this season. Some of the jobbers that are 
through with stock-taking are beginning to accept 
shipments of spring goods now which shows that the 
manufacturers of certain lines of seasonal goods have 
been so busy that they are glad to get the goods off 
their shipping floors to make room for later shipments. 
Most of the retailers have been busy trying to keep 
up with price changes, but have found time to place 
their orders for spring goods so that they are reason- 
ably well protected unless the manufacturers fall down 
on deliveries. 


SuNDRY ADVANCES.—Yale latches and dead locks, 10 
per cent; lanterns, about 5 per cent; Potts irons, 15¢c. 
a set; Jennings bits, about 10 per cent (now sold on 
standard list) ; conductor pipe, 10 per cent; Schollhorn 


Paragon pliers, 10 per cent; hollow augers and spoke 
pointers, 10 per cent. 


Wire Naits.—There is a pronounced shortage of wire 
nails in New England, and the supply is, if anything, 
growing a little shorter day by day. Occasionally a 
retailer reports that he has a fair stock on hand, but 
this is very often the exception. Most dealers find it 
necessary to do some scurrying around to get certain 
sizes at times. Deliveries are very uncertain, as there 
is frequently a long period between the receipt of the 
invoice and the receipt of the nails, due to the railroad 
situation. 

We quote wire nails to retailers, f.o.b. Pittsburgh: in 
carload lots, $3.05; in less than carload lots, $3.25. 


Cut Naits.—There is a good demand for cut nails, 
particularly from southern New England, where the 
preference for cut nails still persists strongly. There 
is little change in regard to the condition of stocks or 
delays in deliveries. 


We quote to retailers at points in New England taki 
the Boston rate from Pittsburgh: From factory in carl 
lots, $3.85; less than carload lots from factory, $3.95. 


Norway Iron.—We quote for Norway iron $7.50, 
base, per 100 lb. (with National bar iron extra). 
P. best iron flats, rounds and squares, is quoted at 
r 100 Ib.; H. & P. ovals, $4.95; H. & P. h 


.95; H. & P. bevels, $4.95; H. & P. half rounds, 
Refined iron, $3.70 base, per 100 lb. Hoop iron, $5.25. 


MINNEAPOLIS 


MINNEAPOLIS AND ST. PauL, Jan. 20, 1917. 


THE usual semi-quiet time in the year’s trade is 
with us, although sales are better than for the 
corresponding period of 1916. Retail sales are just a 


little off color. Winter sporting clothing, skates and 
skis are selling very well. Skating rinks are in the 
best of condition and the weather is ideal. 

Everyone is now looking forward to a grand lark 
at the second annual Outdoor Sports Carnival of St. 
Paul. Very extensive advertising has been done, and 
merchants of all classes are expected in to attend at 
least some of the events and complete their purchases 
of spring stocks. Sales of carnival suits and equip- 
ments have been large enough to satisfy even the most 
sanguine. St. Paul is eagerly awaiting the opening 
date, Jan. 27, and carnival suits are worn everywhere 
even now. Echoes of the enthusiasm are noticeable in 
Minneapolis and winter outing clothing is selling rap- 
idly. Toboggans are very much in demand, reserve 
stocks being already depleted, and merchants are im- 
patiently awaiting the manufacture of a further supply. 

At the close of the carnival in St. Paul the automo- 
bile show in Minneapolis will engage special attention. 
This will be particularly interesting to hardware deal- 
ers who carry or contemplate carrying a line of auto- 
mobile accessories. This class of dealer is rapidly 
growing, and the opinion is almost unanimous that no 
mistake is made in carrying a judiciously selected line 
of this kind of merchandise. The show will be open 
Feb. 3-10. 

Price conditions have remained surprisingly sta- 
tionary considering the numerous rumors of advances 
that have been heard. A few advances have been re- 
ported, but no marked change has been noted in any 
line. Tires, glass, wire cloth, ash-pit doors and rope 
show changes. Nails and wire products are dormant, 
as retail demand is very slight at this season. Paints 
and oils are slow of demand also. 


Wire Naits.—Prices have developed no change, and 
as building operations are very light now stocks are not 
moving. The market for cut nails here is negligible. 


We quote from local jobbers’ stocks $3.60 per keg on 
standard wire nails and $3.50 per keg on coated wire nails. 


FENCE WIRE AND STAPLES.—No change is noted in 
price or supply. Spring requirements are not being 
considered as yet. We quote from local jobbers’ stocks 
as follows: 

Galvanized Glidden cattle wire, $3.55 per 80-rod_ spool; 
galvanized Glidden hog wire, $3.70 per 80-rod spool. Painted 
Glidden cattle wire, $3.00 per 80-rod spool; painted Glidden 
hog wire $3.15 per 80-rod spool. No. 9 black annealed smooth 
wire, $3.55 per cwt.; No. 9 galvanized smooth wire, $4.25 per 
ewt. Polished fence staples, $3.75 per cwt. Galvanized fence 
staples, $4.45 per cwt. 


Wire Cioru.—Short supply and a careful anticipa- 
tion of the coming demand has caused an advance in 
wire cloth of 15c. per 100 sq. ft. Mills are reporting 
their inability to obtain supplies for manufacturing 
even enough to cover last year’s requirements, and this 
year promises a heavier trade than ever. 

We quote from local jobbers’ stocks 12 mesh black wire 


cloth, $2.00 per 100 sq. ft.; 12 mesh galvanized wire cloth, 
$2.50 va age sq. ft., and 14 mesh bronze wire cloth, $10.00 per 


100 sq. 

Braps.—With their “big brother,” nails, no change 
in price is noted. Supply of the smaller sizes is very 
short. 

We quote from local jobbers’ stocks 75 per cent from list. 


Tacks.—Plate is no more plentiful and prices are 
holding firm. Copper tacks show a slight advance. 


We quote from local jobbers’ stocks upholsterer’s and gimp 
tacks at net list. Solid copper tacks, 50c. per Ib. 


Botts.—This class of goods shows no alarming 
change, and demand is not heavy. We quote from local 
jobbers’ stocks as follows: 

Machine bolts, rolled Greet, Pt and smaller and shorter, 
50 per cent; machine bolts, rolled thread, %-4 and larger and 
longer, 40 per cent. Carriage bolts, rolled thread, %-6 and 
smaller and shorter, 45-5 per cent; carriage bolts, rolled 
thread, %-6 and larger and longer, 35 per cent. Coac' 
screws, 30-10 per cent. Stove bolts, 60-10 per cent. 

Guiass.—Beginning Monday, Jan. 22, glass is on 4 
higher basis of price. Shortage of labor and natural 
gas in the factories, together with the unusually strong 
demand shows in this effect. 

We quote from local jobbers’ stocks single strength, A 


grade, first three brackets, 85 per cent, remainder, 87 per cent. 
Double strength. A grade, 87 per cent. 











January 27, 1917 


TURPENTINE.—A slight fluctuation of the market 
showed during the week, but no developments of any 
consequence are noted. 

We quote from local jobbers’ stocks turpentine in barrel 
lots at 634c. per gal. 

LinsEED O1L.—Demand is very low, and prices are 
unchanged. We quote from local jobbers’ stocks: 

Boiled oil, 99c. per gal. Raw oil, 98c. per gal. 
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PaInts.—Advances have been made in all lines of 
mixed paints. Varnish discounts have been changed 
from 60 days, net 4 per cent; 10 days to 30 days, net 
2 per cent to 10 per cent. The upward revisions on 
paints are as follows: 

Outside paints, 15c. per gal. Floor paints, 10c. per gal 
Barn paints, 10c. per gal. 


Colors in oil have also been advanced. 


CINCINNATI 


Office of HARDWARE AGE 
Cincinnati, Jan. 22, 1917. 

Bot# the wholesale and retail merchants report that 

business is now starting off with more snap to it 
than right after the Holiday season. The mill supply 
dealers are rushed with orders, but mostly for smaller 
quantities than usual. With the exception of supplies 
such as twist drills, machine screws, files and other ar- 
ticles on which the manufacturers are notably behind 
in making deliveries, the factories are content in buying 
on a hand-to-mouth basis. However, the large number 
of orders for rush supplies swells the aggregate to fig- 
ures higher than heretofore experienced at this time of 
the year. 

The building trade is rather slow, as weather con- 
ditions have cut down operations to a minimum. In 
spite of the high prices prevailing there are a large 
number of factory additions, as well as new factories, 
planned or under construction, and with the resumption 
of activities there will doubtless be a much better call 
for builders’ supplies of all kinds. 

The inventory season is now over with many mer- 
chants, and later statements indicate that 1916 has 
proved to be even a larger year than was previously re- 
ported. Profits will also show a decided gain over the 
late former, general estimate, but a careful analysis 
made by different firms shows that the net gain was 


A Playing Nation 
By Frederick A. Baker, President Baker, Murray & Imbrie, Inc. 
MERICA has become, almost over night, a great 
playing nation. From the youngsters staging 
the Great National Pastime on a sand lot, to the mil- 
lionaire taking his invited guests over his own pri- 
vate golf course, America is one vast recreation 
ground. 

The gun, the rod, the golf club, the tennis 
racquet—have become very significant symbols in 
our life. 

We have hundreds of thousands of square miles 
of rich hunting and fishing land. Hundreds of 
golf courses are to-day under construction to meet 
the almost incredible demand for accommodations. 
The parks and country clubs, and private homes 
even, are multiplying tennis courts beyond com- 
putation. Trap shooting—that prince of sports— 
is gaining a tremendous following and is being ag- 
gressively popularized by the big firearm and am- 
munition concerns. 

In a recent article in the New York Times, it was 
estimated that the yearly cost of ammunition used 
m trap shooting alone was $12,000,000—value of 
guns in use, $27,000,000—number of clay birds 
used yearly, 36,000,000—number of trap shooters 
in America, 675,000. 

The American people to-day are being served in 
their recreative activities by millions of dollars’ 
worth of capital invested in the manufacturing of 
and retailing of sporting goods alone. And, more- 
over, there are no surplus sporting goods stocks in 
America at the present time because demand has 
kept—and probably will keep for years to come— 
abreast of visible supply. 


mostly on goods that were bought some time ago and 
at much lower figures. Neither the jobber nor the re- 
tailer shows any reluctance in stocking up at present 
costs, but all are very careful not to do any overbuying, 
and contracts are generally for shorter deliveries than 
heretofore. 

All manufacturers’ prices have an upward trend and 
changes on many articles are made almost weekly. 
Shipments are going forward a little more promptly 
than heretofore, but deliveries are not yet by any means 
satisfactory. We quote jobbers’ prices as follows: 

Machine bolts, larger sizes, 30 and 10 per cent off; smaller 
sizes, 50 per cent off; carriage bolts, larger sizes, 30 per cent 
off; smaller sizes, 45 and 5 per cent off. Stove bolts, 65 per 
cent off; rivets, 40 per cent off; hack saw blades, 10 per 
cent off; twist drills, wire gage sizes, 35 per cent off; straight 
shanks up to 1% in., 45 per cent off. iles, 50 and 10 per 
cent off; machine screw taps, No. 12, 70 and 10 per cent off: 
No. 14 and larger, 55 and 7 per cent off; hand taps up to 
1 in, 55 and 7% per cent off; set screws, 45 per cent off; 
cap screws, 40 per cent off. 

Manufacturers’ prices on roofing are firm and unchanged, 
as follows: One-ply, $1.30; two-ply, $1.55; three-ply, $1.80; 
Medium grade, one-ply, $1.05; two ply, $1.30; three ply, 
$1.55 per roll of 100 sq. ft. The cheaper grades, one-ply, $1; 
two-ply, $1.20; three-ply, $1.25. arred ready roofing, 
two-ply, 85c.; nseo-ay. $1.20. Tarred felts, $2.50 per 100 
lb. Rosin-sized sheathing, $2.50 per 100 Ib. 

The mill price on No. 28 galvanized sheets is 6.90c. to 
7.15c., Cincinnati or Newport, Ky., and No. 28 black sheets, 
5.15¢. to 5.25c. a Ib. 


The jobbers’ price on wire nails to-day is $3.40 per 100 Ib., 
but it is understood there is an early advance scheduled. 


Those people who are to-day making and selling 
sportsmen’s requisites will not be able to take care 
of all of to-morrow’s business. New manufactur- 
ers must arrive—new retailers, too. You know as 
well as I do that Americans, once aroused, do 
everything right up to the hilt. 

So with American sporting life. We have now 
reached the period when sport accessories are as 
essential as sugar, soap, coal and clothing. 

And more—more—more is going to be de- 
manded. And people are going to be willing to pay 
for quality things. And now is the time to become 
a good, sound progressive sporting goods dealer in 
the full sense of the word—now is the time to get 
splendidly ready for business that is actually in 
sight, actually as plainly in front of you and ready 
to take hold of as the two handles to a wheel- 
barrow. 

If I were especially a hardware, motorcycle or 
bicycle dealer I would leave nothing undone in the 
building of a sporting goods line into my business. 

Whenever I see a hardware merchant carrying 
an indifferent stock of sporting goods—or none at 
all—I know, and it is provable, that the reason 
must be that he has not thought. 


He has not analyzed. He has kept his mind shut 
from a group of facts that are plain-as-day guide 
posts to broader-gaged, better-paying business 
travel. 

There is no finer class of purchasers for the re- 
tailer to have than the men who buy sporting 
requisites. They will stretch their expenditures 
for the sake of quality. They are intelligent. They 
will listen to discussions about fine points of guns, 
tackle, golf clubs or camp equipment. 
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Satisfy them and they swear by you. They are 
not transient buyers—once they find the store and 
the goods that serve them efficiently. They are not 
inclined to shop around because they are seriously 
concerned about their sports equipment—and hence 
they grow to depend upon the merchant who ear- 
nestly protects their purchasing interests. 

Sporting goods are rarely affected by hard times. 
Men play when out of work because they can’t sit 
around doing nothing. Men play to get away from 
business worries. Men play, hard times or good 


Hardware Age 


times, because the play habit, once it becomes fixed, 
is never given up. The good-fellowship of out-of. 
door pursuits is alone sufficient to keep men ep- 
gaged in them in spite of the ups and downs of ip. 
come. Men will economize in other matters rather 
than give up the benefits that wholesome sport gives 
them. 

Sporting goods are a big proposition. They de 
velop big retailers—big profits—big deep-down 
substantial rewards in the way of merchant pride 
as well. 





Coming Conventions 


NEBRASKA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Omaha, Feb. 6, 7, 8, 9, 
1917. Nathan Roberts, secretary, Lincoln, Neb. 

PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION AND NEW YORK STATE RETAIL 
HARDWARE ASSOCIATION JOINT ANNUAL CONVEN- 
TION AND EXHIBITION, New York City, Feb. 6, 7, 8, 
9, 1917. Headquarters Hotel Astor, for both as- 
sociations. Exhibition in: Madison Square Garden 
auditorium. W. P. Lewis, Huntington, Pa., secre- 
tary-treasurer Pennsylvania and Atlantic Seaboard 
Hardware Association, and John B. Foley, Kirk 
Building, Syracuse, N. Y., secretary New York 
State Retail Hardware Association. 

NEW ENGLAND HARDWARE DEALERS’ ASSOCIATION 
CONVENTION, Springfield Auditorium, Springfield, 
Mass., Feb. 6,,.7, 1917. George A. Fiel, secretary, 
Rice Building, Boston, Mass. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Springfield, Feb. 6, 7, 8, 9, 1917. Leon 
D. Nish, secretary, Elgin, II. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Milwaukee, Feb. 7, 8, 9, 
1917. P. J. Jacobs, secretary, Stevens Point, Wis. 

KENTUCKY RETAIL HARDWARE AND STOVE DEAL- 
ERS’ ASSOCIATION CONVENTION, Louisville, Feb. 13, 
14, 15, 1917. Headquarters, Tyler Hotel. J. M. 
Stone, secretary, Sturgis, Ky. 

IOWA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Des Moines, Feb. 13, 14, 15, 
16, 1917. Exhibit in Des Moines Coliseum. A. R. 
Sale, secretary, Mason City, Iowa. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Detroit, Feb. 13, 14, 15, 16, 1917. Official 
headquarters, Hotel Statler. Exhibits will be held 
at a separate hall to be announced later. Arthur 
J. Scott, secretary, Marine City, Mich. 

NORTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Fargo, Feb. 14, 15, 
16, 1917. C. N. Barnes, secretary, Grand Forks, 
N. D. 


MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul Auditorium, St. Paul, Minn., Feb. 
20, 21, 22, 23, 1917. H. O. Roberts, secretary, 1032 
Metropolitan Life Building, Minneapolis, Minn. 

THE OHIO HARDWARE ASSOCIATION CONVENTION 
AND EXHIBITION, Dayton, Feb. 20, 21, 22, 23, 1917. 
Exhibition will be held in Memorial Hall. James B. 
Carson, secretary, Dayton, Ohio. 

CONNECTICUT HARDWARE ASSOCIATION CONVEN- 
TION, Bridgeport, Feb. 27, 28, 1917. Headquarters, 
Hotel Stratfield. Henry S. Hitchcock, secretary, 
Woodbury, Conn. 

SoutH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Sioux Falls, Feb. 27, 
28, March 1, 2, 1917. H. C. Parker, secretary, 
Murdo, S. D. 


AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, New Orleans, La., March 
27, 28, 29, 1917. Headquarters, Hotel Grunewald, 
Arthur H. Chamberlain, secretary, Marbridge 
Building, New York City. 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION, in conjunction with the SOUTHERN HARDWARE 
JOBBERS’ ASSOCIATION, Houston, Tex., April 17, 18, 
19, 20, 1917. Headquarters, the Rice Hotel. F. D. 
Mitchell, secretary-treasurer, Woolworth Building, 
New York. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, in conjunction with the AMERICAN Harp- 
WARE MANUFACTURERS’ ASSOCIATION, Houston, Tex., 
April 17, 18, 19, 20, 1917. Headquarters, the Rice 
Hotel. John Donnan, secretary-treasurer, Rich- 
mond, Va. 

ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hot Springs, May 3, 4, 5, 1917. Grover 
T. Owens, secretary, Little Rock, Ark. 


FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Tampa, May 8, 9, 10, 1917. W. L. Harlan, 
secretary, Atlanta, Ga. 


Copper Screen Cloth for the 
Panama Canal Zone 


THE New Jersey Wire Cloth Company, Trenton, 

N. J., recently received an order for 1000 rolls 
(300,000 sq. ft.) of copper screen cloth for build- 
ings in the Panama Canal zone. 

The bid for this copper cloth was opened Aug. 29 
last, but the award was deferred over sixty days 
to enable Government experts to make critical in- 
vestigations and tests because of the exacting con- 
ditions, aside from the money value of nearly 
$20,000. 

The completion and maintenance of that great 
engineering enterprise, on which already $370,- 
000,000 has been spent, according to General Goe- 
thals, depends largely on the health and comfort of 
the Government force, and in turn that depends on 
durable, effective screening. 


This cloth will be made of unalloyed copper, not 
less than 99.5 per cent pure, 18 mesh, and of 31 
Birmingham gage wire. 


THE Weco Mrc. CoMPANY, Boston, Mass., has been 
incorporated with capital stock of $50,000 to manufac- 
ture electrical, gas and oil-heating appliances. The 
directors are Hans R. Boker, president; Harry B. 
Eaton, Waban, treasurer, and J. Leo Hickey. 


THE BANCROFT Razor COMPANY, Worcester, Mass., 
has been incorporated with capital stock of $10,000. 
The directors are Charles A. Hamilton, president; C. 
Gustaf A. Hammarberg, Worcester, treasurer, and 
George P. Hughes. 
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HERE is a right way and a wrong way to do 
everything. The right way to lock a barn 
door is with the Watrous-Acme Barn Door Latch. 
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HIS Latch has a comfort- easily in response to a single i 


ably good-sized handle, so motion. 
placed as to remove any possi- It is adjustable for doors trom | 
bility of pinched fingers or 7% to 1% inches thick, and even j 
scratched knuckles. It can be if the door should sag, the latch 
operated from either side of the and padlock eyes are so con- 
door, and locks automatically. structed as to operate effectively. 
The springs, of Sherardized pi- The latch can be obtained jap- 
ano wire, give the latch a firm, anned or galvanized. In either 
strong action, yet it works finish the bolt is tinned. 


When your farmer customers come in to get the implements needed for their 
spring farm work, show them this improved Barn Door Latch. Its many points ¢ 


4 
of superiority will appeal to them and each sale will mean a gratifying profit " 
for you. ¢ 

as + 


as 


Most wholesalers are now supplied with this new latch, so 
you should be able to get a trial lot from your jobber. Let ; 
us know if he cannot supply you. Ask for 1240 Watrous 
Acme Barn Door Latch. 


e \Worrars 


NEW BRITAIN CONN., U. S. A. ‘| 
New York, 100 Lafayette St. Chicago, 73 East Lake St. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


Tool Rolls 


The Troy Carriage Sun Shade 
Company, Troy, Ohio, manufactures 
a number of styles of tool rolls among 
which is the auger bit roll illustrated 
herewith. These are made of 6 or 8-oz. 
duck with 6, 9 or 13 pockets and are 
lined with gray, white, black, red, 
maroon or dark navy-blue flannel. 
Bit sizes are printed free of charge 
on pockets of all 13-pocket rolls. An 
advertisement can be printed on the 
flap for $1 net extra style order of 
any quantity. While prices are given 
in this company’s new catalog on only 
the 6, 9 and 13-pocket sizes, prices can 
be furnished on application on 7, 8, 
10, 11 and 12-pocket rolls. 

This company is also marketing a 
line of automobile tool containers 
made from mode-colored duck, in a 
number of weights and sizes. These 
containers can be had with 8, 12, 24 
or 31 pockets and in 8 or 10-0z. duck, 
with all-web straps or all-leather 
straps. In the company’s new catalog 
prices are quoted only on 8 or 10-oz. 
duck, although prices on 12-0z. can be 
had on application. The tool contain- 
ers are very strongly made. 


Pistol-Grip, Ratchet Screw 
Driver 


The Cincinnati Tool Company, Cin- 
cinnati, Ohio, has recently added to 
its line of tools a pistol-grip, ratchet 
screw driver, as shown in the ac- 
companying illustration. This screw- 
driver is said to enable the user to 
view his work without hindrance, and 
to secure sufficient pressure to hold 
the blade in the screw firmly. 

The pistol grip is said to give at 
all times a positive grip, no matter 
whether the hands are oily, wet or 
cold. The operation of the driver is 
simple. An _ inclosed positive jaw 
clutch is closed: against the spring 
when the handle is pushed toward 
the screw. By releasing the pressure 
slightly, the handle can be turned 
back to get a fresh grip without re- 
moving the hand from the handle. 
The driver can be operated with one 

















At the left is the “Planet Jr.” No. 66 slide hoe. The No. 60 double wheel onion hoe is 
illustrated at the right 


hand in practically any position. On 
the upper part of the blade, a con- 
venient distance from the handle, is 
a knurled ferrule, by means of which 
the screw can be easily run in or 
out. 

The handle is made of hard wood 
with a rosewood finish. The blade is 




















The Cincinnati Tool Company’s pistol- 
grip screw driver 

of chrome-nickel steel. The tip is 

cross-ground to prevent it from slip- 

ping from the screw slot. The blade 

is highly polished and all the metal 

parts are nickeled. 

The regular pattern is made with 
3, 4, 6, 8 and 10-in. blades, listed re- 
spectively at $5, $6, $7, $8, $9, $11 
and $13 per doz. A heavy pattern is 
made with 4, 6, 8 and 10-in. blades, 
listing at $9, $10, $12 and $14 re- 
spectively. 

















Troy tool rolls. At the left, a roll for ats ~aae tools, and, at the right, one for auger 
its 
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New “Planet Jr.” Tools 


S. L. Allen & Co., Market and 
Eleventh Streets, Philadelphia, Pa., 
have recently placed on the market a 
number of additions to their extensive 
line of “Planet Jr.” farm and garden 
tools. 

One of these is the “Planet Jr.” 
No. 60 double wheel onion hoe. It is 
simple, adjustable for all conditions, 
and complete for the culture of onions 
or general hoeing. The handles are 
changeable in height to suit the user. 
The tool is compact and light. The 
new arch carrying the hoes is ad- 
justable. The entire tool is said to be 
very well balanced. The No. 60 can 
also be used as single wheel hoe. 
A pair of 4-in. or one 4-in and one 
6-in. hoe with wheels placed on the 
inside of the arm can be used for 
rows 12 to 16 in. apart. The price 
of the No. 60 double wheel onion 
hoe, complete with one pair of 6-in. 
offset hoes, is $5.25. A special 
onion harvester can be had to fit this 
tool. 

The “Planet Jr.” No. 66 slide hoe 
is another recent addition to the line. 
In some stages of onion growth, the 
company states, wheel hoes are ob- 
jectionable, as they bruise and injure 
the tops, while the slide hoe lifts them 
up and works beneath them. This 
new tool can be used astride of the 
rows or beneath them as desired. | It 
is light and strong. In working 
astride of the rows it can be used 
with a pair of 4 or 6-in. hoes, when 
it will work accurately and closely 
along both sides of the rows at one 
time. Then by exchanging the hoes 
from side to side with the tool be- 
tween the rows, the 4-in. hoe will 
clean out the center. : 

The price of the No. 66 “Planet Jr. 
slide hoe, complete with one pair 
4- and one pair of 6-in. onion hoes, 
is $3.50. 
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Fifty No. 235 R. Ww ’ anes Sher Outfits in These Garages 






Community Garages 






Private Company Garages 









These Sales Opportunities are in Every Town 


COMMUNITY GARAGES 

This community grouping of individual! 
garages is an excellent idea for residence or 

: x. : The adoption of the motor truck by manufac 

apartment house sections of cities. : It nee turing concerns, warehouses, transfer companies, 

each auto owner a private garage in a fire- fuel companies and similar organizations — do 

ildi : : : heavy hauling, brings about the necessity for great 

pront building having the conveniences of a numbers of private company garages. Getting a 

public garage at a small rental expense. fleet of ponderous motor trucks in and out of the 
When he locks the garage doors he can feel 


garage is a real problem and calls for careful 
‘ he , arrangement of the garage with a view to con- 
his car is in a safe place and will be there 
when he next wishes to use it. 



















Private Company Garage 


Fg ee ee 


3 sth we 


servation of space. Sliding doors meet the de- 
mand for a convenient garage doorway. R-W . 
sliding door equipment is usually specified be- 
cause the R-W line is so complete that it covers 
every set of conditions the builder may meet and 
because of the exceptional quality of R-W prod 


Suggest this plan to someone looking ucts. R-W service makes it easy for you to 


< 


a handle our line. You can secure a handsome 
for a good paying investment - - profit by pushing the R-W line of door hangers, i 
grindstones and hardware specialties, because i 
they give you a quick turn-over and no come ; 
No. 235 they | 


R-W Right Angle Garage Door No. 435 











ings will look as neat and trim when part 
or all of the doors are open as they do when 
closed, because the doors slide around the 
corner against the side walls inside the 
garage. 


We Will Help Get the Business. 








ichards-Wilco 
‘AURORA LLLUSA. [& 


Chicago, Philadelphia, Boston, 
St. Louis, Minneapolis, Los Angeles, San Francisco 


Branches—New York, 


Equipment R-W Sliding Folding Garage Door 
’ 
i Equipment , 
Che use of No. 235 R-W Right Angle ; 
‘Sees In the garage illustrated above there are seven ; 
Garage Door Outfits on these garages motor truck entrance openings and seven spaces ; 
means a saving of space, and that the build- for trucks. These openings are 8 feet wide by } 


9 feet high and each are closed by four doors. 
All of these doors are 2 inches thick and are 
equipped with No. 435 R-W Sliding Folding Gar- 
age Door Outfits. The use of this equipment 
makes possible the use of four doors to close an 
8-foot opening. The doors when open fold on 
both sides of the entrance, requiring only a nar- 
row wall space. There is no possibility of their 
sagging, as they are hinged to the jamb and on 
the outer end are supported by the hanger in the 
trolley track. When closed they fit flush into the 
opening and are absolutely weather-proof. 





No. 235 R-W Right Angle 
Door 


Garage 














No. 435 R-W Sliding- Folding 
Garage Door 
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Viking Bicycle 

The Viking Cycle Mfg. Company, 
Monadnock Block, Chicago, IIl., re- 
cently made announcement to the 
trade of the Viking bicycle. 

It is made with a 20-, 22- or 24-in. 
frame, equipped with 72, 72 and 81, 
and 81 gear respectively. All the 
frames are constructed of high-grade 
l-in. 18-gage steel tubing with full 
flush joints reinforced at all connec- 
tions. Thirty-six spokes are used in 
both wheels. The hubs are of the 
latest improved design, complete with 
“Star” ball retainers, and are prac- 
tically dustproof. The crank hanger 
is of a one-piece, simple design. The 
eranks and shafts are forged from 
one piece of high-grade carbon spring 
steel. A 1-in. pitch roller chain is 
used, made of cold-rolled blue steel. 
The pedals are a new style “Rex,” 
rat-trap, dustproof, light and easy 
running. They are finely nickel- 
plated and polished. 

The Viking bicycle is enameled in 
blue and is striped in gold with a 
double-pane! hairline. 


« Chemcraft ”’ 


The Porter Chemical Company, 
Hagerstown, Md., has recently placed 
on the market a new toy known as 
“Chemcraft.” 

The outfit contains chemicals, ap- 
paratus and directions for performing 
eighty-five experiments in chemistry 

















The “Chemcraft” toy 


and chemical magic, and is packed in 
a strong box. The chemicals in 
“Chemcraft,” the company states, are 
carefully chosen for their many uses 
and interesting reactions. No dan- 
gerous poisons or other harmful sub- 
stances are included. Liberal amounts 
of each chemical are furnished and 
additional supplies can be obtained at 
any time at small cost. 
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The Viking standard model bicycle 


The directions are contained in a 
44-page book, the “Chemcraft” book, 
which comes with each outfit. Clear 
instructions are given for performing 
each experiment, the reactions are 
fully explained and the interesting 
processes used in the great chemical 
industries are described in simple lan- 
guage that any boy can understand. 
The outfit retails for $2.50. Other 
outfits selling for $1.25 and $5 re- 
spectively are being planned. 


Wayne Garbage Bag 


The Wayne Paper Goods Company, 
Fort Wayne, Ind., has recently an- 
nounced to the trade the Wayne paper 
garbage bag which provides a sani- 
tary method of handling waste. 

The Wayne garbage bag _ holder 
holds a bag upright in the kitchen 
sink. This holder is enameled and 
according to the manufacturer will 
last for several years if given ordi- 
nary use. The bags are made of 
strong, water-shedding paper with 
holes for drainage. When the bag 
is filled it is removed from the holder 
and a fresh bag is put in its place. 

The bag is placed on the holder by 
passing the posts through the corner 
holes in the bottom of the opened bag. 
This brings the four posts on the in- 
side of the bag and holds it open. 
Then when the bag is nearly full it is 
removed from the holder and the top 
folded over. 

A small size metal holder for aver- 
age family use sells for 25c. A pack- 
age of bags containing one month’s 
supply retails at 25c. A large size 





Illustrating the use of the Wayne garbage bag 


metal holder retails at 50c and a large 
size bag for the use of families of six 
or more and which have more than 
twice the capacity of the small-size 
lists at 50c per package. 


ideal Sprinkler 


The Ideal Sprinkler Company, 
Waterloo, Iowa, has recently placed 
on the market the Ideal lawn sprin- 
kler. 

This sprinkler is very strongly and 
durably constructed and has a spe- 
cially shaped sprinkler head which is 

















The ideal lawn sprinkler 


said to throw the water in a circle for 
a long distance. The base measures 
5% x 5% in. and the distance from 
the ground to the top of the sprinkler 
head is 5% in. The sprinkler is heavy 
enough so that it will remain in posi- 
tion even under high pressure. It has 
a standard %-in. hose connection. The 
sprinkler top is made of rustless 
metal. 

The price of the Ideal sprinkler is 
$1.25. 


Hammock Catalog 


The I. E. Palmer Company, Mid- 
dletown, Conn., has recently issued 8 
handsome new catalog of hammocks 
and accessories, including adjustable 
hammock supports, adjustable ham- 
mock awnings, mosquito bars, anti- 
friction adjustable hooks, ropes, ete. 
The company makes announcement in 
this catalog of a recent improvement, 
the weaving together of the hamm 
body and the valance in one continu- 
ous piece of fabric. By a special 
method the valance is woven with full- 
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€@That Old Trade Mark Stands for 


tx fe “Satisfaction in Hardware” 
ARON 


Famous “ Ten-Ten” 
Watershed Track 
and Hangers 


No. ** Ten-Ten”™ No. ““Ten-Twelve"’ Ad 
Adjustable In justable, in and Our 
and Out —Up and Down 


a FIST: Ai 


ANOTHER INSTANCE OF A-P SUPREMACY 

The “Ten-Ten” door track is bird, ice, snow, dirt, rust 
rain and weight proof.. It is simple in design and strong. The Gigantic Press used for making 
being made from one steel blank without rivets or welds Famous 1010 Track . 
Because of the cylindrical wheel tread and watershe: Singe our Gret monthly shipment of 55,000 feet 

i * H = No. “Ten-Ten” track, each mont s witnesse i 

extension, the tandem type hangers operate with least iheveuny anal on tone Same obliged 4 ‘eeemeee Pon 
possible friction. No service too hard. No door too large capacity to an annual output of over four million feet 
or too heavy. The only perfect watershed providing the {he werta. ’Tiis wondesful. nrese senecally consteneted 


the world. This wonderful press, especially constructed 


swi ‘Chi 147 under the supervision of our engineers, is built of the 
ngout feature by the frictionless tilting of the hanger highest grade steel and can produce 1500 feet per hour 
wheels on the rounded tread of the track. Allows 44 It is one of the huge presses behind the “Ten-Ten” 


e . k. This track weighs 2'% Ib fect. C 
feet swingout on a 9 foot opening. a nieces 
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ness so that it will hang gracefully 
and a stout cord is introduced into 
the fabric at the division line. Thus 
the weight of the occupant of the ham- 
mock is sustained by a firmly rein- 
forced edge. There are, however, five 
numbers in the line in which, owing 
to the firmness and strength of the 
fabric employed, the body and the 
valance are sewed together as a more 
practical construction. The catalog 
is of loose-leaf design with pages 
printed on one side only and with 
illustrations done in the actual colors 
of the originals. 


«“ Quick-Lite ” Lamp 


The Coleman Lamp Company, 
Wichita, Kan., has recently added to 
its line of lamps and lighting systems 
the “Quick-Lite,” a gasoline lamp 
which is said to be very simple. It 
gives a light of great brilliancy, and 
can be lighted by means of an or- 
dinary match. 

The “Quick-Lite” is equipped with 
a special generator which, the com- 
pany states, has been found to burn 
from 500 to 1000 hr. without cleaning. 
An extra generator is furnished with 
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The “Quick-Lite” lamp 


each lamp. The lamp is equipped with 
a universal shade holder which fits all 
shades made for the “Air-O-Lite” line 
manufactured by this concern. The 
lamp gives 300 cp., uses two rag man- 
tles, and is fully guaranteed. 

It is packed in a carton with an 
extra generator, pump, wrench, 
hanger, cleaning pick and two man- 
tles. The shipping weight is 9 Ib. 
The list price is $10. 


“U. S. N. Deck Paint 
Proposition” 


The Billings-Chapin Company, 
Boston, Cleveland and New York, has 
recently published a new 16-page 
booklet entitled the “U. S. N. Deck 
Paint Proposition and Its Relation 
to Success in the Retail Paint Busi- 
ness.” It describes the success of 
this paint during the last 23 years, 
to the distinctive label that was 
adopted when the paint was first in- 
troduced, the imprinted color cards, 
and the various other advertising 
helps, including a paddle rack and 
slats, outdoor steel agency signs, a 
motion window display sign, postal 
cards, and co-operative direct adver- 
tising matter for dealers. 


Power Lawn Mower 


The Coldwell Lawn Mower Com- 
pany, Newburgh, N. Y., has recently 
placed on the market the 1917 Model 
J lawn mower which acts as a roller 
and mower at the same time. 

This is equipped with a Continental 
18-hp. 4-cyl. engine. The width of 





A new Coldwell power lawn mower 


the cut is 40 in., the length over all 
5 ft., the width over all 4 ft., diameter 
of roller 15 in., weight on the drive 
rollers 1100 lb. The height is 4 ft. 
3 in. According to the manufacturer 
it will climb 25-per cent grades. The 
net price is $1,300. 


Plymouth Rope Window 
Displays 


The Plymouth Cordage Company, 
North Plymouth, Mass., has recently 
issued a new book of Plymouth rope 
window displays. This book is a 
clearly written and __ instructive 
treatise on the subject of making 
window displays of rope, and, as its 
name implies, is illustrated by means 
of photographs of good window dis- 
plays showing the Plymouth products. 
The book is divided into several chap- 
ters, a few of which are as follows: 


“The Sales Value of Plymouth Rope 
Window Displays,” “Displays Sug- 


gesting Uses of Rope,” “Displays of 
Knots and Splices,” “Backgrounds,” 
“Timeliness in Plymouth Displays,” 
“Decorative Possibilities,” “Displays 
That Built Prestige,” etc. 


Safety Hair Cutter 


The American Safety Hair Cutter 
Corporation, 967 Liberty Avenue, 
Pittsburgh, Pa., is now marketing the 
Safety hair cutter. 

It consists of a nickel-plated cas- 
ing having a long spring and a “U” 
spring and slots for two blades, one 
on each side of a special hard rubber 
comb. This device is used in much 
the same manner as a comb. When 
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Lawson Catalog 


The Lawson Mfg. Company, Chi. 
cago, Ill., has recently issued a new 
pocket edition of its catalog of spring 
hinges which contains revised Price 
lists, and in which are illustrated a 
number of lines of door springs ang 
lavatory hinges not shown in Previous 
catalogs. The back page containg a 
table of weights covering the various 
kinds of hinges, push plates and door 
springs. This little book is of a con- 
venient size for use in figuring con- 
tract work away from the store. hk 
contains 34 pages. 


“Wizard” Twin Egg 
Poacher 


The National Aluminum Works 
Elmira, N. Y., has recently added to 
its extensive line of aluminum cooking 
utensils the “Wizard” twin egg 
poacher. 

To use this article the slide bottom 
is closed and the inside of the rings 
greased with oil or butter. An egg 
is then placed in each ring after re 









































The Safety hair cutter 


the hair passes through the teeth the 
blades are said to operate auto- 
matically with the same motion as 
clipper and shears combined. The 
blades are removable and can be 
sharpened in the same manner as 
safety razor blades. It is claimed 
that an expert hair cut can be se- 
cured with this device without prac- 
tice or experience. The retail price 
is $3. 


The “Wizard” twin egg poacher 


moving the shell and the poacher 
placed in a pan of boiling water. 
When the eggs are thoroughly cooked 
the poacher is removed from the 
water, held over the toast and the 
slide pulled out. The eggs will slip 
easily and cleanly from the rings. 


Ten Broeck Shoe Sole 


The Ten Broecx Tyre Company, 
Louisville, Ky., has recently am- 
nounced to the trade a new shoe sole. 
It is made of a special composition 
that is said to have excellent wearing 
qualities and which is impervious t 
moisture. It is claimed that this shoe 
sole will not crack even under severe 
usage. 


THE PoLsoN IMPLEMENT COMPANY, 
Seattle, Wash., has recently filed at- 
ticles of reincorporation, marking its 
fifty years of operation in 
County. This is the first reincorpe- 
ration in the State. The laws 
Washington provide that the life of # 
corporation shall be fifty years. 
company is reincorporated for 
000, with Perry Polson, Seattle; A. B 
Dunlap, La Conner, and 0. H. Polson, 
Seattle, trustees. 
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and exterior of store 


46 West Broadway 
Jot that address down in 
your note book, for whatever 


will pay you to know it 
when you’re in the metropolis. 


Pexto’s New York Store, 
where You will find a complete 
display of Pexto Machines and 
Tools. This display is similar 
to those made by a number of 
large hardware and machinery 
houses in various cities. 

If you live in or near New 
York or are: going there, visit 
this Pexto Display and see the 





Display of Sheet Metal Workers’ bey and Tools in Pexto’s New York Store 


Something Else to “a 
in Gotham 


At 46 West Broadway is_ 


PEXTO 


METAL WORKERS MACHINES & TOOLS 


HARDWARE AGE 


PEXTO- TRAVELS - NEW YORK 





new ideas in sheet-metal work- 
ing machines. If not, we will 


your interest in sheet-metal be glad to direct you to the 
working machines nearest Pexto Display, 
whether as employer or perhaps right in your 
employe, you’ll find it CEXTO own city. 


You will find in these 
Pexto Displays machines em- 
bodying entirely new features 
of design and making possible 
easier, quicker and better work. 
Send for the Pexto Pocket 
Manual. It describes every Pexto 
machine and contains much other 
valuable information. 


The Peck, Stow & Wilcox Company 
Manufacturers Mechanics’ Hand Tools, Tinsmiths’ 
and Sheet Metal Workers’ Tools and Machines 
Builders’ and General Hardware 


Southington, Conn. Cleveland, Ohio 


Address correspondence to 210 W. Center St, Southington, Conn 
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Motor Accessorie 
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‘¢ Correct Lubrication ” 
1917 


The Vacuum Oil Company, Inc., 61 
Broadway, New York City, has re- 
cently issued the 1917 edition of its 
booklet entitled “Curzect Lubrica- 
tion.” Of particular interest are the 
articles on “Methods of Lubrication,” 
“Engine Trouble, Their Causes and 
Remedies,” “The Backbone of Your 
Car,” and “Chassis Troubles, Their 
Causes and Remedies.” ‘Methods of 
Lubrication” is illustrated by means 
of photographs and diagrams; the 
articles on engine and_ chassis 
trouble are fully covered by means 
of charts describing the location, na- 
ture of the trouble, and the remedies 
for it. This booklet, which contains 56 
pages, has many other articles of in- 
terest, among which are charts of 
recommendations for automobiles, 
motorcycles, tractors and marine 
motors. 


Bantam Panel Mat 


The Bantam Mfg. Company, 64 
Pearl Street, Boston, Mass., has re- 
cently added to its line of products 
the Bantam panel mat for use on all 
makes of automobiles. 

The Bantam panel mat is said to re- 
tain its neat, attractive appearance 
because of the steel frame, handsomely 


tow Sat. 





finished in black enamel that fits over 
the finished braid on the edge of the 
mat. It cannot become accidentally de- 

















Tue Bantam panel mat 


tached, but is instantly removable for 
cleaning or drying. It serves to keep 
the interior of the car dry and clean 
and to provide a sure footing for one 
entering or leaving the car. 


**Minute ” Spark Plug 
Cleaner 


The Champion Spark Plug Com- 
pany, Toledo, Ohio, has recently added 
to its line of products the Champion 
“Minute” spark plug cleaner that is 
said to clean a spark plug thoroughly 
without the necessity of taking it 
apart or of using tools of any kind. 

This simple device consists of a 
special glass tube about 5 in. long with 
a bushing in the open end into which 
the spark plug is screwed. The tube 
contains about 50 specially adapted 

















The Champion “Minute” spark plug cleaner 
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steel needles. The tube is filled about 
half full of gasoline, the spark plug 
screwed into the bushing and the 
whole affair shaken vigorously. The 
special steel needles quickly pick the 
carbon from the porcelain, the gaso- 
line dissolves the oil deposit and 
cleans the plug in a very short time. 

The price of the Champion “Min- 
ute” spark plug cleaner in a special 
wood carrying case is 75c. 


Merkel Motor Wheel 


The Merkel Motor Wheel Company, 
267 Circle Building, Sixtieth Street 
and Broadway, New York City, has 
recently placed on the market the 
Merkel motor wheel, by means of 
which a bicycle can be transformed 
into a motor vehicle. 

The attachment consists of a heavy 
26-in. bicycle wheel with which is in- 
corporated a 2-hp. engine which is 
equipped with a substantial imud 
guard that is designed to fit into the 
forks of any bicycle after the original 
wheel has been removed. 

The motor, which is a 2%-in. bore 
by 2%-in. stroke overhead valve, fopr- 
cycle type, is placed on the left side 
of the wheel in such a manner that it 
comes outside of the rear fork stay of 
the bicycle when the wheel is In po 
sition. The crankshaft extends 
straight through the hub of the wheel. 
On the opposite side and occupying 
the same relative position on the right 
side as the motor does on the left is @ 
fiywheel incorporating a built-in mag 
neto of the high tension type. 

A special compensating device 18 
used that is said to soften the drive 
when the wheel is started or rum 
very slowly, and to absorb 
shocks. 

It is claimed that the Merkel motor 
wheel can be installed in a very 1” 
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UALITY goods, advertised 
goods are what your customer 


asks for. Hood Tires are 
both. There is no better tire made 
thar the Hood Tire. Our policy to 
the consumer is to maintain quality 
whatever the cost. Our policy to the 
Dealer is to see that he gets a good 
margin of profit, an exclusive agency, 
a square deal and a liberal amount 
of advertising. 


We shall be glad to take up with you 
the question of an Exclusive Agency. 


HOOD TIRE CoO., Inc. 
WATERTOWN, MASS. 


QUALITY IS ECONOMY 





This is the sign of a Hood Dealer 
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minutes. It is controlled entirely by 
a movement of the handle-bar control 
lever. A forward movement of the 
thumb drops the exhaust valve and 
opens the carburetor throttle. A back- 
ward or forward movement causes the 
engine to run slow or fast respectively. 
Back pedaling applies the brake. It 
is said that a speed of from 2 to 25 
miles an hour can be obtained. The 
tank holds 1 gal. of gasoline, which is 
sufficient, according to the manufac- 
turer, for a run of 60 miles. 

The price of the Merkel motor 
wheel is $75. 


Babbitt Spring Oiler 


The Babbitt Spring Oiler Company, 
1907 East Thirteenth Street, Cleve- 
land, Ohio, manufactures the Babbitt 
spring oiler, which is claimed to effec- 
tively lubricate the whole surface of 
all the spring leaves to which it is 
attached, permitting them to glide 
smoothly back and forth upon each 
other. The Babbitt spring oiler is 
equipped with a reservoir from which 























A sectional view of the Babbitt 
spring oiler 


the oil is withdrawn to the springs 
by capillary attraction. The oiler fits 
snugly against the spring and can 
easily be attached. It is made in sizes 
and types to fit practically every 
make of car. 


“ Oro Truly Universal ” 
Bumper 


The Au-To Compressor Company, 
Wilmington, Ohio, has added to its 
line of products for 1917 the “Oro 
Truly Universal” bumper, which the 
company states is exactly what its 
name implies—a bumper that is really 
universal in its application to all 
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The Merkel motor wheel as it appears when attached to a bicycle 


makes of motor cars having extended 
members on the chassis frame. Width 
between chassis members, presence or 
absence of mud aprons, location and 
style of fenders are immaterial in 
connection with this bumper. It is 
said that no holes need be drilled nor 
bolts removed. The attachment is 
simply placed on the chassis frame 
and the bolts tightened. 

The “Oro Truly Universal” bumper 
is made with round, diamond and 
channel bars. The bar is finished in 
nickel or black enamel. The nuts, 
bolts and other parts of the attach- 
ment are finished to match. The 
arms are always finished in black 
enamel. 


“Parabolite” Spotlight 


The Pittsburgh Electric Specialties 
Company, Pittsburgh, Pa., has re- 
cently announced to the trade the 
“Parabolite” automobile spotlight in 
which is incorporated a new design 
of parabolic reflector that is said to 
give a non-glare beam that is equally 
brilliant its entire width. 

A small reflector cap is used in 
front of the bulb which prevents the 
direct light from the bulb from pass- 
ing beyond the limits of the reflector. 
This reflector also deflects light 
against the main reflectors from 
whence it is projected in a concen- 
trated parailel beam. This light is 
said to conform fully to all city ordi- 
nances and State laws since none but 
reflected rays are projected and no 
direct light from the bulb can enter 











The “Oro Truly 


Unwersal” bumper 


the eyes of drivers coming in an op. 
posite direction. 

Since all the light is confined within 
the beam the full power can be used 
on a surface of defined area. It is 

















The “Parabolite”’ 


said that due to the use of this com- 
bination of reflecting surfaces all the 
light generated by the bulb is directed 
into the beam. 

The “Parabolite” has a 6-in reflect- 
ing surface and is provided with a 
21-cp. nitrogen bulb and a Cutler- 
Hammer switch. It is made with 
brackets to fit all makes of cars. On 
the side of the spotlight is a 4-in, 
rear view diminishing mirror. 


THE CLIMAX SHOCK ABSORBER COM- 
PANY, Benton Harbor, Mich., has been 
organized to manufacture shock ab- 
sorbers and other automobile accesso- 
ries. The stockholders are William A. 
Vawter, St. Joseph, Mich.; William A. 
Vawter, Jr., and John Steiner, Benton 
Harbor. 


THe HANNA HANDLE COMPANY, 
Macon, Gai, incorporated with capital 
stock of $15,000 and privilege to In 
crease to $100,000 by+Clay Hanna, 
W. M. Fowler and others, plans to 
manufacture handles for tools. 


THE OwENS-MerRITT COMPANY, 
Danville, Va., has been incorpora 
with a capital of $50,000 to conduct 
an automobile accessory business, e 
clusively wholesale. 


THE Moeszincer - Marquis HA®> 
WARE COMPANY, Clinton, Iowa, has 
put in an automobile tire and ac- 
cessory stock, and requests catalogs. 
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| ORE BLIND WORSHIP OF PRICE for its oun sake- 


| false reasoning which leads to first-cost economy 
| ONLY-is giving way to a tigher standard of thrift 


CONVERSE 
MADE 


Send for 
/Mustrated. 
.. Booklet, 
A NEW ANGLE 


| 
| U, get the very essence of a sound purchase — not 
merely more miles but an actual LOWER cost per mile 


Made by CONVERSE RUBBER SHOE COMPANY, Malden, Mass. 
142 Duane Street, New York—Service Branches—618 Jackson Boulevard, Chicago 
EXCLUSIVE DISTRIBUTORS 
C. M. McClung & Co., + a ‘ Knoxville, Tenn. Stratton-Warren Hardware Co., . Memphis, Tenn. 
Nash Hardware Co., P . - Fort Worth, Tex. William Stockhoff, 424 E. Market St., Louisville, Ky. 
F. P. May Hardware Co., . - Washington, D. C. Stauffer, Eshleman & Co. Lid.. . New Orleans, La. 
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New Klaxon Horn 


The Klaxon Company, Newark, N. 
J., has placed on the market a new 
warning signal known as the Klaxon 

















The Klazron “Three” 


“Three,” which is hand-operated and 
which sells for $3. It is operated on 
the “push-from-behind” principle; the 
“push-from-the-top” principle, which 
has heretofore been used in the hand 
Klaxon, has been abandoned. 

For 1917 a reduction in the number 
of models made by this concern has 
been announced. The entire facilities 
of the company will be concentrated 
on a few standard models known as 
the Klaxon “Twenty,” the big electric 
Klaxon that sells for $20; the Klaxon 
“Twelve,” an electric Klaxon especially 
designed for use under the hood and 
which retails for $12; the Klaxon 
“Six,” for both outside and under-the- 
hood use, which retails at $6, and the 
new Klaxon “Three,” that has a sell- 
ing price of $3. 


Penberthy Injector 
Catalog 


The Penberthy Injector Company, 
Detroit, Mich., has recently issued 
catalog No. 28, which contains a fund 
of valuable data not only on injectors, 
but on all jet apparatus, such as 
ejectors, siphon or steam jet pumps, 
injectors, submerged spray rig tank 
fillers, etc., and an extensive line of 
brass specialties pertaining to’ the 
steam, plumbing and automobile ac- 
cessories’ trades. The descriptive 
matter is unusually complete and 
exhaustive lists are given. The 
catalog is finely printed and _il- 
lustrated, and contains 80 pages. 


“Turko” Valve Spring 
Lifter 


The Au-To Compressor Company, 


Wilmington, Ohio, is manufacturing” 


the “Turko” valve spring lifter. 
This new tool is made from steel 
stampings and drop forgings, ac- 
curately finished and handsomely 
nickel-plated. According to the 
manufacturer it can be used on valve 

















The “Turko” valve spring lifter 


springs of all makes of automobile 
and truck motors. It has the added 
advantage, the company points out, 
of serving as a practical hand-screw 
vise to hold small parts firmly while 
adjustments are being made. 

Each valve spring lifter is packed 
in an individual carton. 


Vichek Valve Lifter 


The Vichek Tool Company, 10709 
Quincy Avenue, Cleveland, Ohio, has 
recently announced the Vichek valve 
lifter to the trade. 

This tool is made of drop-forged 
steel, which is said to give the tool 
great strength. The method of spread- 
ing the jaws is a feature to which the 
company calls special attention. This 
consists of a screw that forces a 
spreader similar to a wedge between 
the two arms of the lifter. The screw 

















The Vichek valve spring lifter 


is easily turned from the handle by 
one hand, while the other hand is used 
in extracting the keys to release the 
valve. The valve lifter can remain in 
that position while the valve is being 
ground, as it has two claw-tipped 
jaws, one of which goes across the 
adjusting nut on the top of the valve 
guide, while the other jaw is inserted 
between the coils of the spring. 

The lifter is tested for 125-lb. pres- 
sure, and is fully guaranteed by the 
maker. One dozen lifters are packed 
in a carton. The price is $15 per 
dozen. 


Adlith Lock 


The Allith-Prouty Company, Dan- 
ville, Ill., is now featuring the Allith 
lock for use in securely fastening a 
spare tire. 

The locking bar, which corresponds 
to the shackle on the ordinary pad- 
lock, is contained entirely within the 
Allith lock. In this way the com- 
pany states it is impossible to secure 
a hold or leverage by means of which 

















The Allith lock used for securing automo- 

bile tires 
the lock can be forced. To break it 
open the entire case must be de- 
stroyed. The push button on the rim 
of the lock when pushed in will spring 
the lock mechanism. The circular 
button on the face of the lock is used 
only to form a temporary catch. The 
lock is opened by means of a key. 
The hasp is given a baked Japan 
finish, and all other parts are nick- 
eled. One dozen is packed in a 
carton. 
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“Concrete Dope Book” 


The Cement Tile Machine 

pany, 124 Rath Street, = oo 
lowa, manufacturer of concrete mix. 
ers, cement drain tile machines, four. 
way block machines, tampers, tile 
molds, sand screens, etc., has recently 
published a second edition of the 
“Concrete Dope Book,” which contains 
a fund of valuable information on 
concrete construction, in addition to 
describing some of the cement mix. 
ers manufactured by this concern. 
For instance, there are tables of 
materials needed for 100 sq. ft. of 
concrete sidewalk, actual cost on 100 
lineal feet of sidewalk, actual cost on 
100 sq. ft. of sidewalk, cost of solid 
concrete foundations, quantities of 
materials needed for plaster work, 
making and setting of foundation 
forms, rules for quantities, ete. 


“Turko” Valve Grinder 


The Au-To Compressor Company, 
Wilmington, Ohio, has recently placed 
on the market the “Turko” valve 
grinder which according to the manu- 


























The “Turko” valve grinder 


facturer can be. used in grinding 
valves of all makes of automobiles 
without the necessity of dismantling 
the engine. 

The shaft that carries the bit oscil- 
lates one step forward and back for 
every revolution of the crank. Seven 
revolutions of the crank carry the 
grinding bit completely around the 
valve seat, yet the bit never stops at 
the same point twice. This is said 
to insure a perfect valve seat. The 
grinding bit is loosely mounted to 
allow ample play to prevent uneven 
grinding. It is substantially made 
with die-cast gears and is handsomely 
finished in nickel-plate. Each one is 
packed in an individual carton. The 
price complete is $2.75. 


THE MARTIN SPECIALTY CORPORA- 
TION, 21 Park Row, New York City, 
has been. incorporated to do a whole- 
sale business in builders’ hardware 
and electrical household specialties, 
etc. The capital stock is $35,000, and 
the incorporators are M. Moses, Jr., 
J. N. Schneider, Jr., and B. B. Crom- 
bie. Catalogs requested on hardware. 


E. SKINNER & Co., Adel, Iowa, have 
bought the hardware, saddlery and 
harness stock of William Buckley. 
The business is a wholesale one. Cata- 
logs requested. 
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HIS winter's un- 
usual amount of 
automobile driving is 


one more reason why 
you should start right now 
to get in line for all year 
‘round Fisk profits. Write 
Dept. H, The Fisk Rubber 
Company of N. Y., Chicopee 
Falls, Mass., and let us 
send our representative to 
see you, to tell you more 
about the money to be 
made in selling 

















‘Trade Mark Reg. U.S. Pat. Off. 
Time to Re-tire? 
(Buy Fisk) E 
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DE WITT, ARK.—The De Witt Hardware & Implement 
Company has been incorporated with a capital stock of 
$10,000, to deal in bathroom fixtures, belting and packing, 
churns, dairy roy electrical household specialties, gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, plumbing department, pumps, ranges and cook stoves, 
wagons, buggies and washing machines. Catalogs requested. 


WILLIMANTIC, CONN.—The Jordan Hardware Company, 
doing both a wholesale and retail business, has recently suf- 
fered a fire loss. The firm has secured quarters on Church 
Street in which its kitchenware stock will be placed. The 
company also has a store in the Chronicle Building on Church 
Street, and plans are being made to rebuild in the spring. 
Catalogs are requested on automobile accessories, baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, crockery and glassware, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, home barbers’ supplies, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware, sporting 
goods and washing machines. 


ARCOLA, ILL.—H. R. Logan is erecting a new building. 


ASHKUM, ILL.—The hardware stock of W. F. Baler & 
Sons was recently purchased by the Ashkum Farmers’ Co- 
operative Store. B. O. Thompson is manager. Catalogs re- 
quested covering a general line of hardware. 


FULTON, ILL.—John Renkes & Co., who conduct an im- 
ame and harness business, with a branch at Garden Plain, 

ave dissolved partnership. John Renkes, Jr., will be in 
charge of the Fulton store, while Dewey Renkes will manage 
the Garden Plain branch. Catalogs requested on heavy hard- 
ware. 


SAN JOSE, ILL.—Andrew Feulner requests catalogs on the 
pom ypatne FE Automobile accessories, bathroom fixtures, belting 
and packing, bicycles, buggy whips, builders’ hardware, build- 
ing paper, children’s vehicles, churns, cream separators, cut- 
lery, dairy supplies, dog collars, fishing tackle, furnaces, gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, kitchen cabi- 
nets, linoleum, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf haraware, silverware, sport- 
ing goods, tin shop, wagons, buggies and washing machines. 


CRESTON, IOWA.—C. B. Aspinwall has bought the interest 
of Charles Miars in the Creston Hardware Company. He has 
been connected with the business for several years. 


NORTHWOOD, IOWA.—Eugene Osborn has disposed of his 
interest in the Johnson Osborn Hardware Company to G. F. 
and Walter R. Johnson. Johnson Bros. will be the new firm 
name. Catalogs requested on general hardware. 


MINDEN, LA.—The Minden Hardware & Furniture Com- 
B08 Inc., has been incorporated with a capital stock of 
30,000. The incorporators are H. J. Heflin, A. M. Hough and 
George S. Carroll, and the firm will deal in automobile acces- 
sories, baseball goods, buggy whips, builders hardware, build- 
ing paper, children’s vehicles, churns cream separators, 
crockery and glassware, cutlery, dairy supplies, electrical 
household specialties, fishing tackle, furnaces, furniture de- 
partment, galvanized and tin sheets, gasoline My mg ham- 
mocks and tents, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, iron beds, kitchen cabinets, kitchen 
housefurnishings, lime and cement, linoleum, lubricating oils, 
mechanics’ tools, oil cloth, paints, oils, varnishes and glass, 
poultry supplies, prepared roofing, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, sporting 
goods, wagons, buggies and washing machines. Catalogs re- 
quested on a line of general hardware and furniture. 


AUBURN, MICH.—The Bs epg of Hollister & Stage 
has been dissolved. E. M. Hollister will continue the business 
under his own name, and carry a complete stock of bathroom 
fixtures, harness, crockery and glassware, dairy supplies, 
mechanics’ tools, shelf hardware, etc. 


HILLSDALE, MICH.—W. H. Abbott, who has been in the 
hardware business for some years, has entered into partner- 
ship with Ray Cooper, under the name of the Abbott-Cooper 
Hardware Company. They will open their store about Feb. 1 
with a stock consisting of the following, on which catalogs 
are requested; baseball goods, bathroom fixtures, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, cutlery, ney supplies, 
dog collars, electrical household specialties, fishing tackle, 
—~ engines, hammocks and tents. heating stoves, heavy 
arm implements, heavy hardware, home barbers’ supplies, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, sporting goods, tin 
shop, toys, games and washing machines. 


MORENCI, MICH.—The La Rowe Hardware Company re- 
cently opened its new store on Main Street. The buildin 
is two stories. The upper part contains a tin shop and st 
room. Catalogs requested on automobile accessories. 


WATSON, MINN.—The hardware business of P. F. Bonde 
& Sons has been sold. Ole Aamot is the purchaser. 


HOLDEN, MO.—Scarcliff & Doty have leased the Eggar 
Building, which will be stocked with a line of the following, 
on which catalogs are womsemes ; Baseball goods, bathroom 
fixtures, belting and packing, bi whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sep- 
arators, cutlery, dairy supplies, dog coliars, dynamite, elec- 
trical household jalties, fishing tackle, furnaces, gal- 


vanized and tin eets, gasoline engines, hammocks and 
tents, harness, ne stoves, heavy farm implements, heavy 
“wardware, kitchen cabinets, lubricatin 


g oils, mechanics’ tools, 


plumbing department, prepared roofing, pumps, rz 

— stoves, Lie agg comme ee ines, shelf hardwon 
silverware, sporting g > n shop, wagons, t i 
washing machines. sg aeons, busses Sag 


RICHMOND, MO.—Smith & Jones are remodeling the {n- 
terior of their store, which will give them additional 
for the display of furniture. A complete stock of the follow. 
ing is carried, on which catalogs are requested: bathroom 
fixtures, belting and packing, bicycles, buggy whips, builders’ 
hardware, children’s vehicles, churns, cream separators, 
cutlery, dairy supplies, dog collars, fishing tackle, fu 
furniture department, galvanized and tin sheets, ham 
and tents, heating stoves, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri. 
cating oils, mechanics’ tools, oil cloth, plumbing department, 
poultry supplies, pumps, ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop, toys, games and washing machines. 


SMITHTON, MO.—The Hoehns and Kahrs Hardware Com- 
pany has succeeded J. W. Hoehns. 


CENTRAL CITY, NEB.—The Central City Implement Com- 
— is adding a complete line of harness to its implement 
stock. 


COWLES, NEB.—Wells & McTaggart, who recently bought 
the hardware, furniture and implement stock of S. D. Long 
are enlarging their store room. ¢ 


WEST LEBANON, N. H.—The La Fountain Woolson Com- 
any, with branch stores at Springfield, Windsor and White 
iver Junction, has bought the store of D. H. Sargent. A 
complete stock of housefurnishings will be carried. 


WADESBORO, N. C.—The Marsh-Jones Hardware Com- 
pany has purchased from I. H. Horton the stock of hardware 
formerly known as the Wadesboro Hardware Company. The 
concern has been incorporated with a capital of $15,000, and 
will carry a stock of general hardware and agricultural 
implements, stoves and ranges, etc. Catalogs requested. 


ALLIANCE, OHIO.—The implement stock of Lipety & 
Cline is now owned by George Lozier. 


JEROMEVILLE, OHIO.—The Carl Hardware Company 
has been incorporated with a capital stock of $30,000 by 
nreey =n Clarence Carl, Walter Carl, E. S. Shelley and 
my 4 ser. 


YOUNGSTOWN, OHIO.—The Wilkins Leonard Hardware 
Company, of 27-29 East Federal Street, has increased its 
capital stock from $50,000 to $150,000. 


ATOKA, OKLA.—The Farmers’ Trading Company stock has 
been sold to W. M. Black & Co, 


WILBURTON, OKLA.—The Paul & Wallace Hardware 
Company has been incorporated to conduct both a wholesale 
and retail business in bathroom fixtures, belting and packing, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, crockery and glassware, 
cutlery, dog collars, electrical ho d specialties, fishing 
tackle, galvanized and tin sheets, hammocks and tents, har- 
ness, heating stoves, heavy farm implements, heavy hard- 
ware, lime and cement, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, shelf hardware, 
sporting goods, wagons, buggies and washing machines. 
The capital stock is $10,600, and the incorporators are P. M. 
Paul and others. 


EUGENE, ORE.—The Quayle-Johnston Company has sold 
its stock and building to John R. Fitzhugh, who has also 
permened the stock of hardware and implements of the 
varverud Hardware Company. 


UNION, ORE.—The Union Hardware Company has _pur- 
chased the Mitchell Hardware Company and the T. Smith im- 
lement stocks, and consolidated them with its own. Cata- 
ogs requested on hardware and implements. 


HUDSON, PA.—E. F. Kilgallon, who conducts a plumbing, 
tinning and stove repairing business at 76 Stark Street, has 
added a stock of hardware. 


FLORENCE, S. D.—Jostad Brothers are successors. to 
Nommensen & Hurlbut. Their stock will comprise the fol- 
lowing: Automobile accessories, baseball goods, bathroom 
fixtures, bicycles, buggy whips, builders’ hardware, children’s 
vehicles, churns, cream separators, cutlery, dairy supplies, 
dog collars, fishing tackle, furnaces, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating 
stoves, heavy farm implements, heavy hardware, home bar- 
bers’ supplies, kitchen cabinets, kitchen housefurnishings, 
linoleum, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, pre- 
pared roofing, = ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting s, 
tin shop, toys, games, wagons, buggies and washing machines. 


VIENNA, 8S. D.—Brakke & Brakke have sold their hard- 
ware business. N. L. Brakke is the purchaser. 


EL CAMPO, TEX.—J. B. Peterson has recently opened a 
store in the Gerst Building, carrying a stock of automobile 
accessories, baseball goods, belting and packing, bicycles, 
bug: whips, builders’ hardware, churns, cream separators 
crockery and oy oe cutlery, dog collars, fishing tackle, 

lvanized and tin sheets, gasoline engines, heating one 
ubricating oils, mechanics’ tools, paints, oils, varnishes an 

lass, prepared roofing, pumps, ranges and cook stoves, re- 
rigerators, yee | machines, shelf hardware, silverware, 
sporting goods and washing machines. Catalogs request 


PARKERSBURG, W. VA.—F. A. Stahlmann, who has Lae | 
manager of the Rex Hardware Company for a number Pr 

ears, has purchased the store from the heirs of the late A 
bert G. Rex. The F. A. Stahlmann Company will be the firm 
name. The new owner will make improvements in the store, 
and increase his present stock with a line of refrigerators, 
stoves and ranges, tents, camp supplies, etc. 

WAUKESHA, WIS.—John H. noe. has moved his hard- 
ware store from Clinton Street to 406 Broadway, and requests 
catalogs on ware, 
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Every automobile requires four tires. They 
should be Diamond Squeegee Tread Tires. 


In recommending Diamond Tires to his customers 

the dealer cannot overstep the mark. He does the pur- 
chaser a real service when he induces him to buy four 
Diamond Squeegee Tread Tires at the Fair-List Price. 


It is worth while for the Dealer to remember that very 
often it is just as easy tosell four tires as it is to sell one. 
The car owner who buys four Diamond Squeegee Tread Tires 
gets four times the benefit that one of these strong, durable, 
honestly-made and honestly-priced tires gives him. 
This is a fact for the Dealer to emphasize. 
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For Automobiles, Bicycles and Motorcycles 


Black Tread 
—Red Sides 


Factories: 


AKRON, OHIO 


Distributors 
Everywhere 
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Displaying Johns-Manville Motor-Car Accessories 


—a popular line with every jobber and dealer 


The Products First, because each 

product, whether 
Brake Lining, Fire Extinguisher, or 
Speedometer, has been held to the most 
rigid factory standard as to material and 
workmanship. And the new refinements 
of design which each year brings to 
motor-car accessories will all be found 
in the Johns-Manville Line. 


Sales Policy Second, through a 

sales policy of profit 
protection for all concerned. We will 
sell these accessories only to the legiti- 
mate trade, and only through recognized 
trade channels. To the dealer thismeans 
uniform discounts, generous and rigidly 
maintained regardless of size of order— 
quick turnovers and profitable margins 
without serious tie-up of capital. To the 


jobber it means dealer support and en- 
thusiasm, backing up a standardized 
and quick-selling line of indispensable 
accessories. 


And third, Advertising Policy 
through a 

broadly distributed consumer demand, 
developed by extensive and consistent 
national advertising, Johns - Manville 
will be a familiar name in the accessory 
field this year. 


So study the items illus- 
trated here—and in the 
interests of your own 
profit sheets, get com- 
plete details from the 
nearest Johns-Manville 
Branch, 


Jouns- 
ANVILLE 
SERVICE 
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Johns-Manville Speedometers for Ford Cars 


Now being supplied in three types:—the Standard Dash Type (Fig. 1) Price 
$10.00, The Suspension Type (Fig. 2) Price $11.00, and the Combined 
Speedometer and Instrument Board Type (Fig. 3) Price $11.25 Complete, 





Adjustable brackets (Patent Applied For) on instrument board permit ready 
application to different Ford models, 


J-M Fire Extinguisher J-M (Mezger) Soot-Proof 
Works two ways— : Spark Plug 
either by pumping ” as 
while discharging, or Soot-proof, leak-proof, 
by first pumping up heat-proof. Insures 
air pressure and then an intensely hot spark. 
discharging. Retails at Built in two units for 
$8, brass or nickel fin- easy disassembling. 
ish, bracket included. Price 75c. 

















J-M Non-Burn Asbestos Brake Lining 


A safe, dependable and economical asbestos brake lining. 
By controlling the source of the raw material, Johns- 
Manville Asbestos, we are able to maintain the quality which 
assures its steady use by your trade. 


Fig.3 
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Current Metal Prices 


The quotations given below are for small! lots, as sold from stores in New York City by merchants carrying stocks. 


As there are many consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacture: 


in carload lots from mills, these prices are given for their convenience 
On a number of artieles the base price only is given, it being impracticable to name every size. 





IRON AND STEEL— 
Bar iron and Soft Steel Bars— 


Refined iron: Per Ib. 
1 to 1% in., round and sqtiare....3.70@3.75c 
1% to 4 in. x & to 1 Bs s0.000 osm eee 
1% to 4 in. x % to 5/16 in......3. 3.90 @ 3.95c 
Burden’s H, B, & S. Bar Iron, base price, 
4.10 @4.15¢ 
jurden’s best bar iron, base price. .4.30@4.35c 
Norway bars, base price.....«..+++ 7.00¢ 


Soft steel: 
% to 1% in., round and square... .3.85@3.90c 


1 te GOR. ©. 36 GOD OB: d650 0.050% 3.85 @3.90c 

1 to 6 in. x % and 5/16 in. 3.95@4.05c 

Rods—% and 11/16 in............4 3.95 @4.05c 

Bands—1% to 6 x 3/16 to No. &...4.10@4.15c 
Shapes— 

Beams and channels—3 to 15 in... .3.95@4.00c 


Angles: 
3 in. x % in. and larger.. . -3.95@4.00c 
3 in. x 3/16 in. and % in. -4.35@4.40c 
1% to 24%, x % im.......-+----- 4.10@4.15¢ 
iy to 2% in. x 3/16 in. and thicker, 
4.00 @4.05¢ 





B to 80 tm. @ 3/16 fas ccc ccecess 4.10@4.15¢ 
1 G0 E36 & He ccccvccccsvacpeses 4.15@4.20c 
Ax AG. ois soo cecgetecoc esses: Gamepenee 
ee 2 ere edeccessccsccses 4.30@4.35c¢ 
6 -F6 AM. ccc cvedepsorescvecss 5.50@5.55¢ 
Ya 00 3/32 Me ccccoccccccesceses 6.55@6.60c 
Tees 
1 in. 8 ie. ST Mic ccnccwsesats 4.40@4.45c 
1% in. BPs 6 Sees awbeoesse 4.25 @4.30c 
1% to 27% x %. Secveeccoecee 4.05 @4,10c 
1% to 24% x 3/ ié. ceoeneseD sueeee 4.15@4.20c 
3 in, and MBFBET. covccccccvsccvee 4.00@4.05c 
Merchant Steel— 
Bessemer machinery ..........++ --3.85@ . 4 
BOS GHEE occcsvced coccesevesstaces 
Tige orenvecesvecerscsccsesee 3.854 . Soc 
Open hearth spring steel...... canes 5.75¢ 
Crucible spring steel..........+... —@8.00c 
Best cast steel, base price in small lots. .9@10c 
Special best cast steel.........eeee-0- 12@ l6c 
Tank Plates—Steel— 
Per. Ib. 
6 im, and Denvler. so cccccccscecves 5.00@5.25¢ 
3/16 iM, ceeseeeeceeccccecceeeeees 5.10@5.35¢ 
No, PPTTTTTIT TTT. eee 04.75 @4.85c 
" Sheets— 
Blue Annealed 
Per. Ib. 
Me, 10. cc ccvecvccvcccccccccceeces 4.75 @4.85c 
| TS Pee Te eit 4.80 @4.90¢ 
Ne. 34. cocccscee covoecccce se COUT TY 4.85 @4.95¢ 
NO. 16. ccccccdocccvceccesccoseces 4.95 @5.05¢ 


Box Annealed—Black. 
One pass, C. R. Woods 
soft steel refined 
Nos. 18 to 20......Per Ib., 5.05@5.30 
Nos. 22 to 24...... Per Ib., 5.10@5.35 5.75¢ 
Nos 126 ccseccocvsce Per Ib., 5.15@5.40 5.85¢ 








Ri EE -caatwudba ce Per Ib., 5.20@5.45 5.95¢ 
Ne Be cunsdtudtaun Per lb., 5.25@5.50 6.00¢ 
No. ae. weeivigdanee Per Ib., 5.45@5.70 — 
MO. BO svesccoenss Per lb., 5.75 @6.00 





Russia, Planished, &c. 
Genuine Russia, according to assortment, 


Per Ib., 20@ 22%ec 

Patent planished, W. Dewees Wood, 
‘Per Ib. A, 10¢; B, 9c net 
Gelvenized 


Nos. 12 and 14. 
Nos. 22 and 24. 
No. 26 .. 


Per lb., 6.60c 
Per lb.. 7.05¢ 





Per Ib., 8.00c 
No. 8 gauge, 36-in. wide, 10c. higher. 


Corrugated Roofing—Galvanized— 

2%-inch corrugation, 10c per 100 Ib. over 

flat sheets. 
Corrugated Roofing—Painted— 

ie) 7 corrugation. 
es nace dacas Per 100 sq. ft.. -.-$5.85¢ 
No. 26 pinmeesees Per 100 sq. ft.....4. «+ »4.50¢ 
No. Be veccecceokO® 100 00, fe ccccccccsded ee 


Genuine Iron Sheets— 
Galvanized 
. «Per Ib., 8.75¢ 


eee. By ond at +% 
No site ..Per lb., 9.00¢ 
Per Ib., 9.50¢ 





Tin Plates— 
American Charcoal Plates, 


As AA charcoal: 





© 146 5 BD. cscveece "ne oeeeeeee$h0.65 
IX 14 x 20..... uene 4696060 toodcoce bac90 
A charcoal: 
> OO © Mi oe bcs senne seeneued occcce $9.60 
Bs 06 0B cin ccs tbwdetdescuse coevekesO 
American Coke Plates—Bestemer 
BC 24 x 20) WOE Bec accvasicessas er 
IX 14x surat . sevrcccegoocce AO 
American Terne Plates 
IC 20 x 28 with an 8-lb. coating........ $13.80 
IX 20 x 28 with an 8-lb. coating........ 15.80 


Brass Tubes, Copper Tubes, Rods and Wires 

Manufacturers have withdrawn all quotations 
because of unsettled prices of raw materials 
aud will only name prices to actual buyers. 

Copper Sheets 

Sheet copper, hot rolled, 16 oz. (net from 
mill), base price, per Ib., 42c; net from stock, 
44c base per Ib. 

Cold rolled, 14 oz. and heavier, lc per Ib. ad- 
vance over hot rolled, 

Polished, 20 in. wide and under, lc per sq. 
ft. extra. 

Polished, over 20 in. wide;' 2c per sq. ft. 
extra. 


ee, 
s for shipment 
— a 
ponaanigied copper, te per sa. ft. mare tam 
inning, one side, 344c. per sq. ft, 
Re , . a" Wire 
se price. At mill, small lots 4 quantity 
lots 37c. : 0%, 
METALS— 

Tin— 
ES ea Per Ib., 48@49¢ 
ME Ne bt hase CeeebUsneee so he 00sec ton -52@55¢ 

Copper— 


Lake ingot .. 


P 
Eiectrolytic cr Ib., 34@36¢ 


Ver Iba, 336 Se 





Casting cecveves Per bb., 32@33e 
MIQREE ecrrtecsccee ‘ - «Per Ib., 13@15¢ 
Zinc— 

Se ee ae Per th., 22 
Os © PRG GBS c tcc censic ce. Per Ib., 22% 
Lead— 





American pig ........+++.++..Per Ib., 84 @9% 
Bar ie acs” acaba »9A@l0e 





der— 
| ed x ¥%, vine apres" Per Ib, 31c¢ 
oe.” apeere eae A het 8 +rAs mo oe 
Prices of solder indicated by private brand 
vary according to composition, 
sain Antimony— 

WON 1 ao etsebamhind sss ccccdes consol 
TIP s ceny Cee okd dS ose0: ce cs cekaanann nn 
Asiatic (Chinese).............Per Ib, ese 

Bismuth— 
og Sees heel yn nee $4.50@$5.00 
Aluminum— 


No. 1 aluminum (guaranteed over 99 per cent 
pure), in ingots for remelting (ton lots) 
Gy ME Ue kahiss ov'c dee ecu'enssuuecd 65@67¢ 

DD POE Pee Mea ka vena rh ccceccos ccccesdae 


Old Metals— 
Dealers’ purchasing prices paid in New York, 
which are still decli ining, are as follows: 
Cents oS Ib. 


Copper, heavy and crucible 





Copper, heavy and wire......... 

Copper, light and bottoms....... 
iG Cee wish v0 e566 woes 
SO Een y 
Heavy machine composition........ oeee 019.00 
No. 1 yellow rod brass turnings......... 16.00 
No. 1 red brass or composition turnings. ot 
Lead, aoa) LEE ee 6.375 
—_. ‘ 





Zinc 














PAINTS, OILS AND COLORS 





| 
or } f.o.b. wks. Green, Paris ....cccceses= 35 |Brown, Spanish ....... 16.00@20.00 
Animal, Fish and Vegetable saad ® ton 22.00@24.00|Indian Red -........... $5 ‘Bee | cscuten, Sn 00, bok.. 4000 aE 
Linseed, Raw, Carload lots. .95¢@— Cos. ee. -@ ton nominal } Venetian Red .....+.+++-10 12 » No. 40, bulk.. 4, 5 
City, ‘five-bbl. lots and over .96¢@— *. on nominal a pA eeeooeasnens 22 Green, Chrome, ordinary. 9 @13 
Out-ef-tows, Gve-bbi. lots and Coin “Clay, norte ton 15.00@%2.00 Umber, Raw papvaeeterae @21 |Green, Chrome, pure....40 @65 


OEP vocctenccoxepeepeeus 94¢@— 
Boiled, 1¢ @ gal. advance on Raw. Domestic 








ree ree 12.00@15.00 |Umber, Burnt .......-- 












+18 Sis Metallic Paint, # ton, 














‘ “ |Cobalt, Oxide @  1.25@ 1.30|Chrome Yellow ....... En ps aeaaie tl 18.00@20.00 
wg Oy PE epprontene 58 98491.02 o2| Whiting ..... # 100 MME Vi Gish pte corw's 14.00@18.00 
No. I ic Relate Commercial 95@— 
Cotton seed, Crude, f.0.b. Gliders... : ee: White and Red Lead, &c.— Ochre, “American, ” ton..20 @ 30 
Sore 83 @— . o— cis merican, Golden, @ 
. > = Cents @ Th. = . > 
Yer teas ed Lend, Kngisn white in OWE" "=| Percgi dotden, eon: 448 Bs 
Yellow, Winter rere ‘ead, American White Dry. 8% @— C Snglish e— 
Tallow, ‘Acidless eee os@l. 06| Putty, Commerclai— In Oil White, 100-™ pack-  ~ wepereires i016 @18 
me ~~ Wysseiney 8 et 100 ® ages, Or over.......+- 9%@—| German ........... 1.12 @18 
Sateen aeate oi... == 2, Wie Malem ....<.5.006. $1 70@2.00 |Litharge, American, powdered. | American .......++-++ 12 @12% 
Southern, f.0.b. factory.68 @70 [In 1M to 5 T tins...... 3.30@4.00 9% @—| Red, Indian q : a 
Light ag (a ene nee 77 @iy Standard # 100 TH....... 

Yellow Bleached": <<. 79 yd Zinc, Dry— | Red, reg i eee 25 @30 
ote, Bleached, MN 16 @is Spirits, Turpentine— sam, | Red, Venetian, # 100 .. 2 @ 2% 
Cochin Imported, apet. 22 Ste We) es er ee eet 9% @9% |Rose Pink ...........+- 30 @45 

Cot, Denetie, Brine. te ate [Pt Meine bee.........1 S%@— | Red Seal (French proc.) 17% @17 % 
‘7 4 bane > Green Sl. (French proc.). ) . 
Corn, Refined. 2222212-51@12,56 White SL (Brench proc.) 18% @18% | oboe grad, 02°" 4°@6 
Porpoise body ......:.. 65 @70 Gum Shellac— German Red Seal (French Italian, Raw, powdered. 4 @ 6 
Olive, denatured ........ 1.17@1.20 tb ee PP ae er nominal —_ Kaw ho 
Neatsfoot, oo err ee 1.00@1.05 een ... 48% @— Green Seal ........ beswen nominal "a heen 2 @3 
Palm, Lagos, spot @ Ib...12%@13 Fine Orange ........... 44. @44% White Seal ..............nominal 
oan, Beas, English, seme @— |A..C. Garnet ..........38 16 @18 |Tale. French ...@ ton $15. 0022.00 
tenieaiom. ene, thie... 12 @i2y, [Button ....,....000. 00s 44 ..sMominal} American .,..@ ton 10.00@18 
_ on _ s. @12% Second CONS ecnasis ee 42 o42 Italian .........ton 35.00@— 
nera is ala or TYTTirrrr é 
% z N. ecocecevences 40 @40% Terra Alba. 
her ae OP a 168 & le eee ee Bees... 100 m 906149 
29 gravity, 15 cold test.14 @15 e D —— ‘ew PRA ae 1185 
ee Akl ade Black, Carbon Gas.......14 20 American.® 100 I No. 2 .70 15 
cylinder, = iimpapewetete: 20 Colors in Oll— Black, Bone ..... Siete D  letestnin |: eel: | Set 
Paraffine, high viscosity. .29 $30 e D> Black, Drop seeeeee 7 12 and Powdered 5 
903 sp. gravity eee ee 21% @22 4 ‘0 Black, Lamp ...........12 18 Raw and powdered 
865 sp. vity 1814@19 Black, Lamp ...........2 3 Black Ivory ..... ee 30 B y hve 
Red Paraffine .......18@19 |Black, Coach, Japan....:24 @82  |Mineral Bincks, ®@ ton: ::20 $30 ayy Booey _ 
Miscellaneous— Drop Black .........++. 16 22 , |Blue, Celestial .......... 0 @30 °c lid 
Blue Chinese ........... 1.50@1.75 | Blue, Chinese’ ee ee | LE ) iene apache 28 
Begrtes Blue, Prussian ......... 1.45@1.70 Blue, Italian .............. nominal Yellow, Chrome, "Pere. ---25 @ 
ite, Foreign ? white .$38.00@40.00 nel — ot eves 4 aio Bize, Tyessian. Domestic. . me —" Oxide, Red .38 @ 8% 
4 od er ee ine, an, 0} i 7 ween weeere 
or floated, French Ochre .......... 11 13 Blue, Soluble cence aveane 1.50@2.00 | Vermilion, English ...... ae 1.2 
Works, ® ton..... , 25.00@35.00 Green, Chrome ..........70 @— Blue, Ultramarine ......20 @40 Chinese .....seeeeees-> 
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This is one of the portholes at 
which the gasoline is completely 
yaporized and through which the 
superheated, vaporized mixture 
passes intothe cylinder. Observe 
that it is indirect contact with the 
heating wall,so that the full effect 
of the heat from the exhaust gas is 
completely concentrated upon it. 
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Air and gas enter at the intake 
opening. The Wilmo Manifold 
does not take hot air through 
the carburetor, the mixture is 
completely vaporized at port 
openings. Instead of a wet, 
clinging, wasteful, atomized 
mixture you have a clean va- 
porized mixture of great power 
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rhis dividing wall is heated by the 
exhaust from the cylinders, and in 
turn superheats and completely va 
porizes the fresh mixture of gasoline 
and air at cylinderportholes. The 
exhaust gas warms the Manifold at 
the first explosion so that the car 
getsaway immediately. Possibility 
of premature explosion positively 
not increased. 
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After passing through the upper 
part ofthe Wilmo Manifold, and 
heating the incoming gas, the ex- 
haust gas passes on and out, 
free from carbon particles that 
denote incomplete combustion and 
lost power. Gas is clean as it 
enters the cylinders—and clean as 
it leaves them. 














_ The Wilmo Manifold prom- 
ises to be the most successful ac- 
cessory staple of the year. 


_ For it solves the problem of 
increased gasoline mileage and 
freedom from carbon troubles. 


Recent official A. A. A. tests 
show 42 per cent to 54 per cent 
eater gasoline mileage through 
ilmo Manifold use. From such 


a source these figures are deeply 
significant. 


The Wilmo Manifold insures 
this new efficiency because it com- 
pletely vaporizes gasoline so that 
the gasoline and air enter the 
cylinders as a light, superheated 
mixture with combustion quality 
developed to the highest degree. 





The car gets away immediately 
with all cylinders Gictin . The 
motor runs more ssooekiy at all 
speeds. And since every par- 
ticle of gasoline is utilized in the 
form of actually vaporized, high- 





42°, to 547% Greater Gasoline Mileage 


By Actual Official A. A. A. Tests 


A Big Leader for the Hardware Man 


power gas, there is practically no 
carbon deposit to foul cylinders 
and plugs. 

In fact, virtually all valve and 
carbon troubles are abolished. 

The car is kept in full com- 
mission during winter by the 
elimination of engine trouble due 
to cold weather. 


The Wilmo Manifold is not a 
mere attachment which under 
only certain favorable conditions 
produces the above remarkable 
results, but is a scientifically engi- 
neered device which once affixed 
becomes an integral part of the 
car, insuring added efficiency at 
all times. 


A real factory, real men, and 
a real guarantee are behind the 
Wilmo Manifold. Thousands 
are already in use, despite no 
broad advertising until now. 

Costing but from $7.50 up, 
according to make of car, the 
Wilmo Manifold is within easy 








reach of every motorist. In 
added mileage alone it will pay 
for itself many times over every 
season. 

Attaching it is simplicity itself. 
All done in thirty minutes with 
a monkey-wrench. No holes to 
bore—no cemplicated directions. 


From now on the Wilmo Mani- 
fold will be extensively advertised 
in the country’s foremost publi- 
cations. Wherever passible every 
sale will be a dealer sale. We 
are not in the mail order business. 


Interesting results of official 
tests, together with prices and 
unusual selling proposition, will 
be sent to dealers and jobbers 
upon request. 


Without doubt this is the biggest 
winter money-maker ever introduced. 
The advertising is now appearing. So 
plan to reap the full benefit of it by 
writing NOW! 


The Whittier Company 
First Nationa] Bank Building Chicago 


Wrlno TMantfold 
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correctness, 








GENERAL GOODS.—Geods which are meade by more than one 
manufacturer are griated in [talics. 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Sectns 
relate to goods of particular manufacturers who request the 
publication of the prices named and are responsible for their 
They usually represent the prices to the aversge 


The prices named represent 
Very small 
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Current Hardware Prices 


retail trade. On some goods slightly lower prices aro obtain. 





able for large lots. 


STANDARD LISTS AND DIRECTORY OF MANUFACTY RERS, 


—Contains the list prices of many 


lished in loose-leaf form and is kept up-to-date by month 
pages, 7 x 10 inches. Price, g5, 
ADDITIONS AND CORRECTIONS.—The trade are requested 
to suggest any improvements with a view to rende ring these 
quotations as correct and as useful as possible to Retail Hard. 


subscription service. 472 


ware Merchants. 


January 27, 1917 
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Aouusters—Biina— 
H. B. Ives Co.: 
Upson’s Patent ........60-+. 20% 
Window Stop— 
Agee" PROGR occcrecescccssesss 20% 
ives’ Stop Bead Screws and Wash- 
GED cocscvescvssevesecesedace 20% 
ADZES— 
Carpenters’, per doz.. Fy 30 @ $18.2 
Ship Carpenters’, per doz... . .$21.00 
Railroad, per doz ntewe $17. 30@ a. 20 
ANTI-RATTLERS— 


Verpvald Mfg. Co. Burton Apnti 
Kiuttlers, @ doz. pairs, Nos. 1 
$1.00; 2, 90¢; 3, T5¢; 4, $1.29; 
5, 70¢. 
Fernald Quick- Shifter, y 

BRIE casccevksewe oe sas. 00 
sarety. Quick-Shifter, *> 

POD cccccccscccce $2.00@ $2.25 


ANTI-SPLASHER — Dish Pro- 
re 

Durst Mfg. 
Duma Ag itd Rubber, per ar ™ 


ANVILS—American— 
Fisher & Norris: 
Rs Ue TS cia vncdacveeeses 11¢ 
Hunt, Helm, Ferris & Co., Stur. 
® doz., $15.00 
imported— 
Peter Wright & Sons, Tt. 80 t 
349 T. 13¢; 350 to 600 ID. 13%e 
Anvil. Vise and Drili— 
Millers Falls Co., ea.....---- $21.38 


APRONS—Blacksmith’s— 
Livingston-( per r Corp.: 
Leather, Livingston list 
Medium and Heavy Split. - net list 
Medium and Heavy, Mule 5% 


AUGERS AND BITS— 
Revised list 


Ordinary Double DS ee 66%, 54 
Jennings Pat., Bright........ 50&5% 
Black Lip or ¢ > Sanat 50& 104 
Boring Mach, AugerS.......++++ 504 
Car Bits, 12-in, twist..... cecsees 45% 
W. A. Ives Mfg. Co.: 

Mephisto .......e06 ceeveses 30% 
wee Auger Bit Co. : 

Auger Bits ...cscccccccs 50&10% 

Auger Bit Sets.......... 50&10% 


C. E. Jennings & Co. : 
No. 10, ext. lip, standard list.25% 
No. 30, standard list... .40&7 4% % 
Russell Jenviugs’, Standard List. 
30&2% % 
Lebanon Machine Co.: 
No, 108 High Speed Z Twist, 
30&10% 
No. 308 Cabinet Z Twist, 


Pexto Solid Center. .........+.+. 50% 
Progressive Mfg. Co. : 
Forstner ........ 






Pogh’s Black ...... pecccoes 20% 
Smith & Hemenway Ca . Inc.s 
Red Devil ..... oscoee coerce 30% 
Snell Mfg. Co.: 
Bates ncccvccevcecccesecess 70% 
BERUPR occ cece sccsesescess BO” 
Jennings’ Pattern ..... 50&104&5 % 
Jennings’ Pattern, Blued. Oe 
EU ackiesevvd on dhe 50@50&10 % 
Jas. Swan Co.: 
Auger Bits, No. 10......... 70% 
Twist, No. 40....... 50&10@ 60 % 


Jenning’s Pattern, No. 80. 65 | ied 
Jenning’s Pattern, Black, No. 4 


6 
Jenning’s Pattern, Blued, _ 


86 
Single Twist, No. 20. “s6@50810% 
a 


r s— 
Irwin Auger Bit Co. old list 
50&10&10% 
Russell Jennings as Co. weevedss --40% 
Lebanon Machine Co. 
No. 112 High Speed Z Twist, 
80£10% 
No. 312 Cabinet Z Twist, 


40&10% 
Dowel Bits— 
Irwin Anger Bit Co........ 50&10% 
Russell Jennings Mfg. Oo......... 
304214 % 
Expansive Bits— 
C. E. Jennings & Co., Steer’s . 


Russell Jennings _ Mite Co., % to 
2% ja-s S.O0. wccccece 30. 
Te Se ary rr ar 60% 
Gimiet Bits— 

(See Gimlets and Gimlet Bits.) 

Hollow Augers— 
Bonney Pat., per dos... *55.50@ $6.00 





Machine Bits— 
Russell Jennings & Co......... 50% 
Lebanon Machine Co.: 


| 
| Blowers—Forge— 


| Lazarus Mfg. Co.: 


j 


Combination Point ...........50% | 


BPO BOWE, oe ccccccccecseccOeoe 
Piumbers’ Bits— 
Lebanon Macuine Uo. 
No. 105 High Speed Z Twist 


50&10% 
Ship Augers and Bits— 

. Revised list 
0 ee a errr 9&7 Yah 
Irwin Auger Bit Co. : 

— Augers (old a eeeebe 50% 
c. Jennings « Co 

A ‘ilommedieu’ Dm etoe San weeues 145% 

eer 33 x 


Lebanon Machine Co. : 
No. 118 High Speed Z Twist, 


30&10% 

No. 318 Cabinet Z........ 40&10% 
Snell Mf o.: 

Ship Augers ............3838'4%&5% 

Solid Center ..........48 33 4&5 % 

PED. c¢-ccdsctcuccsecvevedsaun HO % 


AXES— 
Single Bit, base weights, unhandled: 


Per doz. 

i Se oes $10.00 

Second Quality ....... ccc ce o$I50 
Double Bit, base weights: 

First Quality jteeceew ooeee $13.00 


Second Quality ....+eeeee+-$10.75 


B ALANCES—Spring— 


Light Spring Balances.......+--30% 
Chatitlon’s : 
Light Spring Balances........30% 


Straight Balances .........-- 20% 
Circular Balances ....... oo + -380% 
Large Dial ......... eecveese 20% 


Jacobs Bros. Co., Inec.: 
Straight Spring Balances .40@50 % 
Light Spring Balances. ..40@50% 


BALERS—Waste Paper— 
Davenport Mfg. Company 
Schick Sw > Balers, No. 1, $38; 

No. $48: No. 8, $60; No. 
4, “$85. Schick, No. 3, “Open 
Top, $65. Schick, No. 4, 
Spon Top, $95. 

BARS—Crow— 

Steel Crowbars, 10 to 40 Ib....... 

per 


BASES—Porch— 
8S. Cheney & Son: 


Zimmerman Patent .........20% 
REAMS—Scale— 
Scale Beams ..... sebess uc pee 
Chatillon’s No. 1......eceeeeees 10% 
Cc *hatillon’ s No. 2. oe cecrreescece 15% 
kavovdscotsee oe -17%% 
Bargent & Co Se usaee cececcccesseee 
RELLS—Cow— 


Wrought Cow Bells.....++++++--50% 
and— 


Polished Brass 
White Metal ... 
Nickel Plated . 
BWI 0c cc cceccccesve ee 
Miscellaneous 





Weeds DONG: «6652 6000ds ,5& sHe 
Church aod School. <csesecesvves 
Trip Gongs .....200++ pee 


BELT DRESSING— 
See Dressing elt. 


PELTING—Leather— 
From No. 1 Oak Tanned Butts. 
Belting, Butts 18 oz, and over...35¢ 
Belting, Butts 16 oz. and over.40&54 
Belting, Butts 14% oz. and over, 
45&54 
Belting, Butts 13 oz. and over. — 
Second Quality, Sides........... 
Second Quality, Shoulders. . sess 
Cut . Leather Lacing, ‘Strictly 
We: GO Bibs co nésccctoccts 40% 
Leather Lac'ng Sides, “per $4. 
ft. Raw Hide, No. 1, m sides 
tee > ft. and over...cccccess 496 
er 17 ga. gieccoesecs esos 
er— 
Competition pt eee 704 
Le Ree aa 50&10& 54 
Best Grades ..... seecees MF1IE5S4 


PLOCKS—Tarkie— 

Common Wooden ...ceceeee+s- 
POND cccvcvesese Sewecenses “334 
Drili— 

First ee covcceses BO 
Athol Machine Co.: 
Drill Blocks .......00.++++++28% 





Lazco, $25.00; less..........20% 
BOBS—Piumb— 
Keuffel & Esser Co........+.88%% 
BOLTS—Anchor— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts........ 35% 
Ankyra Collapsing Tools...... 25% 


Parker oy Co. : 
Anchor ts or Serew Anchors. 
80% 


Star Expansion Bolt Co.: 
Sebco Screw Anchors. -70&10&10 % 
Carriage, Machine, &c.— 
Common Carriage (cut thread): 
% x 6, and smaller..... err 
Common Carriage (rolled wate 
* 6, and smatler....... 35. 
Larger or longer.. 





Phila., Eagle, $3.00 list. ccccccce cae 
Bolt Ends, H. P. Nuts......- - 30% 
Machine (cut thread): 
% x 4 and smaller...........40% 
Larger or longer........ +» 30% 


Door and Shutter— 
Wrought Iron: 
Barrel Japanned— 
OEE bunts sedvteeds os 50& 10& 54 
Heavy secccece ecccccccecces 
Barrel ronzed-— 


AONE ncecsees eee eeweene 


254 
ere “i865 








Spring Jap ..... oovccccecece 
Spring Neck ...... os escee nes 
BOS acivesscnescns occesccecssey 
mraes 
TING oo vecccece ~ 33 Y&54 
Sprieg Neck .. - ISY&S5S4 
Ives’ Mortise Door ++ -20% 
Ives’ Wrought Door. +20% 


Expansion— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts.........85% 






Ankyra Collapsing Tools...... 15% 
Parker Supply Co.: 

Expansion Bolts ............75% 

Lag Screw -- 80% 

«+. 70% 

75% 





Star Expansion Bolt Co.: 
Star Expansion ae 


&10% 
Stove— 
Stove Bolte .....+. Saeepuked 66.36% 
Tir 
Common Iron ......+ cocces color 
Se a livnemisgdedeeseues 4S&54 


American Screw 
Bay State, thet Dee. 28, °99, 


50& 
Eagle Phil., list Oct. 16, °84..70% 
Norway Phil., list Oct. '84....75% 


Toggle— 
—- Mfg. Company: 
Ankyra Anchor Bolts..... 40&10% 
Ankyra Collapsing Tools...... 25% 
Parker Supply Co.: 
Toggle Bolts ......... ooee + 85% 


Star Expansion Bolt Co,: 
beo Toggle Bolts..........75% 


BORE RS—Bung— 


Enterprise Mfg. hiss nsec ecole 
DOE “vicravesceas coeccce 25% 


BORING TOOLS—Automatic— 


Millers Falls, No. 3, per doz., $11.59; 
No. 4, $14.64; No. 45, $15.86. 


ROXES—Mitre— 
E. Jennings & Co......... 2 «25% 
Millers Falls. New Langdon, size 1, 
$4.40; Langdon Acme, size 1, 


gs 40; New Langdon, Imp. size 
Tritt y ere eecccese eo $5.05 
Shelf— 
A. H. Green 
Interchangeabie, Locked Corner. 
Nos. eac 11¢; 3. 
18¢; 4, ‘aes 5. 2543 7, an¢: 
22. '18¢; 23, 20¢; 24, 25¢: 25, 
40. eee eee eee eee eee eens %o 
BRACES— 
Common Ball ..... «+++ -$3.00@$3.50 
C. B. Jennings & Co..... 834% &7% % 
P. 8. & W.: 
Sweep ...... 8 10 12 
Sameon Per doven 
Series 8000. .$28 75 $20.50 $20 00 
Series 7000.. 227% 223.75 25.00 
Series 5900.. 21.50 2°.50 2400 
Series 5300.. 12.90 13.75 14.75 
Series 3900.. 12.25 12.75 13.25 
@eries 8400.. 10.15 10.60 11.00 





-RACKETS— 


Wrought Steel . 
— pe. Co.: 
i 
Griffin’s a “d Stein 
Griffin's Folding Brackets..., 
McKinney Pressed Steel, fs 
Stanley's Pressed Steel. . 
Stanley's Foiding Brac kets, 


R. & E. Wrought Shelf......, 







BROILERS— 
Wire Goods Co. : 


Broilers, Common 
Broiler, Sherwoods 


BUMPERS—Barn Door— 


4) National Mfg. Co.. No. 16 Barn Dose 


Bumpers, # doz. 


BUTTS—Brass— 
Wrought ...00.00+000ss0cnkn 


BRIGHT 
Light ie ond eka a. 
eversible a re 
Sock Vinten ee 


BRONZED 
Light, Narrow, Loose Pin. 208 
Light, Narrow, Loose Pin, "Ball Tp, 
per doz. pair, 
1% 2 2% 3 
140 168 1, & 2.21 
road, per 100 pair, 


3 4... 2 
$20.00 20.50 20.75 3100 28.00 41.00 51.00 


4in, 


3% 
235 255 


Caces—sira— 


O. Lindemann & Co.: 
Japanned Canary ...... o00eeld% 
Brass Canary cceee 
Parrot Cuges, 

Stands .... 





CALIPERS AND DIVIDERS— 


Athol Machine Co. : 
Premier; A. M. C. 


CALKS—Toe— 
Blunt and Medium, 1 prong, per 
100 Ib. « $6.00 





Sharp, 1 prong, per 100 ib.. ; 


Heel— 
was and Medium, 1 prong, per 
100 Ib. $6.50 


Sharp, f prong, 100 Ib. ...e0-+ 81M 


CANS—MIIk— 
Sturges & Burn Mfg. Company 
Sturges Guaranteed aveclty 
Milk Cams .....0--eeeereee 


CARRIERS—Litter— 
Ilunt, Helm & Ferris Co.....++ 25% 


CARTRIDGES—Metallic— 
awe * ae 22 Rim, $028. 





B. Caps, Con. Ball, $2.65 
. B, Caps, Round Ball, $2.10... 
. F., 22 Short and 22 Long, 
and Lesmok ......+++ eeeeny 
F.. 22 Long Smokeless. eel 
F 22 Long Rifle, Black, 
Lesmok and Smokeless. ++: 4 
Smokeless, .22 Short...++++ wes 
All other sives. Son | 
C. F. Pistol and Rifle plus. i 
Military and Sporting pluss+- 


as) 




































HARDWARE AGE 


A PUNCTURE REPAIRED 


WITH THE 


MARVEL JUNIOR VULCANIZER 





ot Me —_ on - 
f@eRay of Sunshine 
in Tire Trouble 

















Free Window . ] 00% Saturday Evening 
Display Material . eae Post Full Page 
Selling Efficiency 




















This full page advertisement in THE SATURDAY EVENING POST— 
issue of January 27th—will tell every car owner in your territory about the 
Marvel Jr. Vulcanizer and other Marvel Accessories—will tell them to buy 
from you. It’s the biggest opportunity to boost your winter business ever 
offered. Nearly a quarter million have been sold—thousands have been 
waiting to 


buy the MARVEL? VULCANIZER ~- 


Get ready now to swing in on this re:dy-created demand— 
let your customers know you can supply them. Your jobber 
will send you this window display 
free on your request. With your 
order for a dozen M-rvel Juniors 
he will give you 18 patches and 18 
chemicalized discs free to show your 
customers you can “Put ona patch 
easy as you light a match.”’ 


























eee 
Send this coupon to your jobber today. § Send us the following material at once 
Put in the window display— paste the or Window Display, Free. 
Post 7. 7 alli oA ac every en 18 patches—18 chemicalized discs, Free. 
y 4 6 Enter our order for 1 doz. (or more) Marvel 
' Jr Valeanizers. 
° 1 
The Marvel Accessories Mfg. Co. +... 
7251 St. Clair Ave. | CLEVELAND, OHIO 4 
Address . 
‘ 





a Hal gtemmiiprn. 


HARDWARE. AGE 


January 27, 1937 








Peters Cartridge (o.: 
B. B. Caps, Semi emaaeice. . - 


Cc. B. Caps, Semi-smokeiess . 


$2.65 net 
.22 Short Semi-smokeless....... 40% 
.22 Long, Semi-smokeless....... 40 % 
22 Long Rifle, Semi-smokeiess... 
Ae 
Cc. F. Revolver & Rille........ 
Cc. F. Military & Sporing.. 49% 


CASTERS— 

Bee  isskes petiooswed canoes ++ 458 
PUB cccccccccccces PPrrere rir 45% 
Philadelphia ....ccccccseccovess 45% 
Teme TUS covcwcoccecccas 50& 104 


Faultiess Caster Co. : 
Fauitiess «Pivot Bearing), 


45@ 50% 
DITO ccc cccssesccccuss toa 45% 
Glass (Insulator) ...... 10@ 45% 
Leather wheel .........-.- 40@45% 
Piate ..... ofeva « 45450 % 
Hospital .......ccceeeeceers 410% 

Schatz Mfg. Company: 

Acme Ball-bearing........... 30% 

M. B. Schenck Co.: 

Gem (Roller Bearing) poseccee 60 % 
Steel Gem (Koller Bearing). fos 


Yale (Double Wheel) low list. .35% 


CATCHERS—Grass— 
Specialty Mfg. Co.: 
Kany Emptying, Nos. 1, 1G, 2, 
OD n fade cdrernseucesed 30&10% 
Kany Emptying, Nos. 5G, 6G, 9, 
Pasccenaacsosabhessoew O&5 % 
ay Emptying, Nos. 10G, 
pasnehpctnoednecen tee 40% 


Easy "Emptying, Nos. 14W, 15W, 


15% 

Dotachaihe ....cercvsdacesve 4985 % 
Pennsylvania Lawn Mower Works: 

Pa. Brawn Grass Catchers... .25% 


CHAIN—Proof Coill— 

Smell lots, New York, per 100 B.; 
1° re Cotl Straight Link: 

3/ 5/16 $e 7/16 
$10. 0 PA 00 $7.05 p- 50 $6.35 
Y% & 9/16 7 


% ve 
$7.35 $7.50 $7.40 $7.50 
1 1%&1% 
$7.40 $7.50 
American German Pattern Coil: 
6/0 to ERE REI PT 
CAE cvecdseennedooesasctesions 504 
E Be Eecctevcccn cosnooetiwnal 50% 
senbavoceess der ct oeen «- ASSESS 
Haliter— 
German Pattern 
yp GB ecvcccvccoves eee 40& 54 
S/O 00 Licccsvcdecocsvccceces 404 
2 00 Govccccccccccccece - 33SYG54 
Jack— 
Tron Chain +....0++008 oeceee 33 1-3% 
Brass Chain ..cccecccseceeceres 15% 
Pump— 


Galvanised Pump Chain..per 1b., 10¢ 


Safety— 
Safety, Brass ...sscsseesseeees 254% 


Sash— 
Niagara Falls Metal Stamping Works: 
Premax Steel Chain Bright; 
Electroplate Copper, Nickel, 
Brase and Zinc.....-0....-IC% 


CHAINS—Miscellaneous— 
Niagara Falls Me wh Stamping beget 


Premax Coil Chain........... Yo 
Premax Special and seen. 
Dog leads ....... bse cane % 


Trace, Wagon, &c.— 
Traces, Western Standard: 100 t- 
6%—6-3, Straight, with ring. $45.00) | 
6%—6-2, Straight, with ring. $54.09 
6%~8-2, Straight, with ring. .$60.00 
6%45-10-2, 2, Straight, with ring .$68.00 


NOTE.—Add 2¢ per pair for Hooke 
Twist Traces ; ong per pair for Nos. % 
and 3, 2¢ Ko. 1, 3¢; No. 0, 4¢° to 
price of Biraight Link. 

Eastern Standard Traces, Wagon 

Chain, etc. «.sse0+ 


CHALK— 

Carpenters’ Blue ...+«+ ¢ 00 00G70., 95¢ 
Carpenters’ Red .seceveees gro., 95¢ 
Carpenters’ White cesseees gro., 84¢ 
CHECKS—Door— 


Superior Spring Hinge Co.: 
Superior Screen Door.......88%% 





CHISE 


Ls— 
Socket Framing and Firmer. 
Standard List: Ps Sy ai 
Socket Framing ......40@40&10% 


Socket Firmeér .......+ 70@70&54% 
W. A. I Mfg. Co.: 
Mephitte Cwhesnves éevcespse see 


C. E. Jenuings & Co. 
Socket. Firmer ten. 10 and be 





% 
Socket Framing No, 15...... 25% 
Pexto. Firmer, Cabinet, Pocket, 
Batt” wonteccccecsvesce 70&10% 
Framing ......+..+++8 «++ -40&5% 
Swap'’s Socket Firmer.......70&10% 
Swan's Socket Framing......-40&59% 
Tanged— 
Tanged Firmers ..++sse0- ocn's see 
C. E. Jennings & Co., Nos. 191, “181 
16% % 
PextO .ccccccccs o cece rocerons 40% 
Swan's ....++- oe ereceseoeeces 
CHURNS— 
Sturges & Burn Mfg. Company: 
Sturges Steel Churn, 
Yo. 1, 5 gal. each.. $5.50 
No. 2, 7 gal. each.. - 6.50 
No. 3, 10 gal. each .25 
Less 40% 


CLAMPS— 
Athol Machine Co. : 
Machinists’ and Tool Makers’. .25% 
Hammer & Co.: 
eee ee 5% 
Carriage Makers’ H. P. Screw. 3B 
P. 8S. & W. Star: 
Carriage Makers ........56++ 30% 
Sargent & Co.: 
Carriage Makers’ ra doz. 


No. 12. .$3.00 13. .$3.50 
No. 14.. 4.50 oa 15.. 6.50 
No. 16.. 7.00 No. 17.. 8.50 
No. 18. .11.00 No. 19. .13.50 
No. 20. .15.00 No. 22..17.00 
J. H. Williams & Co. : 
Machinists’, Agrippa .......- 20% 
Machinists’ Vulcan ..... oe 22-20% 


Hose Clamps, see Hose Attachments. 


CLEANER—Automobile— 


Crew, Levick Co.: 
Mistolkleen ...... PeTTTTiTy +. 
Mistokloth ..cccvcccceccvces 30% 


The Wonder-Mist Company 
Wonder-Mist Automobile ‘Cleaner, 


ro) 
és 
1 gal. with sprayer...$3.00 |= 
% gal. with sprayer.. 2.00 [ . 
1 qt. with sprayer.... 1.25 >= 
Pt. wcvcccveccccece - 60 (2 
Ey aceaaaee $ - 25 de 
Lawn— r 

yn Lawn Mower Work 
Pa. Lawn Cieaner Rake..... 33 ig % 

CLEAVERS—Butchers— 


Foster Bros. & Chatillon Co. .List net 


CLIMBERS—LInemen’s Pole— 


Smith & Hemenway Co., Inc.: 
Red Devil ....cscscceseses+B0% 


CLIPPERS—Horse and Sheep— 
Chicago Flexible Shaft Co.: 5 
No. 2 Chicago Horse, each 
10.75 


0 
Stewart's Enclosed Gear Bali 
Bearing Horse, each.. .$7.50 


Lightning Belt Horse, bes sth 
15 


Stewart's New Model Sheep 
Shearing Machine, each f4 
$12.75 | > 


Stewart Enclosed Gear Shesr- 
ing Machine, No. 8 each 
$9.75 


Stewart Ball Bearing Enclosed 
Gear Sheep re Ma- 
chine, No. 9 each....$11.50 





CLIPS—Nal!l— 

©. Cook Co.: 
Gem, per doz.... . 
Ansonia, per dos.... 






CLOTH—Emery— 
See Paper. 


cocKs— 

Brass Hardware list: 

Plain Bibbs, 704; Globe, 50%; 
Kerosene, 604; Racking, 504 ; Lie 
quor, 40&724%; Bottling, 57,5. 
Compression BNDDG ocvesee cng t ht 
Iron Petroleum ...... S08: 65.4 05 


COMPASSES, DIVIDERS, &c.— 


Ordinary Goods ....seseee- WET AF 
Keuffel & Esser Co -20@ 25 % 
Paste .ccccccs cecesccccces 50% 





CONDUCTOR PIPE— 
Corrugated, Round or Square: 


Galvanized Steel ......+.. tet 
Galvanized Charcoal Iron........5 504 
PIRME s Sopa wah pa noadds <cus 154 


hite 
No. 1564 “Mabogany, 4 1.00 ; 
1.50 


Samson Cordage Works: 

Braided, Nos. 8 to 12, # ™, 
Drab Cotton, 70¢; Italian 
Hemp, 75¢; Linen, $1.00; 
White Cotton, 55¢; Spot 
Gomes vbawetctesast cannes > 

Massachusetts, White, # ID 50¢ 

Massachusetts, Drab, @ MH 65¢ 

Phoenix, White, Nos. 8 to 
OF cvaansdatzesevee vas 35¢ 

Silver Lake Mfg. Co.: 

Silver Lake, per Ib.: 

A. Drab, Be; A. White, 
HO¢ ; ory Hemp, 75¢; 
Linen, $1.00. 

Silver Lake, Drab, 50¢; Waite, . 


Eddystone, Braided, Nos. 8 to 12 
35¢; 35% 


according to po Fy 
Joseph Dixon Crucible Company: 


4c) | 
Per QPOs «se eeeeeeerees 


CRUSHER—Ice— 
Alaska Freezer Co.: 


cu ee... 
The Durst Mfg. 


Dumaco Spec., 5 
Priming— 
Morgan Mfg. Co.: 


CUSPIDORS— 
Cordley & Hayes: 
All Fibre, per doz., 
Ne. i... 
No. 3 . 
No. 8 





COOLERS—Water— 
Cordley -& ‘Hayes 
XXth Centary No. 560 and N 0. + 
og Mabogany, vars 09 5 
No. 160 Mahogany, Ee 1 So; 
a) 12. 30 


Toy Town, ee SEPT TTIT TT. 


Dumaco Spec., 4% "fn..8 dos. ei 
n.. " J 





White sjhveigastas 50 LS 
No. 1164 Matiogany, 00; [2 
White ..... bodeters des 0, 
o. 56 Mahogany, $9.50; 
WORRIES . wlesccveccdecct 00 
No. 16 Mahogany, 8.00 ; 
Wetec ccwicccccccess 50 J 
Note: These prices are without 
bottles. 
L. & G. Mfg. Co.: 

a Lined, side handles, 
Gal. 2 3 4 6 8 
Each $1.50 1.75 2.25 2.75 3.50 
White Enameled Lined, side 

Handles: 

Gal. 4 3 4 6 S 

Each $2.50 3.00 3.50 4.75 6.00 

— ve _ , oar ve 8 

Exch’ $4.00 4°50 6.00 qt. So 9.00 
SOE rene-Sueerine= 
300 Ib. lots. oceeree . base as 
100 to 300 ap Rees ° ocvseos 
Less than 100 Ib...seccceceesees yy 
CORD—Sash— 

Braided, Drab.....ceseeesees lb. 55¢ 
Braided, White, Com.. Nos. 8 to 
12, 32¢; No. 7, 32¥%a¢; No. | ae 

Patent Russia ......eeeceeee 
Cable Laid Russia......++5+++ 1% $6 
India Hemp, Braided........ lb. 35¢ 
India Hemp, Twisted..... lb. 17@22 
Patent In ia, Twisted... .lb. 20@24¢ 





+ 7, BOWES G.. eee eens 36% 
Wire, Picture— 
Tinned 25 ft. CaS. Cexecadl 75& 10% 
25 yd. Coils Peer 75& 10% 
Gilt 25 ft. Cotls...cserseeee 
Full Length ....++ 
Turner & Stanton 
Gord cccccccccccccccccsecees 
COTTERS—Spring— ‘ 
Spring cotters in epee. . 8748 
CRAYONS— 
White Round Cospens, Cases, 100 
gro., $8.00, $9.00 and $10.00 


Lumber Crayons, in Colors, .. 


Lumber Crayons, Graphite, =e wee 


50 
00 


Priming Cuppa ...---eeee% 50&20 % 











CHESTS—Tool— 

Cc. E. Jennings & Co.'s Cupeey, 
Machinists’, Emnty ..... 25% 
Household ‘and WG sive cste 20% 


See also Eave Troughs. 


on Bheetdat heel dara 10.00 ‘45 
BOs DB -ccavecovdccecss $8.70 | = 
a 4 Tops, per doz., Y 
doce eceoeseuse 18.00 
No BD cecccpoccesece 15.00 
Ma SB vcciescwsverwer 11.00 
mies pet Tops, per doz., 
1D ccvicctsews'ess 19.00 
No BD cecceccovvcess 16.00 
O. DB ciceteseocvere $12.00 J 
CUTTERS—Glass— 
Smith & Hemenway Co., Inc. : 
MOG DOVE ccccecccaccqnctns 40% 





Meat and Focd— 
Caeaei 
vos. 10 12 22 
Each $2. “0 $3.00 $2.75 $5.00 
Nos. 
Each . bs sv 50 $2. 3 
25@25&7 % % 
P. S. & W. Favorite: PH doz 
5 SE . Ser ree $8.95 
Ds. Uk Meanviaseces én 10.00 
Large Familiy, No. | «+ 13.00 
Hotel, No. 47......... «ee» 17.50 





ee 
a rs 
Slaw— 
7 a Cutter Co.; 
ee 3 aw and Fite, Otte, 


‘0. 3. $2.00: "No. 2 pee cy 


$9.2 On No 
extra’ 8% in anon we * 
Tobacco— 
Enterprisa ........., +++ RO@I0% 


DisPensers—ciquid soap 


Morrill’s Soapurn, 
No. 1 wali, 3000; he, 4 
slab, agtt: WW; No. oO) wall, | 2 
$27.00; No. 2 siab, $33.00: 4% 
No. "5 ‘slab, $30.00; Noe f= 
Wall, $24.00; No.4 wait ® 
$18.00; No. 5 walk $24.00, 
DRESSING—Beit— 
Jobbers’ Mfg. Company: 
Blue Ribbon Stick, ® m 
Paste, 5 & 10 Ih. cans, @ @ hb. 
Liquid in gal. cans, 8 Fs sin 


DRILLS AND 
STOCKS— DRILL 
Twist Bit Stocks.........., 
Twist Taper and Straight Shank 
Small Wire, No. 53 and 5 ome 
Larger than No. 53.. 








9 
Ratchet, Parker's 
Smith & Hemenway Co, 

Devil 





WED ec cccccsenseuhneee 
Brick and Stone— 
Star Expansion Bolt Co......,. Th% 


DRIVERS—Screw— 
Goodell’s Auto, List Oct. 1, 1916, 
406 


Hyfield Mfg. Company: 
High voltage Electricians... 25% 
Co.: 


0 4ad00c ccvsnegeeeel % 
Nos. 11, 
$14.09; 

482 


; 42, $2 
40 Wale 
Smith & Hemenway Co., | ' 

Red Di evil bene 


ectceckeshavieiee 
Sw s an’s: ones 

08. 565 7568, 50 

7561, GO&10% ; t56n toa: 

7540, 40%. , 
Eaves TROUGH— 
Galvanised Steel ........0. Da 
Galvanized Charcoal Iron....), 008 
Center 90060000 0b ccccceseeienne I 


5s 
also Cunductor Pipe ‘and Ei. 


ELBOWS AND SHOES— 
Galvanized Steel: 
Plaix, Round and Corrugated, 


all sizes 40 648 .......00e 704 
Sauere, all sizes to 6-in...... At 
ee ee 254 


reef nand Dieckmann Co.: 
Plain Round and Corrugated, 


Be GOURD oc cccvccsctenans 70% 
SPP 
hk. Sewer. 
Square Corrugated A and B, 
2s.) Perry 
arr 40% 
BE GOUBO 2. cccccvcecseses 15% 


EMERY—Turkish— 
Out of market at present time. 


suerte ahemien— 
0. J. Childs 


Copper Tek “40 £505.0Ste esse. 


EXTINGUISHERS—Fire— 
0. J. Childs Co.: 
Utica, ea. 4. Seer 25% 
Childs, ea. $15.00........66+ 25% 
Lazarus Mfg. Co.: 
<2 inch, ea. ae less 50% 
12 inch, ea. $1.00...... less 40% 


F asTeENERS—Blind— 
a, B. Ives Co. : 
Jpson’s Patent 
Cord and Weight— 
a 4 Ives Co.: 


Corr ugated— 
Acme Steel Goods wood 


Saw Edge ...... eeeccen ie 

Plain Edge .....+-++ TORT 
Cary Mfg. Co.: 

Saw Edge ...ceseeecccerees 55% 

Plain Edge .....-++-+++++* 65.45% 
Stanley Works: oe 

Saw Edge ......---- (Oe 

Plain Edge........--+++ 7081085 % 
FAUCETS— 


Cork Lined, Common, 504; Best.408 
Metallic Key, Leather Lined. _— 


Red Cedar ......eseeeenesenests iY 
Petroleum ...... cece eecceeee OS 108 
John Sommer Faucet Co. 
Diamond Lock ....--++++9+* 25% 
Peerless Tin Key ......+++-30% 
Boss Tin Key.......-+++++* ae 
Victor Metal Key aso «ae be 
peer, Metal Key. IIIT aom 
X.' L. Cork Tined...-sccvum 30% 
Helin Cork Lined....+++++ 44 
K. Cork Lined. —e — 
Chicago Cork Limed.....++++- 


ined. . 
Washington Red Cirler..---- A 
Leader Butternut Key.. 
Enterprise Mfg. Co. 
Enterprise, Self Me soe and 





Priming Pump, @ dos., $96. 0% 





<s4seea_ | 2€S8S. | 


‘MESE | 


cm. 


ww £4988 2>0 ! 








HARDWARE AGE 





inal letters of reference should 
inclosed with replies to 
ts appearing : 

as they are frequently mis. 


sot 


HELP WANTED 


on 
goods 


4 y, en- 
in the hard- 
charge of the 


WANTEv—sume guvu 
specialties for. Chicago and 


in these|territory. Can carry stock. 


buy or handle on commission. 
ecare Harpware 





OF EXPERIENCE 

position with manu- 
facturer. Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retailetrade. Best 
of references; age 38, and well ac- 
uainted. Address “B. R.,” care 
ArpWarE AGcz, New York. 








buyin, 


blished mail 
‘preferred with 





ERE !IS THE PLACE FOR 
veamn MESSAGE, FOR IT 


Y 





~ 


WANTED 





nally intereste 
business. Give ag 
experience, 
Harpware Acz, 


OU WANT A 


H 
UTIVES THR 
HARDWARE 
READ THIS 


f bi e 
a] ih A 


dvertise it in the Classified 
Columns of Hardware Age 








; ~STEADY POSITION 
wand steam fitter. Cap- 
ring fro and esti- 
‘work; will mar- 
an. A care 
WARE 


S 
le 
id 
ye 
mana 


OGUE 

all lines 
open for 
mces. Write 
A. K.,” care 











«. ver word—50c au ..uaum. 


COLU 


Allow seven words for keyed 


AAS 


Gress, 








ated 


Business Opportunities 





«1 MAN who, because 
ibility and experience, will 
capable manager, sales di- 
r salesman for a concern re- 

{ a man of breadth and ca 
—~ilY 


This man is thoroughly trained in 





Hardware, Sporting Goods, Ammu 
FOR SALE 


adjust himself to systems and prin- 

ciples already proven. e has 

health, lange capacity for work and 

is absolutely reliable. 

The man in question is now em- 

ployed, but wishes to make a change, 
career is offered. 
.” care Hagpwans Acz, 


SITUATIONS 











FOR SALE—Stock of hardware 
and plumbing material; located io 
Eastern New York; will sell a ~~ 
the building with dwelling. nly 
hardware in town located in a large 
dairy section, nearest business of 
the kind is ten miles. Have 
here fifteen years; poor health rea- 
. change. An excellent oppor- 

o take up a well established 
ill inventory $5,000. Ad- 
,” care Harpwarg Acs, 





ood clean hardware 
~ 12,000 inhabitants, 
isville. Best lo- 


NY 
120 
catio 
count 
Best r 


d-| Belknap 


Louisville 


FOR S$ 
Arkansas F 
dogs in the 
pro Prices r 

M 


OPPORTUNITIES 


intin + on ’ 
in every section of 
States. Address “R. 4 
Harpware Ace. New York. 


the United 
S.,”" care 





EASTERN JOBBING AND DISs- 
TRIBUTING HOUSE, with live 
sales organization, desires to repre- 
sent in New England a few more 
manufacturers of hardware and spe- 
cialties. Address “C. R.,” care Harp- 
ware Acz, New York. 





Advertising on this page brings results. 


Hardware Age is the world’s greatest hardware paper. 
17,000 copies weekly represents an interested reading list of over 50,000 


hardwaremen. 


There is no place in the world like the Business Exchange and the 
Employment Exchange of Hardware Age for reaching established 


If you want a new position, 

If you want a new salesman, 

If you want to sell your present business, 
If you want to buy a new one, 


hardwaremen. 


Rates are at the top of the classified page. 


YOU HAVE oF 
NEWSPAPERS 
THAT You 
OBTAIN A 

He You w 


A]| house. 


facture of cutlery and 4 years in 
buying and selling same for job 
bing house, wishes position ys de 
partment manager or in responsible 
position in large retail or wholesale 
Address “G. T.,” care Harp 
ware Ace, New York 


or selling 
Holstein, 
ew 


FOR SALE 
ware in a coun 
in Central Illinois. 
lished 25 years and wi 





Its circulation of 


Get your advertisement in now. 


ough investigation. Clea 
stoves; 
inventory p 
f health reason 
“F. P..” care 


York. 


Hardware stock, 
ion city 7,000, 
3,000 business; 
try; large terri- 
chance; mak- 
sell an interest 
ie to run same. 
“E. G.,” care 


York. 


PPORTUNITY 
nufacturer will 
to his already 
ess. Said lines 
to the Hardware 
These 
sughly covered 
ited States and 
a f oa 
ies 0 p- 
e have facilities 
ucing and dis 
or staple articies 
we trades. 
Harpware Acs, 


nm stock of hard- 
nts, brick store 
two stories, in 
er of one of the 
icts in Central 
ll invoice about 
2,000 last year. 
ill health, 

Davison, Mich. 


MAN 





ADE 
paved streets, electric lights, good} LOOKING FOR A POS! 
schools, etc.; $10,000 stock of hard- 


ware, paints, stoves, furniture 


TION 
OR FINDING IT IMPOSSIBLE 
TO GO HIGHER UP WHERE 


Undertaking business combined. Did| HE 1S. WISHING TO MAKE A 


$35,000 business last 
cash deal. Address 
Harpware Ace, New York. 


year. Must be| CHANGE, WILL FIND THIS 
‘B. F.,” care| SECTION THE PLACE TC 


TELL HIS STORY. 





ane vated 
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January 27, 1917 
















FILES—Domestic— 

Best Brands ....cecceeess++ -HG14% 
Standard Brands ...ceeeee+++s 70; 
Lower Grade .....0+-00+00%5 80& 104 
American cee. cee CHE1LOF 
APCBKE 2. cree cserscccosess 65410 Ye 
Black Diamond evoveccses 60 Te 
Delta Brand .. 60% 
DN ED nercdpcosrsseeune 40% 
Delta Swiss Pattern .......-.- 20% 
Hagle .ccscccrccvccecescees T0K5 Ve 
Great Western .....-+.-++++ 6. 5ac 10“ e 
Kearney & Foote........+. 65410 % 


Liverigut Bros., Gold Medal....70% 
Liveright Bros., Blue Kibbon Special, 





Liveright Bros., Electric....... 70% 
McCaffrey Amer. Standar 0&10% 
ND sscveesho eect 60% 
Simonds Mfg. Co bopeer soene TU% 
J. Barton Smith........... 65410 % 
X-F Swiss Patterp.........+-- 25% 


FIXTURES—Fire Door— 
Richards-Wilcox Mfg. Co.; - 
No. oe Monarch A; No. 201 
Mataal ..cccccccsccess 40&10% 
Busble. Links, No. 96....40&10% 
Grindstone— 
o* sen: 


17 * 21 
Per doz.. $5. 5s $6.30 $7.00 $7.70 
FRAMES—Grindstone— 


_ Athol Machine Co.: 


Iron Grindstone Frames...... 10% 
FREEZERS—ice Cream— 


Alaska Freezer Co.: 


Alaska 4-qt., each.......... $2.15 
North Star 4-qt., each...... $1.85 
North Pole, all metal, 2-qt., 

per GOB. ..-ccccccces: $14.00 net 


Peerless Freezer Co. 
Peerless, 4-qt., list, $3.30... .20% 
Frezo, 4-qt., list, $3.00 } 

FUSE—Safety— 

Ensign-Bickford Co. : 

Hemp ..cccccccccccesss $5.30 
Single Tape .......+....$6.85 
Double Tape ......++++- $7 
Beaver Brand .........- $6 
Anchor Brand 7.6 
Reliable Gutta Percha.. “$8. 40 


GATES—Molasses and Oll— 


OL 





Stebbins’ Pattern. ......++++> 70& 10% 
GAUGES— 
Marking, Mortise, etc......-- 25& 10% 
Athol Machine Co. ; : 
Depth, Screw Pitch......... 25% 
CamONP occ vcaccecces --20% 
E. P. Johnson Rule Mfg. Co. : $ 
No. 48 Marking, ®@ doz...... $6.30 


GIMLETS AND GIMLET 
BITS— 


Per Gro. 
Gimlet Bits. 
Common Dbl, Cut....+.0000+ — 
German Pattern ....Nos 
10. sexe $7.70; ‘ll to a $s. 75 
Single Cut Gimiets Asst per gro. 
Nail, Metal, No. 1...$3.00; 2, $3.50 


S; ike, Metal, No. 1, $5.50: 4 $6.00 
Neil.” Wood Handled, No. 1, 


$3 25; 2, $3.50 
Spike, Wood ee 
—_ - eo. L $5.50; 2, $6.00 


GLOBES—Gas— 
Safety Wire Gas Globe Company: 
Protect-a-lite Inve ~~, 4 Up- 
}- aon r doz., 2. per 
~ ot pre ate? $24.00 


Protect-a-lite “inner Wire Globe, 


GRINDERS— 
Athol Machine Co.: 

Bench Grinders ...... seer 25% 
8. Cheney & Son: 


oyal 
Luther Grinder Mfg. Co.: 

Dimo-Grit: each 
No. 14 (Mechanic Special, my 


4M 
No. 15 (Mechanic Special, wy 


5M) e 
No. 16 (Mechanic Special, a 
6M) 2 
‘o. 17X (Mechanic 

io. TM) 





No. 83 (Spartan) ........ $2.80 
No. 104 Multigear........ $5.95 
No, 271 (Hummer) .....$10.50 
No. 309 (Power Bench Grincer). 


No. 310 (Power Bench Grinder). 
$7.50 


Star Spec. Mfg. Grrcccccess 40% 
Hyfield Mfg. Co.: 
Perfect Emery Wheel..... -20% 
Wonder Electric ........++-+- 20% 
Wonder Ft. Power..........- 20% 
Vaive— 


Frank Mossberg Company: 
No. 605 Valve Grinder for Fords, 
22¢ 


GRIPS—Buffalo— 
Smith & Hemenway Co., Ine.: 
8, Pere 


GUNS—Shot— 
Iver Johnson : 
Champion Single Barrel, 
$6.50@$8.00 
Hammerless Double Barrel. . $20.00 


HMlacters AND TIES— 
Cow Ties .cccccccses seeowaven $4.67 
SG: aa bbe eed hbo hte ea 20% 
Niagara Falls Metal Stamping Works: 
Premax Halter Chains........ 40% 
Premax Special Halter Chains. 60% 
Premax Cow Ties .......... 40% 
E. T. Rugg & Co.: 
Web Halters........-..-+--+% £9 % 


Jute Rope Halters and Ties. ..50% 


Sisal Rope Halters and Ties. .50% 
Cotton Halters and ‘Ties..... 50 % 
Cotton Livery Ties.......... 50% 
Leather Halters .......-+++.-.+ 50% 


HAMMERS — Handled Ham.- 


mers— 
Maydole list: 
Blacksmiths’, Hand .........30% 


Bricklayers’ ....... evscess 27% % 
Farriers’, Driving ...... 12 %&2% 
Machinists’ Ball Pein........ 50% 
Nail, Adz Eye..... eveovee 10&2 % 
Riveting . Be eCocoeeCoeEs 10&2% 
)... MER EETETEET TRL ETS 10&2% 
Note.—For extreme Western states 
o— are approximately 5% weer, 
Pexto, Machinists ...........-. 64% 
BOS cccccsccessvecccooers 2087 % G 
Seg os ire and Sledges— 

3 to 5S Ib., FOG. .cccccccccccees 334% 
Over 5 ae 308 Kee weann se beeben® 404 
Magnetic— 

A. R. Robertson: 
Horseshoe Magnet tack 4 
50¢@$2.00 + & 
Billposters .....$1.15@$2.50 J * 


HANDLES— 
A 1 ween Tool— 
Axe, Pic 40&54 


P : 00 Hoe. Rake, Spade, Fork, Shovel 
a a Bc., New Lith. .cssccoee . 40858 
GLUE— phere Saw— 

“bi Conse per DUMENE avers ios chacbisee wens Net 
Cabinet ......ccereevcvnce ‘a Mechanics’ Tool— 
Freed. botties or cans, | Auger, assorted ....9r0., $330@$4.00 

oe Fig, wedi « od 25@ 1.00 Brad Awl -gro., $1. 75@ $1. 85 

ish, li rid 50 ps : * bbis., a 4 Chisel Handies, Ass’ d, pr. gro. 
“> gellen ne e coeseces 80 @ $2.00 Tanged Firmer, Apple. 5 00@ 
Foot Stock, White ........ 30@ 35¢ ole Foner? Pa $6.00 thy @ $6.50 
Foot Stock, Brown.. .20@ 25¢ ~— 35; Hickor. pple. . # mt 
Medium White At iid «+ + M@50¢ Socket Framing, Hickory noe eee $7.20 
arine— File, assorted .......+ “8 ‘gro., er 


L. W. Ferdinand & Co.: 
Marine, Jefferys, small cans, 
33% % 
Marine, Jeffery’s, bulk, per I. 
12¢ to 24 
Waterproof, liquid, per gal. ..$4.00 
GONGS—St _o 
P. Wall b %. Co, : 
Foot aa treet Reftwer, 


Spring or Locomotive... .60&10% 
GREASE—Axie— 
Common grade: 
1-lb. tins, per doz..... . .83¢ 
15-16. pail, per dos.......++. ; {$10.80 


Dixon's Everlasting, 10-M™. pal 
ea. 96¢; in boxes, ® dosz., 1 B., 


SEs DB Dic. cccccccee + $2.00 
Automobiie— 
Crew Levick Co.: 
Grease in tubes ............ 80% 


A. W. Harris Oil Co.: 

Harris Seo Ke Comes, 
bbis.. 12¢, and Pd 
™., 12%¢; $0 tin. Si. 

25 ™. tin, $3.95; 10 th. tin 
1.80; 5 TD. tin, o5¢. Harris 
t Transmission Grease, 
bbis., 13¢, and % bbis., ba 
>. 1%: 50 th. tin, $8. 


tin, $4. 
tin, $1.90;'5 ™. tin, 131.00. 


% 08 


Hammer, atch, Geo osccsieer 
Hand Saw, Varnished, doz., $1. mi 
Not Varnished sbecccswesen 
ee ~ Handles: 
, d0%., 50¢; Fore, doz..... 70¢ 
Pica File Co.: 
Grover File Handles, 
No. 1 for 6 tn. files. 5.00 5 
No. 2 for 8-10 Ses ieee 5.50 
No. 8 for 12-14 in.... 6.50 


No. 4 for 14-16 in.... 9.00 (& 
No. 65 for 18-20 fn. and R 
soldering coppers... .10.50 


Nicholson Spun Ferrule File 
HEORGTO cccccccccccecvcces 80&5% 
_ Pott’s Sad tron— 
Aluminsed or Japanned, yf don 
Tinned ..sseeeeeee.-per dos., $1.00 


HANGERS— 


Note.—Barn Door Hangers are gen- 
erally quoted per 0 without track 
and Parlor Door Hangers per double 
set with track, éc. 

— -Prouty Co. : 


RE DOE pc ccccccsces Bess 
Accordion Door ..... ees 
Garage Door ........... BGo0% 
Griffin Mfg. Co.: 
Solid Axle, No. 10, cg -55% 





Roller Bearing, No. 1 , $15. 00, 





Roller Bearing, Ex. Hy., No. 22, 
$18. %e 


eeercececssonce ---60 
Bull Dog, $24.00............ 60% 
Hunt, Heim, Peers & Co.: 
Cannon Ha Pott Te. 
20th eckiens Round, ® doz. a 50 
BOBO cecccvcsecccce RP doz. 8.40 


McKinney Mfg. Co. : 
Roller Bearings, Nos. 1 and 2. 60% 


Pr EE: y 6'6-<.0 5 00 pene DOM 

Hinged Hangers, King Charm, 
45% 

Pittsburgh Trolley .......... 40% 


F. E. Myers & Bro., Sta, .* O. K.; 
OK Adjustable; Sure &,., : Sure 
Grip Adjustable; Sure Grip ‘Tan- 
dem, Sure Grip ‘Tandem Adjuat- 
able; Tandem Adjustable Myers 
Garage new lists............! 30% 
New Way Tandem Tubular. . .30% 
New Way Tandem Adj. Tubular, 

30 


Giant Tandem Tubular...... 80% 
Giant Tandem Adj. Tubular. ..30% 
Faultless Tandem and Faultless 
Tandem Adjustable ......... 30% 
National Mfg. Co., ® doz. : 

Big 4, $8.40; No. 66 Storm 
Proof, $13. 00; No. 77, Storm 
Proof, $14.00; No. 88... .$15.00 

Richards-Wilcox Mfg. Co.: 

Hangers, Nos. 147, 247. ers Wier 

" ¥ Bearings, Nos. 37, 36. hes 

No. 44, size 1, $8.00; Size 2, rie 

Anti-friction, No. “Sgn 5O0&5 % 

No, 44, sizes 2% and ¢ 

$17. 50&$26.00 

Folding Door B. °. Swivel No. 

135 MOD, Be cocscvesepsssece Fs 


Trolley he OS 3) Pree 410% 
Dd. . 120; No. iat: No, 150. 


37 
Trolley B. D. No, es 


Garment— 
Wire Goods Co.: 
pe ye 17 In. No. 0410, rE. 
ooh 


Tourlats, “fola'g nick’d, per doz.7: 


Picture— 
Moore Push-Pin Co. : 
oore’s Push-less Hangers, per 
doz. packets, 80¢; per gross. $9.00 


Screen and Storm Sash— 
National Mfg. Co.: 
Screen and Storm Sash Hangers, 
No. 80, Jap. a, 


. 70 
No. 80, Sherardized. . . bry sewed aoe 
HASPS— 
Griffin's Security Hasp......! HO&S % 


McKinney's Safety No. B820. . net list 


Wrought Hasps and Staples. [Th del Yo 
HATCHETS— 

Regular list, first quality......... 54% 
Second quality Fé cash Casévgehee 25% 
Common ..... bie e.d «ene Sap 50 331-44 
DUR secseccccvccocnevoave 2545 % 


HEATERS — Automobile and 
Carriage— 


Chicago Flexible Shaft Co.: 
PR Roe: ee eee $9.00 
a Carbon, doz....... 0.75 
Clar No. 5, ue Sg I A — 5B, 
s 5o; No. ‘3. $1. 7c 
1.75; No. 7D, $2. Ss’; Bie Hit 
Assortment, ® case, $13.80; 


% 08 


Tank— 
Hunt, Helm, Ferris & Co.: 
4 EEC eee each 





$1 
Standard No. 1.. each 
Standard No. 2 each 
Harvard No. 1 -each 
Harvard No. 2.. $6. 
Black Jack No. 1.. $6. 
$7. 


Black Jack No. 2......each 





ZS8B333 


HINGES—Bliind and Shutter— 
4| Wrought Steel Gravity Locking Blind: 
rae P tas with Fastenings, No. 


Surface, No. 3, $0.95; mets bi - $1.30 
Charles Parker Co..... 65@70% 
Parker Wire A Co. : 

a “ Benjamin 


Antomatic 
List + 25% 
as a ree Guavity Blind. 
647%, doz. sets, with- 
on pt. si 65; with screws, 
$2.15. 


Gate— 
Western: 
a” errr doz., $2.40 
Without Latch ........doz., $1.70 


Miscellaneous— 
Griffin Mfg. Co.: 


Fleur de Lis copied fie Pe 
ee as 45@$1.75 
McKinney Mfg. 0. 
m4 Surface Embossed 
CUS soe alee eee $1. 20681. ‘80 


Pivot— 
Bommer Bros, Pivot, Ball BDenstgg 
% 


Spri 
Holdback, Cast Iron. .....00++-$7.50 








% | Non-Holdback, Cast Iron.....+.$7.75 








el 
Allith-Prouty ¢ 

er." NS 
Bommer Brox. ; ‘% 

Spring Butt ges 

Surface Fi Bali’ Bae” 

. + Bear 
Mortise Floor, Hail Bea’® 
Lavatory Hing: « v3 
Engine ‘Hous. ei ig Me 
» a Latches % 
Non-Holdbach Scre “oa 

No. 2000 . . soe 


Non-Holdback cree. Door 

Hinges, No. 2100" 2545 

Non-holdback Screen * Deer” 

Hinges, No. 900 . . 10&T 

Holdback Screen Door, 1 
. rr p 

ar Spring Butt on O87 YG % 
cago Spring Hi 

} SK ee isting, 10% 

Ortise Floor (5000) 


Chicago Relax re ( 44 


: 25410% 
Chicago Ajax (3000 

Chicago Fire Station’. i 
Lavatory Door Hinges, . 40 
Chicago Screen Door (3000) 
Chicago Screen Door aon” 
Non Hold Back Seren Door, * 

Steel oF 





Richards- Wilcox Mfg. : 
Double Acting Floor Hinges, 
No. 50 


Shelby "Spring “Hinge Co. 
Buckeye All Steel pitenioacy 


Sereen Door. 
No. 777, Sheet Steel vi iai® 


2 
‘SeRuyT seq) JO yeOu! Go Beate BORO WOT YAIKH 


o. 888, Non-iiciaback’ 4 
Chief Ball "Bearing * ph 
cco eseacs nan 7 
Ball Rearing Spring Bent” 
llinges 


‘ % 
Adjustable Se. Door Eee, 


Superior Spring Hinge Co.: . 
Superior Floor Hinge. ..50% 
Superior Hold-Back. -50&10% 





Wrought Iron— 
Strap and T Hinges, &c.: 





TAG SOP oo ve cccesvcetan 30555 
eR dn, Ee 45E54 
Dae Feces oc cccccese scien 
OS Bree $0 cece net 
Extra Heovy 7 ...0.0sicvuss 35E54 
Hinge Hasps..... (List, plus 15%) 
Cor. Heavy Strap.. 
Cor. Ex. (i y T 
PEO ced ovens cecccate oo eee SSMS 
ON ae eee cccecetnanen 33% 
Hesvy Bye socccccccce » 14¢ per Ib. 
HODS—Coal— 


Net per dozen 
Inch....15 16 


50 2. 
Galv., funnel .... 4.65 5.1. 
Jap., funnel ..... 3.10 3. 
Masons, Etc.— 
Cleveland Wire Spring Co.: 
Steel, Brick, No. 162...each $1.05 
Steel, Mortar, No. 158. .each $1.35 


HOES—E 
Scovil and "Oval PGb. . vcoscetas 
Grub, list Feb. 23, 1899. ses 


HOLDERS—Door— 
Richards-Wilcox Mfg. Co.: 
peortens ly, 40%; Nos. is: is; 
Sure G vi ceccccecces veh 


Handles .......+-+e005 oe MO 


HOOKS—Belt— 
Wee. 2 to 15.6000 ccccccccvsuasen 58 


Ben 
See Stops, Bench. 


Light, dos., $715; Medium, $825 

ight, doz., $7.15; Medium, $8.29; 

” : Heavy, $9.75 
Ce 

Atlas Mfg. Co..... aie 

eo poring re. 7 

wit = x. ugk beyeoneees 

Coat and Hat— 


Atlas Mfg. Co.. 50410 % @OOREE 
Morgan Spring Gb. «20500 3kaee 10% 
Paring Nor 10. Ste 4 66% % 
ny 0. COL... ee eeee 
10, Brass 6060 eee 60&10% 
1, Steel... ...-.s-0rss 
°. 1, Brass eonieaes 
Sherby. Spring, Hinge Co.. . 
Goods 


be 10% : Chief, 60%; 
Chieftain, 60%. 


Corn— 
North Wayne Tool Co.: ® dos. 
DED cep onceoonees occeuee ‘8S 
Farles ......0++- occccneses 


Grass— 
Bent Shank, per doz. ay = 
T Co. : 





Wall, etc.— 
C. T. Williamson Wire Newey Co. : 
Wall, eo. Theat Mou! 











ce 
Punch Bowl ....- 
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INSIST ON 
EVER-TIGHT 











Beware of 
Imitations 








PISTON RINGS 


You Should Sell EVER-TIGHT Piston Rings 


This perfect three- 
piece construction 
ustifies the name— 
WER CTIGHT . Note 
how accurately the 
right angles fit to- 
gether. Engineers 
and Engine Builders 
acknowledge that this 


Hardware dealers and jobbers 
should sell Ever-Tight Piston Rings, 
just the same as automobile acces- 
sory dealers and jobbers. There's 
just as much profit in it for you as 
there is for the other fellow—and if 
you're wise you're going to get that 
profit. 


Ever-Tight Piston Rings prevent 
cylinder leakage. They produce 
more power, thus reducing mainte- 
nance cost. They practically elim- 
inate the motorist’s carbon troubles. 


Ever-Tight Piston Rings consist 
of three separate parts grooved to- 
gether into one ring by its own 
right angle interlock. They fit tight, 


without binding. They are flexible, 
and friction is reduced to the mini- 
mum. The Ever-Tight is the only 
perfect three-piece piston ring on 
the market. It is the leader. 


We are telling thousands of auto- 
mobile and motor boat owners these 
same facts about Ever-Tight Piston 
Rings. We are convincing them 
that they MUST install Ever-Tight 
Piston Rings. Be in line to meet 
the demand. Sel! piston rings that 
satisfy the purchaser—that make 
the first-time buyer your steady 
customer. Sell Ever-Tight Piston 
Rings. 

Write us at once for details and 
prices. 


is the only proper con- 
struction for safety 
and prevention of 
leakage. 


v4 


EVER-TIGHT PISTON RING COMPANY, “St toa." 








The Cups 
shown repre- 
sent only « 


EMPRESS arfase' ties 
part of our 


Plain Y Leather Packed Short Pat. Marine line. 


BOWEN MFG. CO. 


AUBURN, N. Y. 
CATALOGUE ON APPLICATION 


Write for fall 
informatien. 


Ask for 
Catalogue L. 




















MOTOR GLASSES 
Which Hold a Profit for You 


very hardware man should consider the 
needs of his customers. Every machinist 
needs a pair of Goggles, for grinding, etc. ; 
every golf player, every auto driver needs 
Goggles; if you drive your eyes have 
burned. You know why. 


Safety—First and Always. 


Chicago Eye Shield Company 


23C0 Warren Avenue Chicago, It. 
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J monary 27, 1917 








ag ng AND EYES— 


Malleabie EPOR cc crcoccsecessé 404 
HOSE ATTACHMENTS— 
Mfg. Co.: 


Hose Clamps ‘nevekp tl 50@72% % 
Hose Mendes @ doz., % in.$0.75; 
D 
Hose Couplings, @ doz., % and & 
in., $2. 85. 


Fred J. Stulp 
Stulp Menters, %, %, % & 1 in., 
® gro., $9.00. .less 40410@50% 
William Yerdon: 
Hose Clamps, Garden Hose, —~S 
Brass, per doz 32@ 
All other sizes, Water, 





ir, ete., list less...... 
HOSE—Rubber-— 
Garden Hose, Y2-inch: 
4-ply Guranteed ........+4++ 6uY¢ 
5-ply Guaranteed .......+0++ 7iAe¢ 
7-ply Guaranteed .......+ oe L0G 
Gerden Hose, %-inch: 
Competition ...seeees- ft.7@7%¢ 
3-ply Guaranteed ....ft8Y@9V¢ 
4-ply Guaranteed . . ft.I%s @10a¢ 
Cotton Girden, %- in., coupled: 
EO GHEE ccscecesecs ft. 6@& 
Good quality ......+06 ft. 10@i2¢ 
ICE TOOLS— 
Gifford-Wood Co. : 
Pre rer 20% 
lRons—sag— 
Fa B80" 20. os cc evseseces ib., 4%¢ 
Mrs. Potts’ No. 50 55 OO 65 
Jap’d Caps .... 87 85 91 88 
Twn’d Caps .... 92 93 100 97 


Note—Some Western mi’f’g’r’s., 
quote lower prices 
Asbestos Lined— 
Dover -Manufacturing Co.: 
Dover Laundry set No. 60 
per doz. 
Electric— 
Dover Manufacturing Co. : 
A-Best-O Automatic Electric No. 
errr $4.5 
Dover Electric No. 6, each. $4.80 
Bar and Corner— 
Richards- Wilco: Mfg. Co., Bar 
Irons, 40%; Corner Irons, Nos. 


-$9.30 


. 3 grea 50&10 % 
Jacks—w: gon— 
Ktichards-Wliicox Mfg. Co., Tiger 

ie. He, 290... ccccesssvece 10 % 

Wilcox, No. oe spbapeceoeds 40% 

Ladd 
Richards-Wilcox Mts. Co., Ladder 

TORMS. ccnvccsvcccs 9senkene 40% 

K NIVES— Bread— 
North Wayne Tool Co.: P doz 
Brooks Bread Knives........ $2.00 
Butcher, ge ol &. 
Foster Bros.’ Butcher, &c....List net 
Drawing— 
Standard List ..cscesseeeees 40& 10% 


Cc. E. Jennings & Co., Nos, 45, oe 


C. E. Jennings Folding Handle. "25% 
Jennings & Griffin, revised list, 
Nos. 1, 42 so besvooneat 33 %&7 % % 
Pexto Sie: me TR. inc vun ce 40&10% 
Swan's Regular Grade, No. 1480 
40&10% ; Extra Grade, No. 7480. 





40% 
Ww Teat Oo. P doz. 
North ‘00 
Brook “Sey ceeocece seve + » $10.00 
Tittle *ciant cosscceccvcces B00 
KNOBS— 
Base, 2%-inch, Birch or Maple 
Rubber Tip ....+se0. .-gro., $1.40 
Cherry and Oak.....seeeeeers $4.00 
Door, Mineral . doz., $1.25 
Door, Por. Jap’d.. jb Spke'a $1.3 
Door, Por. Nickel...... -doz., $3.50 


L appEeRs—Store, &c.— 
Bicycle Step Ladder Oumpeay : 
Ladders, gg ran ** $9. $12.5 bo 
Track, per ft.....-. some 30¢ 
Myers’ au rene Store Ladders . .35% 
Milbra 
Neing ra eden each $8.00 to 
$12; Tracks, per ft. 15 to 25¢. 


ey ta og ag 


L. & G. Mfg. , 0.” 's list, Melting 
and Plumbers’ ......¢e+-+++5+ 35% 

LAMPS— 

Hammer's M. I. Hand.........- 85% 

\LANTERNS—Tubular— 

R. E. Dietz Co.: Per dos. 
D-Lite Short Globe ........ $9.00 
Wizard Short Globe ........ 8.50 
Little Wizard Short Globes.. 7.00 
Victor Hot Blast .......... 4.50 
Monarch Hot Vast ........ 4.00 
SUE cos unsivesers ee 
No. 3 Bitewerd ......0 52000 7.50 
Buckeye Dash Lamps .. 7.50 
No. 2 Blizzard Dash Lamps. 111.75 
Victor Wagon Lamps....... 9.75 
mga | Wagon Lamps ...... -10.75 

2 Wizard Wagon Lamps.13.50 
Octo Driving Lamps........ 27.00 
Union Driving Lamps ...... 30.50 
Eureka Driving Lamps. -12.75 
peer Hand Lamps ........ 5.00 

Pioneer Street Lamps. ..$3.50 each 

LATCHES—Door— 

National Mfg. 

Washburn, No. "28, per a> . $2.00 
All Steel, No. . oe doz... .82.25 
ichards- Wilcox Co.: 


Bull Dog, Heavy, No. 125....40% 





_SADERS--see— 
Small, doz., 75¢; large......++++ 90¢ 
Pexto, malleable, small 70¢; large 80¢ 


LEVELS— 
Frank B. Hall Co.: 
Stevens Line Level, per Fg 2s. 00 


66% % 
Keuffel & Esser Co.: 
—- Farm Level......... 30% 
J. nd & Sons: 
py e NO, IB. crccccecs $3.00 
TE, BO cavorsvcvcicepecde 3.50 
_ MR: ev nedecdocssoeedbe 3.75 
sPapsvesssedieoes 4.00 
Mesons Wood ge Eee 1.50 
eS i Sere eee ree ere 2.00 
PEE  Vekasgecdvce ek tues 3.85 
Levene ee. Cover— 
Morgan Spring Co. 
Straight Hale., * with ring, 
P gro., $5.75 
Kaep Tle. 6. ccsvese P gro., $7.50 
Transom— 
GT cavivecctteasecdaceus 25% 
LINES— 
Wire Clothes, Nos. 18 19 620 
| PPT $3.30 2.80 2.70 


TS. FOGB. vocscccevGedd S50 Bde 
Chalk Lines, Cotton, %-lb. 

Balla, P67 Woe cccacececesess 409 
Mason Lines, Linen, Y-lb. 

Bails, per ib...... RITE 
Samson Cordage Works: 

Solid Braided Chalk, Nos. 0 to 3, 

Solid Braided Masons’ . --net 

Masons’ L ines, Shade Cord 

&c., per doz.: White Cotton, 


ie. 3%, $1. rf No. 4, ar OO; tz 
No. 4 i 2.50; No. 3%, z 
eed 00 ; 4, $4. 00; No. 5, 
Tent. ‘and Awning Lines : No. Bs 
White cotton, Nos. 5-7, $0.50 


Samson prot Clothes. Line: 50 
ft., $7.50; 75 ft., $11.25; 100 


ft., $15.00. 
Silver Lake Clothes Lines: 
50 ft., per gr., $35.00...... 
75 ft., per gr., 52.50...... > met 
per gr., 70.00....... 
Chalk “Lines, SE S| BP re 5% 
White Cotton Mason and Shade 
Cord, 3 to 4%. abeccsnd &% 
Awning, White, No. 5.........8 
Linen, 3% to 4%. net i 20% on list 
Turner & Stanton Co. 


Solid Braided Chalk, Mason’ 8. ut 
Awning Lines ..........+.+. 

EEE 066 Rede dete ct entenee 50% 

SD secsodanes oc so cednans sea 


Clothes Lines, White Cotton... .20% 
Shade Cord, Cotton...........20% 


LOCKS— 
Sash, &c— 

Ives’ Patent: 
Ser re 20% 
Automatic Gravity Metal Sash. 
eat. Stop_Ad. 


LUBRICATONS—Auto Spring— 
Lazarus Mf; 
Lazco Adf vo f Fords » require set of 4, 


$2.00 i 
Other Cars, set of ten...... $5.00 
less 40% 
M ACHINES—Boring— 


Com. Upright, without Augers. .$3.50 
Com. Angular, without Augers. 4.00 
aolines Falls, Nos. 145 and 1%. 





ice Cutting— 
Cc. Jennings & Co.: 


Chandler's eovccvcccere o+00+20% 
a 
Dexter Compa Each 
Dexter Double Tub Power, 

ON SS er $31.50 
a =o oe Tub Electric, 

LG Perr re 56.00 
Dexter Hand, Model DH. 8.50 
Geyser Vacuum .......++.++ 8.50 
Dexter Electric, Stave Leg 

DES ice bcd bnavevsoeane 39.50 
Duchess, Power, 3P. 23.00 


Duchess, Electric, SR os: 45.00 


MEASU RES—Liquid— 


Cordliey & Hayes: 
Fibre, per doz., . gal. .$11.80 
S GS. ccésee ee cece 9.60 
i eee eee Oténeat - 840 [& 
Cie tius in eae 6.20 7S 
rine. = a 2 qt. nest 2.35 z 
3 piece Sopncege 1.80 
1 gal. out oo bnes oe 3.90 
MiLLS—Coffee, Corn, Etc.— 
Ente se Mfg. . ©o.: : 
SER 0 <ua'me Webs 00.6.6 6 +++ 16% % 
Bone, Shell and Corn.........25% 
Charles Parker Company : 
Bali Bearing Store.......... 25% 
ee er 50% 
MOPS— 
Per lb. 
Common Cotton ..........-- 15@I17¢ 
RES RTS Se PNRM Ee 19@21¢ 
PEN MU -csdowecceviseved 21@23¢ 
Polish— 
“os ~~ Company : 


in 1, copulation, 
2 


Ezy rip. Ox. polish or “dust ae 

MOWERS—Lawn— 

Pennsylvania Lawn Mower Works: 
Pennsylvania and Continental. .40% 
Pennsylvania Junior B. B..33% % 
Great American B, B...... 55KB % 
ee Absorber : 


$9.00 


19 21 in. 


Penn. Grand Horse. 25% 
Pees Te i sépeedsce eorccce 33's 


Naics— 

Wire Nails and Brads. Miscel- 
SONOONE co cccccccetinccecceccss 

Cut and Wire..See Market Report. 

Hungarian, Finishing, Upholster- 
ers, &c. See Tacks. 


Horse— 
Jobbers’ Special Brands, 
ber Ib., 11@12%4¢ 





: Deadening Felt 


ee 
cc 


Moller & Shumann Co, : 
Hilo Molmanite White mnemnt, 
gal. ina 





Hilo sg ting "(Piet 


Wall Enamel) zg 
Montauk Paint Mie’ & ‘Ae 
Di-mel-ine Alum: 1m, Ename 
Gold and Prepar ¢ Paints, 
Di-mel-ine Stove 1" aid cro 

Enamels, ea. per gro, . $10.80 


PANS—Dripping— 
Standard List ........... 0@ 05s 


10@ 
Retrigerato 
Inch gf 2 ier 


Per doz, ....$3.50 in 


: 
i 


16 
5.00 1s 
Sibi. u. 6. saa 


Per’ Roll, 
Rosin sized Sheat 
rolls, 36 im. wide 9° °% 9% ft 
25 Ibs. to roll 
30 Ibs. to roll 


, 0 39. 
36 in. wide, per ton 
Rooting, Rubber, see 
Berlin _ Company : 
mico, carloads per ton... 
Less than Fon w, per ton, he 
0 fil) 


Flint and Emery 


Flint iy inf and Cloth 
Emery Cloth 
Emery Paper . pee 
Garnet Paper and Cloth. onli 
Tarred Feit— 








| ply, POP 8B oc cescee. 59, 

2-ply, per roll.......... . F Rs | 

Shas! POF FO. 0.060 ccece $1.10g*L,%3 
A s cm, ber roll: 
RONDO ERD: 


*| PENCILS—Carpenter— 


Joseph Dixon Crucible Company: 
Red and Black Framer's and 
Tortoise Finish, per gross. 
Polished Cedar, per gross. ec 


PICKS AND MATTOCKS— 


Union Horse Nail Co.: "  cmyetues Se ee eee eevee OOF 

Rreuwenters 22010 1iaaeatt | Comtractore Pica 202022 éaetes 

Pretere~ 2 2% 84 PINS—Escutcheon— 
7 “mM. 
7? ae 75 90 115 135 PPG Na badneinsecscccdoun List, net 
Plated Head, gro., all sises...... 50% ui Posh ~~ 
—_— oore - D>. 

™ Upholsterers’— Moore Push Pins, per dos. pack- 
RO TE List plus 204 “a 
DEED jv cwatrica iar List plus 10% ets, 80¢; per gross....... $9.00 


Turner & Stanton Co.: 


Nails, Furniture....+ 10% *, Pe 


PIPE—Vitrified Sewer— 
Standard Pipe and Fittings. 


Nails, Matchleather ......... 
Plated sane ve aie slneniolnied List, = a Pi iad York points, corlenti, 
oO | Pree eee eee eeereeeee 
NUTS—Blank or Tapped— _ 7 to 30 in...... cocccesccccs slat 
er A Punched, Plain Of list 33 to 36 iM... .ee ocogveneeeuen 
Square .«...cscecscvecccegs, SOGL PLANE IRONG— : 
Hot Pressed: OF list.|Wood Bench .....ccceceeeeese Qt 
Heragon 22002... IIIIS0¢| PLANES —Wood— 
Bench. first qual.. yi ccoses ers 
Oners— Ske tee 
Steel, Copper Plated......... 70& 104 
Chace, Brass and Copper....... .254|0-'ERS— 
Chace, Zinc Plated... ......++++ 504 Boson, ioe quality, vy - nel 
Rod, Seles Raa 804355 6s 
Yalleable Hammers’ Improved, Nos. | Gas Burner, gf quality, per dos., 
12 and 13, 10% ; On Pat- A is. _ » on 
& . . . . as pe 
r awall Mfg Supply Co.: gens $3.40 3.80 4.20 520 6.0 
‘Teeeed Gleb -...... cued ee Tose | petae Wenge Cost tg 60% | 
OILS—Motor— Pexto "No. 30 per doz. : 
Crew Levick Co..........++.--80%[eo5. 160 salon shag 2075 
OPENERS—Box— mith & Hemenway Co., Ine 
Morrilis No. 1, Doz. $14.50. 20&10% = ion Button Pliers No. 1000 
Schatz Mfg. Cuma: 4 ey 4 . $6.05 $1.38 
Acme, per gross............ $7.50 $4. ss — i 
Kan Kut, per gross......... 7.00 PLUGS—Basin— 
Packine— The Durst Mfg. Co. : 


Asbestos, Packing, Wick and 


One Minute Mfg. Compa 
Hand Power, Fo. 3%, sleet. - $8.00 Rope, any ws add 
Loss Bench, aed : Drive, ‘etc (Fair guality goods.) 
Long Bench, Electric, No. 15%, Sheet, C./Tecscedscesccsccceces 
page .$45.00 | Sheet, C. eas Mikeadecceda 25¢ 
Twin Tub Bench Power Washer, |Sheet, C. B. $.....-+++ sino 0 60 
1 Peg dolly and 1 Peg Vacunm Sheet, Pure 0. ov dotecicccccs cd 80¢ 
dasher, folding rack ..... $30.00 | Sheet, ed '....-.ceccecececees SE 
Voss Eves. Mtg. eae Pry 
unshine, an Power..... . 
Vacuum, Hand Power...... ‘00 | PAILS—Fibre— 
Platform, No. G-1......... 26.00 | Cordley & Hayes: 
Platform, No. E-1, Electric. 48.00] Star Fibre, per doz. .. $4.00 
Swinging Wringer, No. G-41 22.50 “Less 25% 
Galvanized— 
MALLETS— Net, per dozen. 
Hickory ..sccees Ce ccnedecvenes 104} Quarts. B88: 16 16 
Lignumvitae Kacadned wa.4 dbase» oe 204| Light ..... 75 3.25 350 3.90 4.50 
Tinners’ Hickory” cnd Sc Ex. heavy ...-- 25 4:50-- 4.90 6:00 
EN ERIS LR as ee e Round Bottom 
Red P Rn 4.50 500 6.00 
MATS—Door— ed Painted.. 4. = 
Acwe Flexible Steel............ Well Pails .... 4$0 5.00 . 


0% 
Cary’s a hy Flerible . Steel. 
30% 


Wire Goods Co.: 
Elastic Steel, new list....... 25% 
Menno M Co. : 
len Folding, stock sizes..... 45% 
Glen iding. special sizes. per 
sq. nm Met... cecccsccccecee 





PAINTS— 

Joseph Dixon Crucible Co : 
Silica- — in % gal. cans, 
= } S cans, 1.6: 5S: 


26 bbis., bie’, 91.885 50 50 gal, tee: 
ae gat 





Dumaco _ beeen all sizes, 
EP GNOEE ocnncenssc cc cssian 50 










Pr A 
Damace Suction Bath Stopper. 
GM. cee eco ccasccssee 50 
Dumace Suction Sink Stop- 
pers, per dOz.......--++++ 90 

PLUGS— rk— 

Champton’ rk Plug Co.: Bast 
Hea 20g? +1 ae 
Regu Buick. > 
Overlan & Metz.. +e 
Ford, X ..ké.-- ose 

Mfg. “Corp. : 
Spark Plugs: o 
.65¢ 
RO 
he 


Re Te ‘40@50¢ 


56. with plugs. #35 06 


Cabinet No. 100, with plugs. °@ $55.37 


& Co.: 
no Ganinet, 54 Plugs. $24.0 
eke Platinum Point. 0. 


paperioe, ’ ‘Ford OOF, ses 
Vesuvius Display Stand.. 
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8 End Thrust 
77 BUMPERS 


Se eas 
baie ME a ca ee 


An Easy Way 


To Double Sales 


Sell two bumpers every time instead of one. Car owners are quick 
to realize that they need a bumper on the rear end just as much as 


Gemco Bumpers pay a on the front. 
good profit on every 
sale. They are made on 
the correct End Thrust 
Principle, with channel 
or diamond bars, to fit 


all cars. 


several days. 


And every car owner knows that it’s cheaper to invest a few dollars 
in bumpers than to buy a pair of new lamps and a new fender every 
once in a while, to say nothing of having the car tied up for 


Ask your jobber about Gemco Bumpers, or write direct to 


GEMCO MANUFACTURING COMPANY 


672 SOUTH PIERCE STREET 


MILWAUKEE, WIS. 


Popular Automobile Accessories 


A Lock Switch which can be 
removed, picked or bridged by 
a thief is as bad as no lock at 
all. Protect your Ford against 


theft with a 
GOODRICH 
AUTO SWITCH 

With Yale Lock FOR FORDS 
Many thousands in use. So 

constructed that the most clever 

thief cannot pick or remove it. 

When locked, metal shutters in. 


~- the switch completely cover the deeply sunk screw heads by which 


Switch is attached to the met i i bsol ' 
Possible to remove. eo eee 


Each switch equipped with i ‘ i 
p , an Unpickable YALE lock. Your key is 
the only one that ih fit it. Easily attached by any one in five minutes 


rae COMPLET + Ed Dealers: Write for discounts 


GOODRICH - LENHART MFG. CO. 
Succeeding Goodrich Accessory Asso. 
N23 WIDENER BLDG. PHILADELPHIA, PA. 








(UR GeaNe 


gE The p) 
Standard {47 
Tc ha 
J Cycle y, | -2sy- Riding! 
=. 


Chains 


“BIKE 
RIDERS” 


want 
Efficiency 


Convenience 
“Chainelene” is the Answer ~~. CRE 
This attractive THREE-COLORED ~—~APHi te 
DISPLAY BOX and TUBES will speed up your lubri- ~~— 
cant sales. No Bicycle Show Case is uptothem inute 
without it. Get yours now. More bike riders this 
year than ever—here is the best service aid for 
** easier - riding”’ ever offered them. It’s a 

sure repeater —there is 

a big demand for it, 

and it’s highly pro- 

fitable to you. 

(You never saw a 


Tractors, 
Farm Implements, 
or any Machinery Owners 
using Chains or Sprockets need 
** CHAINOLENE.”’ 


How Much of This Business Can 
You Get in YOUR Territory ? 


Write Your Jobber Today or direct to 


Chainolene Mfg. Co. 


617-19 Fulton Street, Chicago, Ill. 
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Sharp Spark Plug Co.: 
Shar Primer. Mica Core..... 8h¢ 
Firefly Primer, Mica Core... .85¢ 


Mica, Indian M/C a. 
ST Rae 
Porcelain, Goliath ............ 33 
Sharp, Open End 
Porcelain, Kopper King........ 65 
Silvex Co.: 

Bethlehem, 5 point. .list ea. $1.00 





Regular %, % in. Metric, Ford, 
Overla & Buick Special, 
ea. 60¢ 
Mica Insulator 4% & % in. 


" . Mire) tele 65¢ 
Mica-Pore. Insul. % in. bettie, 
be 
Display Case, stocking 36 plugs 

ea. $20.60 
Extra Cores ......-05+5+: ea. BOe 


PLUMBS AND LEVELS— 


Athol Machine Co. : 
Carpenter’s and Machinists’ a 


% 
Plombers’, Pocket ........ + -25% 
POINTS—Glaziers— 
Per. Doz. 
Bulk and 1-lb, papers....eeeees $2. 
Ya-bD, POPETS oo rcrcccccscseees 1.95 
YUglb. POPETS wrcccescccceccess 1.00 
POKERS— 


Morgan Spring Co. 
Nickel Plated, Straight or Bent, 
% x 20 ia., W gre.......- $7.50 


POLISH—Auto and Furniture— 


0-80-Ezy Products Company: 

O-So-Hzy cedar oil polish....40% 
Metai— 

Black Silk Stove Polish Works: 
6 oz. No. 60, case, 3 doz. ia 75 
1 pt. No. 70, case, 1 doz. 2.25 
1 qt. No. 80, case, 1 doz. 3.75 
% gal. No. 50, case, % doz... . 3.50 
1 gal. No. 90, case, % doz.. 6.00 





Stove— rene 26 Bram” Crimped, per dosz.: 
‘rucible Co.: r.| Cylinder Diam 
Jos. Dixon a a hoon m7 Yocak 2% 2% 2% 3 
964 $1.10 $1.46 $1.79 $i. 939 
: $2. 04 $3.52 
Not Crimped: 
Inch 2 2% 2% 2% 
Black Silk Stove Polish Works: 66¢ 746 85¢ 88¢ 
“—s ‘ase S 34 
3 doz. 9 
5 om. cans, paste, No. 5....$2.65] vaine Leather: yer 
fa? can, ~~ ‘5. ie... Seas Inch 2 2% 2% 2% 3 
an, ee, Me. 18...0. A! 
6 os. can fiquid. No. 6. nr sth $2.05 $e ONY SIP Ot, 74 “= 
% pt. can, liquid, No. 8....$3.75 
wns can, quid, No. 12..... $6.45 2. Sy $2.80 
% Dt. air drying enamel, we, pa PUNCHES— 


Veneer Liquid— 


Buffalo Specialty Co. : , to * Ds kb pabes cbse e 
POD Bee ves coves cbvne ce $1.30 
or pence Half polish .........+.+...- 166 lees 
4 0%. 12 of ts. 
Per doz $2.00 4.00 840 Spring, single tube, good qual- ‘ 
pein ? , MEE ER FPO 
Each 4,55 et Revolving (4 tubes). 
, ob APTS te i Revolving (6 tubes). 
For Automobiles— Bemis & Call Co.'s 
L-V Sprayer, per doz...... $10.00 


1 gal. Veneer and Sprayer, ea .$2.10 


POPPERS—Corn— 
} gt. Square...doz, $0.90; gro. $9.80 
i oe Round....doz. $0.95; gro. $10.80 
qt. Square. doz. $1.15: gro. $12.80 
2 gt. Square...doz, $1.55; gro. $15.30 


POTS—Giue— 
NE: 0 0.05 80 0c b dese TTT 
Tinned and Turned.......4..+ 25& 54 
PRESSES— 
Athol Machine Co.: 
NE) & o's ¢.5-0o's aaneh ace 10% 
ator Mfg. Co., Fruit, Wine 
an aD vavncdenetss saem Ug 
we 4 Byenees and —_ 
seis veteh's ooeun asat % % 
Seal Presses— 
Morrill’s No. 1 Jap'’d, ®@ ~w- 
BED <c06 ter taec cts oens 0&10 % 
Morrill’s Pocket, Jap'’d, $16.00, 
20&10 % 
Morr fll’s Pocket Nickeled, } egy 
POF GOB, ccc cecccscccces 2N&1TN%G 


PRIMERS— 

All Nos. 100 in bow.......6.5+- $2.28 

All Nos. 250 in box. ......000++ $2.16 

PULLERS—Naili, Etc.— 

Miileve Falls, No. 8, doz...... $12.19 
WO. “OG, GOR. cy eicccccveses 8.77 


Chas, Morrill Compan 
No. 1, Nail Puller, A doz. es 


rama Gretone Spike rier 


PULLEYS—Single Wheel— 
Awning or Tackle, err 404 
Awning or Tackle, Sed c'a50s on 404 
Hay Fork, Swivel or Solid Eye. .404 
on 2 A'S Sar ieeiaseaieds ve ove 
Side oa ee tatbsacab mnt 5. 








Sash— 
Common Frame; Square or Round 
End, barrel lots, per doz...... 25¢ 
Small lots, per doz.......++.. 27 


—— cae Metal stamping worass 


RINGS age. neane~ 
Bul ™ es 4 
24% 3 inch, 


g [Steel ..cseeee ors 0.80 0.85 doz. 


Copper .......-$1.40 2.40 2.65 dos. 


60% |Aluminum........+. $1 





Cee eee reer ererrseee ee Naw a 
ulley’ Blocks See Blocks. Hog Rings and Ringers— Combination Sets ||‘ *** 
of ee Lae per gro. boxes, Millers Falls Company ; 
PUMPS— $4.75; per y fel boxes... .60¢| Butcher Sa 7} Saw Blades; 
Oe, EE ee eS. 45% alte ) Saph Gray Iron, doz., Per gro. $13. 4 dks 
| PIPES AS ot W&54 $1.08 20 aa 
Pitcher Spout Iron.........+++. 454 | Hill's Ringers, Malleable Iron, $16.10 17. ts 17.96 a 
_ Sy) Ae eae 40G 54 dos., 75 @85¢| Simonds Mfg. : 
Wood Pumps, Tubing, &c...... 50g | Blair's Rings...per gro., $5.00@ $5.50 Butcher ...... 2087 
Blair’s Ringers... «per doz., or@?ue} Circular |... a *poaiene 
Barnes Mfg. Company : oe me oi... 12ara 
WY SN Fb n.c.0e ohana “es 
No 4 Fig, 606 pis length with “| RINGS AND HOLDERS— - Buck— 
SO See net, $4.00/C. T. Williamson Wire Novelty Co.:| Red, St’d Brace, per doz...... $5 
Double Acting ......... 022+. 30% Key Rings and Holders, No. 02. Red, D’ble Brace. per doz.. 
Goulds Mfg. Co. a “ES Bio ee 35% | Plain Frame, per doz....,. ‘ wen 
Deubie- Ac ting “Thresher Tank.$6.88 H 2 
: ap ne 0, 3, Side Sucticn, nm mec etl © ook ph Sieden and Frames— 
ra, 1129 1 Whit opper an UPTS ceccccces eee o. 2 5 
a ~ i. - ‘tacos + 7 cnn ‘5. 38) 7inners’ and Misc cilaneous.. paenh 354 Krames, ‘Non. a : 2 iso, 33 %4474% 
Lite and Force Pump Standard: Bifurcated— : 33 4aTK G 
Force Pump Heads ; Packing Assorted in Pasteboard Boxes. Assew Bead Blades ... 2,5, 35 
. Arrow Head F 
Box Heads; Cylinders (Iron); | pey dozen boxes, $0 count......-65¢ |Goodell's Binder =”, ‘idinai ys 
Force Diaphragm and Sue- 100 COUNE «+++ +005 Millers Falls oe wie 
tion; Rotaries, Hand and Cop'd, Clinch, Asst. 52¢, Solid. “oe a s3.79 Ry 04 gang 
Power Sprayer i Hy- ’ 55 
drants oo... --.-+-+....46% | ROLLERS—Stay— Inch ase tf i 
Goulds Comb. Pumpg. “Ha.” & | styors’ som | "et a - = 
Pas ofc c cb ete vcce tes CWE ites eee Bis ais i. 
“ National Mfg. “Co. : Millers Falls 


F. E. Myers & Bros.: 

Doubie Acting Force and Lift; 
Cistern and Well; House; 
Windmill; Cog Gear Handle; 
Pump Stands; Hydro-Pneu- 
matic Bulldozer Power; Hand 
and Power Spray; aes 

4 


Tank, Plain and Cog Gear 
Handle, new list..........40% 


Pump Leathers— 


gy wad or Drive, good full ver? 








Drive ... 40 
Morrill’s No, 1, Doz. $12.00. .20&10% 
Hercules, 1 die, each $4.00. 
20&10% 


Ran 


See Track, Barn Door, &c. 


RACKS—W hip— 
John H. Best & Sons: 

Portable Hevoiving Whip Display. 
— Ne. 1, h Display Shelf, 
$12.00; No. z “without Display 

Shelf, $10.60. 


RASPS—Herse— 

W. L. Cooper, Star, 18 in., slim, 
$5.25@$5.50 

W. L. Cooper, Star, 14 in., slim, 
$4. 75@$5. no 


DOES | vsiksvececcc cde eenazeass 60% 
Beier Bras. ...ccscsce TO0@70&10% 
PN “Dewar srescrvecsevd 60&70% 


REELS—Hose— 
Specialty Mfg. Co. 
Detachable, Handy, Speco. .30&5% 
Handy Hose Rack and Carrier, 
50&25 % 


REFRIGERATORS— 
Grand Rapids Refrigerator Co. : 
Leonard Cleanable One-Piece Por- 
celain Lined 
Carload lots extra........... 10% 


REGISTERS— 


Japanned, Electroplated and 
DIE 5 occ cde 804 640-088 ooen 
White Porcelain Enameled...... 404 
Solid Brass or Bronze Metal... .254 


REVOLVERS— 

Iver Johnson Safety Automatic Ham- 
mer, $6.75; Hammerless, $7.50; 
$3.60 Model 1900 Double Action, 


RIDOLES—Hardware Grade— 
| BRERA per dos. $3.00@$3.25 
2 o bitcot buaas per doz. $3.25@$3.50 





dos. $3.50@$3.75 


ber 
8 hoe Galvanised, add $1.50 per dos. 


Barn Door Stays, No. 18, @ doz., 


$1.10 
Richards-Wilcox Mfg. Co.: 
-_ pd Adj. and Reversible = 


mt Screw, Nos. 55 and 57. - 40% 
Underwriters’, Nos. 59, 60.. : 140% 
Favorite, No. 64 40 


ROOFING— 
Rubber, of sq. ft. rolls, 32 in. wide, 
per roll 
' Fiest Quality: 
1 ply—35 Ib. rolls......$1.40@1.50 
2 ply—45 lb. rolis...... $1.70@ 1.85 
3 ply—S55 Ib. rolis......$200@2.10 


Second Quality: 
1 ply—35 Ib. rolls... 6c ceeees $1.25 


; ply—45 ib. rolls. re Fl 
3 ply——55 Ib. rolls. ..ceceees $185 


ROPE— 

Eastern Retail Trade. Per ib, 

Manila, % in. diam. and larger; 
Highest Grade ...ccesssess - -235¢ 
Second Grade .ccocccccsecees 22¢ 
Hardware Grade ..45++0++++-20¢ 
Sisal, % in. diam. an@ larger, 
Highest Grade ..ccccceceess .17¢ 
Second Grade ... 16%¢ 

Sisal, Hay, Hide and Bale "Ropes, 


Rogers, aaghte, $4.47 and $6.25 
SCAL 


ES— 
% | John pation & Son: 


Eureka .. see reerceseee 
iso yea neg adeul oe m 1 
rocers’ Tri; ° 9060906695 pa 
aia au 
= e Platform vovena % 
Vena eee cooeoected 40% 
SciSsORS— 


See Shears. 


SCRIBERS— 
F. Brais & Company: 
‘Improved Gem, per gro... .$26.00 


SCRAPERS—F oot— 
National Mfg. Co., per doz.: 

a, 61, Self Cleaner, 80¢; Ne. 62, 
Richante/Wileox® Mtg. Co... .40&10% 


ty gy and Hand— 
‘ench > hae per vee 


1 
Z 87 5.62 43s tae 


Bench, Wood..........- @ 20 104 
end, Weed ...ccccccves OKeIs 
Coach, Lag and Hand Raii— 

Las, Come Petat ,...icccasss 


Coach, Gimlet Point. cenedenna 
Jack Screws— 


Medium 7 Coarse: a Standard List ......... or 
trst quality ..... or snuck 
Sisal, Tarred. Medium ‘Lath® Yarn: 

First quality ..... Preyer om Thread, 


Cotton Rope: 

Best 5-16-in. and larger... .23@30¢ 
Medium, 5-16-in. and larger...2i¢ 
Common, 5-16-in. and larger.. .15¢ 

coils, Ke advance. 

Jute: 


No. 1, Y-in. and wp......- ae 


gears o caabeawended 1246] p Fil 


Ne 3 cdebe coves canwedeouhsmeevee 


Wire— 
Galvanised ..ccscccccceeses ASSES 
Special brands ...ccceceess+ 20054 


Bright Steel ..csccccccecess 25054 
Bright Iron do sioscetdiousteoul 
RUBBER— 


Lagee, mes, Co, : ee $1.00 
epair Rubber, per eq. ft... .$1. 
Lesr 30% 


RULES— 
Ivory 1.00 


Tro 
Flat Head nA y= Head... 
ow & 


Fr i. 0:2 H., Nos. 8 to 14. 308 
Filister Htad 
ons ons oop 
rod (Iron) > cone ee SOOM 
€ 


eeteeee eer 





Wood— 
List July 23, 1903. 
Flat Head, Iron......-+++s« 75 







Round Head, Iron. 
Flat Head, Brass ..... 


FE. P. Johnson Rule Mfg. Co.: 
Comb. Pocket No. 46, 6 in., per, at, S Wiad Brat ‘ 
Cesc eesesersecceces Round Head, Bronze. , 4 
— — wee = Puede 80 Drive Screw ....0sseceees 703 3 
meme. * Eerer Co.: 
post pina eeccce <+0+- a? SCYTHES— Per dos. 
e OT tcc e secs cces ~ Ya 
| eiNe de co 8% Plein, press Cutting Edos Doe 
ap REET 10O15% stirs No. 2 2 Finish. . " $9.50@$10.00 
Hickory Lumber ............ 1 Seeel, Web and mre 9 
B - AW ed and Bramble, 
Saws— "Paint “+ ‘ z RS $9.50@ $10.00 
E. C. Atkins & Co.: oe, Epo. Cutting st basis? 
Band OSS, | clipper Grain, Bronse te - 
Butch coh apeee Weeks <a caee eee 
Goce “Cuts FCP Pee % North Wayne Tool Co. : 
One-Man Cross Cut ......... 20% Little Giant Grass......-.- 
Narrow Cross Cut ........ “120% | Little Giant Bush and Weed.. #75 
Hand, Rip and — nainae.v od 20% 
Miter Box and Compass...... SEEDERS—Cherry— 
a ay and : ga Enterprise ae ec eceecelO@% 
Diamond sa & Stamping Wks. : Enterprise . “Raisin— me 25@30% 


Sterling Hack Saw Blades... .20% 
Sterling Hack Saw Frames... .20% 
Sterling Power Hack Saw Mchs. 
ty di 1 2 la 2a 
Each ..$24.50 28.40 29.50 88.40 
No.... 2% 8a 
Each .$85.00 87.00 92.00 125.00 





SETS—Awi and Tool— 
ifiter +4 Falla Company: 
1 Holders, ry doz., 
bar iy sp 4, $11.60; 5, $14285 
6, $9.43. 























HARDWARE AGE 


hold the 

trade you 

now have— 

and help you 
get more besides. 


‘‘Can’t Turn in the Hole”’ 


If we can prove that statement, you re inter- 
ested, aren't you? 


Well, just write that you're interested, and 
we will prove it—to your satisfaction. 


Parker Supply Company 
Makers of PARKER PRODUCTS 
NEW YORK CHICAGO 


_ KING 
“HANDY-CAP” 


FOR 
FORD RADIATORS 


ELIMINATES ALL 
CAP TROUBLES 
SLIGHT PRESSURE AT BOTTOM OF CATCH 
RELEASES CAP. 
NO BURNT FINGERS—NEVER LOST. 


INTERESTING PROPOSITION TO 
DEALERS. SAMPLES POSTPAID $1.25 


PALMYRA MANUFACTURING CO., INC. 
PALMYRA PENNSYLVANIA 

















| , | Years 


of Butterfields 


We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
service. The other is a knowledge of the needs 
of the trade. 

Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 


Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line Vt. 


Branch Stores: 
62 Reade St., New York City 
56 Cadillac St., Detroit, Mich. 
11 So. Clinton St., Chicago, Il. 








FOR BIGGER PROFITS 


With the next cold snap 
automobile owners in your 
territory will make a grand 
rush for something to pro- 
tect their radiators. In- 
crease your profit by selling 
them 


_ McKinnon 
Radiator and Hood Covers 


ble that you can offer with confidence 
they ‘Rey, wil give perfect satisfaction. We su 


ply 
for immediate delivery: = a stock of the best sellers 


McKinnon Dash Com 
Buffalo, N. Y. png 











HAVE YOU ORDERED YOUR STOCK 
OF VLCHEK VALVE LIFTERS? 


boners ee jam bel mee it 
ae 
= — 1 


<x a : 


bet one pow straddle thes nat 


ys 


Don’t delay longer as the demand is growing rapidly 
and you should be getting your share of this business. 
Every man that works on an automobile will buy one. 
Sell him now. 


THE VLCHEK TOOL CO. 
Cleveland, Ohio 
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HARDWARE AGE 


January 27, 1917 








Cellar Window— 
a Mfg. 


Galvanized .....--+eseeeees 20.50 
ni Mfg. Co.: 
No. 70, Galvanized, ®@ doz... .$1.50 
Nail— 
oC Bee ae «+--dos., 85¢ 
Swan’s, Knurled, @ gro.......- $8.40 
Rivet— 


Regular Hist .cccocccccccccces sf 


Saw— 
Morrill’s No. 1 0. 8. @ dos. $8.00 ‘ 


Me. 125° GQ6Gitdcpoecers 4 
Nos. 10, 11, 95, @ doz. .12.50 | % 
species G dos... .-- sees ° 
Nos. 8 and 4 Cross Cut; R 


@ doz. .16.50 
24.00 


Screen Door— 


McKinney Mfg. Co.: 
Japanned per gross sets.......- 


sets 
$19.50@$21.25 
Plated .....ceeveee $22.50@$25.25 


iggy fey omy ge 
E. P. Johnson Rule Mfg. Co.: 
Johnson Reel, per doz....... 
Johnson Keei Knife Strop, 
i 20 





doz. 
Schuchardt & Schutte: 
Kwikway, ®@ doz......++++-$2.00 


Razor Blade— 


Hyfield Mfg. Company: 

Hatfield ‘Machine MPTTTTITT Tt, . 
SHAVERS—Beef— 

Enterprise Mfg. Co...++++++-25&30% 
SHAVES—Spoke— 
BPO codevccnwedsunge eegre doz. $1.50 
Wood ....doz., 2% in. #3: 3 in. $3.75 


Millers Falls Co. : 


Nos. 1, $7.35 2, $12.75 net 


SH SARS-Cont “— 


Best ....$3.55 3.95 4.45 doz 
Good ....$3.00 3.25 3.75 doz 
Cheap. - $1.40 1.65 2.00 doz 
Straight Trimmers, &e.: 
weg nalit ap— 
e Fy ued 8 10 in 
$4. 5.00 5.70 00 
Best Quality ion 
7 10 in 
$5. Se 6.40 6 11.55 
Tailors’ Shears .....++ oe ee 40108 


John J. Conway Co.: 
Wheel Brand Straight Trimmers, 
Full Nickel Plate. per doz. 
6 in. 7 in. 8 in. 9 in. 


$2.90 8.20 3.50 8.80 

Jap Handles & x P. Blades 
6 in. 7 in 8 in. 9 in. 
$2.70 3. 10 8.40 3.70 

Wheel Brand Bent Trimmers. 

Full Nickel Plate. per doz. 
6 rr 7 = 8 in. 9 in. 
$3.06 3.3 3.60 3.90 

Jap Handles & x. P. Blades 
6 7 in 8 in. 9 in. 
$2. 80 3.20 3.50 3.80 

* ae gp 
Pexto No. 0, per doz., $10.25; 


,, No. 50, $i, 2m: No, 60, $6.00; No. 
R 85, $14.75. 
nepal 
John J. Conway Co. 
Wheel Brand. Sharp Point Scissors, 
Full Nickel Plate r doz. 
4in. 4% in. 5 in. 
$2.50 280 2.70 2.80 2.90 
Gort Plated Handle and N. P. 


lades, 
32/30 2.90 3.00 3.10 3.20 
Tinners’ Snips— 


Japanned, per aes, sets... .$16.50 
nized 


in.| Tinned Wire . 


Peters Cartridge Co.: 
League. Black Powder ..... ett 4 
Semi-Smokeless......11 
Target’ "and High Gun, ae 


“¥ 
Ideal and Premier ...... 6 
Remington Arms - Union taceatne 


*tridge 
New Clube I Black Powders..... 11% 
Nitro Club, Smokeless Powders. 
een 


Arrow, Smokeless Powders. 


SHOCK ABSORBERS— 


Silvex Co., South Bethlehem; Pa. : 
Bethlehem Pneu. Spgs., for Kord 
Cars, Met. O6t....cdisvess 5:00 
For Packards, Cadillacs, Poco 
Arrow, etc., list set....$200,00 


SHOES—Horse, Miuzle, 


F.0.b. Pittsburgh: 
Tron or Steel. .per keg. .$4.75@5.00 


Etc.— 


SHOT— 
mh lb. Py P 
Dyed, up to. B....0cevee 
Drop, — and larger....... eee O50 
PR tvinedevitincts tpendewead $2. 
00 | Chilled vd dad vase cs te concegeey 
aa dsbxdnseiseusanaee $2.75 
SHOVELS, SCOOPS AND 
SPADES— 
Plain Back and Back Strap. 
ee ree 
Second grade ....ceceseees LSG5S% 
TRE BPGES ccs cicadoadvetse 104 
FOUPER GVOEC oo os cadnsiceace List 
Back Strap and Hollow Back: 
LO PP repre rT 154 
Second QTOde .vccpevcsecere a 
Third grade ..... cc00esteces som 
Fourth grade ...... eevee 


Snow Shovels— 


Long Handle, steel blaae. .$3.50@4.00 
Wood and Mall. D Handles, 
$4.50@5.00 


SIEVES AND SIFTERS— 


Hunter’s Imitation, per doz... .$1.00 
Hunter’s Genuine, per doz.... ae 25 


Sieves, Seamiess, Metallic— 
Per dozen, 
OT ATT 16 18 20 
Tron Wire ...$1.05 1.05 1.10 1.20 
$1.25 1.25 1.25 1.65 


Sieves, Wooden Rim— 
Nested, 10, 11 rm 12 Inch. 
Mesh 18, Nested.....d0z.$0.90@$.95 
Mesh 20, Nested.... .d02.$1.00@ 1.05 
Mesh 24, Nested..... doz.$1.40@ 1.50 


SINKS—Iron and Steel— 
Barnes Mfg. Company : 


Cast Iron, painted, 20 x 36 and 
eS Pt ee Ses 35% 
— itzon, painted, 20 x 40 x 
a? ter reeera 3a % 
PBK ri Grosjean : 
ey eS" eee ce 25% 
SKATES—Iice— 
Géngon-McNeal Company : 


tension Rocker and Hockey: 
Men and «Bays; per pair: 


Polis! 
Poltebed and plated....... 
Tempered, 


polished and 








Girt at and Ladies 
Polished 
Polished and plated 
one. polish: 





Steel Blades, «5... +++: aM: Sees Meta So eee 
Steel Lai EOE. co cccescesees s 
p vent My & Griffin Mfg. Co.’ oe b+, SNAP Harness— 

Sp Sra arr GOPERED «seve sccceds SePecececers 154 
Pexto CURR. cvessccswanep es "25 % SPINE vucabuderoess cones LO0&54 
a & W. Samson. 80&10% 

Smith & rome nway Co., » Bne.: Niagara Falls Metal Stamping Works: 

“Red Devil’ ...ccccscscceccs 30% Niagara Harness and Rope... .40% 


SHELLS—Brass, Empty— 
Remington Arms- Union Metallic 
Cartridge Co. : 
First Quality, all gauges... .40&5% 
Club, 10 and 12 gauge...... 50&4 % 


Paper—Empty— 
Peters Cartridge Co. : 
League, 10 and 12 gauge....+8% 
League, 16 and 20 gange....+14% 
Target and High Gun...... 
Ideal and Premier ........... net 
Remington Arms- Union Metallic 
Cartridge Co.: 
Arrow, 10, 12, 16 and 20 orem, 


— Club, 10, 12 16 and 20 
CL) | i ee a ee ey 
wow Club, 10 and 12 gauge. "78% 
New Club, 14, 16 and 20 gauge, 
+14% 


Loaded— 
Black Powder ..... bedloduehatas 114 
Smokeless Powder, 
WEEP Giavrienccesesacens 04 
Smokeless Powder, high grade. 30868 
Smokeless Powder, 410 gauge, 


'&104| Tea 


Boys Scout Shot, case 31 Ibs... .$3.68 


SNATHS— 
cee Scythe, per doz.....+..6+ $8.25 
Bush, per | BBE $8.75 


&NIPS—Tinners— 
See Shears. 
SOAP—Automobile— 


Harris Ol! Co.: 
Harris Motorcar Soap, ry 


SPRINGS—Door— 
Chicago Spring Butt Co. : 
icago (Coil 
Reliance (Coil 
Morgan Spring b 
PORRRCUEN 6 0 cc cicces eocedes 15% 





Carriage, Wagon, Etc.— 


1% 4 and larger: Per 100 Ib. 
Rae OS $6.00 6.50 
Half, eee see $6.00 @6.50 
Bright: 0 cccsscccceccueenrae 


Painted Seat Springs: 


14 «2 4 24 in......per pair 75@80¢ 


BVy 2 EB: Tls 0 v0 vonss per pair 30@85¢ 
1% #3 # 28...... per pair $1.20@1.25 
SPRINKLERS—Lawn— 


DED vee seaander aca 25@30% 
Stuber & Kuck; pes doz., Nos. 1, 
$5.60; 2, $3.90; 8, $2.50. 


SQUARES— 


Nickel Plated Steel and Iron. .33\44% 
Rosewood Hdl. 499 Squares and 
| a Oe OEE See eee 404 


Iron Hdl, Try Squores and T- 
BOOS vic vidoe cisosseheene ves 30% 
Athol Machine Co. : 
Combination .......+. 008000» 25% 
PeOXtO ccocccccccccesccccsocss MOG 
SQUEEZERS—Lemon— 


Wood Porcelain Lined: Per doz. 
See 0b bse bedevessetennsesenen 
GOO6 ..BIOEE s cccvcccvcccocers $150 

Tinned Iron: 

Low Grade. occcecccccs.ccpe see 
a scaeiesrnieaee ese “ 
. $1.75@2.00 


tes, Porcelain Lined. . 


STALLS—Cattle— 
Hunt-Helm-Ferrig Co. : 
Star, Steel 


STANCHIONS—Cattie— 


a Helm, Ferris & Co.: 
Star ...... Sieg he 


STAPLES— 
Barbed Blind ....... . per lb., be 4s 
Bigctvetahs’ so ccc oscsqececec.s 
Fence, Bright, $2.10; 

Galvanized. $2.95 "f. o.b. Pittsburgh 


Poultry Netting ...... In bulk, 6%¢ 
STEELS—Butchers’— 
John Gratien & Son: 
Chatillon’s ..... pw esecsecs List net 
Foster Bros.’ Cecesccceeses List net 
STEELYARDS— 


Peck, Stow & Wilcox Co........15% 
rane DIES AND pee 


asa Tap abe 
M.S. Taper Taps Nos. 2 to 12 yor 


oS 
M. S. Taper Taps, Larger. .3344&54 
STOPS—Bench— 
Morrill’s ; 

los. 1 

Per doz, $8.00 
STRAPS—BOX— 
Acme Embossed, case lots.. 
Cary’s Universal, case lots.. 
Stanley Twinrold, case lots.. 
STRETCHERS—Wire Fence— 
IInnt, Helm, Ferris & Co.: 





2 
$10.00 20% 





Elwood Rod, per doz........ $7.25 
Elwood Pattern, aoe doz... .$6.60 
Little Giant, per doz........$5.75 


Star, No, 482, Plain Bearing. $9.25 
Star, No. 482, Roller Bearing. $9.90 
F. J. Townsend: 
Townsend's s Wire Fence Stretcher, 
DOF GOR. cccosocccesccecas $7.20 


en 


Enterprise Mf, 
Stuffers an hand Presses 
25@2 B&T  % 


~ area a and Vac- 


sain ass ay r a. : Per doz. 
Superba, Cyco B.B. eee 41.00 
Triumph, Cyco B.B. Nic. ... 38.00 
Parlor Queen, Cyco RS a Nic. 35.00 
Elite, Cyco B. 34 
Am. Queen, Cyco, B. B a. 32.00 
Princess, Cyco, B.B. 30.00 
Grand Rapids, Cyco B. B “xie -29.00 
Grand Rapids, Cyco B.B. Jap.$26.00 


Universal, Cyco pearing Nic. 27.00 
Universal, Cyco B.B. Jap 24.00 
Standard, Nickeled iittings: 25.00 
Standard. Jap’d Fitting: 00 
Grand, Cyco B.B. Nic...... "41.00 
Grand, Cyco B.B. Jap...... 38.00 
Superba Vacuum epee 
with brush ..........+- 68.00 
Grand = vac. sweeper 
8. eee 56.00 
Homebolg” _ eats Sweeper, 
GR BOUND 2icccccecesis 
v ee Cleaner, without 


Subject to guaranty allowances. - 


SWINGS—Lawn and Porch— 











and % bbls. per tb., 15¢; 8 
25 ™. tins, $4.00; 10 PD ¥ 
tins, $2.00; 5 I. tins, $1.15 |} 3 
each, 
SOLDER— 
SUG ME a bi vccders seeene 31¢ 
SPOONS AND FORKS— 
Silver Plated— 

Chocp CE. cate vess ue én bet 304 
ne Ge ee ere ee ere 454 
Miscellaneous— 
er FR i ca sescccnscet 45& 54 
Tinned tron— 

eoeccencbeebredeas per gro., $2.10 


Table wccccccccccees Per gro., $4.20 





q|8. Ubeney & Son.... 


Tackre—i. aa 
Wise Sportsma > Supply Ga: 


“Jim Dandy bait, Per dos..$6.09 
TACKS— 
Carpet, Bill-post>rs, ete, Lis 
, oes +5 


Finish) 
Copper Nails oy Netes 
Copper Tacks a 
Trunk Nails, etc....... 
See also Nails, Wire, 


Double Pointed== 
Double Pointed Tacks, 
tee eeneedlp 
Thumb 
Solidbed Thumb Ta: 
sortment No a, on mt 





perheae 


+t Oe eees 


TAPES—Measuring— 





American Asses’ Ski 
Patent Leather peeves “ae 
Steel vas sé a ian 4 
Keuffel & Raver Co.: i. 
— 
etal lic ‘a " 
Re. is@zuaivg 
ae Rule Co.: 
sees’ Skin ........ 2@25 
Moetailte .......... 4 re 
S eeees and Bend 10% 
eee 20@25 
Steel ........ ene 





Wiebusch & Hilger 
en's Metallic No. 34L, 


5 
Onesterinin ~ mare ws 1038L, 


TAPS— 
See Stocks, Dies and Taps, 


TEETH—Harrow— 
Steel, = or headed, % ine 
and larger, per 100 ib. Suveites 


THERMOMETERS— 
Tin Case, : epee ite Dairy, 


Co cee eoerersvevesbesseetens 


TIPS AND BUMPERS— 
Elastic / Co.: Box Complet 
1 
Rubber Head Nails, per Noa. 


.. 0, 50¢; 1, 45¢; 2, 35¢; 8, 2h¢ 
Bumpers, per gro., Nos. 1, 8i¢; 
1 45¢; © lg 


Slotted Berew Tips, per :r0., Nos, 
231, $2, 5; 232, a3 + 233, 


$3.00 Pr 34: Weer 410% 
Rocking Chair Tipe per doz., 
WOR hes aan cvs cecedeunne «40% 
Cement— 


seeeeeees OO% 


TOOLS—Haying— 

Hunt, Helm, Ferris & Co.: 
Harvester and Peerless Hay Fork 
ae - Track ‘Hange rs and Brack- 


marrestes ‘and Peerless Sling Gar- 
riers, Pulleys, Forks, etc,,.30 
F. E. Myers & Bro.: 
ny © Fork Unioaders Myers 
uble Rail, Mycrs Single 
Rail, Clover Leaf and Fault- 
less, and all wood track fork 
ee ee 30% 
Sling Unloaders; Myers Sure 
Grip and Cross Draft ...0-. 
Steel Track and Steel Track Fis- 
a rere 
Myers ‘Hay Forks, Slings, Pnl- 
BOB, COC oo cc ccccccscnter 30% 


Simonds’ 





James Swan 






TORCHES— 
Hammer's, Engine, ® 4 
P. Wall Mfg. Supply 
naught Brazed Steel 
Gasoline Blow Torches 
No. 8, $16.50; No. 21 
No. 31, $35.00; No. 
Torches «occ ccccccece 


TRACK—Barn Door, &t.— 
Sliding Door, Pelated Iron, per 
= ft. $475 


Grif 
XXX. ? 100 ft.. 
$6.00; 14% x 3-16 in., $7. 
Hinged Hanger, Pay 100 ft. 1% 
8-16 in., $6.50; 1% x 3-16 {n., 


1 x 3-16 in, 
$7.00. 


Hunt, Helm, Ferris & Co. 
20th Century, round, aot 100 ft. 


$9.00 
Flexo, per 100 ft.....++++: $6.50 


00| McKinney Mfg. Company: 


Hanger ‘Track, @ "66 


Hinged 
11 





Trolley Track - 
Myers’ -Stayon Track 

Way and Giant Tubolar ‘Track 
and Hercules covered ..++++90% 





Myers Low Down Roller........ 85% 
Myers Porch Swing .......... 85% 





Faultiess self-cleaning ....++++« 
‘ 
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EYE BOLTS 


A NEW LINE 


Shouldered or Plain 
DROP FORGED without weld 
_ Send for Catalog and Prices 


Lakeside Forge Co., 


Drop Forgers and Wrench Manufacturers 


Erie, Pa. 








“Katz” i Hinges 


are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Insure Against Accident- 


—al closing of doors. 


“KATZ” HINGES represent Quality, 
Durability and Design. 


A BETTER HINGE with A BETTER PROFIT 
Our Catalogue No. 19 tells the rest—write for it. 


Lawson Mfg. Company 


<qRacvke MARK 
Main Office and 
Factory: 


CHICAGO 








— =D = 
Defy Competition 


ESTES MILLS 


FALL RIVER 
MASS. 


ON SASH CORD 


Our prices enable you to 
do so and each sale 
makes such a favorable 
impression on the pur- 
chaser that our Sash 
Cords are trade winners 
of the highest order. 
Our “ALBA” and 
“STAR” brands of sash 
cord are not cheaply 
made—they are really 
“better than need be.” 
The exceptionally low 
prices at which they sell 
is the result of years of 
manufacturing experi- 
ence and careful shop 
economy. Get interested 
NOW and write for 
prices. 




















SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 


qT 





THE WHITMAN & BARNES MANUFACTURING CO, 
ESTABLISHED 62 YEARS 
General Offices: AKRON, OHIO New York Store: 64 Reade Street 
Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 
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National Mfg. Co. 
Braced Rail, per ‘wo f 


5.00 
Storm-Proof Rail, per, 100 ft. is: 00 


Ric po peop Mfg 


Lag D pisses’ heel” Wk: 
a san atk og so 
hy % . 


Nos.’ 61, $3.60 ; ez. $3.8 


Rail, No, 
oboe 0% $4 
5%. 40" 
#- Nos. 
.. BTS 





$4.25; 64, $5.00: 68, 85.50: 


69, $6.00. 
Hero, Adj. Track, No. 19....40% 
Ad ag ‘ge ‘Tandem ‘I'rolley 
hes beeee ce Ga 0% 
Royal Kajetable Track No. 122, 
0% 
TRAPS—Fiy— 
Balloon, Globe or Acme, doz., 
1.10@1. DP bilge ges cceen gro., $10.50 
Harper, Champion or Paragon, 
By TM cco veveeneen $12 


Safety Wire Gas Globe Company: 
Columbus Sanitary...per doz. $0.85 


per 
Game— 


Niagara Pole Metal Stamping Wests 
ing 


Cifecher ss agnes 
Oneida Gomanenkiy Lid. 


Cte Mes Bassi se 
Oneida Jump No. 1... 
Newhouse No. 1....... 
Triumph Trap Company, 


Cotton Seine, 


12, 35¢; dorger......4. 


36¢. 


Trot Line, in balls, % 


dh! GMb 5 cre segs 


Soft Laid shevet~6 38¢; 9, “ati 


Medium Laid thread—6, pry %, 
2¢; 12, 3Avd; 15 to 42, I35¢ 
largere (oeectdasesetas Gooeed 

*| Hard Laid thread—6, 51¢; 9, 34¢; 
12, 40¢; 15 to 42, 36%¢; larger, 


Staging, 2 to 4 oz. bails, in bar- 
rels, 31¥%4¢ in 5-1b. sacks, 32Ya¢ ; 


in barrels, Nos. i, 2 and 3 ib., 


OPT +0 <0 éaed baby pemee 717% 
otton Wrapping. white, 5 balis 
to Ib.: 
CORMOD §. cavecicrtodbeienana 30¢ 
ee ovacecseuee 
Cetton Wrapping, baminnctpnis: 
5 Balle 06 Bee vccest wsvvrees 38¢ 
imerican 2-Ply Hemp, % ana 


American 3-Ply Hemp, 1-lb. Balts, 
4 


per ib. 


386 


WARE— 
Enamelted— 
a¢ Lalance & Grosjean Mfg. Co. : 
=. Nickel Steel =e... ee 
All. white *Wideeked “25 °°°°° SEE 
Volirath Co. : 


to 3 ib., 


New Ideal Kettles, Cast ie. 
Imperial Hollow Ware, Cast Iron, 


Enameled Steel, White 
nd ni White »abkt0 
a Soe %; Special 
WASHERS—Bibb— 
Durst Mfg. Co.: 
Dumaco, all sizes, per 100,....60¢ 
WASHERS—Cast— 
Over -inch, barrel lots, b., 34 
er ib. ¢ 
iron or Steel— : 


gross $9.60 ¢le: 
Size bolt. .5/16 

(nde nr tigint: Alb. Bells | [Washers $7.40 bho S50 Sho do 
eet India, 2-Ply Dark Hemp.........00@ The above prices are based on 

India, 3-Ply Light Hemp... -.. 18¢ | $4.00 off list. 

2, 3, 4. and 5-Ply Jute, %4-lb. Bails In lots less than one keg add 

. “arse 18@ >1¢ pe per Ib.; 5-lb. boxes add 44 to 

ere :| Common India, No. 18.......4+++ 19¢ | ‘ist. 
earn No, 264 Mattress, %4 and % tb. Leather, Axie— 





sat my BbIl. lots 
No. 0 per doz. oe. bo} 
No. 1 
No. 1% 190 
No. 2 2.25 
No, 3 4.00 
No. 4 3.50 3. 
Less than 
Kangaroo Case lots cave lots 
No. 0 per doz, +. H 5 $1.20 
No. 1 35 1.40 
No. 1% 2. 00 2.10 
Less than 
Bbl. lots Bbl. 
No. 2 $2.80 $2.05 
a 3 3.75 3.95 
4 4.45 4.70 
These prices are with chains. 
Mouse and Rat— 
Mouse, Wood, Choker, dos. holes, 
14@ 18¢ 
Mouse, Round or a, Lad ire 
45@50¢ 
Lovell Mfg. Co. : ‘Per dos 
Sarre $1.25 
Btar Bat ...ccccessccceves 1. 
OR TE if pd evewawescuce © i 
Dead Easy Rat ..... ao0eek ae 
Sure Catch Rat ........ .60 
Dead Easy Mouse .......6% +25 
et DMS sei eeveeta'dse .20 
Sure Catch Motse ...... 15 
Delusion Mouse ........... 1.00 
Mascotte Mouse ..........- 1.00 
Tin Choker Mouse ......... .60 
Wood Chokers, doz. boles 14 


| re 
Niagara Falls Metal Stampin 
Works; Enticer Rat......... 50% 


Oneida Community Ltd. : 


Wieder Meese occ scccce 
Hold Fast Mouse..... 


Tin Choker Mouse..... 
Wood Choker Mouse, 
BORE ca ccccscsccves 

P. Ss. & W. 
Hopper per rere 


ovens 15 


1.40 
Hector, No. 1, with Chain, per 
doz. $1 


TROWELS— 
Wm. Rose & Bros. : 
Phil. Pat. wa. Hdls 


$10.35 10.75 11.50 11.90 
10 10% 1 11% in. 

Wide Bee. Wi. Hdles. 
$10. 11.05 11.80 12.20 
o 10% 11-11% in. 

E. C. Atkins & Co.: 

PES | 5 cas chabonadaaawe 35% 

TRUCKS—Warehouse, ac.— 

Mc ———- Mfg. Co. each, net 
No. 1, $18 a No. 2, 18.2 3 
No. 4 $13.50 

TUBS—Wash— 

Net, per doz. 
Nos. 0 2 ; 

Galvanized ....$7.00 8.50 9.50 11.00 

Cypress— 
Earle Woodenware Mfg. Co. : 
* 19. 50 12.00 10. 50. 25% 
Fibre— 
Cordley  * mages 
ri doz. No. 0, $32.00; 
No. Bon, 80; No. 2, $22.40; 
No. 8. $20.20. 
Less 25% 
TURNBUCKLES— 
National Mfe. Co. Screen Door. 
No. 195, Japn’d, per dozen. .$1.00 
TWINE—Miscellaneous— 
Flar, % ond %-lb Balls: 
OE See oe bo9'0n sree 386 
EAE bs telah vhobs tawaseearl 35¢ 
ee ee ere 227A 
ee ds rin pe atakeRaAG a Da 27144 


PR, Oia a ovcevovcceys 


-I1%¢ 


Wool, 3 to 6-Ply cues aves 


VarnisHes— 
Moller & Schumann Co.: 


Montauk Paint Mfg. pity 


Di-mel-ine Varnish Stain 


Hand— 


Parker's: 
Victor, net list; 
OT ae 


Tojan pesos . 


Athol Machine Co. : 
Parker’s Combination ; 


87 Series, 50%; 
40% : No. 870, 40%. 


jan 
J. H. Williams & (o.: 
Vulean Chain Pipe...... 


Athol Machine Co.: 


VULCANIZERS— 
ps my = Co. : 


Waps— 


Price Per M. 

BS BiB OO, fccccceeves 
BB Owned 0.6 ci cdocs 
P. E., 11 up..... ieebeNe 


WAGONS—Coaster— 


Overland and Star.... 





*“AITERS—Dumb— 
Sedgwick Machine Works 


Balis, according to quality, 
70¢ 


Cable laid Italian, No. 18 
a A, ib., No. 18, 42¢; B, 39¢ 
12@14¢ 


Hilo Flat Finish, per gal... .$3.50 
Hilo Floor Finish, on" zal, . 3.25 


Di-mel-ine Wurenvans Varnish, 
Per gro., $10.80 


Per gro., $10.80 


vViseEs— 

Solid Box 
Under 100 Ib.....ssocccecvese 40% 
Ces BO . s ivccvcrecsevs 35&°5% 





Combination ........++++++++ 50% 


Wood Workere— 


BIMNSON 2... nccccceee 
Standard .......665 eos 


P. E., 9 and 10...cscoscce 2.88 


fTwnt. Helm. Ferrie & Co.: 


25&10% 


veces 25% 
25% 


No. 
In § tb. GOGO: vec cence vccvccece cll 


«. 75& 108 






23¢ Se 31¢ per box 


WASHING MACHINES— 
See Machines— Washing 


WASTE—Cotton— 
White per Ib. Colored tb. 
No. Ie veoed No. sian 


No. 2...+.-12¢ No, 2......8¢ 


So vcoee uyY¢ No. 3..... IY 


BS 


WEDGES— 
Oil Finish ....eeeeee0..b., I@4IMEG 


WEIGH TS—Sash— 
Per ton 


Eastern Markét.... 00.0004 $35.00 
Middle West ....eececeesess $32.00 


Athol Machine Co.: WHEELS—Well— 

ee Ware seen eses rege seue 20% 18 in. t0 14 iteeescececeesess ASOSS 
Parallel— 

Athol Machine Co. : , 
err rere rey 25% i ne Whi ips, per dos....... 80¢ 
oo Eres: 25% | Str’t Buggy pd. my per dos..... .90¢ 
Starrett, improved rea. 1% Featherbone Wh 
Vise Attachments, Taper...... Drop top ra’ k on OE 
600 Line, or Jaw... .25% Straight rattan “pee don Mi Bs 
600 Line, Swivel Jaw......-- ne Drop Top ‘‘Featherbone",...$° 

Millers Falls Oval Slide Pattern, Sureieht sath enenice te }- ‘87 

$i. 53 1.76 2 ‘13 2 ri. 3.96 buggy etna ew ee ee eee wwee 7.00 


WHITE LEAD AND OXIDES— 
National Lead Co.: 
Pure wae Lead, Dry ont S 


eee eee eee ee eee ey 


In 100, {250 and 500 T kegs. 10 $ 


In 25 and T kegs........ 

In 12% m ken Vee.c owe os i 

In 1, 2, 8 and th fe. 
sorted clog ib tn a ease): ate 

On lote of 500 ponnds more, 


% | lowed. of %¢ per poune is al 
Dry, Red Lead and.-Litharge: 


In 100 ™ kegs............. 10% 
In 25 and 50 ™ kegs...... +-10%¢ 
In 12% ™ kegs............11 ¢ 
Red Tead tn ON 

ee 2 ees i 
In 25 and 80 ® hes. coves +» -11%¢ 


In 12% ™ kegs............11%¢ 


On lots of 500 pounds or more, A 
wteronat of % cent per pound is al 


Red Lead ~ Litharge, a bhi«, 
n kegs. 


-less 60% [and % bble. same price as 


V1 RF—Barh— 


lots. .20% |5¢¢ Market Report. 


Fence— 
Market 190 Ib. Bundies— 


. 2.005 als See Market Report. 


n 1, SORD. 0065 
iS ‘(Fora Rise), ea. $1.50. 
Less 40% |], 
6. A. Shaler Company: 
5-Minute, $1.50; in dos. 
Lict ) 
Tube-Kit for Fords...... $1.75 | 
yt eee 
Po) ae i 2.75 1 
EE vate ara nedin sche 3.50} 
Motortst’s Electric Heated 
Model ......+- $12.50 less 25% 


Bright and Annealed: Per 100 Ib. 
6 and 9 I.ct. 1000 Ib. 

and over to retailer. .. base $3.25 
Smaller sizes take fence 

extras: for smaller 

quantities, viz.; to 999 

Ib. and 100 to 499 Ib. 

extras are charged. 


Li Galvanized, subject to same 


o $7.25 + 


PROIEE  chcinsitvses base $3.95 


+» 1.65 Pe Cobbered, subject to same 


-» 2.30 


conditions o0ces oe sOMO RIES 
Tinned. subject Yo 
conditions Ph vce ciceis ne wae 


Stone— 
Less = car loads to retailers. 
Bright Po ear ,” 


17 
Per en b., 1h 9565.00 $5. 4035.55 $5.70 
Small lots out of a 





Nos 19 
Per 100 1b. 197-45 $7.75 18.20 $8.70 $0.25 


| 
Spocledee 
Annealed and Tinned,, 


Brass and Cop; 
R. 8 Assort ents, er bia' 
WIRE GOOLs— 


Steel Wire G; 


10% | Brass Wire Goo... 17"*** te 
| Cub and Shouticr Hooks... 


Wire Goods Co 
Bright Wire Goods... 
Brass Wire Goods = °"***" 
Cup and Shoutier Hooks." 1% 


WIRE CLOTH 
TING— AND NET. 


Galvanised Poultry Net 
Before W oan rg a — 2054 
After Weaving ...... 705 10& 245 
Screen Cloth, 12 Mesh, Per ”) 
%.; Pointed Black, $2.00: 
vanise 2.50; 14] Bronze 
$10.00. — 
Standard Galv. Hard 
100-ft. roils, 24 to 48 tae Saie: 


Ne. 2 Mesh ..... sta 

No. 2% mesh. eee 
We, 5 mesh... ...+.cosscunne 
No. 4 week cosssececncedl 
Noe S mesh........-eeseccle 

e Bann., SEE 

I Sys 
No. 8 mesh... ++ fb25 


Gilbert & Bennett Mfg. : 
Regular ‘‘Peari,”’ net, e 100 


aq. ft. 

New York Wire Gaeta Co.: 
Screen Cloth 100 ay. ft. 
Opal Zine ~" ee 
8 oa 14 mesh, ag” 

Reynolds Wire Co, 

luminA Hustoroot al 
100 sq. ft., 

14 mesh, $2. RY 
Sun-Red Selvage Bick 
x ;_ 14 mesb, 

$2.75. 


mesh, 

yrenenes— 

0 ee «Ie 
yy “S or eee ee 

44 POE Dew ceeds ae 

rf son ro llg rrr 
Genuine Stillson ........ Pray a4 
Athol Machine Co.: 

Rapid Transit dvevesse oeeee 5 


Benus & Call's 


ee yy s. 30&10% ; A - 

8S Pipe, 30% ; Str't “4 

y 30410 % ; ‘Brings 
35% ; 


tern, nation 
Bright, 40%. 
Steel Handle Nut......... 410410% 
Combination Black ....... 
Merrick Pattern ......... 
Motor No Re esanee 
Steel Handle Screw...... 4047 
Ww ndle Screw 408’ 


Coes’ Genuine Knife Hdl.....33 
Coes’ Genuine Steel Hdl...... = 
Coes’ ir. Key Model.. 





¢| Fran Mossberg Gini 


Sterling No. 1, 
No. 7" Socket, ‘Set $3.00; ‘No. 
io,” $5.84; No. 14, $s. 


$2,67 ; 
Niagara Palin” ‘Metal Sta 
— and Double End 


nebiz 

Richards- Wilcox Mfg. 

Shark Adjustable ipe. . 0% 
Witard Adjustable Ratchet. . .50% 
bef vee - .% som Mfg. Co.: 
rit ae ag EG Bull 
Mac nist case lots.....- 
Less than case lots......++++ 
Rallroed Special, case 





Less than case lots.....-- 
J. ans ree NS 
iP hain Pipe 
Valcan Improved Chain 





WRINGERS—Mop— ‘ 
Eagle Woodenware Mfg. oT 
Eagle Mop Wringer and 


bined: $11 
Domestic 10 qt. per dos.. a 
Standard 14 qt. per dos.. 
Janitors 22 gt. per dos.. 

White Mop Wringer Co.: 








sasuaaien higher for extrem? 
West. 





WROUGHT GOODS— * 
Hasps, Staples, &c.....+<+000"" 





HARDWARE AGE 
LOOK FOR THE LABEL 


INSIST and DEMAND— 
Get Strips “ALLEN” Tanned 


1T GUARANTEES THE QUALITY | 





New York Wire Cloth Co. 
233 Broadway, New York. Works: York, Pa. 


Successor to 


YORK WIRE CLOTH CO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
J. H. DeWITT’S SONS, Brooklyn, N. Y. 
HAMILTON WIRE CLOTH CO., Hamilton, N. Y. 


IMS 


THE WOOD HANDLE sn 
EE oem bed oe Wire Screen Cloth 


jet-black high polish finish. 
Our handles do not split and Opal 

fall off after use, as they are so —_ _— — Pennet 
protected that it is impossible , apr White Satin Finish. 


to break them with ordinary SS gkeo> Golden Bronze 
service. Pure Bronze Metal 
in Bright (Golden) Finish. 
The Steel Handle Wrenches “Wi il Egyptian Bronze 
are so shaped as to fit the hand Pure Bronze Metal 
perfectly. . Dark (Antique) Finish. 


Black Painted 
Genuine York Brand 
Black Enamel Finish. 


F. E. WELLS & SON CO.= fGen... 


hollow bungs within each roll 
Greenfield, Mass., U.S.A . 


i 











Jt Guarantees 7 
Best Quality Wire Cloth 





‘BOLTS, NUTS, RIV ETS, WASHERS 


PICKS, MATTOCKS & GRUB HOES, CROWBARS, WEDGES, FORGINGS 
Wagon Hardware, Telephone and Telegraph Pole Line Hardware. Established 1863 
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REVOLVING 
PUNCHES 


Made of forged steel with 
improved, easy working 
joints; the tubes from solid 
stock, each tube being tem- 


pered by hand and the 
turrets made from solid steel rods with highly tempered steel springs. We give 


our punches a fine finish and guarantee them in every respect. 


THE SMITH & EGGE MFG. CO. Bridgeport, Conn., U.S. A. 














Athol Iron 
stone 


Hammer 
Clamps and Oilers 


The Hammer Screw 
Clamp built like an 
I-beam, solid, quick- 
adjusting. The Ham- 
mer Iron Oiler — ex- 
tra strong, big mouth, 
reinforced spring 
bottom. 





We also make Mal- 
leable Iron Adjust- 
able Clamps, Engine 
Torches, Hand and 
Hanging Lamps, and 
Malleable Iron Cast- 
ings. Get prices. 
Wherever tool ones. is of any ener 5 
there’s a need for this frame. t is strong 
built, compactiy and conveniently designed and HAMMER & CO. 
equipped with every facility for attaining the 
best results and lessening labor. Water pot, 
truing adjustment, babbitt bearing and ad- 
justable tool rests are some of the features. 


Our catalog No. 31 contains full particulars. 


ATHOL MACHINE CoO., Athol, Mass. 























Do you want a better position? 


Look over the Help Wanted Advertisements in the Opportunity 
Exchange of HARDWARE AGE. You will find many good openings 
listed there, but if you don’t find what you want, just ask for it, by 


means of a 25-word Situation Wanted Advertisement which we will 
insert for you for soc per time. 


HARDWARE AGE, 239 West 39th Street, N. Y. 
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aed JOINT FASTENERS 


FOR MAKING STRONG 


AND TIGHT JOINTS 
IN WOOD WORK 
PACKED TO MEET DEMANDS 








100 to box. 500 and 1000 to box. 
And in bulk 




















= - 
‘STANLEY WORKS 
Iw BR N ONN,. U. 
Plain Bdge No. 3315. Saw Edge New York Chicago 
Parallel Corrugations See page 75 Parallel Corrugations 100 Lafayette Street 73 E. Lake Street 








BLACK DIAMOND FILE WORKS 















ESTABLISHED 1863 <n WAR, 
N ED 18 
Twelve Medals of INCORPORATED 1895 
Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 
Expositions Atlanta, 1895 





Copy of Catalogue will be sent free to any interested File User upon application 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 








RIVETS 


TUBULAR RIVETS 





BIFURCATED RIVETS 


Established 


Main Office and Factory 
JUDSON L. THOMSON MFG. CO. e 7 7 q 
: Waltham, Massachusetts . 
Bifureated and Tubular Rivets, Metal Specialties and Rivet Setting Machines. 


ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 


Eighteen Eighty-four 











PANAMA PACIFIC 
INTERNATIONAL 
EXPOSITION 


Highest ca 
Award for Files im 
and Rasps 












SAN FRANCISCO 
CALIFORNIA 






GOLD MEDAL OF 
HONOR 
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WM. ROSE & BROS. or 
WIEBUSCH & HILGER, Ltd. 





ROSE WIDE HEEL No. 221 


WRITE FOR CATALOGUE H 
to either 


Selling Agents 


Sharon Hill, Pa. 


110 Lafayette Street store of the hour is the store with a 
New York City ROSE. 


Who sells your customers 
their ROSE Wide Heels? 


The handy Rose Wide Heel is 


superseding narrower brick trowels, 


As never before, advantage lies 
with the superior make because 
greater width makes any forging but 
the most accurate feel awkward to 
a skilled man. For this reason the 

















Nationalizing the 
Sandpaper Demand 


It wasn't an easy task. 


We had to teach people to ider sandpaper 
in a class with any trade marked, widely-adver- 
tised commodity. And this educational work 


has cost us lots of time and money. 





Sandpaper always used to be a buy-as-you- 
need-it-never-mind-what-kind sort of proposi- 
tion. 

But not now. Today every consistent user 
of sandpaper knows that he can get the same 
standard sandpaper quality whenever and 
wherever he buys it. 


He asks for U. S. SANDPAPER. 


United States Sandpaper Co. 


Williamsport, Pa. 








Leather Goods for The 
Electrical Worker and 
Lineman 





—_ Dependable in ev- 
oy 


eee ee 


ery seam and rivet 
ade of the best 
of leather. 


Specify KLEIN’S 
and be SURE 


We manufacture 
a complete line of 
electrical workers’ 
, and linemen’s 
Harness Leather Tool Bag tools. 





Write for catalog 17 just off the press. 





Belt and Safety 
Strap 


Mathias Klein & Sons, Tool Mfrs. 


Canal Station 21—Chicago 


Canvas Bag 

















No Contagion 


high grade merchandise. 


is more sure than your own 
belief that you can turn out 
Put that belief into your ad- 


vertisement in Hardware Age, and our readers will not 
fail to “catch” it. Right there is the beginning of 


business for you. 


HARDWARE AGE 


239 West 39h St., New York City 
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TAPLIN 


Double Dasher Beaters. 


Dover Egg Beaters. 
™ % latest and most im- 
pone tynce of e 
ters. A full variety o 
styles, sizes and prices, to 
meet every requirement. 


THE TAPLIN MFG. CO. 


New Britain, Conn. 
New York Office: 
143 Chambers Street 








m an ufactured 
by us is fur- 
nished with a 
warranty tag 
which bears 


THE AMERICAN WRINGER CO. wee Yoru tity 


PREPAREDNESS 4%, 304, °20y «ae 


: HORSE SHOE BRAND 








Every wringer 


























Guaranteed 
Not to Mar 
the Floor 


Acme Removal Felt Tips are made 
of long haired wool, compressed 
under hydraulic pressure. 

Consequently they wear indefinitely. 
Positive insulators against noise and the only tip guar- 
anteed not to mar the finest floor. 

Demonstrate with samples at our expense. 

For furniture of all kinds. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agents: J. C. McCARTY & CO., 29 Murray Street, N. Y. 





The “Air Distributing’ ” Funnel 


Does not bubble or slobber the 
liquid like the old style funnel be- 
cause it has an air releasing collar 
and spout to conduct the air from 
the container. 


Practically Constructed 
—Strong and Durable 


Heavy Galvanised Funnels. 
Made in all sizes. 




















12 imch diameter, 3 inch straight top... ...... $1.00 each prepaid 
10 inch diameter, 2 inch straight top... ..... -85 each prepaid 
8 imch diameter, 1 inch straight top.... ..... -50 each prepaid 


6% inch diam., without straight top..... .... .80 each prepaid 


We also make heavy measuring cans and carry- 
ing buckets for oil wagon ase. Write for prices. 


THE WM. H. SIGLEY MFG. WORKS Sylvan Grove, Kansas 











Now Is{the Time for Corn-Poppers 


The height of the market for a good 
sturdy, well-made corn-popper is here. 


You can’t give yourself a 
better opportunity for the sale 
of a lot of satisfying goods 
than by stocking the Delphos 
Corn Popper right this very 


day! THE H. B. IVES CO. - 
: Delphos Mfg. Company 3 wz Ce ec eR. 
elphos Ohio 





=== IVES PATENT = 
WINDOW STOP ADJUSTER 


Prevents Drafts, Dust and Window Rattling 


© 0: 


The only stop adjuster made from one piece of metal with 
solid ribs and heavy bed that will not cup or turn in tightening 
the screw. 


Descriptive circular iled on applicati 














BICYCLE 


Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving. 











Send for catalog giving 
full description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62W. Randolph St., Chicago, Ili. 



























PIN BADCES 


Brass or 
Nickel! Plate 







S 
Any Quantity =e 

From One Up — 
Many Designs 
Catalog 25-H on Request 


Send us your specifications and we will 
quote on your requirements. 





Also Hat Badges, Key, Hotel, Time, Tool 
and Trade Checks, Medals, etc. 


NIAGARA FALLS METAL STAMPING WORKS 
Hardware Specialties 


NIAGARA FALLS, N. Y., U. S. A. S-90 
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Quick-Set Steel 
Drive Posts 


These are some of the 
reasons why the demand 
for these posts is grow 
ing: Cost less than wood 
or concrete, guaranteed 
for 35 years, a few blows 
set them, adapted to any 
kind of wire fencing, 
wire strung easily and 
quickly. 





It will pay you to 
handle these posts. They 
appeal to farmers and all 
property owners. Send for 
our catalog. It is free 


Buffalo Steel Co., Tonawanda, N. Y. 











Now is the 
Time 


You should be well supplied with 
Red-Hot Torches and Fire Pots 
and be in a position to execute 
any “hurry up” repair jobs at 
once and in the shortest time 
possible, for there are many odd 


jobs at this season of the year 
that must be given immediate at- 
tention. 


If you_ have on hand a go 
stock of Red-Hot Tools you wed 
have no fear from your competi- 
tors. All leading jobbers will 
supply at factory prices. 

Send for free catalog 


No. 114 Red-Hot Torch Ashton Mfg. Co. 
Newark, N. J., U. S. A. 











The Worcester Lawn Mower Co. 


Worcester," Mass. 
Have their NEW CATALOG 
in COLORS ready for mailing. 
Ask for it. 






SELLING AGENTS: 
J.C. McCarty & Company, 21 Murray St., New York 


DID YOU EVER SEE 


Wagner's KANT-SUK Calf 
and Cow Weaner? 


IT’S A WONDER 


A perfect humane and effec- 
tive device that sells the whole 
year round. 


The hinge construction of this 
article allows the calf and cow 
to graze in the same pasture, 

et effectually prevents sucking. 

t is easily applied. Once used 
always used. KANT-SUK Wean- 
ers have no equal. 

We make a complete line of 
Saddlery Hardware, also Hard- 
ware Specialties. 





MANUFACTURED BY 
Imperial Bit & Snap Company, Racine, Wis. 
All the leading jobbers carry them in stock 








PEN-DAR LEAF RACKS 


Used on wheelbarrows with removable sides, for 
gathering leaves, cut grass and rubbish; capacity 10 
bushels, made of galvanized wire, bolted to a wooden 

Price, not including wheelbarrow, $4.00. 





MANUFACTURED BY 
EDWARD DARBY & SONS CO., Inc. 
247 ARCH STREET PHILADELPHIA, PA. 





Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d Sti, CHICAGO, ILL. 











<Keue> 


COLD ROLLED STEEL 
BOX STRAPPING 


300 feet to a coil. 20 coils ina 
case. Great Tensile Strength. 


No Sharp Edges or Rivets. 
Write for Catalog. 


Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 





Acme ‘‘Dot Embossed’’ 


ACME STEEL GOODS COMPANY 
2840 ARCHER AVB., CHICAGO 
Atlanta, Ga. New York City. San Francisco, Montreal, Quebec. 








MILBRADT 
LADDERS 


will pay for them- 
selves in a short time 
by “enabling you to 
wait on more trade, 
save the wear and 
tear on your fixtures 
and goods, as well as 
bring the appearance 
of your store up to 


date. 

Write for catalogue 
showing a large 
number of _ styles 
suitable for all kinds 
of shelving. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis, Mo. 
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Real Improvements 


Real improvements in these B. & C. 
Wrenches. That's why they sell. Bars are 
ae from open hearth steel with oval front 
a back, giving additional stock and 
strength. Screw is of solid high-grade steel. 
Handle, Frame and Bolster are one piece, 
powerfully braced. They make good on the 
Write for prices. 


job where others fail. 


BEMIS & CALL HDW. & TOOL CO. 


Springfield, Mass., U. S. A. 




















Perfect Clinching Hose Mender 





THE POPULAR 10c. SELLER 


SMOOTH, STRONG, TIGHT, EASY TO APPLY, 
AND PROFITABLE 


Furnished with brass or steel one-piece tubes, 


Sem clamp construction prevents cutting 
of the hose. 


Send for Catalogue of Hose Accessories. 


L. R. Nelson -t- Peoria, Ill. 


Exclusive Licensee Under Patents. 

















THE TACK 














Robertson Horse Shoe Magnet’ Hammers 


a high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silver medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR!R. ROBERTSON, 144 Oliver St., Boston 














How’s your file stock? If low, sort up 
on a few REX Files. 

You'll find REX Files mighty fast sellers, 
simply poseetee, they are mighty fast cutters. 
Good profit. Send for details. 


The Rex File & Saw Co. Newcomerstown, Ohie 
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! DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 


Your trade will value the Simplified-Reading feature. 
Send for Tape Catalog “‘H’’ 


Eugene Dietzgen Co. 


Manufacturers 
New York San Francisco 


Chicago New Orleans 
Pittsburgh Philadelphia 


2? 0 20 1 


POUL 











C. E. Jennings’ Arrow Head 
Tool Chests, Tool Cases, Tool Kits 





Tool Case Ne. 75 


Tool Case No. 85 


Write for our new catalog of Tool Chests, Tool 
Cases, Tool Cabinets, Boys’ Tool Chests for Holiday 
Trade. Write for our new booklet of Machinists’ 
Tool Cases, 


C. E. Jennings & Co., 71-73 Murray St., New York 

















“The Williams’ Policy” 


Give the dealer a full line and his prospect a full page 
that will get them together. 

Did we reverse the formula we would have ample 
space to offer you unsolicited suggestions for conduct- 
ing your business, but you would have to create the 
demand and corral the customers. We might sell you 
more wrenches at the start, but you would sell less at 
the finish. Think this over. 

We advertise extensively in many journals that are 
read almost exclusively by tool users and but little in 
those they never see. 


J. H.WILLIAMS & CO. 
59 SUnEET BROOKLYN, 1-Y. C{TY 
THE WRENCH PEOPLE 
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Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S. A. 





Townsend Gave to the World 
The Bal!-Bearing Lawn Mower 


Golf 
Mowers 





Horse 
Mowers 


Trimmers 


All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 











Genuine NEY Haying Tools 
STANDARD FOR FORTY YEARS 

THE COMPLETE LINE WRITE FOR CATALOGUE 

THE NEY MFG. CO. Canton, Ohio 





LEBANON res uc: BIT 


This bit will do 50% more 
work because of the Rapid 
Lead Screw Point, and the 
center of the Dit being made 
thin and the sides thick. The 
Lebanon’ High Speed “Z” 
Twist Bit will not choke. This 
is a decided improvement in 
auger bits. You should inves- 
tigate. 


THE LEBANON MACHINE CO. 
Lebanon, New Hampshire, U. S. A. 

















Sherman Bibbs 


Are Better 
Full Size and Weight 
Many Bibbs now offered 


hardware trade are under- 
size and underweight. 





Inlet and Discharge bored smooth. Cap packed with 
cone-shaped washer. This acts as a stuffing box, 
gives long bearing for spindle, and, being thoroughly 
filled with plumbago, lubricates as well as packs. The 
most efficient and long wearing Cap Packing procura- 
ble at any price. 


Each Bibb Tested Under 100 Pounds Water Pressure 
Send for Descriptive Circulars 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 





SNOW SHOE IRONS 


The illustration shows 

our No. 2 Iron for slate 

make a sim- 

3 one for ng 

seam, corrugated and V 
Pp roofing. 

These are the most sub- 


stantial irons made. 


Write for prices and sam- 
, also our general 
talog. 





Everything for the 
Roofer. 


BERGER BROS. CO. 

PHILADELPHIA 

Office: 229-281 Arch St.; Stere: 287 
Areh 8t. 


Warerooms and H 
100 te 114 breed at. 





maneltcel Your Own Keputation 


G & B' 


Galvanized Poultry Netting 


alway rive atisi { wWhict 1 


} 


i 





\ : ares 
NX Mat GE 
ed 
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lf its DROP FORGED 
WRENCHES you're 
after, remember 

that P-S Quality 

is Guaran- 


Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 





we cae Clinching Hose Mender 


This is the mender which 
gives satisfaction to the user 
and fair profit to the dealer. 
Nothing else on the market is 
as good. 


Menders are made in all 
common hose diameters 


Dealers are invited to ask for 
Our Catalog, which also shows an excellent 
line of Hose Couplers and Lawn Sprinklers. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bidg.. Wm. P. Horn, Mgr. 














Mr. Hardware Merchant :— 
Have you a good supply, in all sizes, of 
GENUINE ARMSTRONG Stocks and Dies? 


Now is the time to re-order. Have 
you our latest catalog? 


THE ARMSTRONG MFG. CO. 


290 Knowlton St., Bridgeport, Conn. 


Makers of Armstrong Tools 





American Barbed Wire 


Both two and four point; Glidden, Baker Perfect, Ellwood 
Waukegan, American Special, Lyman and lowa brands. 


AWARDED 
American 
Nails, Tacks, 
Plain and 
Galvanized 
Wire 
R. R. Spikes 
Staples 
Barbed Wire 
on patented 
steel reels 


Nail and Wire Catalogue sent free for the asking 


AMERICAN STEEL & WIRE COMPANY 
Chicago New York Cleveland Pittsburgh 
orcester Denver 
Export Representative: U. S. Steel Products Co., New York 
Pacific Coast Representative: U. 8S. Steel Products Co. 
San Francisco Los Angeles Portland Seattle 


e 
tee] & Wire Company 











You Can Secure 
industrious, capable clerks, salesmen or 


by advertising for them in 
the Opportunity Exchange of Hard- 
ware Age. This Department receives the 
earnest consideration of many ambitious 


men who aspire to more responsible 
positions. $1.00 pays for one insertion of 


a fifty-word advertisement. Try this 


department, now. 
Hardware Age, 239 W. 39th St., New York 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


iT 


lag! — ee * Screw a - 5 —— 


"STAR EXPANSION. BOLT COMPANY 
120 W. Lake Street, CHICAGO = 147-149,Cedar St., NEW YORK 





Prompt Shipment on Receipt of 
Your Order bi 


Ferrules, Copper; Bars, Copper ; Bottoms, Copper; Burns, 
fer Conductor Pipe, Cop Crim Sheet, Copper ; ae 
rough, per; Elbows, oer Gaskets, Corrugated Cop 
Gommere. pper; Mitres, Copper; Nails, ‘Copper Rivets, A 
r; Roli Copper; Shoes, Copper; Sheets, Copper; Soldering, 
Pye Spikes, Co pper ; Washers, Copper. 
r sellin seeds are listed above, write us at once. 
'Pittuneee Copper and Brass Rolling Mills 


c. G. HUSSEY CO., “oun” 





SATISFY 


your customers 


DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 


How is your stock? 
Made in Jersey City, N. J.," by the 
JOSEPH DIXON CRUCIBLE COMPANY 
KOs ESTABLISHED 1827 
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. 
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i‘ LZ AIIN SPRING JOINT WooD RULES 


wood. Joints smooth pense al yet rigid or firm, ag 








required to hold rule up properly under all conditions. Ask about our Spring Joint 
Rules with folding hook, just the thing for taking measurements out of arm’s reach, 


! | AGINAW, 
Send for complete catalogue, Tapes and Rules THE [UF AIN Br WLE C' a. ee York aaa 











ROCK ISLAND AUTOVISES 


Number 241 vise is swivel, weighing 80 lb., and is adapted for 
automobile and heavy repair work. ©. 231 vise is same in design, 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 


pipe jaws and anvil. 
Rock Island, IIl. 


wer ISLAND MFG. CO. 


END FOR NEW CATALOG OF LARGEST AND MOST 231—Autovise 
241—Autovise COMPLETE LINE OF VISES MANUFACTURED 











AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 






THE NEY MFG. CO., Canton, Ohio 








ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


C.S. Osborne & Co. 
Newark, N. J. 







PLIERS 
NIPPERS 


AND 


PUNCHES 


Send for Catalog 











ind Galvanized Sheets|< 


APOLLO-KEYSTONE Copper Steel Galvanized Sheets 
Demand this material fy, durant) FOR OULVERTS, FLUMES, TANKS, ROOFING, SIDING, and all forms of ex sheet metal 
work—highest in quality, durability and rust-resistance. We also manufacture APOLLO Corrugated and Formed fing i ee 
Black Sheets of every description, Electrical Sheets, Special Sheets, Bright Tin Pilates, Keystone Couper Steel Roofing T 
AMERICAN os AND Lisand PLATE COMPANY, General s iiding, 
































Buttering the Jobber’s Parsnips 


To reverse the old saying—‘"When a manufacturer uses the adver- 
tising columns of Hardware Age to tell about his goods he is buttering 
the parsnips of every jobber who carries them.” 


He is creating business that will move the goods on to dealers’ 
shelves. 

It is only plain horse sense for the jobber to take advantage of the 
created opportunity. 


It is natural he should favor dealer advertising and favor the goods 
that are dealer advertised. 


Co-operation with the manufacturer's advertising means increased 
business for the jobber and dealer. 


Read its ads! 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF SASH CORD, CLOTHES 

BRAIDED CORDAGE LINES, SMALL LINES 

AND COTTON TWINES ETC. 200 Aap cArALOG 
BOSTON MASS. 








Iron Fence and Gates 

“4 Lawn Vases 

ARARAR | Roe - BARAK ewwantl 
UTUDEQUNUUTULL _ foesscs0* _ TUTTTTTTTTT eta 


Seema Send for atalog 
THE STEWART IRON WORKS CO. Cincinnati, Ohio 





























THE eupe. STEPHENS 4 


UNION FACTORY 


This mark is destined to become 
one of the most far-reaching 
factors in the automobile fleld. 
The comprehensive sales and 
advertising campaign which is 
now under way to assist dealers 


° ° is one of the most unusual that 

Motor Specialties has ever come to your atten- 
tion. We invite well equipped, 

progressive hardware dealers to 

communicate with us promptly. 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 











SLOYD 


PINE MEADOW, CONN., U. &. A. 
OYSTER 
RUBBER 


SHOE 

KITCHEN 

PRUNING 

PAPER PATTERN 


HANGERS’ MAKERS’ 


Reund 
— 
aper 
Hanger’s 
Knife 
ROBERT MURPHY’S SONS CO. 
4 = Ayer, Mass. 





HILL’S 

Famous Clothes 

Dryers Order Now 
Hill Dryer Co. 


Worcester Mass. 
Mfe’rs of Hustier Ash Sifters 








BEST BLOC eam 
MAPLE WOOD wooo Booby mi HIGHLY POLISHED 


ONLY THE GERUING ARE STAMPED tw THE WOOD WITH 
vanes MARK MALTESE CROSS vee cur) 


é BEWARE OF IMMITATIONS 
4 SUCH AS FAUCETS SIMHLAR IN SHAPE WITH KEY 
MADE OF LEAD INOW OROTHER INFERIOR METALS, TINNED OR MICKELED. 


ER FAUCET Cenreat Ave 


OMMERS PEERLESS Faucets) 


TACKS “ax NAILS se BOLTS 


Cobblers’ Nails, Bed Screws, Glasier Points 


Gond for new illustrated catalogue, most conventont end 
compr chonsivs. 


SHELTON CO., (Estab. 1836) 


SHELTON, CONN. New York, 06 Warren St. 








Parker Wire Goods Company 


Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 


THE PEERLESS HANDCUFF 


positively cannot become 
locked in the pocket yet is 
self locking on the culprit’s 
wrists. 


Springfield, Mass. 








BROOKS 


WIRE GOODS 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 


“ANSONIA” NAIL CLIP 10c. 


Made by the makers of the ‘“‘Gem’’ nail Clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit 
Write 


H. C. COOK CO. 
Ansonia, Conn. 








STEVENS LINE LEVEL 


for mechanics, farm- 
ers, Masons, ete. 
Made of aluminum, 
+» accur- 
reliable. 
on for further de- 


~ B. Hall WAZA 
Newton Falls, Ohio 





140 Years’ Continuous Business 


See 


LARGEST ASSORTED STOCK IN THE WORLD 
Highest Grade Only 


JOB T. PUGH :: :: Phila., U. S.A. 








Perfection Grinders 


Increase your sales with Star Vises, 
Perfection Grinders and Ford Acces- 
sories. Write for particulars. 


Star Specialty Mfg. Co. 


227 West Erie Street Chicago 
New York Office: 37 Warren Street 

















ROPE 
MANILA and SISAL 
a ee 
Manufactured by 


E, T. RUGG & CO. 


NBWARK, OHIO 
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GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 





S. CHENEY & SON, MANLIUS, N. Y. 





High Grade 
Hand Cut Steel Stamps 


Figures 
THE SCHWERDTLE STAMP Co. 
Bridgeport, Conn, 








ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position 
by any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 


ICE TOOLS oiscairr 
DESCRIPTION 
Used by large harvesters, 
dairymen, butchers, cream- 
erles, etc.; also for peddling 
and in hotels, restaurants 
and wherever ice is used. 
Write for Catalog and prices, 
Works: Hudson, N. Y. 


Gifford-Wood Co., “®s=., "Seine. ba 














“VICTOR” BOLT CLIPPER 
Send for Catalog 





ROBERTS MFG. CO., Somerville Station, BOSTN, MASS. 





tasisneo 1850 Bi. 


y SOHN HASSALL. inc. 
Rivets. 
EScCUTCHEON Pins 
SpPEGIAL WirRE NAILS 


Crav ano Oancano Sreeets 
BROOKLYN,NY 


oe es 


Iw Ace Meracs 
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J. Ss. DEUSE 


Manufacturer of 
Auger, Gimlet, Countersink, Screw Driver Bits, 
Gimlets, Countersinks, Reamers, Nail Sets, 
Punches, Ice Picks and Chisels, 





Write for Catalogue 
CHESTER, CONNECTICUT 


ORRILL PRODUCTS 


Saw Sets Liquid Soa sers 
Bench Stops Lead Seal Presses 

Bex Openers Hand Punches 

Nail Pullers Spike Pullers 


The apex of quality resting upon sound advertising, sat- 
isfactory service, good construction and merit. 


CHAS. MORRILL 
102 LAFAYETTE ST. 


< 


xe 


NEW YORK 











PORTER’S ‘‘NEW EASY” BOLT CLIPPERS 


All sieves. All parts interchangeable. Jaws Special Steel. 
Big Sellers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. 






The KING Gas Machine A SUPERIOR LIGHT with less gas 
for Lighting Stores y by using ng “-—e a ES 





Rag Mantles £:' 
for gasoline fe 

lamps. 
Price, per 
The KING dozen, post- 
Light paid, 90 cents. 
KING LIGHT CO. 

PEORIA, ILL. 

Mfgs. of Gas Machines and Lamps 











cHeaPeR LAN PLATINUM 


NEW ERA Indestructible SPARKING POINTS 
For All Coils, Magnetos and Vibrators 
Price only $1.00 & 75c (according to size) and Guaranteed for life 


We guarantee to replace without charge ur question any New Era 
Sparking Point no matter where purchased or what abuse same 
has been given. Twice the regular discount to dealers. 


NEW ERA SPRING & SPECIALTY CO. 





856 Woodward Avenue Detroit, Michigan 








Send for new catalogue Ne. 10 
WILMINGTON, OHIO 














ties to advance themselves. 


with such men. 


Exchange 








When You Need Men 


consult the Opportunity Exchange of the Hardware Age 
—men—the right kind—are always open for opportuni- 


kind—the kind that can do things? 
50 words at one dollar per insertion will put you in touch 


Opportunity 
Dept. 239 West 39th Street :: New York 


Do you want the ambitious 


THE HARDWARE AGE 
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TUBULAR «AnD CLINCH RIVETS 


TUBULAR RIVET AND STUD CO., 





Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he’ll develop into a big, broad-gauged 
man able to lift many of the burdens 
you now carry. 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 
ing him a personal subscription to the 
Hardware Age. 


In many cases a Hardware Age sub- 
scription has been an important fac- 
tor in bringing boys from the ranks. 





-| 37 Ww St. 
 Warcem 8 ERIE, PA. 





BOSTON MASSACHUSETTS, U.S.A. 

















PATENTED 


GRIFFIN'S 


Garage Door Holder 


No. 1914 


ABOVE CUT SHOWS HOLDER IN OPERATION 


THE GRIFFIN MAN’FG CO. 


17 E. Lake St. 
Chicage 








sig sellers. These Contractors’ 
Turnbuckles range in size from 2” 
to 72” take-up and from 3/16” to 
2144” in diameter of thread. All 
varieties of ends make them suitable 
for any class of work. 


1500 
and galvanized 
Send for the catalog. 


Thos. Laughlin Co. 


Portland 


Our line contains over 
articles — marine 
hardware. 


Maine 





Contractors’ 
Turnbuckles 
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HARDWARE 





AGE 


January 27, 1917 











The position you are looking for 





Age. 


Age will help you to find 


It does just as well. 





may be looking for you in this “Help Wanted” section of Hardware 
The largest hardware firms in the country advertise here when 
they need competent men. 
If you do not find the place that fits you, put an “ad” in the next 
issue yourself and let hardwaremen know what you can do. 

There is always a good place waiting for a good man, and Hardware 


yours. 


Note—In answering ads do not send original references—Send a copy. 








Help Wanted and 
Business Opportunity 


Advertisements 2c per word 
—$1.00 minimum rate. 
Situations Wanted 
; 2c per word—50c minimum. 


Display rates on request 
Allow seven words for keyed address. 











Help Wanted 


Help Wanted 


Situations Wanted 


Business Opportunities 





Original letters of reference should 
not be inclosed with replies to ad 
ertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. A copy of the: reference 
will serve the purpose. 


IF YOU ARE DESIROUS of in 
creasing your earnings, write for 
terms on Sollers Self-Calculating 
Scales, something that every carpen- 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to os ay that you 
will be able to handle. Address R. 
C,. Smyers, Mt. Union, Pa. 


WANTED—Salesmen to sell on 
commission the best and cheapest 
Waste Paper Baler made. Every 
merchant needs one. Commission 
large. Address Hercules Baler Co., 
Mifflinburg, Pa. 


HERE !S THE PLACE FOR 
YOUR MESSAGE, FOR_iIT 
WILL BE SEEN AND READ 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES. 





MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 
*“‘make good.” For such our propo- 
sition is an excellent one. Address 
“S. H.,”’ care Harpware Acre, New 
York. 


SALESMAN WANTED—Young 
man of pleasing personality and 
good address. One with some ex- 
perience in the hardware, rubber or 
engineer supply line preferred. 
State lowest salary to start. Experi- 
ence preferred. If graduate of any 
technical college give name. Strong 
Machinery & Supply Co., 21 Walker 
St., New York, N. Y. 


SIDE LINE SALESMEN, every- 
where, calling on hardware store, de- 
partment store and china and crock- 
ery store trade, can make $2 to $6 
ver day selling our High Class 

ousehold and Kitchen Specialties. 
Give references, territory covered, 
lines now handled. in first letter. 
The Home Craft Shops, Specialists 
in Specialties, Toledo, Ohio. 

SALESMEN WANTED 

Several high grade men who are 
calling on the hardware and sporting 
goods trade to handle a widely ad- 
vertised article on a commission 
basis. Product is well known both 
to the trade and consumer and will 
prove a good side line. Address 
Box 371-A, Harpware Ace, 1505 
Otis Bldg., Chicago, Il. 

WANTED—An experienced man 
to do plumb‘ng, heating and sheet 
metal work. To come at once, steady 
employment for the right man. 
\lkire & Flagg, Hoopeston, II). 


WANTED — Bright, intelligent 
young man, age 23 to 30, at least 
5 years’ experience in the hardware 
business, to assist in compiling hard- 
ware catalogs. Apply in own hand- 
writing, give full particulars con- 
cerning self and salary wanted. Ap- 
plicants only considered who live in 
vicinity of New York City. Address 
“R. Z.,” care Harpware Acre, New 
York. 

WANTED—CUTLERY SALES- 
MAN to cover the Southern States. 
One who has had experience in both 
cutlery and hardware. Address 
with reference, “R. P..” care Harp- 
ware Ace, New York 


TRAVELING SALESMAN 
wanted by New York City wholesale 
hardware jobbing house, experience 
in selling hardware to retail trade 
within radius of 100 miles of New 
York necessary. A good opening for 
the right man. Adatens “— ae 
care Harpware Ace, New York. 


SALESMEN WANTED to sell 
the famous “SANI E IRE 
DOOR MAT.” Als SAD f 
WIRE AUTO RUNNING BOARD 
MAT.” Sells for less than any 
other metal mat. Larger profit to 
dealer than any other mat. Good 
commissions. Full commissions on 
repeat orders. Sanitary Wire Door 
Mat Co., 1755 Van Buren St., Chi- 
cago. 





WANTED—Salesman who calls 
on the wholesale and retail hard- 
ware trade in the Southern and 
Western States, to sell our mop 
wringers, as a side line, on commis- 
sion. Our wringers are well adver- 
tised and are live sellers. Address 
White Mop Wringer Co., Fulton- 
ville, N. Y. 

YOUNG MAN, 18 to 21, wanted 
for general office work in New York 
City office of large manufacturer. 
One familiar with hardware trade 
preferred. State experience and 
salary expected. Address “R. T.,” 
care Harpware Ace, New York, 








FOUR LIVE WIRE HARD- 
WARE and implement salesmen 
wanted to invest $1,000 or more in 
the largest and best hardware store 


_ljin Southern Ohio; position guaran- 


teed to right parties. Business has 
become entirely too large for the 
individual owner to handle, and he 
has decided to organize a_ stock 
company to take charge. If you 
have the ability and the cash write. 
Address “R. U.,” care Harpware 
Ace, New York. 


Situations Wanted 








SALESMAN OF EXPERIENCE 
and ability wants position with, man- 
ufacturer, Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 
quainted. Address “B. R.,” care 
Harpware Ace, New York. 
THERE SEEMS TO BE AN 
UNUSUAL DEMAND FOR 
HIGH GRADE MEN RIGHT 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE YOU 





AFTER? WE RECOMMEND 

THIS SECTION FROM “PAST 

PERFORMANCES.” 
ATTENTION 


TO RETAILERS 
\ hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, 
wants position as manager, with 
a retail hardware merchant. Am a 
shrewd buyer, a capable executive, 
an organizer and producer. Will 
only consider an association that 
offers a career as well as a fair com- 
pensation. Address “P. A.,” care 

Tarpware Ace, New York. 


YOUNG MAN with five years’ ex- 
perience as buyer and manager look- 
ing for an advancement. Now em- 

loyed. Address “P. M.,” care 

TarpwAre Ace, New York. 





Expert Metal Japanner desires to 
take charge of department; especially 
experienced on small work. Address 





“P. R.,”’ care Harpware Ace, New 
York, 





POSITION WANTED by young 

man with seven and one-half years 
experience in general hardware, two 
and one-half years of this time spent 
as manager of a business which re- 
cently changed hands. Address 
“Pp. S..” care Harpware Ace, New 
York. 
SALESMAN CALLING on the 
hardware and furniture trade in the 
Carolinas, wants good paying side 
line. Address “R. A.,” care Harp- 
ware Ace, New York. 








SALESMAN, not an order taker, 
wishes to connect with a hardware 
or manufacturing house, 28 years 
old and married; 6 years’ hardware 
experience; at present manager of a 
company store. Address “M. O.,” 
care Harpware Ace, New York. 

YOUNG MAN with four years’ 
experience in retail hardware desires 
position. Twenty-four years of age, 
single, and can give best of refer- 
ences. Address R! E.,” care Harp- 
ware Ace, New York. 





WANTED—Position as manager 
and buyer or floor salesman by man, 
age 40, married; 16 years’ hardware 
experience; best of references. Ad- 
dress “P. K.,” care Harpware AGE, 
New York. 





POSITION WANTED — Young 
man, Southerner, age 26, six years’ 
HARDWARE EX- 
PERIENCE, successful and execu 
tive, SALESMAN, possessing tact 
and integrity. Photo on _ request. 
Prefer position with reliable manu- 
facturing or wholesale house as 
traveling salesman. Address “R. 
L.,” care Harpware Ace, New 
York. 





EXPERIENCED SALESMAN 
wants position with hardware or 
tool firm for New York or vicinity, 
on salary or commission basis, Per- 
fectly acquainted with the French 
trade and French correspondence. 
Address “R. O.,” care HarpWare 
Acs, New York. 


YOUNG MAN eight years’ ex: 
perience wholesale hardware, at 
present on price and cost desk, two 
years’ road experience, wants con- 
nection with good substantial firm. 
Good reasons for making change. 
Address “‘R. Y.,”" care Harpware 
Acre, New York. 





A REAL HARDWARE MAN. 
He is 27 years of age, a college 
trained man. In a successful busi- 
ness of his own the last five years, 
he has developed into a real busi- 
ness builder—a forceful correspond- 
ent and advertiser—a skilled buyer 

a man of exceptional initiative. 
He desires a position of larger op- 
portunity, preferably in the East. at 
an initial salary of not less than 
$2,000. His services are worth 
more. Address “R_ X.,’’ care Harp- 
ware Ace, New York. 





Young man, 21, with Sargent & Co. 
18 months, wants position in retail 
store where there is opportunity to 
advance. High school graduate, well 
recommended. Address “R, W.,” 
care Harpware Ace, New York. 


Business Opportunities 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware we can be of great 
Service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address W. S.,” care 
Harpware Ace, New York. 











“ 


FOR SALE — Long established 
hardware business, located in the 
heart of the corn belt in Illinois. 
Stock and fixtures will invoice about 
$13,000; $25,000 early business. 
Good clean stock. Wi give 10 per 
cent discount to cash buyer. Th; 
is a real bargain and will not be on 
the market long. Reason for selling, 
failing health. Address “E. D.,” 
care Rasowans Ace, New York 





PROSPEROUS STORE in up-to 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak 
ing business combined. Did $35,000 
business last year. Must be cash 
deal. Address “B. F.,” care Harp 
ware Ace, New York. 





WANTED—Individual or firm t 
represent us on a straight commis 
sion basis, to sell our line of stand 
ard well advertised cream separators 
to dealers only. 

We carry the accounts, make ou: 
own collections, furnish complete 
outfit, sample machine, ete. 

Commissions are due and payable 
when goods are shipped. 

This proposition will take all or 
part time and can be handled as a 
side line by good manufacturer's 


agent. 

The following territory is open 
New England, Pennsylvania, New 
York, Colorado and California 

Give full particulars in first letter. 

Swedish Separator Company, 

515 South Fifth Avenue, 
hicago, Illinois 





FOR SALE—Stock of hardware 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the building with dwelling. Only 
hardware store in town located in a 
large dairy section, nearest business’ 
of the kind in ten miles. Have been 
here fifteen years; poor health rea 
son for change. An excellent op 
portunity to take up a well estab 
lished Brey Will inventory 


“1 $5,000. Address “C. L.,” care Harp 


ware Ace, New York. 


“WE GOT THE MAN WE 
WANTED.” IT’S THE SAME 
OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN AD IN THIS SEC- 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN. 








FOR SALE—In Central Florida 
in the best agricultural district, a 
well established hardware, imple 
ment and plumbing business, in 
voicing over forty thousand dollars. 
Stock has been turned five times 
annually. Reason for selling due to 
death of principal owner. Will sell 
business as a whole, or the hard- 
ware and implement business sepa- 
rately, or vice versa; or will sell con 
trolling interest in the whole busi 
ness. Will consider trading for 
good city business properties or real 
estate investment (not farms) \d- 

“ 





dress “L. C.,”” care Harpware .\cF, 
New York. 
We want jobbing connections 1 


all_ the pare cities for the only 
AUTOMATIC key-duplicating ma- 
chine on the market. Cuts dupli- 
cate-pin cylinder keys for \LL 
MAKES of locks AUTOMATIC- 
ALLY at the rate of one every ™m!n- 
ute. Can also be used to cut flat 
steel keys. For further informa- 





tion address Precision Key \!ochine 
Co., Allentown, Pa. 
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FIRMLY ESTABLISHED, nice 
dean stock of groceries, hardware, 
paints, auto supplies and sporting 
gods situated in the best business 
town in northern Michigan. Busi- 
ness established eighteen years. Rea- 
son for selling—wish to retire. Stock 
will inventory $19,000.00, can be re- 
duced. Address “R, F.,” 
wane Act, New York. 








care Harp- 





FOR SALE—The best hardware 
and lumber business in the prosper- 
ous State of Wyoming. Right in the 
gil country, where business is bound 
te increase enormously during the 
next year. Owner wishes to devote 
all his time to other business. 

iculars address ‘ 1 Bag 
lanpware Ace, New York. 


For 
care 








TO EXCHANGE for merchan- 
dise, 40 acres irrigated land in the 
t Rio Grande Valley; well 
all on the Mission tract, and 80 
ares on the San Benito tract; also 
sme city lots, all clear of incum- 
brance. Will exchange all or part 
for a stock of merchandise. Give 
estimate size of stock, price of build 
or rent, ete., when writing. 
WD Beatty, McAllen, Texas. 


For Sale 


Old established hardware bus:ness 
in live manufacturing and farming 
district, near Philadelphia. Business 
ranges from 60 to 70 M. per annum. 
Owner’s inability to give it attention 
om account of other interests and h‘s 
desire to retire. Address “‘R. G.,” 
care Hanpware Ace, New York. 
For Sale or Trade 
Best paying hardware store in West- 
em Indiana. Invoice about $7,000 
or $8,000. Implements, harness and 
general hardware. All the leading 

, as it is the only store. Town 
of 500. Good school, churches, good 
toads. Did $36,000 cash business 
1916. If you want good business 
write. Address “*R. 1.,” care Harp- 
ware Ace, New York 








FOR SALE—For cash, no trade 
considered, a clean, well selected 
hardware stock in the best location 
and best bu‘lding in a city of 6000 
in Northeastern Indiana. Will sell 
on a basis of Jan. 1, 1916, prices for 
a quick sale. A good established 
business and all contracts are placed 
for new merchandise which will go 
with stock if wanted. This stock 
must be sold to settle a partner 
ship. Will invoice about $10,000. 
Address “‘R. N.,” care H'arpware 
Ace, New York. 





FOR SALE—Well _ established 
hardware business in Wellsville, 
N. Y., hustling boom town of 5000 
people. Stock and fixtures will in- 
ventory $12,000, priced at old cost; 
all nice clean goods and no dead 

_ This is an exceptional op- 
portunity for parties to step right 
into business; it is well worth in- 
vestigating. For further particulars 
uidress E. S| Rock, care 
(., Hornell, N. Y. 


—,, 


. B. Peck 


FOR SALE—A yrosperous, grow- 

ing hardware fuehaees in one of 

best sections of South Carolina; 

@ excellent opportunity for anyone 

img an investment. Apply to 

S. H. Wilkinson, 10 South 14th St., 
Richmond, Va. 








FOR SALE—Unusual opportunity 
man of small capital to get in 
atdware business in thriving In- 
te county seat; $6,000 stock, can 

reduced to suit purchaser or will 
oo him to pick stock. Annual 
usiness, $20,000; low rent on splen- 


room with fixtures included. 

n for selling, other interests. 
in P. Z.,” care HARDWARE 
Ace, New York. 


— 





Pa SALE—About 300 No. 16, 
He t.; 200, 7 ft.; 10 each No, 10, 

t. othe corner American steel 
PN why a a cent off list 


Present dis- 
count is 22 per cent. Cheap chest- 


ee here make steel posts slow 


L. Emmons, Spencer, 











Simplifying Your Bookkeeping 


BERNHARDT’S DATE NUMBER INDEX SYSTEM 
AND BILL BOOK enables you to keep track of your 
debts, stock and bills; instantly recognize your slow 
moving stock from your quick sellers. Tell when you 
bought it, on what bill number and what you paid for 
it, by a glance at the index number and code on the 
stock. Price 50c. M. Bernhardt, 31 Curtis Pl., New 
Brighton, N. Y. 











Bettering Business by 
the Elbow Touch 





You may recall the story of the front 








line soldiers face to face with the Analyze 
enemy in the present war. The entire Your 
line had an instant of stage fright || ocation 


because everyone knew that the ma- 
jority would soon be dead. Seeing 
their state of mind the Captain reached 
out his elbow and touched that of the 
soldier next to him. The soldier 
understood the act, reached out his| 
elbow and touched his neighbor, and 
so they did all along that first line. 
The effect was instantaneous and the 
men plunged forward thrilled with the 
courage of the Captain's touch. 

In just this way business is bettered. 
One fellow with the nerve to reach out 
and do something touches elbows with 
the fearsome fellow next to him. 
Fear closes no contracts. How can 
the man who shrinks from advertising 
expect that advertisement readers will 
credit him with courage and ability 
which he does not possess? 

Have you the nerve to reach out? 
Isn't the building of business by con- 
sistent advertising far more profitable 
than waiting for something to turn up? 
In meeting the buying movement of 
1917 where will your courage place 
you? 

Let us tell you how Hardware Age 
can help you. 








To say that you 


sell files may 
mean one of two 
things —it may 
mean that you 
keep them in 
stock and hand 
them out when 


you get a request 
from a customer, 
or it may mean 


that you carry 
them in stock, 
sell on demand 


and also (get that 
also) create sales 
by studying the 
needs of the dif 
ferent classes of 
trade in your 
vicinity and teach 
them how to ac 
complish more by 
the greater use 
of Delta Files 


Split up your 
trade into the 
natural groups 
machinists — car 
penters — black 
smiths — lock 
smiths — mil! 
wrights, etc 
Learn what they 
need and you car 
create more Delta 
business 


Of course you 
already know that 
Deltas have the 
big quality fea- 
tures and a good 
profit for your- 
self. 


The Delta 
File Works 


Philadelphia, U.S.A. 
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A 
Acme Steel Goods Co...... ieee 
Alien’s, N. R., Sons Co........ 107 
Alaska Freezer Co...........+- 26 
Allith-Prouty Co. ...... ee 
American Screw Co, ......---- 29 
American Shearer Mfg. Co..... 35 
Amerioan Sheet & Tin Plate Co.116 
American Steel & Wire Co......115 
American Wire Fabrics Co...... 40 
American Wringer Co, ........111 
Armstrong Cork Co............ 21 
Armstrong Mfg. Co............115 
Aamoen Tite, Cesc edicveiecs .112 
Athol Meh. Co... cicecie ...108 
Atkins, E. C., @ Co., Ing....... 9 
Atlas Mfg. Co..... Ficsew ecules ee 
B 
Baeder, Adamson & Co......... 39 
warnett, G. & TE, Co.c.vccvans 109 
Bemis & Call Hdwe. & Tool Co..113 
Merwer : Downs: C6. <.<civateaes 114 
Bernhardt, Martin ............ 121 
Bicycle Step Ladder Co........ 111 
Bishop, Geo. H., & Co......... 31 
Black Silk Stove Polish Works. 25 
Demen Bie 00s sec cetenbaol 99 
Brooks, M. S., & Sons.........117 
Brown & Sharpe Mfg. Co....... 7 
Buffalo Steel Co......... conan 
c 
Cone De, Qi ics c'ces os ‘scion ee 
Chainolene Mfg. Co........... 101 
Chapin-Stephens Co. ........... 117 
eT ee a eee 118 
Chicago Flexible Shaft Co...... 6 
Chicago Eye Shreld Co......... 99 
Clark, George P., Co........ . % 
Coed Wrench Cee ices ccciscvcace 5 
Converse Rubber Shoe Co....... 85 
Cod Cal Criivns ig taswndlt 
Covert’s Saddlery Works....... 114 
Crew Cavitk bee vn ccctui seven 117 
Cyclone Fence Co............+5 22 
D 


Darby, Edward, & Sons......... 112 
Davenport Mfg. Co...........+. 37 
De Laval Separator Co......... 20 
Delta File Works............++ 121 
Delphose Mfg. Co......++...+- 111 
Teens Ga. <c0 scenes dn desawses 27 
Detroit Twist Drill Co.......... 124 
tats: 3) Bic iiss cvrvensnyees 118 
Dietzgen, Eugene, Co.......... 113 
Disston, Henry, & Sons........ 11 
Dixon, Joseph, Crucible Co..... 115 


Drake, A; W., Mtg. Co..cecesic 


Mette Gilg, CO ..0 6s occvecavons 
Mintle Tip Co..ciccvescctvvcede 
Energy Elevator Co.........+.. 
RAED Siveccioesssevepanee 


Ever-Tight Piston Ring Co..... 


Westery Beles Ce. vcsccceccaces 


ee Pre yee 


Foremost Farm Papers......... 


nak chee ddeende 


Gifford-Wood Co. ...6+-..e000. 


Gilbert & Bennett Mfg. Co..... 
Googe, Be 9.5 Gia cccascvees 
Goodrich Lenhardt Mfg. Co.... 
Goodyear Tire & Rubber Co.. 
Grand Rapids Hdwe. Co........ 
Greenfield Tap & Die Corp...... 


CpG BEG GOs oc vee cenvecvas 
H 
ee Gee Bu. vcctdetonatven 
eet Obes vox cdvivecaveny 
pee. Fi Se B Oe. sicscccaces 
Hassall, John, Ime.......sccsee 
Hayes Pump & Planter Co..... 
ee ee SO ey ee 
Beswick, FF. Aig Co.cc scccesctes 
ee Ts. xd ob sindecus bom 
TE UN ss 0 ose cbeaaceen 
Hussey, C. G5 & Co. cecccssccen 
| A ere 
I 
Imperial Bit & Snap Co........ 
oT Ee rrr rer er 
International Silver Co......... 
Irwin Auger Bit Co............ 


GR Tis ies BOO 00 0es p.wwoe aes 


Pete, CS By iseindviekes tes 
Jennings, Russell, Mfg, Co.... 


Johns-Manville, H, W., Co...90, 


Lakeside Forge Co............. 








Lancaster Glass Co.........++.- 


114 
89 


-101 


40 
38 


91 


36 








Laughlin, Thos., Co............ 119 
Laeweoem Mos, Ce. .ciiicd ccs nvsed 105 
Lebanon Mch, Co........+...+- 114 


Ludlow-Saylor Wire Co........ 41 
ee Rs arc 116 
Luther Grinder Mfg. Co........ 40 
M 
McCaffrey File Co............. 108 
McKinney Mfg. Co...........- 41 
McKinnon Dash Co............ 103 
Martin-Senour Co. .......0+e00 1 


Marvel Accessories Mfg. Co.... 95 
Misa Mite, Cos .0.cis0ses-009 112 
Milwaukee Corrugated Co....... 30 
Morgan Spring Co............. 36 


nee 118 
Murphy, R., Sons Co.......... 117 
Mipora, B. Ti GO Bee. oc ccecsccse 27 


N 
National Mfg. Co.......-..00- 44 
Nelenn, Le Bu viciccsscvcvecesc 113 
New Era Spring & Spec, Co... .118 
New Jersey Wire Cloth Co..... 114 
New York Wire Cloth Co......117 
Ney Mfg. Co.iescccccccces 114, 116 
Niagara Falls Metal Stpg. Wks..111 
Nicholson File Co...........+. 14 
North Bros. Mfg. Co....-...... 38 
North Wayne Tool Co.......... 18 

Oo 
Oliver Iron & Steel Co......... 107 
Opportunity Exchange ..... 120, 121 


eo ee a ere eer: 


Page-Storms Drop Forge Co...115 


Pelmyra BEigs Gos. os. csr ve 103 
ee Be A ene eer Soe 40 
Parker; Charlee, Ces 53. o0ccsiie 34 
Parker Supply: Cows... 602.6... 103 
Parker Wire Goods Co......... 117 
Peck, Stow & Wilcox Co........ 81 
Peerless Freezer Co............ 28 
Peerless Handcuff Co........... 117 
PO BE a ro hcvbebe ss cette 118 
Progressive Mfg. Co..........+. 2 
PE BOP Weave res cee dv ekwesd 117 
R 
Rex File & Saw Co.-..5 65.6. 113 
Richards-Wilcox Co, .......... 77 
ROberte Bee. COi i vicisceiciens 118 
Rock Island Mfg. Co........... 116 
Rose, Wm., & Bros............ 110 
a A Rs ee 117 


Zp 








Samson Cordage Works ..17 
Sargent & Co....... 10 
Schatz Mfg. Co....... MM 
Schenck, M. B., Co.. a 
Schwerdtle Stamp Co... ...118 
Sharples Separator Co.... “- 
ea ee osvee ae 
Sherman, H. B., Mfg. Co._.....114 
Sigley, Wm. H., Mfg. Wks.....111 
Simonds Mfg, Co........ ose 
Smith & Egge Mfg. Co.. . .108 
Sommer, John, Faucet Co ..117 
Sparks-Withington Co. - 103 
Stanley Rule & Level Co...... 0 
Stanley Works ........ 75, 109 
Star Expansion Bolt Co.......115 
Star Spec. Mfg. Co............117 
Bensreté, En. Bi.) CO. 2 cwvssccvevs 42 
Stewart Iron Works........... 117 
Stimpson, Edwin B., Co.... . 9 
Benwer BEGs: COs on este coccccs 35 
Stuber & Kuck......... 46s ae 
Sturges & Burn Mfg. Co....... 41 
t 
Taplin Mfg. Co.......... .. sill 
Thermoid Rubber Co.......+... 3 
Thomson, Judson L., Mfg. Co. ,109 
Townsend, S. P., Co.........- 114 
Trimont Mfg. Co......... o oak 
Tubular Rivet & Stud Co....... 119 
U 
Union Hardware Co......--- 16 
Union Horse Nail Co.......--- 112 
Union Tool Co.... 39 
United States Sandpaper Co....110 
V 
Vichek Tool Co.......-+++++5° 103 
Vollrath Co, .....ceeecerereee? 24 
Voss Bros. Mfg. Co...- 25 
Ww 
Walworth Mfg. Co.. 4 
Warren, J. D., Mfg. Co. a 
,Watson Mfg. Co......-- . 8 
Wells, F. E., Sons Co... 107 
j Western Clock Co..... 17 
Wheeling Corrugating Co.. 30 
Whitaker-Glessner Co. .. . 9 
Whitman & Barnes Mfg. ©o 105 
, Whittier Coy eearyecers- . 9 
Wickwire Bros., Inc..---- _ 2 
Williams, J. H., & Co..-. 1M 
Wire Goods Co....---- 4 
Worcester Lawn Mower ( 112 
Wright Wire Co.....----- 13 





HAKDWARE AGE 


january 27, 1917 












HARDWARE AGE January 27, 1917 
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Detroit Twist Drill advertising is 
creating a ready market and bui ding 
permanent eee for Detroit —_ 


Dull dealers everywh: Cre « =« «= s 


DETROIT 
TWIST DRILLS 











DETROIT TWIST DRILL CO. 
DETROIT, MICH. 


